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“Better Profits” 
Is Keynote of 
Northwestern 


INNEAPOLIS, MINN., 
M Jan. 19.—Notwithstanding 


the blizzard that was rag- 
ing outside, a warm and roseate 
hue was given to the opening of 
the thirty-sixth annual convention 
of the Northwestern Lumbermen’s 
Association by the announcement 
of a development that promises to 
be of vast benefit to the business 
and agricultural interests of the 
upper Mississippi region, and there- 
fore is of direct interest to every 
retail Jumberman in the territory 
affected thereby. 

This development was nothing 
less than the announcement of the 
successful consummation of negoti 
ations long pending which will re 


sult in the opening of barge service 


between St. Louis and upper Missis- 


[Turn to page 54] 


Georgia Dealers 
Plan Quarterly 
Meetings in’26 


TLANTA, GA., Jan. 19.—The 

first annual meeting of the 

Georgia Retail Lumber & 
Millwork Association convened at 
the Henry Grady Hotel here to- 
day, with nearly fifty active and 
associate members present repre- 
senting the lumber, millwork and 
affiliated industries throughout 
Georgia. And just a word or two 
might be interposed here as re- 
gards this attendance figure, which 
18 really remarkable when the fact 
18 considered that the total mem 
bership of the association, includ- 
ing associate companies, is but 
thirty-five, only four or five con- 





cerns comprising this total roster 


not being represented at this meet- 
ing. There were lumbermen pres- 
ent from fifteen different cities in 


[Turn to page 73] 
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Ohio Dealers 
See Prospects 
of Good Year 


( The. forty OHIO, Jan. 19.—- 
The forty-fifth annual con- 
vention of the Ohio Associa- 

Retail Dealers, 


tion of Lumber 


which promises to be one of the | 


most important in the long history 
of the organization, opened form- 
ally this morning in the Neil 
House. This hotel, which is 
successor of one of the same name 
that has had a long and distin- 
guished career in Columbus, is an 
ideal convention headquarters. The 
rooms are the last word in comfort 
and elegance, and the convention 


hall and exhibit space could 
scarcely be improved upon. All 
the exhibit space was contracted 


for, weeks ago; and the exhibits 
are arranged and managed to give 
to visitors a splendid chanee to see 


[Turn to page 62] 


Illinois Retail 
Forces Effect 


Signal Merger 


AIRO, ILL., Jan. 18.—With 
the closing of the twenty- 
ninth annual convention of 

the Southern Illinois Retail Lum- 
ber Dealers’ Association at the 
Masonie Temple, in this city last 
Friday, that colorful and historic 
association passed out of exist- 
ence, a resolution being drafted 
by the directors and unanimously 
passed by the members to merge 
with the Illinois Lumber & Mate 
rial Dealers’ Association, thus 
uniting the lumber retailers and 
material dealers of the State un- 
der one banner. 

The convention opened Thurs- 
day afternoon, a telegraphic re 
port of the session appearing on 
page 75 of the Jan. 16 
the AMERICAN LUMBERMAN. J. J. 


issue of 


[Turn to page 67| 
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Co-operation 


Stressed by 
Mountaineers 


ENVER, COLO., Jan. 18. 

Three days chuekfull of co- 

operation epitomizes the 
proceedings of the twenty-third 
annual convention of the Moun- 
tain States Lumber Dealers’ As- 
sociation held at the Shirley-Sa- 
voy Hotel, this city, Jan. 14, 15, 
and 16. [A brief telegraphic re- 
port of the first session appeared 
on page 75 of the Jan. 16 issue of 
the AMERICAN LUMBERMAN.—EDI- 
ToR.| At every session codpera- 
tion was discussed from a differ- 
ent angle and was so thoroughly 
covered that it may well be said 


that cooperation was not only the | 


keynote of the convention but 
likewise its theme and motif. Co- 
operation between lumber deal- 


ers, between association member, 


{Turn to page 70] 


Traffic Group 
Reviews Acts 
of Last Year 


EMPHIS, TENN., Jan. 1S. 
—That thirteen is not an 


unlucky number for the 
Southern Hardwood Traffic Associa- 
tion was evidenced at its thirteenth 
annual meeting which was held last 
Friday, Jan. 15, in the ballroom of 
the new Hotel Peabody and was 


| attended by more than 500 promi- 


nent hardwood men and railroad 
traffic men from all parts of the 
country. 

The numerous traffic matters that 
had been handled during the last 
year were so great that J. H. 
Townshend, secretary-manager of 
the association, found it necessary 
to put his report in pamphlet 
form and it was distributed to each 
member or guest attending the 
meeting, which started with a 


[Turn to page 68] 





California Pine 
Operators Vote 
To Reorganize 


AN FRANCISCO, CALIF., 
Jan. 16.—New officers, a 
new policy and reorganiza- 

tion marked the annual meeting of 
the stockholders of the California 
White & Sugar Pine Manufac- 
turers’ Association, held here to- 
day. 

In a vote marked with little 
opposition the association decided 
to change its status from a stock 
corporation to the plan embodying 
the non-profit certificate organiza- 
tion, which under the new arrange- 
ments will call for a board of 
directors numbering eleven instead 
of the present board of directors 
and executive committee which 
number thirty-five. 

The new organization will be 
made immediately and will go into 


[Turn to page 72] 


Chicago Body 
Ends 57th Year 
of Achievement 


HICAGO, Jan. 19.—Painting 


a picture of the Lumber- 
men’s. Association of Chi- 
cago as the parent of lumber 


trade associations and spiritedly 
reviewing the many services that 
it has rendered to the Chieago 
branch of the industry, E. E. 
Hooper, honorary vice president, 
sounded the keynote of the asso- 
ciation’s fifty-seventh annual 
meeting Monday afternoon when 
he deelared that the association 
was performing a work that could 
not be done as well by any other 
organization and that, as long as 
he and other pioneers of the local 
industry lived, it would never de- 
cay. Mr. Hooper seorned the idea 
that the association was of no use 
to local lumbermen by saying that 


[Turn to page 76] 





Covering the Country Like the Dew—Convention Reports 


by American Lumberman’s Own Representatives 
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Cruising Is Still 
An Essential Factor 








Timber represents money. It is 
just as essential to have an accurate 
estimate and appraisal of your tim- 
ber holdings as it is to have knowl- 
edge of your bank account. 


A LACEY cruise and appraisal is 
generally accepted among Lumber- 
men, Bankers and Financial Houses 
as authoritative. It should be 
worth more to you than a report 
made by an unknown cruiser. 








James D. LA C E Yo Co. 


Timber Land Factors 
Established 1880 


CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bldg. 
MONTREAL VANCOUVER 


Drummond Bidg. Vancouver Block 

























Hardwood Lumber 
for Quick Shipment 


The following stock is dry and ready for 
immediate shipment. It is well manufac- 
tured and every item offers good value for 
hardwood buyers. 


100,000’ 4/4” No. 1 Com. & Btr. Birch—in Kilns 
100,006’ 6/4" No. 1 Com. & Btr. Soft Elm 
50,000’ 6/4” No. 2 Common Soft Elm 

50,000’ 5/4” No. 1 and Better Hard Maple 
100,000' 4/4” No. 2 Common Basswood 

150,000’ 4/4” No. 3 and Better Spruce 


50,000’ 13/16 x 24" Clear Maple Flooring 
25,000’ 13/16 x 144” Clear Maple Flooring 
25,000’ 13/16 x 114” No. 1 Maple Flooring 


Write for delivered prices. 


KKNEELAND-M°LURG 
LUMBER COMPANY 





WISCONSIN aeaaenta ieee 
HARDWOODS:: Phillips, Wis. illips, Wis. 


HEMLOCK 
PINE 
KorrectMake 
MAPLE AND BIRCH 
* FLOORING 
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Robbins Flooring Laid 


in Chicago Union Station 














New Chicago Union Station. Photo Courtesy Chicago Milwaukee & St. Paul R. R. 


UILT at a cost of more than $60,000,000, the new Chicago 
Union Station, terminal for four railroad lines, is one of 
the most impressive railroad passenger stations in the world. 


It is therefore a matter of considerable pride to us to have 
furnished approximately 250,000 feet of Robbins 13/16 by 2% 
Clear Maple Flooring for use in the various offices of this 
magnificent structure. This flooring was furnished through 
Joseph Brothers Lumber Co., who were supplied by the Chas. 
Horn Lumber Co., Chicago wholesale distributors of Robbins 
Flooring. 

Try us on:— 
13/16 and 17/16 Maple Flooring 
13/16 Birch Flooring. 


ROBBINS FLOORING CO., PWistongn™ 





JANUARY 23, 1996 








qu You Get 
 & 9°8 What You Order 


and, better still, you have a positive 
check on grades because you re- 
ceive invoice from the mill making 
shipment. This is only one import- 
ant factor of our special sales serv- 
ice in 


Northern Hardwood 
and Hemlock Lumber 


Another point is a dependable 
source of supply. We command the 
entire outputs of the Weidman Lumber 

= Co., Trout Creek, Mich., and Bergland 
= Lumber Co., Bergland, Mich. Investi- 


gate our service today. 


Weidman - Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
= GRAND RAPIDS, MICH. 
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Proper Use of Wood Is Essential to Sound Conservation 


OOD ALWAYS has been so plentiful and cheap in the United pose in view, always being sure that it is strong enough if any risk 
States that it has been wasted in a multitude of ways. is involved. There will be inconsequential wastes of this kind as 
Waste, of course, is a relative term, and it may mean much long as lumber is used. But the case is different when the use of 


or little according to circumstances. There 


is no waste of material wood is specified by trained engineers, whose function it is to pro- 


where the cost of labor in recovery or utilization is greater than vide the accurate technical information needed to insure the proper 
the actual value of the thing “saved.” Folks who do not know _ use of materials of construction. This fact was emphasized by Dud- 
better may talk about waste of material in the woods, merely be- ley F. Holtman, assistant director of the National Committee on 
cause there is a vast amount of tree growth that is not used. But Wood Utilization, of the Department of Commerce, in an address 
the same persons would not pay for such stuff the cost of saving it. before a meeting of the structural division of the American Society 
In framing the new American Lumber Standards the aim was to of Civil Engineers, reported on another page of this paper. 
agree upon thicknesses that would meet the average requirements Mr. Holtman told the engineers that much research in the devel- 
where lumber is used. It will readily be admitted that an impor- opment of data already has been done and it is to the application of 
tant economic principle was involved in the decision ultimately ar- this information in engineering practice that the profession should 
rived at. It is hardly to be expected, of course, that the average devote itself, and if the technical data already available are gen- 
user of lumber is going to give much attention to stresses and_ erally applied to practice the result will be a long step in the direc- 


Strengths of wood; he will use what he has for the immediate pur- 


tion of the proper use of wood in the field of construction. 
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Lumber Embargo and Imports as Conservation Aid 


‘bankruptcy.’ As a nation we ‘fiddle’ while the forests burn, 

while private owners cut down half-developed trees, and while 
certain governmental agencies encourage the exportation of wood 
that is needed in this country, and certain to be needed much more 
urgently in the near future. The forests are disappearing; the 
demand for lumber in this growing country is ever increasing; 
prices are rising, and future generations are to pay a price for 
their lumber that will be proportionate only to the lack of interest 
shown by our National Government and by our people as a whole 
in this present generation.” 

The foregoing is the opening paragraph of an article by Col. 
George P. Ahern, of the Tropical Plant Research Foundation, pub- 
lished in the Christian Science Monitor, of Boston, Mass. 

“Evidence that the possibility of growing successive crops of 
timber on private land as a business has aroused the interest and 
is receiving the attention of the forest industries throughout the 
country is abundant and convincing. In the Pacific North- 
west the largest private owner of virgin timber in the United States 
has recently employed a trained forester and organized a depart- 
ment to discover without delay what measures should be taken 
to perpetuate timber growing on its forest lands. Another 
large lumber manufacturing and timber owning company recently 
removed from the South (to the Pacific Northwest) is making a 
careful study of its lands with a view to working out a system 
of management for sustained yield. Industrial research in the con- 
dition of logged-off land and possibilities of reforestation is being 
conducted on a large scale by associated timber land owners. In the 
redwood region of California operators controlling two-thirds of 
the lumber cut are either actually reforesting their lands or 
investigating its feasibility. During the last two winters between 
3,000 and 4,000 acres of cut-over land were planted and the pro- 
gram calls for a rate of 10,000 acres per year five years hence. By 
the winter of 1930 the annual planting area will equal that cut 
over annually by the operators concerned, with a margin to restock 
gradually the lands cut over in the past. 

“Out of fifteen leading lumber manufacturing concerns in Cali- 
fornia five have trained foresters in responsible positions, and all 
of the leading lumbermen’s associations on the Pacific coast have 
foresters as their executive officers. In the southern pine 
region no fewer than eighteen lumber companies, including 
several of the largest owners of land in the South, have definitely 
committed themselves to the management of their properties for 
continuing crops of timber. In the State of Maine alone over 9,000,- 
000 acres of forest land, largely owned by pulp producers, are being 
handled under some form of forest management.” 

The preceding two paragraphs are made up of extracts from the 
annual report of Col. W. B. Greeley, chief of the United States 
Forest Service, submitted last October. In his report Col. Greeley 
did not undertake to review the whole subject of reforestation, 
though there is much more in his report similar to that quoted. 
Since that report was made two of the largest timber land owners 
and hardwood manufacturers in the Appalachians have employed 
trained foresters with a view to the adoption of a program of re- 
forestation. In all the timbered regions of the country interest in 
forestry and reforestation is keen, and timber owners are either 
engaged in tree growing or are studying the subject with the pur- 
pose of producing successive crops. 

As every lumberman and every citizen who pretends to be in- 
formed on the forestry question knows, a select committee of the 
United States Senate, during the latter part of 1922 and during 
many months of 1923, held hearings in the principal lumber produc- 
ing and marketing centers of the country on forestry and the Fed- 
eral legislation best calculated to promote reforestation and per- 
petuation of the timber supply. The outcome of that investiga- 
tion was the Clarke-McNary law, quite generally recognized as a 
sound piece of legislation well calculated to accomplish the end 
aimed at. Interest in State legislation has been so active that there 
is difficulty in keeping abreast of the developments in that field. 
A recent survey made by the National Lumber Manufacturers’ 
Association, however, shows that during 1925 twenty-six States 
enacted laws, amended laws already in force and amended or took 
steps toward amending their constitutions to make necessary legis- 


© [ite UNITED STATES of America is on the verge of forest 


lation practicable. In addition a vast amount of legislation js 
under consideration and will be brought before legislatures at the 
earliest practicable moment. 

These facts are adduced in answer to the charge that the people 
of the United States are “fiddling” while their forests are being 
devastated. But this does not tell the whole story, for during the 
last twelve months the American lumber industry has adopted the 
American Lumber Standards, which Secretary Hoover has declared 
to be one of the greatest measures of conservation ever put into 
practice. During the last year also there has been held at Wash- 
ington a Conference on Wood Utilization, participated in by pro. 
ducers, distributers and users of lumber, as well as government 
representatives and other public spirited citizens, having in mind 
closer use of the products of the forests. Out of this conference 
came not only a renewed interest in utilization but it resulted in 
the appointment of a Waste Utilization Committee, which today is 
studying the subject and will report at a general conference to he 
called at the earliest practicable date. 

Not only are lumbermen and the lumber industry, Congress and 
State legislatures aroused to action in behalf of forestry, but 
educators throughout the country, in both public schools and col- 
leges, have been making solid contributions to the knowledge and 
the personnel needed to put tree growing and forest management 
on a sound and permanent basis. 

Clearly, Col. Ahern, in his attempt to portray conditions in the 
lumber industry, is anywhere from ten to twenty-five years behind 
the times. No better illustration of that fact can be adduced than 
his quoting as authoritative at the beginning of his article a state- 
ment by a man who has been utterly discredited as an advocate 
of forestry legislation and reforestation policy. Indeed, a large 
part of the article in the Monitor is given to the threshing of old 
straw, and to a mere repetition of charges against lumbermen and 
the lumber industry that never were true and are no longer be- 
lieved, not to say repeated, by persons who have taken the pains to 
inform themselves. 

One would like to believe that Col. Ahern’s ebullition was inspired 
by solicitude for the public welfare, and the AMERICAN. LUMBERMAN 
certainly is not disposed to doubt either his sincerity or his honesty 
of purpose. However, as he is a member of the board of trustees 
of the Tropical Plant Research Foundation, and as the remedy he 
proposes is chiefly an embargo on exports of woods and the ex- 
ploitation of tropical woods, it is fair to infer that there is a logical 
relation if not an actual connection between his argument and his 
interests. 

Probably, the most obvious remedy for forest depletion is the 
one proposed by Col. Ahern. It appears simple enough to buy 
lumber abroad and thus conserve the home supply. It happens, 
however, that there is already a surplus in the domestic market, 
and, as the Colonel himself says, the industry is already provided 
with equipment sufficient to supply much more than the present 
need. At the same time that he proposes restraints upon production 
and admits that it would “raise a storm of protests from forest 
land proprietors,” chiefly beeause of “a fear of curtailment of im- 
mediate profits the ultimate result of such a plan would 
mean a substantial rise in the value of practically all forest proper- 
ties.” How forest properties could be increased in value without 
a corresponding advance in lumber prices it is not easy to see. 
Moreover, except in a limited way, foreign producers have been 
unable thus far to meet domestic lumber prices in American ports; 
and this has been true notwithstanding the fact that the lumber 
industry in all European producing centers is in the midst of a se- 
rious depression. 

Col. Ahern proposes something like compulsory curtailment as 
well as restrictions upon exports that might rise to the dignity of 
an embargo. Lumbermen, whose carrying charges impel them to 
cut and those whose timber taxes exert a like force upon thelr 
operations, will wonder just what would happen if they were for- 
bidden to realize upon their investments as their financial obliga 
tions require. If curtailment were not enforced and an embarg0 
were imposed, one might have cause to wonder if the situation 
of these lumbermen would not be equally as bad; for a dumping 
of the entire production upon. the domestic market would forbid 
the realization of the costs of production and bankruptcy would be 
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the fate of lumbermen. The effects of such a policy upon great 
regions where the major part of the population is wholly dependent 
upon the lumber industry for support can be better imagined than 
described. 

Many of Col. Ahern’s arguments in his article are supported with 
quotations from foresters and others for whose opinions the 
AMERICAN, LUMBERMAN has the highest regard. The statements 
quoted, however, evidently are from addresses and papers designed 
to arouse greater interest in behalf of fire protection and reforesta- 
tion, not to prove that all was indifference and that nothing had 
been done. Lumbermen themselves have advocated curtailment; 
they have worked for and contributed liberally to forest fire pro- 
tection activities; they have studied, long before practicing them, 
methods of closer utilization; they have voluntarily made as damag- 
ing admissions about the faults of the industry as any cross- 


examiner could have drawn from them; but they have done so, be- 
cause they hoped in that way to bring about improvement. 

The time has long since passed when lumbermen and the lumber 
industry needed, if they ever did need, such advice or the country 
needed such legislation as are proposed by Col. Ahern. He has 
come upon the scene too late. This is the day of constructive and 
helpful coéperation, not of muckraking and destructive legislative 
control. All the things that he proposes to bring about by wrong 
methods are being brought about and finally will be achieved by 
methods that experience has shown to be natural, logical and per- 
manently effective. The pity is that a paper of the standing of the 
Christian Science Monitor should be so out of touch with develop- 
ments in forestry and in lumbering within the last decade as to 
admit to its columns and attempt to support editorially such charges 
and proposals as are made in the article here considered. 


Opportunities for the Sale of Hardwoods in Retail Yards 


stocks carried and sold by retail lumber dealers it seems rather 

remarkable that more dealers have not recognized and availed 
themselves of the opportunities offered in the sale of hardwood mold- 
ings and finish. Hardwood flooring is sold as a matter of course, 
and whether the dealer is prepared to fill orders out of stock or not, 
he can give excellent service owing to the facilities for lot shipment 
in carefully bundled or wrapped packages that manufacturers have 
developed. Indeed, the manufacture and increased use of hardwood 
flooring is one of the finest achievements of the lumber industry, 
for in not a single other of the commoner uses of wood have its 
beauty and adaptability been more perfectly brought out. 

Perhaps there are more retail dealers handling hardwood prod- 
ucts than are commonly known, but there can be no doubt that there 
is ample room for further expansion in the marketing of hardwoods 
at retail. In the Realm of the Retailer this week an enterprising 
Illinois dealer says that in his opinion hardly another dealer in his 
section of the State carries, as he does, an adequate stock of hard- 
woods. This dealer has worked up quite a trade in hardwoods with 
the manual training department of the public schools. Evidently he 
finds profit in this trade as a merchandising proposition, and he 
also gets a great deal of pleasure out of it. 


[’ VIEW OF THE great increase in the number and variety of 


This dealer says hardwood is nice stock to handle and that the 
schools use enough to warrant his making a sort of special depart- 
ment for that material. Apparently, this feature is the outcome ot 
the dealer’s practice of visiting the woods occasionally and learning 
all that he can about the trees, about the lumber cut from them, and 
how it is made. This, he finds, tends to make him watchful of his 
facts when he is purveying information, and he has discovered also 
that folks generally and the students particularly are eager for the 
first-hand but unfamiliar facts that he is able to give them. Once 
in a while this dealer invites in the manual training students or his 
office managers and others and holds a sort of class, telling them 
what he has learned on his vacation trips to mills and woods. 

Progressive development of retail merchandising in recent years 
has been in the way of supplying more facts about building and 
more help in the use of wood, and the retail distributer’s profits and 
prosperity may be pretty accurately measured by his ability to keep 
his community interested in lumber and its widest possible use. 
Wood is an interesting commodity, as this Illinois dealer has shown, 
and at the same time that he derives additional pleasure the dealer 
may increase his profits by disseminating important facts about its 
manufacture and use among the people of the community that he 
aims to serve. 
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telegraphic reports today of the status of the 
lumber industry, for the week ended Jan. 16, 
from 380 of the larger softwood, and about 
130 of the chief hardwood, mills of the ecoun- 
try. The 365 comparable reporting softwood 
mills showed large increases in production, ship- 
ments and new business, as compared with re- 
ports from 373 mills the previous week. In 
comparison with reports for the same period a 
year ago, however, there was a small decrease 
in production and large gains in the other fac- 
tors. 

The unfilled orders of 230 southern pine and 
West Coast mills at the end of last week 
amounted to 689,443,610 feet, as against 655,- 
916,200 feet for 229 mills the previous week. 
The 126 identical southern pine mills in the 
group showed unfilled orders of 270,142,824 
feet last week, as against 261,065,616 feet for 
the week before. For the 104 West Coast mills 
the unfilled orders were 419,290,786 feet, as 
against 394,850,584 feet for 103 mills a week 
earlier, 

Altogether the 365 comparable reporting mills 
had shipments 109 percent and orders 122 per- 
cent of actual production. For the southern 
pine mills these percentages were respectively 
90 and 103; and for the West Coast mills, 112 
and 138. Of the reporting mills, the 333 with 
an established normal production for the week 
of 209,157,621 feet, gave actual production 89 
percent, shipments 94 percent and orders 108 
percent thereof. 

The figures for last week, the week before 
and the same week last year, when 367 mills re- 
Ported, follow: Production—203,084,637 feet, 
agamst 174,524,771 feet the week before, and 


the week before, and 199,713,951 feet last year. 

The following revised figures compare the 
lumber movement of eight associations for the 
first two weeks of 1926 with the same period last 
year: Production—379,609,408 feet, against 
353,158,190 feet last year. Shipments—423,- 
102,894 feet, against 376,737,867 feet. Orders 
—461,067,268 feet, against 354,979,890 feet. 

On account of the inclusion of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion mills in the above figures, they now being 
comparable, all 1925 figures have been revised. 

The West Coast Lumbermen’s Association 
wires from Seattle that new business for the 
104 mills reporting for the week ended Jan. 16 
was 37 percent above production, and shipments 
were 11 percent above production. Of all new 
business taken during the week, 49 percent was 
for future water delivery, amounting to 53,125,- 
693 feet, of which 35,781,873 feet was for do- 
mestic cargo delivery, and 17,343,820 feet ex- 
port. New business by rail amounted to 1,677 
cars (approximately 50,310,000 feet). Forty- 
two percent of the week’s shipments moved by 
water, amounting to 36,580,186 feet, of which 
27,509,269 feet moved coastwise and _ inter- 
coastal, and 9,070,917 feet export. Rail ship- 
ments totaled 1,543 cars (approximately 46,- 
290,000 feet), and local deliveries, 4,628,807 
feet. Unshipped domestic cargo orders total 
130,376,968 feet; foreign, 136,783,818 feet, and 
rail trade, 5,071 ears. 

The fir industry is gradually getting back 
into its normal stride, according to the Four 
L employment service. Approximately 65 per- 
cent of norma) camp capacity is now in opera- 
tion. Reports from nearly all fir districts indi- 


plants are closed for repairs and inventory. The 
Grays Harbor logging industry is gradually re- 
turning to pre-holiday activity. In all districts 
of the Inland Empire there are more men than 
jobs, a usual condition for this time of year. 

The Western Pine Manufacturers’ Associa 
tion, with reports from four more mills, showed 
a slight increase in production, and substan 
tial increases in shipments and new business. 

The California White & Sugar Pine Manufac- 
turers’ Association, with one more mill report- 
ing, showed a 50 percent increase in production 
(representing 69 percent of cut in California 
pine region), with shipments and new business 
well in advance of those reported for the pre 
vious week. 

The Californin Redwood Association, with 
one less mill reporting, showed slight increases 
in all three factors. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) with reports from three more mills, 
showed production about the same, a big in- 
crease in shipments, and an extraordinary gain 
in new business. 

The Northern Pine Manufacturers’ Associa 
tion reports some decrease in production, a 
slight increase in shipments, and considerable 
decrease in new business, as compared with re- 
ports for the week before. 

The hardwood mills of the Northern Hemlock 
& Hardwood Manufacturers’ Association re 
ported from 17 mills production as 4,304,000 
feet; shipments, 2,808,000 feet, and orders, 
3,663,000 feet. 

The Hardwood Manufacturers’ Institute re- 


(Concluded on page 60) 
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Rank of the Lumber Industry 

The writer has been asked to prepare a paper 
setting forth the relative importance of the retail 
lumber business so far as it refers to our own city. 
In this connection it will be well to have statistics 
regarding the importance of the lumber business as 
compared with other national industries. We are 
wondering if you would be kind enough to send 
us such data as you may have on hand in which 
is made comparison with iron and steel, shoes and 
automotive and other outstanding industries, show- 
ing approximately the amount of capital invested, 
labor employed, stand of timber ete.—INquiry No. 
1,680. 

{In response to this inquiry which comes from 
Ohio, considerable material has been supplied 
which may prove helpful. Included among the 
data supplied was the following table from the 
census of manufacturers, showing the compara- 
tive statistics by groups of industries for 1923. 
This table is published for the benefit of read- 
ers generally who may wish to know the relative 
importance of the various industries from the 
viewpoint of persons employed, wages paid, 
value of materials used and the value of prod- 
ucts turned out: 

Manufactures: Comparative Census Statistics by 
Groups of Industries for 1923 
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Paper and printing 528 7438 1,545 3,770 
Chemicals and al- 

lied products... 384 501 3,680 5,707 
Stone, clay and 

glass products.. 348 449 580 1,559 
Metals and_ prod- 
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iron and steel... 297 394 1,683 2,557 
Tobacco manufac- 
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Musical instruments 
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Chemicals ete., ex- 
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—EDIToR. | 


Grades of Sweet and Black Gum 


I purchase more or less red gum logs and take 
them “sap no defect.’ I am now figuring with a 
party, and when he learned I would take the logs 
“sap no defect,” he said, that being the case, I 
eould use “sweet” gum. While not up on the 
botanical names of the different varieties of gum, 
I have always been under the impression that 
“sweet”? gum was what is known to the trade as 
“red’? gum. I am under the impression that what 
this man has to sell is “black’’ gum, which is all 
white wood with the exception of a small black 
heart. Will you kindly set me right on the above 
relative to red and sweet gum and advise me of 
the difference if any between the two? Also I 
should like to know why black gum (which is 
nearly all white) is called black gum.—INQUIRY 
No. 1,671. 

[This inquiry comes from Louisiana. Accord- 
ing to the grading rules of the National Hard- 
wood Lumber Association, which now are the 
only hardwood rules recognized by any associa- 
tion in the United States, ‘‘sap gum is lumber 
produced from the red gum tree, containing 
sapwood in excess of the quantity admitted into 
the grades of red gum lumber.’’ According to 
the same rules pieces of quartered sap gum and 


me en 


quartered black gum ‘‘below the grade of No. 2 
common shall be graded as sap gum or black 
gum.’’ 

With respect to the name ‘‘sweet’’ gum, this 
is properly applied only to red gum proper or 
Liquidambar styraciflua. The term black gum is 
properly applied only to Nyssa sylvatica, this 
wood being called ‘‘sour gum’’ in contradis- 
tinction to the sweet gum, as well as tupelo, 
pepperidge, wild pear tree, gum and yellow gum. 
It is understood that black gum owes its name 
to the color of its bark.—Eb1Tor. ] 


“Blue Bark’ and “Water Oak’’ 


Please let me know what variety of oak is called 
“blue bark” in southeast Missouri. I am espe- 
cially interested to know whether this is about 
the same as “water oak.’—INQuIRY No. 1,678. 

{This inquiry comes from a Missouri dealer 
in lumber products. None of the authoritative 
works on trees in the library of the AMERICAN 
LUMBERMAN contains any reference to ‘‘blue 
bark’’ oak. There are, however, three trees 
that sometimes are called ‘‘blue oak.’’ In 
every case except one, however, the term ‘‘ blue 
oak’? is an alternative name. Apparently this 
term is applied properly only to Quercus ob- 
longifolia, a tree that has a range in western 
Texas through southern New Mexico and Ari- 
zona and south into northern Mexico. Another 
tree, the California ‘‘rock oak,’’ the scientific 
name of which is Quercus Douglasii is some- 
times called ‘‘blue oak’’ in California. The 
range of this tree is only in a restricted area 
of that State. The tree commonly known as 
bur oak, and the scientific name of which is 
(Quercus macrocarpa, is sometimes termed ‘‘ blue 
oak’? in Canada. 

According to Sudworth, the true water oak is 





Quercus nigra, a tree that is found throughout 
the South, including Mississippi, Louisiana, 
Texas, Arkansas and Missouri. The term 
‘water oak’’ is applied also to the laurel oak, 
or Quercus lauwrifolia, but this tree is not listed 
as appearing in Arkansas. Still another tree 
to which the term ‘‘water oak’’ is applied ig 
the willow oak or Quercus phellos. This last 
named tree also is found through the Gulf re. 
gion to Texas, and through Arkansas to south. 
eastern Missouri, central Tennessee and south. 
ern Kentucky. 

It is quite likely that the terms ‘‘ blue bark” 
and ‘‘water oak’’ are local or native names for 
well known trees, but in the absence of their 
identification botanically, it would be imprac- 
ticable to give any more definite information jy 
response to this inquirer.—EpITOor. | 


“The Snow, the Beautiful Snow” 


EpITOR, AMERICAN LUMBERMAN: In the latest 
issue of the AMERICAN LUMBERMAN there was g 
short poem written by someone who is a lover of 
snow ete., as in the last few lines he says: 

And when I pass the pearly gate, 
Wherever others go, 

I hope I find my future state 
Has got a little snow. 


Now, of course, being a jungle animal, instead of 
a polar bear, I can not feel as he does about snow 
— My sentiments would be expressed about like 
this: 
When I arrive at the pearly gates 
And take a look inside 
And see any signs of snow in there, 
I certainly won’t abide. 
Yor I have always had too much of that stuff, 
So my steps I will retrace, 
And go where it never comes at all 
If that’s in the other place. 
—J. M. SLOAN, L’Anse, Mich. 

















1873 NEWS AND VIEWS OF 1926 
From the AMERICAN LUMBERMAN 
Hon. T. J. Ramsdell, of | record of their business. Why | The well known house of Ber- 


Manistee, Mich., reports from | is it so? 
an extensive trip up the Manis- | trade 
tee River, three feet of water 
in the lowest places. Messrs. Ps 
Gifford and Rudock have 


camps over one hundred miles 


Other branches of 
and manufacture 
much better in this regard. 


St. Louis, Mo. 


thold & Jennings stands first in 
the yellow pine, poplar and 
hardwood trade. The larger 
* part of the yellow pine handled 
here is cut in Missouri. South- 
ern lumber is_ shipped in 


do 


up, and are putting in a fine 
quality of white pine. Mr. 
Ramsdell says the cutting of 
the heavy pine forest has just 
commenced, and thinks with 
the present capacity the pine 
will last fifty years yet. 


* * * 


The receipts of pine lumber 
in the Cincinnati (Ohio) mar- 
ket last year were, by the 
river, about 14,000,000 feet, 
and by railroad and canal 
from Michigan about 60,000,- 
000 feet, making the estimate 
for the whole receipts 74,- 
000,000 feet. 


* * 


We have been somewhat dis- 
appointed this season in our 
efforts to gather statistics. We 
started out with the intention 
of giving a set of tables show- 
ing the business of planing 
mills, sash, door and blind fac- 
tories, but we failed almost be- 
fore we commenced from the 
fact that these factories with 
few exceptions keep a meager 





St. Louis is a fine city—in 
many respects. Seen under 
the particularly unfavorable 
auspices of a young deluge of 
rain, correspondingly amount 
of characteristic Mississippi 
Valley mud, more black smoke 
than four pairs of eyes could 
penetrate, it is not a place par- 
ticularly designed to interest 
one. Viewed in the light of a 
wealthy substantial city, with 
an immense train moving on 
in unobtrusive unostentatious 
grooves but accumulating 
greatness and solidity as the 
sand bars are reared at the 
mouth of the great river which 
flows past its doors, there is 
much to observe and admire 
in the “Mound City,” * * *# 
The amount of lumber handled 
at St. Louis by commission 
firms is not large, and in white 
pine is chiefly done by Messrs. 
Methudy & Meyer, Williams & 
Alford, and Schnelle & Querl, 
all of whom are enterprising, 
liberal gentlemen, fully alive to 
the best interests of the trade. 





largely by the “Iron Mountain" 

line, with occasional cargoes 

by river. A number of the 

heavy manufacturers of Wis- 

consin and Minnesota have 

yards here. 
* * 

On Green Bay, Wis., shore, 
there are over one hundred 
mills manufacturing more than 
500,000,000 feet of lumber 
annually, employing 16,000 
men, and having an invested 
capital of $100,000,000. Of 
shingle mills there are 6ver 
forty, producing 900,000,000 
shingles annually. To give 4 
single example: The Peshtigo 
Company has a mill at the 
mouth of the Peshtigo River 
that can cut 350,000 feet of 
lumber in twelve hours, am 
has done better than that. 
The average cut for the sea 
son is about 150,000 feet 4 
day—twelve hours. Last yea! 
the average shipment by this 
company to Chicago was 
200,000 feet a day, or 1,000, 
000 feet every five days. 
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Southern Pine Orders and Cut Show Expansion 

Several noteworthy changes are evident in the southern pine 
barometer for the week ended Jan. 15. Stimulated by better 
weather in most producing sections, production reached a 
point but 6.45 percent below normal, while orders shot up to 
3.69 percent below the same figure, exceeding the eut by 2.95 
percent. In so far as bookings are concerned, this was the best 
week since that of Nov. 20. Shipments were nearly 14 percent 
below the cut, unfilled orders increasing 3.48 percent. 

While the weather has improved sufficiently to allow the 
larger mills to increase their schedules, the woods are still so 
boggy that logging is carried on under the greatest difficulties 
and the smaller mills continue to operate on a curtailed basis. 
The week saw a further reduction in dry stocks, which are 
badly broken and in no condition to meet a general buying 
movement. For this reason the mills are taking a firmer atti- 
tude on prices and prospects favor an early advance. Most of 
the business booked during the last week came from Florida 
the other sections of the South, as the retail yards of the North 
and East are comparatively inactive at this time. Buying in 
the latter sections since the first of the year has been restricted 
to immediate needs and is not opening up on the seale that 
producers had anticipated. The mills, however, are receiving 
a good volume of inquiries, especially from the railroads, and 
the expectation is that there will be a fair amount of this busi- 
ness placed soon. The export market remains quiet. 


Demand for Northern Hardwoods Becomes Heavier 


Production of northern hardwoods is showing its seasonal 
increase, and during the week ended Jan. 9 the output of 
twenty mills reached 4,914,000 feet, which is about nine per- 
cent less than was cut by the same number of mills in the cor- 
responding period of 1925. There is a big contrast, however, 
in comparisons of sales with output. Last year orders 
amounted to only 44 percent of the production, whereas this 
year they amounted to over 84 percent of the cut. Considerable 
improvement is thus shown in demand following the holiday 
lull, and all the wood-using industries are said to be participat- 
ing in the buying. The automotive industry is more heavily 
in the market, to provide for its large manufacturing sched- 
ules, and further increase in its takings should follow spring 
exhibits. Furniture plants have been ordering steadily, and as 
they all report good business at their recent shows, they should 
soon be more heavily in the hardwood market. Maple flooring 
sales are seasonably dull, and as the factories have good stocks 
they will hardly begin buying raw material until spring build- 
ing gets under way. The price list is stable, but some desired 
items are scarce and have been bringing premiums. 


Southern Hardwood Demand Begins to Expand Again 


Buyers have been watching the southern hardwood situation 
carefully since the holidays, their orders being conservative 
and in line with current needs, for they have wished to keep 
themselves in position to take advantage of any easing up in 
prices. Production continues to be hindered, however, by 
heavy rains, for it is difficult to secure log supplies, as the 
number offered for loading is only about half seasonal normal. 

Under these conditions more orders are being released, and 
the average bookings per mill in the last three weeks, in thou- 
sand feet, ran from 99 to 102 and reached 118 in the week 
ended Jan. 9. The unfilled orders at the mills on that date 
amounted to about six and a half weeks of normal production, 
but only once since late in August has production reached 80 
percent normal; in the week mentioned it was 75 percent. 

The automotive industry is taking a fine volume of hard- 


“voods, and its large production schedules promise that it will 


continue a good customer. Furniture plants have hardly had 
‘ime to start production for the orders booked at recent shows, 


Lumber Statistics Appear on Pages 50, 51 and 87; 





but they did a good business that must soon influence mill order 


files. That building trades demand has continued good is 
shown by the fact that oak flooring plants were oversold 37 
percent Jan. 1 on their stocks of about forty-five million feet, 
while last year’s Jan. 1 stocks of about thirty-seven million feet 
were only 31 percent oversold. 

The price list is more stable and advances on scarce items 
during the spring would not be surprising. 


Northern Pine Active but Hemlock and Spruce Slow 

Northern pine business is showing a steady increase. The 
bulk of new business is coming from agricultural districts of 
the middle West, but the Tonawandas and Buffalo report 
larger purchases in the East. Total bookings in the week ended 
Jan. 9 were 9,076,000 feet against production of 6,785,500 feet, 
so that sales were over thirty percent ahead of production. 
Output, however, was less than seven million feet, whereas the 
weekly average has run to about nine million. The mills have 
good order files, and inquiry is active. Stocks are small and 
all quotations are firmly held. 

Northern hemlock demand has been very light, and bookings 
for the week ended Jan. 9 were only about half as large as those 
for the corresponding week last year. The cut, however, shows 
a corresponding decline, and it is predicted that this winter’s 
total will be small. Spring stocking by yards in the North is 
expected to begin a little later; they have little on hand. 

Kastern spruce has been showing weakness, sales at this sea- 
son being dull. The large mills have been allowing conces- 
sions on frames, and boards have also deelined. Low present 
price offers, however, are not attracting much Canadian spruce. 


Cypress Is Seasonably Inactive but Keeps Strength 

Cypress mill stocks are said to average about the same as at 
the beginning of 1925, though in the last half of the year the 
bookings were 19 percent more, and shipments 8 percent more, 
than the production. In the two weeks ended Jan. 6 and 13, 
the cut was respectively 34 and 24 percent below normal. But 
both orders and shipments were above normal production, and 
orders were 36 and 24 percent above actual output. 

Some large shipments are going to Florida, and trade in the 
South generally is good. In the middle West and North, sales 
to both industrial users and yards are seasonably light. Yard 
orders are for filling in, but city retailers are fairly well sup- 
plied, and country buying awaits spring weather. Prices 
throughout the list continue steady. 


Fir Shipments and Orders Continue to Exceed Cut 

The Douglas fir market continues to maintain the same favor- 
able position that has been noted since the first of the year. 
During the week ended Jan. 16, the larger mills booked orders, 
37 percent, and made shipments, 11 percent, in excess of the 
cut. With all the talk of curtailment that has been current, 
it might seem that this favorable showing is due entirely to 
a decline in production; but this is far from the fact. While 
many of the mills are planning a series of shutdowns in the 
next sixty days, which it is estimated will reduce the output 
of the industry for this period by 600,000,000 feet, a good 
volume of business is being booked at this time: 

Demand in the export field is well sustained and a gratify- 
ing amount of business is being secured from the Atlantic 
coast. It is the Florida demand, however, that is sustaining the 
intercoastal movement. So heavy has been the call for cer- 
tain items of flooring from the peninsula State of late that 
mill stocks have almost been exhausted and advances have been 
registered. Recent reduction of freight rates from San Pedro 
to southwestern points gives promise of an increase in business 
handled through California. Rail business showed an increase 
of 315 cars over last week. 


Market Prices and Reports on Pages 103 to 112 
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Mill and Market News of Hardwood Industry 


New Mill Operates Day and Night 


ASHLAND, WIs., Jan. 18.—The Shawano Lum- 
ber Co.’s newly completed sawmill at Shawano, 
Wis., is operating day and night. The plant 
replaces the mill which was burned July 26, 
1925, und is one of the largest and most modern 
in the State. Its capacity is 50,000 feet of 
hardwood or 75,000 feet of softwood. Herbert 
W. Krueger is general manager, and A. R. 
Lindquist, superintendent. 

An indication of the coming boom in lake 
frontage may be taken from the experience of 
the Edward Hines Farm Land Co., in its Clam 
Lake plattings this last year. Of fifty-six 
lots platted, it has sold all but six at prices 
ranging from $500 to $1,000 an acre, and the 
remaining lots will all be sold before spring. 
The company’s agent at Glidden, Wis., H. A. 
Scotford, reports sales right along this winter. 
It also sold several larger tracts of frontage 
in that neighborhood, and some of these will 
be platted and sold by other parties during the 
next two years. New summer hones to be built 
this next summer will more than double the 
number built in 1925, 


Reviews Course of 1925 Market 


BEAUMONT, Tex., Jan. 18.—Hardwood men 
are entering 1926 with an especially promis- 
ing future, according to Rex H. Browne, hard- 
wood expert, whose charting of the market for 
the year just closed is of interest and con- 
sidered authentic by the trade. Summing up 
1925 conditions, Mr. Browne says: 

‘“In a broad way, the hardwood market dur- 
ing the year 1925 was a typical ‘‘before the 
war’’ market, in that the prices passed through 
an orderly procession of seasonable movements 
with an upward tendency during the first quar- 
ter, followed by a summer lull and a second 
upward movement as a consequence of increased 
buying in the autumn. Only one other recent 
year, 1922, so closely followed this sequence of 
price movement, a sequence that a few years 
ago was considered to be as certain as the 
seasons. 

‘*In all other respects, however, this year 
was far from normal. The expected upward 
movement early in the year was slight and of 
short duration. Owing to dry weather through- 
out the winter of 1924-1925, mills were able to 
operate continuously throughout the season, 
and the pressure of surplus stocks checked 
prices before the upward movement got under 
way. Thus the close of the first quarter of the 
year found the market sluggish and the de- 
mand slow. 

‘*Throughout the second quarter of the year 
the downward tendency developed into a sharp 
decline which earried some items to the lowest 
level since 1921. As a result, production was 
gradually curtailed, as lower prices found an 
increasing number of mills, particularly the 
smaller plants, unable to produce except at a 
loss. 

‘*These conditions continued through the 
third quarter, but the last quarter of the year, 
which began with prices at the lowest levels 
for the year, and in some instances the lowest 
levels seen in four years, brought a sharp re- 
vival of buying, which uncovered relatively 
low stocks and gave indications of a severe 
shortage in the winter. 

‘‘Prouth, which made the best logging in 
years during almost all 1925, was broken in the 
autumn, and heavy rains cut down production, 
while universal buying caused prices to rise 
rapidly. December closed with prices holding 
throughout the holiday season at levels estab- 
lished in the fall movement. 

“Gum—Sap and red gum during the first six 
months of the year followed the general course 
of the market. Late in the summer red gum 
became very active and prices moved rapidly 
upward, closing the year at record high levels. 
Sap gum followed generally the course of red, 
although the upward movement in sap started 


long after red gum had got on a profitable basis. 
Common sap gum during the summer months 
touched bottom at prices lower than they had 
been since 1921. By the end of the year this 
item was not only at the high point for the year, 
but at the highest point it had reached in two 
years. 

“Ash—During the first half of the year, ash 
followed the conventional course—rising in the 
first quarter, declining in the second quarter, 
with a further rise in the late summer months, 
which represented the year’s high point. An in- 
teresting development during the year in the 
ash market was the increasing price spread be- 
tween the various sizes of thick stock. 

“Oak—The oak market behaved during the 
year 1925 in a more orderly manner than any of 
the major woods. Relatively, prices moved 
within a narrow margin and there was an ab- 
sence of the violent fluctuations which marked 
the course of the other woods. The steady de- 
mand from flooring interests, which took the 
bulk of the oak production in this territory, kept 
prices on a fairly stable basis. The close of the 
year found oak prices at the year’s highest 
levels, with no surplus stock on hand, and every 
prospect for a strong market for some time.’’ 





Furniture Buyers Attend Shows 


EVANSVILLE, IND., Jan. 18.—Hardwood busi- 
ness hus been rather slow to develop. Many 
big buyers have been away attending furniture 
markets, and many large factories have ample 
stocks. Some are in the market, especially for 
gum. Rural consumers report that their stocks 
continue low. Most wholesalers are looking for 
hardwood prices to continue firm, owing to bad 
weather in the South. Walnut, poplar, ash and 
elm are the species is most démand here. Logs 
continue scarce. 

Recommendation that the United States barge 
line be extended up the Ohio River to Pitts- 
burgh, Pa., has been made by W. M. Jacoby, 
member of the board of advisors of the Inland 
Waterways Corporation, a Government concern. 

Elmer D. Luhring, head of the Luhring Lum- 
ber Co., has been elected a director of the Mer- 
santile-Commercial Bank. Dan Wertz, of the 
Maley & Wertz Lumber Co., was elected a di- 
rector in the same bank, also a director and 
fourth vice president in the Morris Plan Bank. 
W. W. Gray, of the Indiana Tie Co., was chosen 
president of the Citizens’ National Bank. 


Industrials and Retailers Buying 


CoLUMBUS, OHIO, Jan. 18.—Hardwood trade 
is showing considerable strength in all direc- 
tions. Buying on the part of industrials is the 
best feature. Among the industrials, the best 
buyers are automobile, box and musical instru- 
ment factories. Furniture factories are ex- 
pected to be in the market following rather sue- 
cessful shows which are now closing. Retailers 
are more largely in the market, and sizable or- 
ders have been booked. The better grades are 
the most active. Flooring is the item in great- 
est call. 

Southern pine is firm, although dealers have 
not yet started to come into the market to any 


extent. Retailers find their stocks rather low 
and broken. Shipments are coming in prompt- 
ly 


William H. Gobey, who recently took over the 
jobbing business in hardwoods and southern 
pine conducted by John R. Gobey under the 
name of the John R. Gobey Lumber Co., left 
soon after the first of the year for a southern 
trip covering various southern pine producing 
areas. L. B. Schneider, formerly sales manager 
of the John R. Gobey Lumber Co., has resigned 
and William H. Gobey will act in that capacity. 

The W. M. Ritter Lumber Co. started one 
side of the double band mill at Barrett, W. Va., 
the new operation purchased from the Crane Co. 
recently. The other side will be started within 
a few weeks. Stocks are being shipped. W. M. 
Ritter, head of the company, spent a few days 
here last week, leaving for his home in Wash- 
ington, D. C. 


For Current’ Market Prices on Hardwoods See Pages 106 and 107 


Appalachian Trade Not Brisk 


Evxkins, W. VA., Jan. 18.—While the market 
for West Virginia hardwood lumber is in good 
shape, since Jan. 1 the demand has not been ag 
brisk as it had been before the holiday period, 
consumers being well stocked and not prepared 
to do much buying. before March or April. A 
number of mills are still working on orders re- 
ceived before the holidays and have about as 
much as they can handle. Sound wormy chest- 
nut is said to be in good demand, with prices 
on a comparatively high level, although recent 
advances have tended somewhat to reduce vol. 
ume of buying. There is not much dry maple 
to be had, although a good many mills are put- 
ting a good deal of new maple on sticks. 

Lath are becoming scarce; prices generally 
are a little higher. 


Gum Demand Awaits Result of Shows 


Burrao, N. Y., Jan. 18.—The general hard- 
wood situation looks better, although there is 
not much change, except that the demand for 
red gum is subsiding and this species is not 
quite as scarce us it was. One of the whole- 
salers says, however, that if the furniture manu- 
facturers get a good line of orders this month, 
further strength should develop in gum. 

The annual banquet of the Chamber of 
Commerce, held last week, was one of the 
most important and largely attended of any 
in its history. Among attendants were several 
prominent eastern railway men, including 
President Crowley, of the New York Central, 
and Vice President Elisha Lee, of the Pennsy]- 
vania, A plan was brought forward for a Buf- 
falo centennial to be held in 1932. 

Henry I. George, president of Graves, Man- 
bert & George, was elected a director of the 
Chamber of Commerce. He was one of. nine 
successful candidates out of eighteen in the race. 
A large number of lumbermen interested them- 
selves in his candidacy and a committee of 
workers was headed by Clark W. Hurd. 

Peter Yeager, of the Yeager Lumber Co., has 
been elected master of Eastgate Lodge, A. F. 
& A. M. for this year. A number of the lum- 
bermen are charter members of the lodge. 

Douglas Malloch, the lumberman poet, was 
the speaker on Jan. 18 at a dinner of the Men’s 
Club of the Lafayette Presbyterian Church, of 
this city. A number of lumbermen were among 
the large crowd of men in attendance. 

R. D. MeLean, president R. D. MeLean Lum- 
ber Co., has returned from a three weeks’ visit 
to the mills in the West and South and reports 
finding them pretty firm on their prices. 

L. M. Willis is to take over the territory in 
this State formerly covered by Mr. Griffin, of 
the Iroquois Door Co. 

Harry A. Plumley, of the Hugh MeLean Lum- 
ber Co., is visiting the company’s mills at Little 
Rock and Memphis. 


Demand Becomes More Active 


LOUISVILLE, Ky., Jan. 19.—Since the middle 
of the month orders have been coming in much 
better. Orders are numerous, but principally for 
small amounts. Production has been reduced of 
late account of high water and heavy rains in 
some sections of the South, while indications 
point to steady consumption on the part of the 
furniture, automotive, interior trim, hardwood 
flooring and other consuming interests. Re- 
ports from hardwood men are to the effect that 
consumers’ stocks are light, and that on account 
of excellent traffic conditions and kiln drying 
they are carrying less stock than normally, de- 
pending on prompt deliveries. Oak and gum 
items are moving, along with walnut, a little 
poplar and some thick ash, elm and maple. Cot- 
tonwood, basswood, hickory, beech, chestnut 
ete. are about normal for the season. Spot 
prices on inch stocks at Louisville, carlots: Wal- 
nut, FAS, $220; selects, $150; No. 1 common, 
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#100; No. 2, $45. Quartered or plain red gum, 
FAS, $110; common, $70; quartered sap, $65 
and $53; plain sap, $62 and $45. Poplar, FAS, 
$100; selects, $75; common, $50. Quartered 
white oak, FAS, $130@140; common, $75@85; 
quartered red, $105@110; and $70; plain white, 
$95@105; and $70; plain red, $95 and $65. 
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Doings of Baltimore Lumbermen 


BALTIMORE, MD., Jan. 18.—J. J. Linehan, of 
the Mowbray & Robinson Co., Cincinnati, hard- 
wood distributers and exporters, was here last 
Saturday and called on Harvey M. Dickson, 
secretary National Lumber Exporters’ Associa- 
tion, with whom he went over some export mat- 
ters. Mr. Linehan had been to New York. 

J. Harry Kraft, of the Lewis Waggner Lum- 
ber Co., who has been urged for reélection as 
potentate of Boumi Temple, Mystic Shrine, has 
declined to run. The next potentate will super- 
vise construction of a new temple on a site ac- 
quired recently for $500,000. 

W. S. Henderson, of Greenleaf Johnson & 
Son (Inc.), wholesalers, Baltimore, went on a 
trip to Boston the early part of last week to 
look over conditions in New England. 


Industrial Purchasing Is Conservative 


Detroit, MicuH., Jan. 18.—With continued 
good production schedules in automobile and 
body plants, the outlook for hardwood purchases 
is increasingly satisfactory. There are no indi- 
cations that there will be any departure from 
conservative advance purchasing. 

The wholesale market in softwoods is show- 
ing continued firmness, with a good volume of 
buying by retail yards. Practically all items 
are in good demand. 

A special concatenation in honor of Al. 
Hager, of Lansing, Snark of the Universe, will 
be held on the evening of Feb. 3, the opening 
night of the Michigan Retail Lumber Dealers’ 
Association convention. The ceremonies will 
be in charge of the Detroit Hoo-Hoo Club. The 
club also is arranging a dance for the evening 
of Feb. 12. 

R. H. Van Doren, of the Tri-State Shingle 
& Lumber Co., has returned from a trip to St. 
Louis. 

Glenn Jones, of the Smith Jones Lumber Co., 
called on the trade in Detroit last week. 


Demand Heavy and Output Small 


JACKSON, Miss., Jan. 19.— The hardwood 
market continues very favorable. All items are 
in heavy demand, stocks are very low and bad 
weather has curtailed the log supply to such 
an extent that production is far below normal. 
All groups are buying, and as soon as stocks 
of any item are ready for shipment they are 
rapidly absorbed. All hardwood lumbermen 
are very optimistic. 


No Haggling Over Quotations 


CINCINNATI, OHIO, Jan, 18.—The lumber mar- 
ket has not yet got to going. What with in- 
ventory taking and the automobile and fur- 
niture shows, buyers have not been disposed to 
do business, and as a result actual orders have 
been restricted. But inquiries indicate that 
better business is ahead, and that a good vol- 
ume of buying will soon develop. Prices have 
been maintained in the main over the year end. 
Buyers are not much disposed to haggle about 
the price when they really are in the market. 
_Cincinnati is to be well represented at the 
National Lumber Exporters’ Association con- 
vention to be held at Columbus, Ohio, Jan. 
27-28. This is the first time the convention has 
been held in Columbus, Cincinnati heretofore 
usually having been favored with the western 
meeting. Theodore Davis, chairman of the 
transportation committee of the Cincinnati Lum- 
bermen ’s Club, has arranged for a special sleep- 
ing car over the Baltimore & Ohio railroad 
to leave the night of Jan. 26. Lumbermen from 


Memphis and Louisville are to join the Cin- 
einnati party. 


Northern Mills Get Good Orders 


MERRILL, WIs., Jan. 19.— Hardwoods are 
moving very fairly, especially the lower grades. 
Orders from furniture plants are coming along 
very nicely, and the automobile trade is buying 
very heavily. One of the strong features of 
the by-product market is the call for hardwood 
lath used in the construction of snow fences. 
The following are prevailing lumber prices: 


Birch Maple Elm Ash Basswood 
FAS .$110@.. $73@75 $68@70 ..@100 $68@70 
Bek < Go %as (. SS ees ey 5 58 60 
No. 1. 52 54 Be Oe. discs s x 60 47 48 
No. 2. 32 34 a: ae,” ae me 35 27 28 
No. 3. 20 22 17 18 21 22 $231 223 20 321 


No. 1 and select elm is selling at $45. Five- 
quarter hardwoods in No. 3 common are $1 to 
$2 higher than 4/4, while 5/4 basswood in 
No. 3 is selling at $24. 

No. 1 hemlock, SIS1E, 2x4-inch, 12 foot, sells 
at $30, mill. Flooring No. 1, 6-inch, 8-foot and 
longer, $31; 6-inch No. 2, $26. Shiplap No. 2, 
8 inches, 8-foot and longer, is $28; No. 3 select 
shiplap sells at $24. No. 3 select boards, 6 
inches and wider, 8 feet and longer, are $23.50. 
Lath are strong. No. 1 hemlock, 4-foot, sell at 
$8.50; No. 2, $7.50. No. 1 white pine lath, 
4-foot, sell at $10. The price of 32-inch hem- 
lock lath is $3.75. 


Sales Volume Is Growing 


MEMPHIS, TENN., Jan. 19.—A_ gradually 
speeding up of southern hardwood sales has been 
noted but volume is still far from the high pre- 
holiday mark. Lumber manufacturers do not 
seem to be overly eager to accept orders. Prices 
on orders accepted are on about the level 
reached before the first of the year. Most lum- 
bermen think that the market is steady and that 
there will not be any great price change within 
the next few weeks. Shipments continue heavier 
than either sales or production, and are on or- 
ders taken before the first of the year. This 
heavy movement is gradually reducing stocks, 
and some items are getting scarce. 

Production continues low. A few mills are 
running full time but not many are able to 
get the logs to keep going. More bad weather 
was noted last week. Heavy rains throughout 
this entire section again kept logging down to 
a minimum. The Valley Log Loading Co. is 
loading only about 50 percent of the quantity 
usually loaded at this season. Further rains 
now would stop more mills and no doubt send 
prices higher. 

Demand is coming from all groups. The auto- 
mobile group is showing the greatest interest, 
being in the market for more hardwoods than 
it was one year ago. The requirements of this 
industry will take much of the mill stock now on 
hand. Furniture demand has been rather slow, 
as shows have been in progress. Reports from 
the shows indicate that many nice orders are 
being placed, and that the furniture plants are 
sure of a good season. The flooring plants con- 
tinue in the market as well, as do interior trim 
and other woodworking plants througnout the 
country. The building trades are still buying 
hardwoods in good quantities. The export mar- 
ket is rather quiet. Shipments going forward 
are on old orders, as little new business has been 
booked in the last few weeks. Foreign buyers 
are afraid of present prices. 


Walnut for Interior Finish 


Nearly everybody knows something about 
American walnut, and the value of this wood 
for furniture manufacture and for interior trim 
has long been recognized. Still, however, the 
American Walnut Manufacturers’ Association, 
616 South Michigan Avenue, Chicago, feels that 
this splendid American wood is not yet fully 
appreciated by those who should avail them- 
selves of its decorative possibilities. Accord- 
ingly this association has just published a book- 
let entitled ‘‘American Walnut for Interior 
Woodwork and Paneling,’’ in which by means 
of text and illustrations is presented informa- 
tion of the greatest practical value to all who 
wish to combine beauty with utility in the in- 
terior finishing of their homes. The character 
of this booklet is indicated by a summary of the 


subjects discussed. Among them are the value 
of trim, cost of woodwork, figure in walnut, wal- 
nut floors, finishes, tests, advantages of walnut, 
and how to obtain walnut woodwork. Copies 
of the booklet are available on request. 


Heavy Export Orders Booked 

MAcon, Ga., Jan. 19.—Heavy orders for the 
export trade has been the big feature this week 
in the hardwood market. One of the big mills 
reported that it had booked orders for the ship- 
ment of more than a million feet of hardwood 
lumber to other countries. The overseas demand 
has been for oak and poplar, principally, though 
some of the other species have been included. 
The domestic market has been featureless this 
week, doubtless due to bad weather and to the 
uncertainty of the Florida railroad situation. 
The bad weather in Georgia has slowed up pro- 
duction ever since the first of the year, mills 
being unable to operate on full time. Rains 
continued all week through this section. Re- 
ports from Alabama and Mississippi also indi- 
cate that mills are handicapped by bad weather. 


Furniture Men Did Good Business 


SHELBYVILLE, IND., Jan. 18.—The Shelby- 
ville furniture manufacturers who have been 
attending the mid-winter furniture expositions 
at Chicago and Grand Rapids report that a good 
business is being done by central Indiana com- 
panies. They say there are a great number of 
buyers inspecting the displays, and that sev- 
eral excellent orders have been obtained. Op- 
eration of the Shelbyville plants is assured for 
some time. More and more during recent years, 
according to furniture manufacturers, the buy- 
ers have been placing only small orders at ex- 
positions, buying just enough for immediate 
needs. By time of arrival of the factory sales 
representative, they are able to determine the 
selling power of the merchandise and are ready 
to do business. The bulk of Indiana business 
is done immediately following the expositions. 
Increasing prices of hardwoods, particularly ma- 
hogany, walnut and gum mean higher costs. 


Active Buying Is Foreseen 


ATLANTA, GA., Jan. 18.—Information from 
the North Carolina Furniture Manufacturers’ 
Association is to the effect that in spite of the 
heavy buying this industry has been doing, 
stocks of the larger manufacturers are com- 
paratively low, and that they will soon have to 
enter the market more heavily. Automotive in- 
dustry inquiries have continued to pick up, and 
manufacturers look for the heaviest volume of 
buying in the history of this industry following 
the national shows. Indications also portend 
an active volume of buying the next two or 
three months from the implement manufacturers. 
As yet there has been no increase in buying 
from the building trades save by the millwork 
plants, which are actively in the market for 
interior trim woods. Inquiries, however, are 
decidedly brisk. There are very few hard- 
wood flooring plants in Georgia that are not 
sold ahead thirty days or more. 

A few days of dry weather last week were 
followed by heavy rains all day Sunday gen- 
eral over Georgia, further retarding hardwood 
production. Log supplies are so searce that 
several smaller mills have shut down the last 
ten days and will be forced to remain idle until 
weather improves, while even the largest mills 
have few logs in hand. Hardwood stocks are 
being further depleted. Shipments are slowed 
up, most of the present business booked being 
for later delivery. The volume of early sea- 
son business is the heaviest in four or five years. 

FAS quartered red gum is in principal de- 
mand by the furniture industry, though there is 
also a fair demand for No. 1 common and for 
FAS plain red gum. Stocks of FAS are ex- 
ceptionally low, and mills are selling readily all 
they can cut at $120 to $125. For No. 1 quar- 
tered red gum the average is $75 for 4/4, up to 
$85 for 8/4. No. 2 is $40 for 4/4, $42 for 5 and 
6/4, and $45@50 for 8/4. Both quartered and 
plain red are scarce and in heavy demand. 
FAS plain red is $115, range $5, for 4, 5 and 

(Continued on Page 49) 
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Furniture Interests Book Heavy Business in Chicago Market 


Starting out under the particularly auspicious 
circumstances of the largest opening registra- 
tion in its history, the annual January furniture 
market, which has been in progress at the 
American Furniture Mart, 666 Lake Shore 
Drive, Chicago, since Jan. 5, bids fair to surpass 
all other markets held in this city in points of 
attendance, buyers’ interest, general optimism 
and volume of bookings. At the end of the 
tenth day many exhibitors reported that their 
bookings were in excess of the July market and 
considerably above the average for January last 
year. If buying continues on as extensive a 
scale for the remainder of the show as during 
the first half, sales managers estimate that they 
will close their exhibits with anywhere from 
10 to 50 percent more business on their books 
than at any previous markets. 

Basing their conclusions on talks with retail- 
ers and the gratifying way in which business 
has opened up at this market, executives of 
furniture factories situated in the largest man- 
ufacturing centers of the country do not hesi- 
tate to predict that the first half of the year at 
least will be an active one for the furniture in- 
dustry. While admitting to a representative 
of the AMERICAN LUMBERMAN that competition 
within the industry is keen, they believe that 
the public is in a mood to buy more furniture 
than last year and that the retailer will conse- 
quently be carrying slightly heavier stocks than 
he has for the last four or five years. 

‘One of the brightest features of the present 
market, in the opinion of exhibitors, is the large 
attendance. On the opening day the lobby of 
the furniture mart was literally flooded with 
buyers who had come from all sections to look 
over the latest offerings of producers. This 
influx, exhibitors point out, means not only that 
they have had more prospects on which to work 
but also a greater interest and perhaps a more 
optimistic spirit on the part of retailers, who 
seemingly are confident that business will be 
decidedly better this year. They also point 
to the fact that it presages a larger volume of 
road business after the market has closed. 
Many buyers come to the market primarily to 
look over the styles and get a line on prices. 
They then return home without placing an order 
but when a factory sales representative calls 
upon them a few weeks later are ready to 
affix their signature to a good order. The larger 
the attendance, the more business of this variety 
will be booked, sales managers reason, and thus 
they predict that a substantial amount of busi- 
ness will be placed after the market has closed. 


Medium Priced Lines Most Active 


The medium priced and cheaper lines have 
ruled the favorite in bookings to date. The 
retailer has found that the public is not willing 
to pay the higher prices asked for the better 
lines and he does not wish to tie up a lot. of 
money in slow moving pieces or suits. While 
there is some indication that he will be carrying 
slightly heavier stocks this year than last, the 
policy of hand-to-mouth buying continues and 
the manufacturer is consequently forced to car- 
ry the stocks. This year the manufacturers ex- 
hibiting at the Chicago market, the bulk of 
whom are producers of the medium-to-better and 
cheaper lines, have brought out a few ‘‘snap- 
py’’ models in distinctive styles and finishes and 
have discontinued the plainer and what used to 
be considered the more staple lines. By con- 
centrating on a few popular suits they hope to 
hold their own stocks at a minimum consistent 
with service and thus avoid the depreciation 
waste in value in slightly obsolete styles. 

Where the manufacturer did not have some- 
thing new to offer in the way of styles, he found 
he was unable to hold the buyers’ interest and 
consequently reports low sales. But the manu- 
facturer with something ‘‘new’’ has had little 
trouble in securing a good volume of orders and 
is among those reporting a successful market. 
Walnut continues to lead the field in popularity 
with buyers. With the exception of an execu- 
tive of a large table company, all producers in- 
terviewed held little -hope for an immediate re- 


turn of either oak or mahogany. Decorated fur- 
niture seems very popular and the tendency is 
to lighten up walnut with decorative inlays and 
variegated shades of finish. 

Lumber prices came in for considerable com- 
ment. In the last few years, the furniture man- 
ufacturers, according to their own statements, 
have been operating on a small margin of profit 
due to keen competition within the industry. 
Last fall when the price of gum began to rise 
the logical move of the furniture people would 
have been to increase the price of their product 
but they were forestalled in this by the retailer, 
who they say is in no mood to accept higher 
prices. Those producers that failed to cover 
before the lumber market began to recover 
from its depression have seen their production 
costs mount and their margin of profit nar- 
rowed. 

The manufacturer in this position is in the 
minority, however, as the greater percentage 
state that they covered before or early during 
the rapid ascent of prices and now have fairly 
good stocks of lumber. Although they are 
convinced that the hardwood market will be 
steady for the first half of the year, those in- 
terviewed stated that they would not be add- 
ing greatly to their holdings in the immediate 
future. They are, however, of the opinion if 
business continues on the level established at 
this market, they will be consuming a large 
quantity during the coming year. 


Factory Executives State Views 


Fair examples of the views of manufactur- 
ers are presented in the following statements 
by executives of representative concerns: 


E. W. Bonpb, sales manager Pennsylvania Fur- 
niture Co., York, Pa.—The present market has 
been very satisfactory. More than twice as many 
people have visited our exhibit as in any other 
market. Of course, being a New York concern, we 
are represented at the New York market and book 
by far the greater part of our business there, but 
we have done a nice volume of business here and 
we are expecting a lot more to develop during the 
closing week. While the higher priced lines and 
case goods have been moving rather slowly, the 
less expensive lines in this show, I understand, 
have been going very well. 


O. L. LAKE, sales manager, Tennessee Furniture 
Corp., Chattanooga, Tenn.—This year’s market has 
been very good. It has been much better than 
that of last January, and about equal to July, 
when we booked our largest volume of business. 
Buyers seem to favor new patterns in snappy de- 
signs and we have been selling a great deal of 
this type of furniture. The greater percentage of 
our business has come from the South. Of course, 
Florida business has been very good, but we have 
also been booking some good orders from all sec- 
tions, particularly from ‘Texas, where there has 
been considerable building going on. We are ex- 
pecting 1926 to be the biggest year in the history 
of our company, as we are now in a better posi- 
tion to take care of the business and we have re- 
cently inaugurated a national advertising campaign 
that is expected to show results. It would seem 
that profits for the first part of the year would be 
rather slim on account of the higher price of lum- 
ber, as the retailer is in no mood to stand any 
advance in prices and the mdnufacturer must pay 
for the advancing costs of lumber out of his profits. 


E. H. MERSMAN, president Mersman_ Bros. 
Brandts Co., Celina, Ohio—While this market has 
been hardly up to our expectations, it is slightly 
better than that of last January, and we are look- 
ing for a good business the first six months at 
least. Walnut, which has not been particularly 
popular as a table wood, seems to be meeting, with 
greater approval, and an increasing proportion of 
tables is being turned out from this stock. 


REPRESENTATIVE Showers Bros. Co., Blooming- 
ton, Ind.—The present market has not been a 
strong one with us and yet we have found it about 
average, with the cheaper lines moving fairly well. 
Walnut continues to be the most popular wood, 
especially when finished in some of the new amber 
and mahogany tone colors. We are showing sev- 
eral suits in these finishes and have found them 
moving very well. One of the main drawbacks to 
the furniture trade today is the higher price of 
lumber. The furniture manufacturer’s margin has 


been so cut by the advanced prices that he is mak- 
ing very little profit, and we will withhold orders 
for lumber in large quantities in the hope that 
prices will again decline. 


OFFICE REPRESENTATIVE, Rockford Furniture Co., 
Rockford, Il1l.—We have found the present market 
very satisfactory and much better than previous 
markets in which we have exhibited. We are in- 
clined to attribute our success to the fact that we 
have brought out a line that will compete favor. 
ably with all others both in style and in price, 
The majority of the retailers that have visited us 
have been optimistic about business for 1926, but 
they are still inclined to buy conservatively and 
on a hand-to-mouth basis. The greater part of our 
business comes from the larger cities in Ohio and 
Michigan territory, but Iowa, which is normally a 
good buyer, seems to be slightly depressed this 
year, we have been told. Competition is keen in 
the industry and prices have been cut to the core, 
Increases are out of the question, and profits are 
slim on account of the higher prices of lumber 
and raw materials. 

H. H. Boyer, sales manager, Karges-Wemyss 
Factories, Evansville, Ind.—We have booked from 
ten to fifteen percent more business in the first ten 
days of this market than we did in the entire July 
market. We believe the prospects for 1926 are 
good for the fellow who goes after the business. 
Every factory should have a good year and if it 
does not it will be because of lack of efficiency in 
production or sales effort. Buying in this market 
has been well distributed throughout all sections 
of the country, and although buyers from the coal 
producing centers in the East are slightly dis- 
couraged, very little pessimism has been voiced by 
visiting retailers. We believe that 1926 is going 
to see the retailer carrying slightly heavier stocks 
than he had during the last three or four years, 
and we believe that the resulting increase in vol- 
ume of business will slow up deliveries by furniture 
manufacturers, who are now carrying light stocks. 
The retailers seem more satisfied with the prices 
quoted in this market than at the previous ones, 
and are buying well of the medium to better grades, 
in walnut and decorated styles. 


——“—“—_—__—-. 


NaTge Conn, sales manager, Stout Furniture Co., 
Indianapolis, Ind.—This has been the largest mar- 
ket for us in several years, both from the stand- 
point of the number of dealers visiting our space 
and of business that we have booked. We have 
been showing some new styles and these seem to 
have met the approval of buyers. There is some 
evidence that mahogany is coming back into pop- 
ularity, due to the fact that some new decorative 
pieces are being introduced. Retailers seem to be 
optimistic but continue their policy of allowing the 
manufacturer to carry the burden of stocks. The 
tendency seems to be to buy the medium and lower 
priced furniture. We are well covered on our 
lumber requirements. 


C. W. Canvert, Shelbyville Wardrobe Manufac- 
turing Co., Shelbyville, Ind.—Business in this mar- 
ket has been fair. The buyers have been a little 
slow coming in and have not been placing heavy 
orders. After all, the bulk of the business is not 
done in this market, but is secured by the sales 
representatives of the manufacturers after the re- 
tailers have returned home and have had time to 
think over their requirements and the styles ob- 
served at the market. On the whole, however, 
business should be good for the first half of the 
year at least. Competition is keen among the fur 
niture manufacturers and in some cases those get- 
ting the business are doing so by reducing their 
prices, which together with the higher price of 
lumber and the unwillingness of retailers to accept 
further advance, is trimming the producers’ profits 
until there is very little margin left. Stocks in the 
hands of manufacturers seem to be in pretty good 
shape. 

W. J. KLuMp, sales manager Northern Furniture 
Co., Sheboygan, Wis.—We are looking for a good 
year in 1926. We have booked about as much 
business in the first half of this market as we 
did during the entire July market. This, I be- 
lieve, has been due to the fact that we are show- 
ing several distinctive suits that have proved popu- 
lar with buyers. We find that the retail trade is 
still rather conservative and not disposed to stock 
heavily, although buying is in greater volume than 
in previous markets. It is not likely that we will 
be in the market for a great deal of lumber in the 
immediate future, as we have stocks enough to 
last for about six months and are financially able 
to hold out for a time in the hope that lumber 
prices will show some decline. 
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Prosperity Predicted for Indiana Hardwood Men 


INDIANAPOLIS, IND., Jan. 18.—President 
Frank L. Donnell, of Evansville, called to order 
the twenty-seventh annual meeting of the Indi- 
ana Hardwood Lumbermen’s Association last 
Friday afternoon in the Claypool Hotel. The 
association has approximately 200 members, and 
fully that many were present. After welecom- 
ing the members and a number of prominent 
lumbermen from other States who were present 
as guests, President Donnell stated that Indi- 
ana has long been a leader in the quality of the 
hardwood lumber she produces and added that 
it is a mystery to some persons where the con- 
tinuing supply of trees is found. But quanti- 
ties of hardwood tracts are available and ean 
be bought. The State forester reports 3,200 
acres in the State forest, and 300 aeres still to 
be planted. Under the Indiana law there are 
13,682 acres of privately owned forest tracts 
registered, receiving certain benefits from the 
forestry department; and it is impossible with 
data at present available to determine just how 
many acres of unregistered saw timber there 
are in the State. 

Indiana lumbermen, Mr. Donnell continued, 
have a variety of operations. There are many 
modern bank mills, and there are still one or 
two that are using sash saws. The association 
has long been a brotherhood, well flavored with 
the trait of friendliness; and this year the meet- 
ing seems to be ever more of a home coming 
than usual. 


Recalls First Meeting 27 Years Ago 


Mr. Donnell then introduced James Buckley, 
of Brookville, calling him ‘‘Unele Jim.’’ Mr. 
Buckley announced himself as ‘‘plain Jim 
Buckley, 78 years old and still going strong.’’ 
He recalled the first meeting held 27 years ago, 
when the temperature was ten below zero. He 
compared this early beginning to the pumpkin 
seed planted by a pioneer, who cleared a wide 
space for it because he wanted to give it a 
chance to spread. Mr. Buckley has seen this 
association spread. He says it is the best in the 
world and that there never was a finer set of 
fellows. 

Secretary Edgar Richardson then read a 
telegram of greetings from another pioneer, 
Sam Burkholder, of Homer, La. He then pre 
sented his report and read the names of twenty- 
six new members. 


Committee Appointments 


Resolutions——John TI. Shafer, South Bend; C. M. 
Crim, Salem, and C. HW. Kramer, Richmond. 

John es Graham, Franklin : 
Evansville, and A. J. Smith, Deca 


Nominations 
Claude Wertz, 
tur. 

Predictions on Market Conditions 

The president then called upon a number of 
persons for reports and predictions of market 
conditions. 

A. J. Smith, of Decatur, recalled some ex- 
periences with the old wagon stock trade and 
some of the later auto trade. He stated he 
tried to sell 1,000 ears of stock a year and that 
he is finding that buyers are asking that 35 or 
40 percent of their purchases shall run 14 or 16 
feet in length. Jt is easy to understand why 
they want these lengths, for kilns are mostly 
built for 16-foot stuff, and owners want to 
use them to capacity. His office has sent out 
700 letters to producers asking for coéperation 
in procuring these lengths, and he reported very 
gratifying responses. 

J. C. West, of Cincinnati, predicted a good 
trade. He has received some good orders and 
expects an increase of buying when the inven- 
tory season is over. 

Fred Christmann, of St. Louis, said trade was 
starting well. Furniture factories are busy, 
and the building program is large. 

_H. B. Curtin, of Clarksburg, W. Va., president 
National Hardwood Lumber Association, pre- 
dicted a good business continuing through the 
year, 

J. C. Wickliff, of New York, said that busi- 
ness 1s coming more easily than it did a year 
ago. He said that it is not usually wise to ex- 
pect optimism from points near Wall Street, but 


even Wall Street this year is feeling hopeful. 
He is looking for the best six months’ trade 
for several years. 

George Kerns, Chicago, reported much en- 
couragement and mentioned the statement of a 
Memphis dealer that the export business is 
brightening. 

Lumber Produced by Canadian Mills 

Frank Oliver, of the Oliver Lumber Co., 
Toronto, said he supposed those present would 
like to know what. kind of lumber the Cana- 
dian mills were producing, and he mentioned.a 
car of birch he has recently shipped that meas- 
ured 4 by 14 inches, 35 pereent of which was 
14 and 16 feet in length. Half the Canadian 
mills are cutting 35 pereent or more of their 
stock 14 and 16 feet in length. Automobile 
buyers have been quietly visiting Canadian deal- 
ers making large purchases. He mentioned the 
fact that the trade balance between Canada and 
the United States is in the latter country’s 
favor and said that 80 percent of the furniture 
made in Canada is made of lumber from the 
United States. He presented sonre figures about 
Canadian industry and invited those present to 
the Canadian convention to be held in Toronto 
in February. 

George N. Lamb, of Chicago, secretary Amer- 
ican Walnut Manufacturers’ Association, stated 


that his association is in a sense the child of 
the Indiana organization. He outlined the 


difficulties of the walnut producers in the after- 
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war slump and described how this had been 
met by national advertising. In this way the 
consumption of American walnut has been 
increased tenfold. The wood is now holding 
its own and will continue to do so. 

Robert Stimson, of Memphis, said that manu- 
facturing in the Delta country is fairly satis- 
factory. There is almost but not quite rain 
enough to stop logging. Most of the mills are 
working. Conditions in that section will be 
determined largely by the weather during the 
next few weeks. 

W. H. Lear, of Philadelphia, said he did not 
think the Indiana men had anything to be dis- 
couraged about, at least not more than other 
hardwood dealers. The last few years have been 
somewhat unsatisfactory, due to still earlier 
abnormal conditions, but business is getting 
back to the old basis again. Banks are filled 
with money. Sales in Philadelphia have been 
numerous though not so large. Many mixed 
cars for immediate use have been sold. This, 
in Mr. Lear’s opinion, is a healthy condition. 

Favors Sentiment in Business 

John Pritchard, of Memphis, secretary Hard- 
wood Manufacturers’ Institute, was introduced 
by the president as a pioneer who had not been 
at the convention for ten years. Mr. Pritchard 


said he believed there should be sentiment in 
business organizations if not in business itself. 
He paid a high tribute to the Indiana associa- 
tion as one that has had a marked effect upon 
the welfare of the industry. Conditions for 
1926 appear to be better than for many years 
past. He outlined the balance between pro- 
duction and consumption for two years back, as 
influenced by weather conditions, improvement 
in railroad transportation and other factors. 
The industry is going into the year with smaller 
lumber stocks, and Mr. Pritchard expects a good 
demand during the next six months. The last 
vear has been memorable because of the getting 
together of different associations on such mat- 
ters as inspection rules. Mr. Pritchard invited 
the Hoosiers to the convention of the Hardwood 
Manufacturers’ Institute, to be held in New 
Orleans in February. 

At this point the president asked each man 
to stand, announce his name and address and 
give his business connections, to the end that 
any strangers might thus become known to their 
fellow Jumbermen. 

3en Currie, of Philadelphia, first vice presi- 
dent of the National Hardwood Lumber Asso- 
ciation, reported a gradual improvement during 
the last six or seven months. He expects 1926 
to show further improvement, though the mar- 
ket for softwoods in the East may not be quite 
so good. He invited those present to attend 
the Sesquicentennia! to be held in Philadelphia 
this year or early next. 


Real Basis for Optimism 


E. V. Babcock, of Pittsburgh, complimented 
the Indianans on their attendance. He said he 
had been interested in hearing the optimistic 
statements made by earlier speakers and added 
that he was himself an optimist. But he won- 
dered if all those who had spoken really knew 
how great a business lumber is and if they real- 
ized how great a country they had. To illus- 
trate this greatness he described some of his 
own travel experiences of the last year through 
the West and South. These factors of industry 
and commerce and education which he described 
form the read basis for optimism. He discussed 
taxation and expects much from proposed Fed- 
eral legislation in this field. Farming, about 
which there have been many complaints, is as 
a whole in a promising condition, and it should 
be prosperous both for its own sake and because 
farmers consume 40 percent of America’s man- 
ufactured products. 

The resolutions committee presented a me- 
morial-of J. V. Stimson, of Huntingburg, one 
of the charter members of the association. It 
also presented a resolution of thanks to E. C. 
Atkins & Co., of Indianapolis, for the conven- 
tion badges. 

The nominating committee presented the fol- 
lowing report, which was adopted: 

President—William HI. Day, New Albany. 

First vice president—John S. Kitchen, Columbus. 

Second vice president—Roy Amos, Edinburg. 

Secretary and treasurer—Edgar Richardson, In- 
dianapolis. 

Directors—C. H. 
Stimson, Huntingburg: C. 
Claude Wertz, Evansville; T. B. Coppock, Ft. 
Wayne: James Buckley, Brookville; John N. Gra- 
ham, Franklin; Walter H. Crim, Salem; Frank L. 


Barnaby, Greencastle: Fred 
H. Kramer, Richmond ; 


Donnell, Evansville; John I. Shafer, South Bend; 
3ruce Montgomery, Frankfort: A. J. Smith, De- 


eatur: W. W. Knight, Indianapolis; Robert E. 


Hollowell, Indianapolis; Frank R. Shepard, Indi- 
annapolis: G. Litchfield, jr., North Vernon; H. 


3rooke Sale, Ft. 
Sheridan. 


Wayne, and Geo. H. Palmer, 

In the evening the banquet was held in the 
Riley Room of the Claypool Hotel. About 225 
persons were present. It was the usual friendly 
and colorful affair, with excellent food and 
vaudeville entertainment and good fellowship 
to make it memorable. 


FOREST FIRES attacked more than 725,000 
acres of Michigan timber land during 1925 at 
an estimated loss of $474,448. Only 1,380 fires 
were recorded in upper Michigan, while 2,475 
occurred in the southern peninsula. 
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Lumbermen’s Doings on Pacific Coast 


Progress in Spark-Arrester Study 
[Special to AMERICAN LUMBERMAN by Air Mail] 

SAN Francisco, CAuLiF., Jan. 18.—The first 
direct result of the spark arrester-outside-the- 
stack-exhaust study, conducted during the last 
summer and fall by the California Forest Pro- 
tective Association, has been announced. 

The study, which was begun immediately fol- 
lowing the conference between Col. W. B. Gree- 
ley, United States forester, and California lum- 
bermen following the dispute over mandatory 
regulations affecting timber leases, was con- 
cluded just before the first of the year and sub- 
mitted to the forest committee composed of sev- 
eral California lumbermen. 

Messages received here today announce that 
Charles Bruce will arrive in the Tuolumne dis- 
trict Feb. 1 to construct two experimental ar- 
resters which will be used on donkeys of the 
Standard Lumber Co. These arresters will em- 
body the improvements suggested by the Cali- 
fornia Forest Protective Association as brought 
out in the recent tests. 

Principal among the changes to be made 
will be the adoption of an automatic closing 
device for the arrester’s slide which will remove 
the dangerous human carelessness element by 
making it impossible to run the engine while the 
slide is open. 

This will be but the first of a series of tests 
to be made during the spring where other sug- 
gestions of the association will be carried out, 
according to 8. Rex Black, secretary-manager of 
the association. Mr. Black himself is working 
on a new arrester which gives promise of safety 
and of being virtually ‘‘ fool-proof.’’ 


SaSeeaeeaaaeaa: 


Community Hall for Loggers 

SHELTON, WASH., Jan. 16.—At Camp 5, one 
of the most westerly outposts of the Peninsular 
Railroad, the Simpson Lumber Co. recently com- 
pleted a new community hall, placing the log- 
gers in close touch with the outside world. There 
is a weekly program of motion pictures, as well 
as a number of radios in the camp. The build- 
ing is constructed in two sections, making it 
portable, so that when the camp is moved to a 
new setting in the woods the community hall 
will go along with the rest of the outfit. 


Woods Labor More Efficient 


PORTLAND, ORE., Jan. 16.—According to John 
T. Dougall, manager of the Columbia River 
Loggers’ Association, and formerly seeretary- 
manager of the Pacifie Logging Congress, labor 
in the lumber industry of the Pacific Northwest 
produced more in the eight-hour day during 
1925 than in the ten-hour day of any previous 
year. The reason, Mr. Dougall said in an ad- 
dress delivered at the members’ forum of the 
Portland Chamber of Commerce, is due to the 
fact that the ‘‘reds’’ and radicals have been 
cleared out of the woods. To Mr. Dougall had 
been assigned the subject, ‘‘The Lumber In- 
dustry, Past, Present and Future.’’ In the 
course of his remarks he told why the Portland 
Chamber of Commerce had refused to give a 
place on its program to Anna Louise Strong, 
formerly of Seattle, now a lecturer on Russia. 
Mr. Dougall said: 

We give too much audience and too much atten- 
tion to people tinged with red. We don’t need any 
speakers here to point with pride to another coun- 
try. Once we had our I. W. W. and “red” trouble 
in the woods. The “reds” can’t get in now, and we 
have our eye on everyone that heads this way. 
Labor is efficient now, and we don’t want to return 
to the old troubles. When President Harding 
came to Portland July 4, 1923, there were 200 
“reds” in the jails of this section. They had 
started to follow instructions from Moscow to hold 
a mass meeting in Portland for the release of 
political prisoners. The secret service got on to 
the plans, and the Columbia River loggers helped 
to round up the “reds.” 

In lumber operations during 1925, production 
and distribution increased. There was an _ in- 
crease in efficiency, but more attention should be 


given the selling end. During 1925, 62 percent of 
the financial contracts of the Pacific Northwest 
came about through timber. Oregon has one-fifth 
of the standing timber of the country, and all in- 
terests paid $1,000,000 for fire protection last year. 
A total of 60,700 acres was burned over, but only 
15,200 acres ‘was virgin timber, and only 2/100 
of 1 pere nt of the timber was destroyed. More 
than 1,000,000,000 feet of lumber was shipped out 
of the Columbia River during the year, and 144,125 
cars of lumber were taken South and East by the 
railroads. In November the mills of the river, 
from Washougal and Oswego to the sea, cut 6,500,- 
000 feet daily. Yet the West Coast Lumbermen’s 
Association shows that its members operated at a 
loss during the year. The weakness is in the sell- 
ing end—because labor, production and distribu- 
tion are more efficient than they ever have been. 

Mr. Dougall rapped the Teachers’ Association 
for urging increased taxes and a State income 
tax. He declared they were ‘‘off on the wrong 
foot’’; what was needed was lower taxes to en- 
courage investments. 


Named Assistant Federal Forester 

San FRANcIScO, CALIF., Jan. 16.—Paul G. 
Redington, chief of the California district of the 
United States Forest Service, has been ap- 
pointed assistant forester of the United States, 
it was announced here this week. 

He will not leave for his post at Washington, 
D. C., for more than a month, when he will take 
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complete charge, according to plans, of the 
public relations department of the Forest Serv- 
ice. This branch includes State cooperation, 
taxation and reforestation. 

Mr. Redington started his career with the 
Forest Service in California more than twenty 
years ago as a student assistant with a salary 
of $25 a month. He is a graduate of the Yale 
Forest School and Dartmouth University. 


Lumbermen Help Finance New Hotel 


Tracy, CAuir., Jan. 16.—Local lumbermen 
played an important part in the financing of a 
new hotel here. The program was in charge of 
the Hockenbury System (Ine.), a hotel financing 
concern of Harrisburg, Pa., and $138,100 was 
subscribed by local stockholders. George A. 
Good, president and owner of the Good Lumber 
Co., was chairman of the executive committee 
which sold the hotel stock. H. M. Schaur, who 
was general sales manager of the citizens’ or- 
ganization of the hotel campaign, is manager of 
the Tracy Lumber Co. The new hotel will be a 
2-story building of Spanish style, an ambitious 
undertaking for a town of 4,500 which has 
doubled its population since 1920. 


Improvements to Cedar Siding Plant 


Port Moopy, B. C., Jan. 16.—Thurston- 
Flavelle (Ltd.), of this city, is making exten. 
sive improvements to its big cedar siding plant 
here. The company is constructing a large 
factory building, which will increase its plan- 
ing mill and millwork floor space, giving an 
additional room approximately 200 feet 
square. <A large fast feed molder and trans- 
fers are being installed. With this arrange. 
ment and added equipment the company’s 
facilities for manufacturing bungalow siding 
and dressing common cedar lumber will both 
be increased. 

The company has recently changed its prac- 
tice of using a double cut carriage resaw, and 
it is now sawing cants with a single cutting 
band and a large Wickes gang. 

‘“Not how much, but how good’’ was the 
answer given by Aird Flavelle, vice president 
of the company, when asked about making the 
change. It is not always possible to keep a 
double cutting band saw making the best of 
lumber, and this company is one of a growing 
number of manufacturing concerns on the Pa- 
cific coast that today are making every effort 
to get better sawn and better manufactured 
lumber, rather than an inereased quantity 
through the mill each day. This company is 
one of the largest manufacturers of red cedar 
siding in either the United States or Canada, 
and its ‘‘Beaver Brand’’ siding is a favorite 
with the trade. 


Name Basis of Good Slogan 

SEATTLE, WASH., Jan. 16.—‘‘ Wire Gray, No 
Delay’’ is the effective slogan used by the Gray 
Lumber & Shingle Co., manufacturer and whole- 
saler of Pacific coast lumber and shingles, with 
headquarters in Seattle. The handsome two- 
tone gray stationery of this company bears a 
cut of a speeding airplane on which is stamped 
the slogan, thus making use of the ‘‘Gray’’ 
part of the name in two ways. The Gray Lun- 
ber & Shingle Co. has been in business in 
Seattle since February, 1919, when it was begun 
as a partnership by A. V. and C. V. Gray. The 
death of A. V. Gray in February, 1925, dis- 
solved this partnership and the business has 
since been conducted by C. V. Gray as Gray 
Lumber & Shingle Co. The company special- 
izes in red cedar shingles, keeping a large stock 
in transit at all times. Its mills are located 
at Seattle, Englewood, Bellingham, Kelso, 
Blaine and Edmonds. 


Utilization of Wood Products 


EUGENE, ORE., Jan. 16.—According to O. F. 
Stafford, of the University of Oregon, lumber- 
men, millmen and paper manufacturers are be- 
coming more and more successful in their efforts 
to cooperate in the full utilization of wood prod- 
ucts. Prof. Stafford believes that the next im- 
portant step in utilization will be the special- 
ized use of wood as fuel. He cites that an ex- 
periment is to be conducted in Portland with 
sawdust as fuel for blast furnaces in the man- 
ufacture of Portland cement, and, if successful, 
that it may revolutionize heating systems. By 
this process, sawdust is blown into a furnace in 
the same manner as oil and coal dust at present. 

Experiments conducted by Prof. Stafford at 
the university in this city have shown that saw- 
dust fuel will gave a flame thirty feet long equal 
to that of oil. It is also asserted that Douglas 
fir will be used more and more in the manufac- 
ture of craft paper, its long fiber being pecu- 
liarly adapted for this use. There is an abun- 
ance of material in the present waste from log- 
ging and lumbering operations. Yet another 
byproduct of the lumber industry is charcoal, 
which it would be feasible to unite with lignite 
such as is found in the Coos Bay region. There 
is also a possibility for the profitable use of 
other byproducts, such as acetic acid and tar. 

Prof. Stafford asserts that what is needed 18 
the close codperation of the industry with com- 
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petent research. As an example of possibilities 
in the Pacific Northwest, he states that if all 
products were utilized there would be an annual 
gain of 30 percent, or approximately $30,000,- 
000 a year. While this total. could not be 
reached at present, it is certain that a percent- 
age of it could be made available. 


Announces Reforestation Program 


AsTorIA, ORE., Jan. 16.—The announcement 
is made that the 1926 reforestation program 
of the Crown Willamette Paper Co. will em- 
brace the employment of twenty-seven men, who 
will plant spruce, hemlock and fir seedlings in 
a denuded area near the company’s Camp 4, 
The location is in the upper Young’s River val- 
ley south of this city. The work will be done 
under the direction of J. H. Walker, property 
superintendent of the company. The seedlings 
have been raised at the company’s nursery, 
West Linn, Ore. Under the present policy, the 
company will proceed with reforestation as rap- 
idly as the timber is removed. 


Traces of Redwood in Gobi Desert 


San FRANCISCO, CALIF., Jan. 16.—Prof. R. W. 
Chaney, one of the scientists, who accompanied 
the Ray Chapman Andrews expedition into the’ 
Gobi desert, arrived this week with a tale which 
has set lumbermen of the Pacific coast to insti- 
tute even broader reforestation activities of 
the California redwoods. Prof. Chaney was 
in charge of the Paleobotanical field of the ex- 
plorations. 

Professor Chaney discovered the fossil re- 
mains of a huge redwood forest stretching from 
the Gobi desert into Mongolia and Manchuria, 
—a form of vegetation believed to have been 
confined to California. The professor believed 
that the redwood originated in China, was ¢ar- 
ried across the Pacific and replanted on this 
side. 

Traces of the Sequoia sempervirens found 
in shale rock in Mongolia is unmistakable when 
its petrified whorls and fibre are compared with 
those of the living California specimens. 
Traces of the same tree have been found, say 
scientists, in similar shale formations of this 
State. 

With knowledge that the redwood will grow 
in dry sandy lands it is believed that tests will 
be made in barren Jands in the southwestern 
part of the United States to see if redwood 
will grow for commercial uses. 


Development of Timber Properties 

SEATTLE, WASH., Jan. 16.—In keeping with 
the policy of development of the Charles R. 
McCormick Lumber Co., R. W. Condon, man- 
ager of the properties in Washington, has moved 
his headquarters permanently to Port Gamble, 
where he will have direct supervision of the 
new mill under construction at that place. The 
Seattle offices in the Stuart Building will be in 
charge of H. M. Hallenbeck, sales manager. 
Both of the old mills at Port Gamble have been 
torn down, and pile driving for the new strue- 
ture, which will be a modern operation in every 
particular, have begun. When the Charles R. 
McCormick Lumber Co. gets to running to ¢a- 
pacity in this territory, it will have an im- 
mense production, estimated at this time at a 
million feet of lumber a day. 

The logging end of the operation will be de- 
veloped rapidly. With that object in view, the 
company has secured the services of Paul Frei- 
dig, formerly of the Clark-Wilson Lumber Co., 
4s manager of the logging operation. Mr. 
Freidig will open offices in this city. The ob- 
jective at present is a tract of timber back of 
Port Ludlow, estimated to contain a_ billion 
feet of material of excellent quality, largely 
fir. This tract has been contoured by Thomas 
& Meserve, of Portland. The question confront- 
ing the company at present is whether to go to 
Discovery Bay, or Quileene. An immediate 
step will be the improvement of the Gamble 
Camp. Other tracts will be opened as fast as 
the company will need them. Some of this tim- 
ber passed into the possession of Pope & Talbot 
as early as 1853, 


To Study Reforestation Problems 

San Francisco, Cauir., Jan. 16.—The 
Standard Lumbr Co., voicing its approval of 
fire protective measures as recommended by 
United States Forester Greeley in his talk 
here before the California lumber manufactur- 
ers last spring, has taken the first step in a 
move to furnish the woods of the company 
with even more adequate fire protection and 


Shingle Market Extension in Florida 


R. S. Whiting, secretary of the Red Cedar 
Shingle Bureau, with headquarters in Chicago, 
states that for the last two months the bureau 
has been making a survey of possibilities for 
the more extensive use of red cedar shingles in 
Florida. Col. J. W. Warden, of the field staff, 
started by automobile from Jacksonville early 
in November, going south to Palm Beach, thence 
touching many cities in the interior now active 
in building and lastly putting in considerable 
time in and about Tampa and as far south on 
the western coast as Fort Myers. Col. Warden 
reports: 

Conditions are 





abnormal throughout the State 
as a consequence of the unusual real estate ac- 
tivity. Considerable building is in progress, but 
owing to congested transportation, delivery of build- 
ing material is difficult, no deliveries being obtain- 
able in many localities and in others nearer trans- 
portation lines only in small quantities. Work- 
men on buildings under construction are being dis- 
charged almost everywhere as a result, and many 
are leaving the area owing to the extremely high 
cost of living. 

The type of home at present being built along 
the east coast and in the extreme south is a com- 
bination of Mexican and Moorish—flat roofed and 
stucco walled. In the interior and in many places 
along the western coast more frame buildings and 
wood roofs are in evidence. The home owner, 














Col. Warden and his auto in which he traveled 
all over Florida 


prefers cedar or wood roofs. 
Pine siding has been the principal wall covering 
on frame buildings, but cedar shingles are now 
finding favor, particularly the stained shingle. 
With consistent work, a satisfactory cedar shingle 
market can be created. With the return to nor- 
mal transportation, building conditions will revive 
and continue for a considerable period, as the 
building boom has brought and is still bringing to 
Florida many people who intend to return again 
and build homes for seasonal or permanent resi- 
dences. City officials are local in their knowledge 
as regards building regulations and many restric- 
tions are copied into their building codes merely 
because their neighboring cities have done the 
same thing before them. No quest for authentic 
information is made. It is done solely because 
“some one says” they will save money. 

There is evidence of development projects now 


generally speaking, 


under consideration, to be consummated in the 
near future, which will stimulate construction of 
both residential and commercial buildings to a 


great degree, especially in the vicinities of Tampa, 
Fort Myers, Punta Gorda and north along the 
west coast; also through the interior from Bartow 
north, which is the coming agricultural area and 


the more scenic portion of Florida. The east 
coast is at present a seasonal resort and consider- 
able building will take place there also in the 
future. 


Florida’s future for years to come is very bright 
and promising. Two, three or four crops annually 
can be produced, depending on location. Lumber 
and shingle manufacturers will be well advised to 
explore this prospective field, for a very lucrative 
market can be obtained. There is plenty of evi- 
dence that Florida has been neglected by the lumber 
interests and thoroughly exploited by their com- 
petitors. 


has inaugurated a laboratory of research to 
study problems affecting the white and sugar 
pine woods, of which the company is one of 
the largest manufacturers. 

J. B. Wulff, former forest supervisor of the 
Stanislaus national forest, has resigned from 
the Forest Service and joined the Standard 
Lumber Co. as forester. The Standard and 
Pickering interests own nearly 250,000 acres 
of pine timber land in Tuolumne, Modoe and 
Siskiyou counties. Mr. Wulff will begin 
duties at once, outlining the company’s fire 
prevention program for the coming season 
and making preparations for the establish- 
ment of an improved nursery where reforesta- 
tion will be studied togethe with other prob- 
lems of the lumberman. 

Mr. Wulff, who is well known in California 
forestry circles, is a graduate of the Uni- 
versity of Michigan forestry school, class of 
1908. He joined the Forest Service the same 
year of his graduation and in 1909 was trans- 
ferred to the Stanislaus forest where he han- 
dled the timber sales until 1917. He was then 
in charge of the Sierra forest timber sales. 
In 1919 he returned to the Stanislaus forest 
as supervisor, staying there until Dee. 31, 
1925, when he resigned to join the Standard 
Lumber Co. 


Plants Running to Capacity 


KALAMA, WASH., Jan. 16.—The plants of. the 
Columbia River Lumber Co. and Finke Bros. 
Cooperage & Shingle Co. are running to eapac- 
ity, having resumed operations following the 
holiday shutdown. 


Use of Name “Philippine Mahogany” 


Los ANGELES, CALIF., Jan. 16.—Southern 
California will be the scene of two meetings 
of the Federal Trade Commission, together with 
attorneys for the Philippine Mahogany Associa- 
tion. The commission is now holding a series 
of meetings in the West relative to the use of 
the name ‘‘ Philippine Mahogany’? on woods 
produced in the islands. In addition to the 
hearings in Los Angeles and San Diego, there 
will be those in San Francisco, Denver, Salt 
Lake, Spokane and Seattle. 


Los Angeles Imports for 1925 


Los ANGELES, CALIF., Jan. 16.—During 1925, 
according to figures compiled by the Marine 
Exchange, Los Angeles imported 1,200,000,000 
feet of lumber. The motion picture studios are 
accredited with being the biggest consumers. 
The planing mills in the Los Angeles area 
turned out last year a total of $64,327,685 worth 
of finished products—an increase of close to 
$6,500,000 over the previous year—and iis 
tributed more than $11,747,000 in payrolls. The 
total value of sash, doors, fixtures and cabinets 
manufactured here last year amounted to $22,- 
997,712 while factory payrolls were more than 
$7,229,800. A total of $17,610,106 worth of 
furniture parts was manufactured in Los An- 
geles during 1925. 


Ships Product to All Parts of World 


HoquiAM, WaAsH., Jan. 16.—A total of 65,000 
panel feet a day is the output of the Harbor 
Plywood Co. Although the factory has been in 
operation less than a year, having been opened 
May 25, 1925, the company is shipping its prod- 
uct to all parts of the world. The factory, 
which occupies a site on the port dock, covers 
a floor space of approximately 75,000 feet, and 
is equipped with machinery of the latest type. 
There are 145 names on the payroll. Praising 
the efficiency of the organization, a local news- 
paper comments on the fact that this concern 
was running and making plywood ready for 
commerce within sixty-five days from the time 
the first piling was driven in the work of con- 
struction. The company makes panels of all 
the thicknesses of plywood known to the trade. 
The officers are: President, H. S. Knox; vice 
president and general manager, A. R. Wuest; 
secretary and treasurer, E. W. Daniels; super- 
intendent, A. R. Welch. 
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Illinois’: Farmers More Prosperous and Pana Dealers Find Much Remodeling— 


Effingham Wins Steady Income Through Dairying and Is Aided by Good Roads 


The O. H. Paddock Lumber Co., of Pana, 
Til., has a line of ten yards. L. G. Mc- 
Taggart is local manager of the Pana yard, 
and in the rear of the yard office is the 
company’s general office. R. T. Paddock, 
president of the company and son of the 
founder, handles his line from this general 
office. But he spends a good deal of time 
at the different points, for all his retail 
yards are grouped quite compactly in the 
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cut made, the container to catch the ooze, 
the hardened sap and so on. There was a 
short section of a large southern pine log 
with the bark on. There were cones and 
bundles of needles. There was a _ stuffed 
beaver with his flat, tiller-like tail and 
many other things from the big woods. We 
asked what it all meant. 

“Every year,” Mr. Paddock said, “I make 
a trip somewhere, to the mills or the camps. 
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adequate stocks of hardwood. I’ve worked 
up quite a school trade among manual train- 
ing departments. It’s nice stock to handle, 
and the schools use enough to justify a little 
department and the carrying of a rather 
complete stock of the materials needed. 

“Pana, as you may have noticed, has four 
railroads; and that means we have rail con- 
nections out in eight directions from town. 
We have five or six concrete roads running 
out of town. These 
various roads make 





[cape | ee | ee | ca | cps | ce | ces | | | ce | | owe | as | oo | 
+ es | en | cn | eth | es | ee | ees | ess | ets | wes | eke | ets | en | ates | tes | eke | wie | wk | coke | eke | ee | ee | eiks | ce | expe che | eis | atts | ee | eke | ets | ate | ete | abe | ete | ate | s ic 


ICICI IC ICICI 
p | eke | cher | we | ae | oe | 





center of the State. 
. >. 2 
Myr. Paddock told egg 552 5P5e5e52525e5252e52 
me that trade was 


good during’ the sea- 
son of 1925, especially 
at Pana. A number 
of the other points 
must depend mostly 
upon farm trade; and 
while Illinois farmers 
seem to be pretty 
happy and financially 
quite stable, neve r- 
theless they are not 
yet in top form. 
They’ll be building 
more in 1926 and in 
subsequent years, if 
all goes as present in- 
dications point. 
“There has been a 
world of repairing 
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garages. 


forward. 


year or two. 


electric light plant. 


“Get a home of your own, and then—’ 


The leadership that helps upbuild a community is shown in an editorial, entitled 
“Hold Back Straps,’ which appeared in the Jan. 13 issue of the Pana (Ill.) Daily 


In the old days when men drove horses, there was a strap on the harness that 
was wound about the shafts and was known as the hold-back strap. 
harness now hangs useless in most of the barns which have been converted into 


People no longer have much use for anything that holds back, whether it be 
an old strap or a human being. Today we want things and people that push 


Of course there always have been and always will be the pull-backs who be- 
lieve in nothing until the thing is fully developed and put into practice for a 
They are the people who opposed the adoption of our municipal 
They fought the water works away back in eighteen ninety- 
two, and new High school bonds, and some bitterly opposed the street paving. 


Yes, and if you delve back in the distant past possibly you will find that their 


our city a natural 
shipping center. 
There’s quite a circle 
of towns around us, 
each with its one or 
more yards. Now I 
might do as a number 
of large yard owners 
do and begin com- 
peting for business in 
those towns and haul- 
ing stock out by truck. 
But I prefer to re- 
verse that practice. 
Instead of selling to 
the customers I prefer 
to sell to the yards. 
This, it seems to me, 
is the natural and 
healthy way of doing. 
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Pa d remodeling sa ancestors shrank back when the first locomotive started to pull a couple of rail- Making local sales = 
ana this last sea- way carriages, and scoffed at the telephone and automobile quite an art. I can't 
son,” Mr. Paddock re- 7 , know their customers 
marked. “I’ve got This class of people like to call themselves the conservatives or ‘‘stand-patters,”’ as well as the local 
quite a number of the when in reality they are the stick-in-the-muds. yards do. So from a 
AMERICAN LUMBER- But we would never get very far if we all belonged to the hold-back class. It perfectly _ selfish 
MAN’S remodeling is the men and women with faith and vision that get ahead today. The hold- standpoint I’d rather 


books and have given 
them out. A person 
can never tell exactly 
how much good such 
thing's do, but the idea 
is fine and has lots of 
suggestive power. A 
yard has its own line 
of customers when it 
comes to repairs and 
remodeling. If a fam- 
ily wants an extra 


gressive. 


trembling. 


in its industries. 
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greater achievement. 


backers are almost always broke unless they inherited a fortune from some pro- 


Today to succeed you must have courage and faith and daring. 
get very far by wrapping his talent in a napkin and holding onto it with fear and 
The hold-backs just naturally dry up and blow away. 


It is a good plan to lay aside something for a rainy day, get a home of your own 
and then take a chance on the growth and development of your town by investing 


The new year 1926 is a good time to start on this new road to prosperity and 
Throw the old hold-back straps on the scrap heap. 


they made the sales. 
Then, too, my policy 
keeps friendly and 
wholesome _ relations 
within the ranks of 
dealers. I’ve _ tipped 
off my competitors in 
towns where I have 
yards that certain 
men who have always 
dealt with them were 
in the market for 
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room or a porch, the 
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head of the house will 

go to the yard and buy the stuff without 
ever thinking of getting bids on it. If he 
wanted to build a new house he’d have it 
figured all over the country. 

“I’ve been rebuilding my yards the last 
few years and have been saving Pana until 
the last. We've rebuilt the office, all ex- 
cept finishing off some display rooms in the 
rear. That is something I want to do 
pretty soon. There’s ample space for sev- 
eral rooms, and we’ll finish them off and 
furnish them to display different kinds of 
interior trim and flooring and the like.” 

When Mr. Paddock took us back to this 
as yet unfinished room where the displays 
will be located, we) noticed a number of 
curious things. Among others was the 
stump of a southern pine tree that had been 
tapped for turpentine, showing the kind of 


I do this partly for pleasure and partly to 
learn what I can about lumber and how it’s 
made. I sell quite a bit of hardwood for 
manual training in the schools, and every 
once in a while I hold a little class and in- 
vite in the manual training students or my 
own managers or any other persons inter- 
ested in lumber or building, and I tell them 
some of the things I’ve learned about the 
forests. I think it’s probably a good thing 
all around. The fact that I have to tell 
others about it and answer questions makes 
me careful to know my facts, and those who 
attend seem to find the meetings worth while. 
They give the students some added interest 
in working with wood. 

“T’ve found this little trade in hardwoods 
quite interesting. So far as I know, no 
other yard in this part of the State carries 


something. If they 
sold the bills they’d 
probably get some of the stock through my 
jobbing department. In any event, I’d 
rather expand through the local dealers 
than at their expense. 

“I prefer honest and just codperation to 
competition of doubtful ethical quality, 
every time. As I mentioned before, this is 
a big assembling plant, bringing building 
materials from all over the country to serve 
my customers. I like to think that I do 
serve them well; and in order to do that I 
need to have and I’m ready to give all the 
codperation that is fair.” 

This is a big yard with a big stock. Mr. 
Paddock says he is almost dismayed by the 
problem of rebuilding the sheds. In some 
of his smaller yards he simply moved all the 
stock out, swept the old sheds off and began 
at the ground. With this plant those drastic 
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measures can not be followed. It will have 
to be done, unit at a time. One of the 
changes he contemplates is a long row of 
display windows. The yard carries a full 
line of building hardware and a rather com- 
plete line of carpenters’ tools. Mr. Mc- 
Taggart, the local manager, tells me the 
hardware has been a fine thing. Before it 
was installed nearly every customer would 
say, “Have you got some nails for sale?” 
And when he found they didn’t have he was 
disappointed and even grudged the extra 
trip up town. Now it is unusual if the yard 
fails to sell the hardware. Sometimes a 
customer has a close personal friend in the 
hardware business whom he wants to favor. 

The R. C. Jones Lumber Co. has a yard 
in Pana, in charge of F. C. Kelley. When 
I walked into the office I noticed a man 
whose face looked familiar, and in a moment 
I had placed him. It was 
Judge Abell, of Assump- 





block of bins in the center. A wagon or 
truck comes in at the front entrance and 
then can drive clear around this square. It 
gives lots of alley room, and all loads must 
go out past the office. 

While we were in the yard Mr. Kelley 
pointed out a farmer, evidently of foreign 
origin, who had just about bought a barn 
bill from a mail-order house. In fact every- 
thing was fixed up to be sent in, when Mr. 
Kelley got wind of the transaction through 
a friend. He reached the farmer before 
the contract was mailed and succeeded in 
selling the job. He hired a carpenter to 
frame the timbers and was duplicating the 
job in all details; and at the price he was 
very glad to take it. This farmer seemed 
a very shrewd and intelligent fellow; but 
his shrewdness almost failed to go far 
enough. Had it not been for the interven- 






In the little city of Effingham I met one 
of the good friends of the AMERICAN LUM- 
BERMAN, and one of the good dealers of this 
part of the State, in the person of J. T. 
Ewing, of the Ewing Lumber Co. Mr. 
Ewing and his brother operate this yard. 
Effingham, so Mr. Ewing says, is just a 
little out of the so called Corn Belt. Pos- 
sibly it is a difference of soil; at least the 
farmers here do not claim to produce the 
number of bushels per acre that are claimed 
for land around Bloomington. But even so, 
farming is a thriving industry. Our old 
friend, the dairy cow, is on the job. There 
is a milk condensing plant in the town that 


- will take all the milk offered. So the corn 


goes into the silo, and the silage goes to 
the dairy herd. It’s pretty hard work, here 
as elsewhere. But it brings in good returns,. 
and this income is steady. Dairying is a 

job that fits a steady man; 





oie 


one who arranges to be on 





tion, one of the well known 
lumbermen of this part of 
the State. Several years 
ago in driving through 
Pana I stopped in the 
Jones office and by chance 
met the Judge. He was 
planning to attend a picnic 
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PLEDGE OF LOYALTY 


Sponsored by 


EFFINGHAM DAILY RECORD 
EFFINGHAM WEEKLY DEMOCRAT 


hand twice a day and all 
the year around. 

Mr. Ewing had a tele- 
gram in his hand. It 
seems that some time ago 
he purchased a little block 
of Florida land. This was 
before the big boom 


ry an Pagan Thief Y started. He has kept it 
ssociation, an organiza- : d id th 
tion started many years fj I shall speak well, because I think well of ie Ge ae 
ago to discourage the art at the time of my visit the 
of horse stealing and that Y EFFINGHAM AND EFFINGHAM COUNTY buyers were telegraphing 
was being continued under him; so possibly by the 
the same name to set the I - ti h li i 
; shall support all things which enhance and oppose all time these lines are in 
motor thief back. The things which injure the good reputation of print he’ll have retired 
— ie a = with his speculative mil- 
cipal sneaker, And as lions i . 
toe act iE EFFINGHAM AND EFFINGHAM COUNTY ee or ae 
took him along. We had the railroad and has its 
a pleasant ride through a Y I shall welcome the newcomer to— own siding. Along the 
sunny and lazy Illinois % tracks is an open unload- 


autumn afternoon and 
found the picnic without 
trouble. The Judge re- 
called the circumstances 3 
as soon as he had set eyes | 

x 





on my plain face. Evi- 
dently a horse-thief 
catcher never forgets a 
face, especially if it looks 
like it might be in his line 
of business. 


trade at Assumption is 
very good. His son is 
working into the business 
with him, and the Judge 
has been working with 








EFFINGHAM AND EFFINGHAM COUNTY 


I shall do all that I can to help insure a happy, prosperous, 
expanding future for 


EFFINGHAM AND EFFINGHAM COUNTY 


and, lastly, I shall welcome the adoption in my community 
of all methods and measures that have proved beneficial 
The Judge tells me that Bs in other communities, as I believe that NOTHING IS 
TOO GOOD FOR 


YJ EFFINGHAM AND EFFINGHAM COUNTY 


ing space, and across from 
the tracks is an open shed 
for dimension. The en- 
closed shed is at the lower 
end of the _ unloading 
space, and cars are un- 
loaded by means of 
wagons that can be drawn 
into the shed by a truck 
or pushed in by hand if 
necessary. Mr. Ewing is 
quite proud of this shed, 
and one of the features he 
likes best is the wide 
alley. This is 31 feet wide. 

“It gives us room in 
which to work in winter 








success to get the young 
man infused with the gos- 
pel of trade associations. 
The second generation has 
attended some district 
meetings and has liked them. The Judge, 
so Mr. Kelley tells me, has used a sort of 
pun on his name “Abell” to advertise his 
business. He has a picture of the Liberty 
Bell on his letter heads, and his telephone 
number is 1776. This reminds me of an in- 
cident that happened to me not long ago. 
I was sitting in the flivver in which I cruise 
after information for this department. A 
group of schoolboys walked along, and one 
noticed the number plate on my car. “Say, 
lookee,” he said to a companion. “Fourteen 
ninety-two. Columbus must of come over 
in that jitney.” 


The Jones yard in Pana is a large affair, 
and the warehouse is built with bins around 
the four sides fronting on an alley, with a 


iii 


Loyalty to the home community, which is urged by these Effingham County (Illinois) 
newspapers, creates the right atmosphere 


tion of a friend he would have had a mail- 
order job on his hands; and while this par- 
ticular catalog concern is probably the best 
of the lot and keeps its agreements, we’ve 
never seen or heard of a mail-order ship- 
ment that did not involve some labor or in- 
convenience that the buyer had failed to an- 
ticipate. Mr. Kelley was telling him, for 
instance, not to haul the siding out until he 
needed it; that the weather was threatening 
and that it was better off under the sheds 
than on the ground at the farm. That is a 
little item that would be missing in the 
service of the catalog houses. 

This yard handles a wide variety of stock 
and specialties. It, too, handles building 
hardware. 


for home building 


time,” he said, “for the 
skylights give us plenty 
of light. If we are rushed 
for time, stock from the 
cars can be piled length- 
wise down the center of the alley and placed 
in the bins later. It’s wide enough for two 
or three farmers to get past each other 
with their wagons without getting tangled 
up, and that’s quite a feat. Farmers drive 
all the time, and they’re probably the poor- 
est teamsters in the world.” 

While we were talking, a nice looking 
fresh-faced young farmer came in to see 
about getting some boards to make a wagon 
box. He rather gasped at the price, but 
took them without real objection. 

“It’s funny how these men feel about 
prices,” Mr. Ewing said. “Customers know 
little. or nothing about the basis of price. 
They don’t understand the fact that forests 
have retreated to great distances from the 
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middle West and that freights are high 
and must be paid. They don’t understand 
the operation of scarcity upon values, un- 
less it’s something they have to sell. This 
is no more true of farmers than of anybody 
else. All of them kick as a matter of prin- 
ciple. You remember when prices rose so 
sharply in the inflation period? Buyers of 
everything from shoes to shingles kicked no 
more then than they had when prices were 
but half as high. It’s true now. They 
don’t object any more to the price of floor- 
ing at present than they did twenty years 
ago when it was less than half as much. 
But they do kick just as much. These ob- 
jections seem to have little relation to prices. 
Making them seems to be a part of the 
business of buying. People pay for lumber 
as easily now as they ever did, and I be- 
lieve more easily. If they build rental prop- 
erties they get a higher percentage of re- 
turn out of them.” 

Another industry in Effingham is a catsup 


factory, maintained by one of the great 
food packers. Tomatoes are raised in huge 
quantities by the farmers to furnish the 
raw material for the universally relished 
“red eye.” In the fall when harvesting time 
comes on there is some high tension work 
done both in the fields and in the factory. 

Effingham is fortunate among small cities 
in having a nice new hotel. The hard roads 
have brought a revival of the tavern busi- 
ness. Some years ago before the concrete 
roads were laid, no one thought of touring 
through this area just for the fun of it. 
There wasn’t any fun if the rains fell, and 
when they didn’t the roads were usually so 
rough that one lost all the fillings out of his 
teeth in the course of the first fifty miles. 
Perhaps we’re slandering the memories of 
a great State; but we had some experiences 
with southern Illinois roads one time, and 
the painful memories refuse to fade. But 
now it is a real joy to motor through this 
country. People are finding it out, and the 


hotels are springing up to care for this new 
trade. The traveling salesmen have reason 
to be grateful to the concrete highways, 
whether they drive or whether they stick 
to trains. For in towns and cities where in 
the old days the hotel accommodations left 
much to be desired and much to be said, 
there are now very comfortable and modern 
inns. May their tribe increase. 

We called at the yard of Wenthe Bros. 
Co. but found that Mr. Wenthe was in Chi- 
cago. The young man in charge said trade 
had been bully. In the Nov. 14 issue the 
AMERICAN LUMBERMAN printed a story in 
another department, describing the splendid 
new development made by this company in 
Effingham. We refer all our readers to 
that story. 

A NEW GROWTH of conifers replacing cut-over 
spruce forests in the Northeast, often contains 
a much Jarger proportion of fir than did the 
original forest. 


Weigh Results From “Better Homes” 


The AMERICAN LUMBERMAN has been con 
ducting an investigation for the purpose of 
finding out, if possible, what tangible results in 
the way of increased home building, or interest 
in home owning, can be traced to the annual 
nationwide observance of ‘‘ Better Homes in 
America Weck’’ during the last few years. 

As most readers no doubt know, the chief 
feature of this movement is the erection and 
equipment of a model home, around which the 
program of observance centers. Of course, in 
many communities there has been observance 
of ‘Better Homes Week’’ without the con- 
struction of a model demonstration house, but 
in the main, at least so far as the larger com- 
munities are concerned, this has been one of 
the chief goals sought, and to a large degree 
realized. 

Lumber dealers naturally have been actively 
identified with this movement, in many cases co- 
operating in the construction and demonstra- 
tion of the model houses, which are kept open 
during ‘‘ Better Homes Week’? as an object 
lesson to the community in the latest and best 
ideas in home building. It is interesting to 
observe the wide divergence in opinion expressed 
by lumber dealers as to the actual results from 
these demonstrations. Some are enthusiastic 
about the proposition, feeling that it has been 
a great help in arousing interest in home build- 
ing in their communities, while others regard 
it as more or less of a ‘‘dud,’? and still others 
are rather noncommittal, feeling that even 
though it may not have created any great wave 
of enthusiasm for home building it at least 
helped to give publicity to the home-owning 
proposition and to focus the attention of the 
public upou it for a brief period anyway. 

As the Cutter Mill & Lumber Co., or one of 
its affiliated concerns, was the first to take up 
the ‘‘Better Homes’’ proposition in Sacra- 
mento, Calif., and has seen it spread until dur- 
ing the last two years as many as five of these 
demonstration homes have been open during the 
week set apart for the national observance, 
Curtis H. Cutter, manager of that company, is 
in position to speak with some authority as re- 
gards the benefits derived. 

‘*There is no doubt in our mind,’’ says Mr. 
Cutter, ‘‘that a ‘Better Home’ is one of the 
finest means of advertising that can be de- 
vised; not only to sell homes to persons now 
renting, but to make owners of less uptodate 
and desirable homes dissatisfied with their pres- 
ent abodes, and create in them the desire for 
new and better homes. 

‘*That in fact is probably the most important 
item of benefit coming out of these demonstra- 
tions. An interest not before felt has been de- 
veloped in new features of construction and 
conveniences such as are exemplified in built-in 
furniture, breakfast nooks ete., with new 


schemes for interior trim of’ various kinds of 


woods, and a demand is thereby created for 
these features. We feel that a great deal of 
the increased home building activity in Sacra- 
mento has come directly from these ‘ Better 
Homes,’ and the codperation which has been 
given by the local newspapers in printing a 
weekly page devoted entirely to building ac- 
tivities in and about Sacramento.’’ 
Albuquerque, N. M., is another town that 
stuged a ‘* Better Homes’’ demonstration last 
year. The lumber for this house was furnished 


well as from a community standpoint. He says 
that the 1925 demonstration was visited by 
nearly two thousand visitors, who were re- 
quired to register upon entering. The home 
demonstrated was constructed entirely by the 
manual training class of the local high school, 
the classes working in relays during the regular 
class periods. Not only was the construction 
work performed by the students, but the blue- 
prints and specifications were also drawn up 
by them. ‘‘We do not know how many of the 





the hose on it. 





This Week’s “Timely Tip” 
Protects Door Stocks from Dust 


Here is a plan for keeping door stocks clean and free 
from dust which C. D. Root, of Crown Point, Ind., finds very 
handy in his yard. Frames the same size as the doors are 
made of light strips, over which is fastened roofing paper. 
One of these frames is kept on top of each pile of doors. 
Being very light it is easy to lift one end of the frame and 
pull out the door or doors that are wanted. When the frame 
becomes dusty it is only necessary to remove it and turn 


Watch for next week’s “Tip” 








by the J. C. Baldridge Lumber Co., the house 
being built under the auspices of the local 
woman’s club. F. J. Baldridge, of the com- 
pany, says that although a tremendous lot of 
publicity was given to the proposition and the 
building was visited by several hundred people 
during the time it was open, his opinion is that 
so far as stimulating interest in home building 
was concerned, it was a ‘‘flivver.’’ At least, 
he says that he is unable to point to a single 
instance where the construction of this home led 
to the actual building of any other houses. 
Thus the two extremes in opinion are rep- 
resented, these expressions béing typical of 
others by lumbermen in towns where ‘‘ Better 


Homes Week’’ has been featured by the build-: 


ing of model houses. It is only fair to say, 
however, that the preponderance of evidence 
seems to be on the side of the champions of 
the proposition, who seem very sure that the 
results though they may be intangible, are none 
the less real. 

For example, Harry E. Allan, of the Allan- 
Lloyd Lumber Co., Greencastle, Ind., is of the 
opinion that a demonstration of this sort is 
very beneficial to the retail lumber dealers, as 





people who visited this model home were in- 
fluenced thereby to build houses,’’ said Mr. 
Allan, ‘‘but we are quite sure that} many of 
the sixty houses built in Greencastle in 1925 
were built by people who visited it.’’ 

M. W. Pierce, of the service department of 
the J. A. Mahlstedt Lumber & Coal Co., New 
Rochelle, N. Y., says: ‘‘New Rochelle has held 
““Better Homes Week’? for two straight years, 
taking a national prize both times. We did 
not, however, build a demonstration home. We 
had loaned to us, by various real estate firms, 
three new houses which were in the market, of 
various sizes and costs. Committees of ladies 
furnished these houses to show better home 
ideals, and in each ease the house was sold 
during the week it was open to the public. Of 
course we can not say that this method neces- 
sarily would stimulate the sale of building ma- 
terials, but no doubt there were many visitors 
to these houses who felt the impulse to own 
homes of their own. We are thoroughly in sym- 
pathy with ‘‘better homes’’ movement, but 
can not speak of results from the building of 
demonstration houses, as that has not seemed 
feasible in this territory.’’ 
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ews and Business Ideas for Retailers 


Retailers on Home Show Committees 


MILWAUKEE, WIs., Jan. 19.—The retail lum- 
ber interests will have representation on several 
of the committees for the annual Home Show 
to be held at the Milwaukee Auditorium March 
13 to 20. Dori S. Montgomery, secretary of the 
Wisconsin Retail Lumbermen’s Association, is 
chairman of the awards committee and is a 
member of the executive and publicity commit- 
tees. Robert Blackburn is on the awards and 
advance ticket sales committees, and H. J. Stein- 
man, jr., of the Steinman Lumber Co., is on 
the booths and exhibits committee. George L. 
Waetjen, president George L. Waetjen Co., 
manufacturer of veneer and plywood, is general 
ehairman. 


In Retail Business 33 Years 


CoLUMBUS, OHIO, Jan. 18.—The J. H. Zinn 
Lumber Co., of this city, has just celebrated a 
third of a century in the retail lumber business. 
The company is one of the oldest organizations 
of its kind in Columbus which has remained 
under one management, and is justly proud of 
its record. The business was started early in 
1892, at the location now occupied by the com- 
pany, Hudson and East streets, and there has 
been a steady growth each year. At the time 
of its inception a one-horse wagon did all of 
the delivering, but it was not long before a 
double team was necessary and then more teams 
were added. Of course, with the advent of 
motor trucks, the delivery department was mo- 
torized. During the last year the company has 
erected a new store building, facing High 
Street, in which is housed a complete builders’ 
hardware department. A two-story brick ware- 
house, with a capacity of 25 carloads of lumber, 
has recently been completed. 

"SAE e 


Builds Many Summer Cottages 


PELL LAKE, WIs., Jan. 18.—TIllustrating the 
possibilities that exist for lumber dealers situ- 
ated in a resort section to develop a large trade 
in building summer cottages, may be cited the 
fact that the A. Blackstone Lumber Co., whose 
yard is located here and whose general office is 
in Chicago, last yyear sold over two hundred 
cottages, and has on file to date this year one 
hundred sixty-five contracts calling for more 
cottages to be built, with more coming in daily. 
Construction on these contracts will start about 
March 1. 

Pell Lake is a new development, the first 
buildings having been erected last year. The 
large tract of ground surrounding the lake was 
subdivided into lots and sold by a Chicago 
newspaper, as a circulation boosting proposi- 
tion, mainly to residents of Chicago. Holders 
of these lots naturally wanted to utilize them 
for summer homes, and accordingly the Black- 
stone Lumber Co. installed a yard at Pell Lake, 
and has since done a thriving business in selling 
summer cottages. The type of cottages built is 
shown by the accompanying illustrations. They 
are sold on easy terms, with 4s small down 
payments as $50, and $15 per month. 

The ceiling of each cottage is of Celotex, and 





Showing the type of cottages which a retail lumber concern 


where inside wall lining is desired, the same 
material is used for that purpose. The framing 
lumber is southern pine, and the outside walls 
are of fir drop siding. 


Veteran Retailer a Civic Leader 


ToPpEKA, KAN., Jan. 18.—Robert Pierce, of 
the Chicago Lumber Co., Topeka, has been in 
the retail lumber business since 1879. He is 
Topeka’s oldest lumberman in point of years, 
though certainly not as regards progressiveness 
and spirit. He was at one time president of the 
Southwestern Lumbermen’s Association. His 
son, Robert S. Pierce, is working with him, and 
will eventually assume management of the 
business. 

“What is the best 
training a young man 
could have for the retail 
lumber business?” asked 
the correspondent of the 
AMERICAN LUMBERMAN. 

“We need first and most 
of all young men who can 
add a column of figures 





ROBERT PIERCE, 
Topeka, Kan. ; 
Prominent Lumberman 
and Citizen 








correctly, was the reply. 
It seems to be a rare ac- 
complishment these days. 
A commercial course is | 
always good. And better 
still is a course in busi- 
ness administration, with 
some general education. 
Then the shrewd young 
man will learn lumber at the mills, working all 
through the plant, studying lumber and processes. 
After this apprenticeship, which need not take a 
great while to serve, he ean go into the yards of 
a live retailer, beginning at the bottom, and add- 
ing to his education that most important ingredi- 
ent of success, experience.” 


The Chieago Lumber Co. is advantageously 
located on the edge of the high priced prop- 
erty district, in easy reach of shoppers. Real 
estate has not become so high that Mr. Pierce 
feels seven lots in a lumber yard are too great 
an investment. He would not take treble his 
original purchase price for the lots, however. 

We choose our force with considerable care, de 
clared Mr. Pierce. They need not be highly 
trained, but they must be substantial men. Wages 
on every job about a lumber yard have more than 
doubled since I went into the business, forty-six 
years ago. We encourage men to feel there is 
always a place ahead for them, and a chance to 
make good. We do not care for the type of helper 
who gets ready to leave ten minutes before closing 
time. We pay a good wage, feeling that we 
thereby avoid that most expensive of items, the 
labor turnover. 

Mr. Pierce is a member of the Chamber of 
Commerce, of the Coéperative Club, and of the 
Country Club. He loves golf, though he claims 
to be a ‘fdub’’ at the game, and is a member 
of the Lakeview Hunting & Fishing Asso 














ciation. Probably his most signal service to 
Topeka has been as chairman since its inception 
of the city planning board, organized four years 
ago. For years he has been a director of the 
Merchants National Bank. 
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Goes to New Position in Florida 


LANSING, Micu., Jan. 19.—R. P. MeDonald, 
formerly secretary and treasurer of the Capital 
City Lumber Co., of this city, is going to Lake 
Worth, Fla., to manage a building material 
business to be established by Grand Rapids 
(Mich.) capital and the Dessert & Brown Lum- 
ber Co., of Grand Rapids. Mr. MeDonald is 
succeeded at the Capital City Lumber Co. by 
Raymond Doane. The business at Lake Worth 
is being incorporated now under Florida laws. 
The new firm will handle lumber and other 
building materials. 


(‘SAMA ams 


Buys Retail Concern 


KANSAS City, Mo., Jan. 19.—M. C. Nelson, 
of the M. ©. Nelson Lumber Co., a wholesaler 
with offices in the Davidson Building, has pur- 
chased the yard of the E. W. Robinson Lumber 
Co., at Nineteenth Street and Troost Avenue. 
The price was given as $50,000. The M. C. 
Nelson Lumber Co. has been incorporated with 
a capital of $50,000. Mr. Robinson, who pur- 
chased the yard just sold from the Globe Lum- 
ber Co., said his future plans were undecided, 
but he might reénter the lumber business in 
some other city. 

Sata aaaaeaase 
Company Reorganizes 

SoutH BEND, IND., Jan. 18.—In the reorgan- 
ization of the F. W. Corlett & Son Lumber 
Co., Mishawaka, D. J. Campbell, former mayor 
of Mishawaka, becomes vice president. Incor- 
poration papers have been filed. F. W. Corlett, 
remains president and treasurer of the concern 
and Martha Hadden is secretary. Directors will 
be elected at an early meeting. For thirty- 
two -years Mr. Campbell was connected with the 
Dodge Manufacturing Co. and for ten years 
was vice president and sales manager. Mr. 
Campbell is popular in Mishawaka and has a 
wide circle of friends who are pleased that he 
has decided to remain in that eity. 


Log Rollers Making Hit in Florida 


Kau CLAIRE, WIs., Jan. 19.—From reports 
received by W. P. Hart, log roller promoter 
and ,veteran sports fan, Jimmy and Johnny 
Murray, of this city, are making a big hit with 
their log rolling performances in Florida and 
Florida is making a big hit with them. They 
are with Rice’s Water cireus and are making 
all the important cities in the State. During 
Christmas week they filled a special engagement 
at Coral Gables, Miami. William Guard, the 
champion trick and fancy log roller of the world, 
George Glacier and William Beauregard, the 
champions of Wisconsin and the Northwest re- 
spectively, are with the Willis Cooling shows 
also playing in Florida. 








is building at a new Wisconsin lake resort development 
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New Yard Is Model of Arrangement and Equipment 


OMAHA, NEB., Jan. 18.—Recent changes in the organi 
zation of Platner Bros., wholesale and retail lumber deal- 
ers of this city, are explained by George W. Platner as 
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the stock in and starting to do business before the plant 
was ready, but this time we took plenty of time and had i 
it completed first.’’ 


‘simply unscrambling the eggs.’? Under the agreement This new yard is situated on two principal cross streets, > 
arrived at, % C. Platner will buy the yard at Council in one of the best districts of the city. It has paved road- ing 
Bluffs, Iowa; W. H. Platner will buy the yard situated at ways and 650 feet of good trackage. The main shed is 450 sur 
25th and Oak etetars while George W. Platner will retain feet long, cement shed 100 feet long and coal shed.180 feet era 
the big new yard just built at 72nd and Pacific streets, to- long. The main shed has a hard driveway on both sides tio 
gether with the original yards at 24th and Boyd and 46th and through it. A huge sign painted with the name of the ope 
and Farnam streets. company and the chief commodities handled runs from the aod 
The new yard _ completed on the Chicago & North 


garage to the front of the yard, a distance of about 400 











western Railroad at 72nd and Pacifie streets is one of the feet. There also is a sign on top of the shed, 450 feet long, ™ 
best arranged sad equipped yards in the city. It repre painted on both sides. pri 
sents the results of the long experience of George W. Plat A total of seventy-five men and about twenty-five trucks an 
ner, who probably has built and equipped more yards than ure employed in the Platner yards, which also have within oth 
any other man now in business in this city; and who has their limits one and one-half miles of railroad track. int 
heen actively engaged in the lumber business more con Mr. Platner has quite recently added to his operations leg 
tinuous years than any other lumberman now ‘‘on the fir- au new cement block plant, with large output, the demand irr 
ing line’’ here, for which is such as to absorb everything in that line that bu: 
An unusual feature in the building of this yard, on he can turn out. Because of the modern machinery and the 
which Mr. Platner was engaged from early summer until uptodate arrangement of the plant the product is of bil 
late in the fall, was that no attempt was made to do any superior quality and economically produced. Plans are gal 
business in the yard until it was fully completed, fenced = under way for installing in the spring a new handling de- de 
and equipped in every way. ‘‘In establishing other yards,’’ GEO. W. PLATNER vice for sand, rock and steam coal which Mr. P latner be- eff 
said Mr. Platner, ‘‘we have made the mistake of getting Omaha, Neb. ; lieves will cut the handling cost materially. 001 
of 
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to advertise the fact that wooden houses are 
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This big new yard of the Platner Lumber Co., Omaha, Neb., embodies the results of George W. Platner’s many years of experience in building and 

conducting retail lumber plants : N 

li 

Tells Nylta Club of Ideal Yard Layout : 

Cnlls iINyita ud O ea ar ayou t 

C 

NEw York, Jan. 18.—H. A. Hellyer, the ‘‘The placing of sheds is important to get Mr. Coho then asked what was the main ob- n 

noted New Jersey yard planning expert, spoke the best results,’’ said Mr. Hellyer. ‘‘Because ject of the club, and answered himself by say- ss 

before a largely attended meeting of the Nylta of the importance of saving time and labor, ing that it was to get together and talk things » 

Club in its new quarters at Grand Central Ter- the yard should be so laid out with the siding over, to bring in problems and questions to be ; 
minal last Friday night. His subject was‘‘The and the driveway so connected that unload- answered by the speaker or some of the other 

Ideal Yard Layout.’’ Many lumber yards in — ing from the ear to the shed and loading from members. ‘‘That’s what the Friday night I 

the metropolitan district and in New Jersey the shed to the truck can be accomplished in meetings are for,’’ he continued. ‘‘Each one : 

are monuments of Mr. Hellyer’s ability. one operation.’’? He estimated the cost of produces something that the other fellow doesn’t : 

His talk, which was illustrated with black- handling lumber at $1.25 a thousand. His know and might use.’’ 

board drawings, was divided into three sec- «advice was to avoid handling more than once. Mr. Coho also spoke on the ‘‘selling of lum- P 
tions. His first topic was ‘‘the buying of With regard to dunnage, he expressed prefer- ber as lumber and nothing else.’?’ He said that 

property,’’ which he described as the biggest ence for railroad rails on concrete piers. To signs for instance read ‘‘So and so’s lumber . 

and most important item. In buying land the back up his statement, he said: ‘‘The old style is the best made.’’ He said that his idea is to 

first thing to think of is its situation in regard of piling the lumber on the ground is bad for tell the use of lumber, what it can be used for . 

to shape, grading and railroad connection, he the wood and also is wasteful. The newer style and of its lasting qualities. 

asserted. Mr. Hellyer continued: of long concrete piers also has a bad feature, ““Why are wooden houses better than brick I 

‘*The best shape for a yard is long and nar- for it lets in the air at only two ends, and lum- ones??? he asked. : 

row, rather than square or triangular. It ber should have plenty of air, since it keeps the He answered: ‘‘Wooden houses are warmer, 

should be more or less level, if possible. In wood in better condition. The rails with con- last longer and are neater looking in many ways. : 
buying land give some thought to grading. crete piers let in the air all around and are On the other hand, brick houses crumble, the 

Figure out the cost of this and add it to the much cheaper. With what you save on con- masonry becomes porous and they are harder t 

price of the land. Then, if you have two or crete, you can buy rails,’’? he explained. to keep warm.’’ 

more pieces of property in mind, compare Mr. Hellyer was given a vote of thanks and Another of Mr. Coho’s thoughts concerned : 

them.’’ asked to speak again by the Nylta members. reports of a lack of trees and claims that wooden 

Mr. Hellyer laid great emphasis on the lay- Herbert B. Coho, secretary, was warmly houses are fire hazards. He said that people ‘ 

ing of sidings and gave instances where sheds greeted when he confronted the members for are getting so that they think the less wood , 

were built before consulting railroad engineers, the first time in their new home. As he looked they use the more patriotic they are. The “ee 4 3 

resulting in heavy losses. In answer to a ques- over the room, with scarcely a vacant seat, he  w ay to combat this propaganda, he declared, Q | 

tion as to whether it was best to have the remarked: ‘‘The change from the old quar- 


tracks higher than the shed or level with it, 
he said that the best results would be gained 
by having the tracks about a foot higher. 


ters in West Forty-sixth Street to the Grand 
Central 


Terminal seems to have had a good 
effect.’’ 


safe and that there is plenty of timber, with 
less emphasis on how much bhetter 
than other material. 


lumber is 
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‘Notes From the Realm of Building 


Material Men Improve Credits 

LovISsVILLE, Ky., Jan. 18.—The Building Ma- 
terial Trade Bureau, of Louisville, composed 
of the large local handlers of all lines of build- 
ing material, including lumber, brick, plumbing 
supplies, paints, sand, gravel, plaster and gen- 
eral lines, has greatly improved credit condi- 
tions in Louisville over the last few years of 
operation, and is now going a step farther, in 
a4 movement for enactment of two new laws, 
to strengthen the present lien laws. 

The two bills have been drafted, and re- 
printed in folder form, as they are quite short, 
and distributed to material men, legislators and 
other interested persons. They are ready for 
introduction at the present term of the State 
legislature, for the purpose of protecting against 


irresponsible and dishonest contractors or 
builders, the home owner and man who does 
the work and furnishes the materials. The 


bills will hurt no one that is responsible and 
save honest and ignorant persons from being 
defrauded by those who are dishonest or in- 
efficient. One bill demands that a builder or 
contractor apply owner’s money to the paying 
of his labor and material accounts. The other 
bill provides that the owner should be penalized 
for failure to pay labor and material accounts 
from proceeds of sale or mortgage of property. 
SaAEBRAABEAEaSD 


Big Store Sells Week-End Bungalows 

San Francisco, Cauir., Jan. 16.—Five-room 
week-end bungalows do not fit on the shelves 
or the floor of the average store but 
last spring and summer the sports department 
of the Emporium, one of San Francisco’s big 
department stores, found a way to stock them 
and make them one of the biggest selling and 
most profitable numbers carried by the depart- 
ment. Launching its summer home merchandis- 
ing program in May, the Emporium sold almost 
500 houses during the season. 

The house, which retailed for $525, with an 
alternate convenient 
payment plan offered, 
was a four-room-and- 
bath sectional bunga- 
low of generous propor- 
tions, well made and 
easily assembled by 
three men in three or 
four days. It was 
made by the National 
Mill & Lumber Co., de- 
liveries within 100 
miles being made from 
the lumber company’s 
Oakland factory by 
motor truck at a flat 
rate of $1 a mile with 
4 Minimum charge of 





site service and gathered data on hundreds of 
delightful locations available for houses of this 
type. It codperated with the United States 
Forest Service in securing a list of convenient 
government properties where forest sites could 
be leased for vacation or permanent home sites. 

The demand for these homes proved to be not 
entirely for vacation use. A few were sold for 
erection on suburban lots and a number were 
purchased for farm homes. Across the bay, in 
Oakland, the Emporium also leased a vacant 
lot across the street from a big mail order plant 
and sold a number of the bungalows to em- 
ployees of the plant, who erected them on the 
less expensive building sites available in that 
neighborhood. 

The house, which was made for the Emporium 
by the National Mill & Lumber Co., was not a 
portable or ready-cut structure, but really was 
already built, requiring only the assembling of 
47 large sections. It had four rooms, a living 
room, kitchen, bath room, two bed rooms and 
two clothes closets. A porch six feet wide ex- 
tended the entire width of the house. Good 
quality lumber, hardware and millwork were 
used throughout. Plumbing and wiring were 
not included in the cost. 


Will Build Many Summer Cottages 

GREEN Bay, WIs., Jan. 18.—A single con- 
tractor in the region of Green Bay has orders 
for six summer cottages to be erected in time 
for occupancy this year. A colony of Park 
Ridge (Ill.) people have entered into a plan to 
occupy a considerable tract of land in the lo- 
cality of Grindstone Lake, Wis. A club-house, 
boat-house and other service buildings have 
been planned for the coming summer. Upward 
of fifty families have made initial payments 
on lots, and some will build cottages during the 
early spring months. 

Already it is reported that many more city 
people than usual; have been spying out land in 





$20 per house. 

The problem of dis- 
playing the bungalow 
was solved by setting 
up two of the houses 
near the rear entrance on the store’s auto park- 
ing ground. One was painted and completely 
furnished, showing how attractive it could be 
made. The second was only partially assem 
bled so that its simplicity and sturdiness of 
construction could be seen to best advantage. 
Appealing to people of moderate means who 
like to get out into the open, the Emporium’s 
rustic bungalow selling campaign set hundreds 
of people thinking of out-of-door sports and 
recreation in terms of their entire families. 

Many prospective purchasers did not have 
the slightest idea where they were going to put 
these bungalows when they got them, but that 
could be taken care of later. The important 
thing we did was to sell them the idea. We 
helped hundreds of folks answer the call of the 
Wild and realize dreams of getting into the 
woods or down to the shore every week end, 
dreams that they had never hoped would come 
true,’’ said J. G. Long, assistant buyer of the 
department. x 

Supplementing the actual selling of these 
Tustic bungalows, the Emporium established a 





Sample week-end bungalows set up for display on parking ground of 
San Francisco (Calif.) department store 


the resort regions of the Badger State with sole 
view of building summer places. Some of 
them spent the holiday season in Door County, 
bent on locating in the vicinity of Green Bay. 

There is to be a deal of rebuilding for this 
purpose. The oddest structure to be remodeled 
us a summer home is an ancient lighthouse 
owned by Uncle Sam. It was built in 1852, 
maintained as a light until 1870 and then aban- 
doned because of the establishment of range 
lights at Bailey’s Harbor. Most of the Wis- 
consin coast lighthouses were built almost en- 
tirely of wood, some of them of the most pleas 
ing style of architecture. 


Uniform Building Code Meeting 

San Francisco, Cauir., Jan. 16.—Work on 
the compilation of a uniform building code for 
Pacific coast cities, which has been under way 
for more than two years was continued here to- 
day by members of the central section of the 
-acific Coast Building Inspectors’ Association 
in an all-day session. Meetings of the northern 


and southern sections have been held from time 
to time to check on the work accomplished. 

According to A. C. Horner, building inspector 
of Stockton, who is secretary-treasurer of the 
association, these meetings will continue until 
the code is completely prepared at which time 
it will be submitted to a general commission 
of the organization members, leading archi- 
teets, builders exchange members, lumbermen 
and other experts qualified in the building field. 

The aim of the men who compose this as- 
sociation is to reduce the amount of regula- 
tions and to include such requirements as can 
be enforced, as well as provide for reasonable, 
safe construction and construction that is con- 
sistent with reasonable economic considerations 
in the uniform building code, Mr. Horner 
pointed out. It is his belief that within six 
months the code will be ready to submit to all 
sections of the coast inspectors. 


News of Hardwood Industry 


(Continued from page 39) 

6/4, and $120@125 for 8/4. No. 1 is $70 for 
4/4, about $80 for 5 and 6/4, and up to $86 
for 8/4. No. 2 averages $40 for 4/4, $2 to $3 
higher for 5 and 6/4, and up to $50 for 8/4. A 
slightly increasing demand is reported for quar- 
tered red gum, 8. N. D., though it is still $65@ 
70 for FAS 4, 5 and 6/4 and about $5 or $6 
higher for 8/4. No. 1 and select are $55@70, 
and No. 2, $30 for 4/4, $35 for 5 and 6/4, and 
$40 for 8/4. FAS plain sap is $60 for 4, 5 
and 6/4, range about $3, but 8/4 has reached 
$73@75. No. 1 remains $70@85. No. 2 is a 
little stronger, $40@41 for 4/4, up to $43 for 5 
und 6/4, and about $45@50 for 8/4. 


Northern Mills Ask Premiums 


Bay City, Micu., Jan. 19.—Following the 
seasonal decline during the holidays, there has 
been considerable improvement in demand for 
hardwoods. This demand is general among 
wood-using industries, and the fact that orders 
are practically all for prompt shipment indi- 
cates that it is for replenishing depleted stocks. 
On account of the low supply of desirable items, 
prices are very firm, and in some instances 
manufacturers are asking a premium. 

Ross & Wentworth, of this city, have resumed 
the operation of their sawmill after having 
been closed down for the last thirty days in 
order to make necessary repairs. 


Putsburgh Estimators’ Clab Anseal 


PirTsBuRGH, Pa., Jan. 19.—The Pittsburgh 
Millwork Estimators’ Club held its annual meet- 
ing and election of officers last Thursday night 
after a quail dinner in the Dutch Room of the 
Fort Pitt Hotel, with forty-eight members pres- 
ent. J. L. Broido was reélected president for 
the ensuing year. Other officers elected were: 

Vice president—H. E. Wolf. 

Secretary-treasurer—H. F. Burnworth. 

Directors—J. F. Nelson, A. M. Bauer, R. S. 
Porter, jr.; R. M. Hamlin, C. H. Weber, J. D. P. 
Kennedy and E. C. Werner. 

President Broido reviewed the work of the 
last year and outlined the schedule for the en- 
suing year. Members, in resolutions, expressed 
appreciation for the past services of the presi- 
dent and pledged codperation for the future. 
The work for the coming year has been divided 
under four main heads: First, study of esti- 
mators’ correspondence course of the Millwork 
Cost Bureau of Chicago; second, practical ap- 
plications of Cost Book A on Pittsburgh work; 
third, comparison of actual cost of different 
mills in the district; fourth, a study of prac- 
tical problems in quantity survey on plans taken 
from the plan book, ‘‘ Pennsylvania Homes,’’ 
issued by the Retail Lumber Dealers’ Associa- 
tion of Pennsylvania. 

A committee is also at work devising a uni- 
form schedule for the list of plans so that all 
estimators in the Pittsburgh district shall fol-- 
low the same sequence in taking off quantities 
from any given plan. 
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National Production, Shipments and Orders 


—The following statistics were compiled by the National Lumber Manufacturers’ Association: 


WASHINGTON, D. C., Jan. 18 
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Per- 

Stocks Unfilled cent 

on hand orders sold 

i Ite eS e vee yes 4,932,000 2,766,000 56 
(Orr re re 919,000 232,000 25 
13x PR kvivwaweaw-eer 15,135,000 39,366,000 260 


Total |2”......... 20,986,000 42,364,000 202 


tL Ses 6,795,000 6,146,000 90 
MEE” sb eee aieaawae 7,229,000 2,643,000 37 
Total 36" .....0i000% 14, 124,000 8,789, 000 63 
CS? 5, re 1,722,000 2,389,000 139 
i Ee de were swale ecoss 3°03]. 000 2,264,000 75 
_ Total |) eT eee 4,753,000 4, 653,000 98 
hn, oe 998,000 282,000 28 
OR nisin s einstectuind iden 3,954,000 5,015,000 127 
TOCA: Fo cccveoaas 4,952 000 5,297,000 107 
srand total....... 44,715,000 61,103,000 137 
Comparative Percentages of Stock Sold 

Jan. 1, Dec. 1, gan,.1; 

1926 1925 1925 

Mee Gawniineys ousmeece rae 202 173 205 

MR ae ohare cei aerereerero me ee 63 52 65 

1” ght sats Mean lo aan sin lepecd er 98 107 63 

Re  aaieeus Meenas oes 107 79 109 

137 117 131 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative statis- 
tics for December, 1925, and 1924, based on the 
reports of the same nineteen member mills: 
December, December, 

1925 1924 
ce 984, 000 10,258,000 


—Decrease— 
Feet Pct. 


Production 274,000 pte | 


Shipments ... 6,855,000 7,039,000 184,000 2.6 
RUNCTS : ue sniwes 8.749.000 10,826,000 2,077,000 19.2 

End month— 
ten 55,000 30.4 


Orders unfilled 9,076,000 13,031,000 

Stocks .... 28,440,000 26,909,000 
*Increase, 

Average Value, 25/32x2/4” Face Clear No. 1 and 
Factory, f.o.b. Michigan and Wisconsin Mills 


531,000 *5.7 


December, December, —Decrease— 
: 1925 1924 Amount Pe i. 
Pe voc s.eok $77.10 $81.41 $4.31 5.3 


The eo are percentages of stock 
Dee. 31, 192: 


sold 


Maple-Beech- 



































Birch Maple Maple, 214” 
Clear ee Cer eT eS 30 39 81 
SL ONE ORR Sars ee te 40 38 90 
PMCID no 5seweeseucnes 24 25 38 
All three ............ 32 36 74 





















for the week ended Jan. 13, fifte 


ing, is as follows: 


Production Carsy Feet 
NOTMAl 4.05. ose 5,223,283 
BOWEL gases Kees 3,946,193 

Shipments* mas 5,420,000 

Orders 
OWT iiss. 244 4,880,000 
On hand end 

wecekt 1,73 34,620,000 


*New orders were 90.04 percent 

*Basis for carload average is 

tOrders on hand decreased 1.53 
000 feet, during the week. 


en mills report- 


-~Percent of— 
Normal Actual 
Pro- Pro- 
duction duction 


Boe. Lawns 
103.76 137.34 


93.43 123.66 


of shipments. 


20,000 feet. 


percent, or 540,- 





Hardwood Barometer 


MEMPHIS, TENN., Jan. 
Manufacturers’ Institute bare 
week ended Jan. 9, one hundred 


18.—The Hardwood 


meter for the 
thirty-two and 


two-thirds units reporting, is as follows: 


Norm: 


Production* Feet 


Normal (iden- 


outp 


Percent of 
ul Actual 
ut output 


Ship 
ments 


tical units) 23,606,000 ‘ 
ACTUAL ..665<.¢ 17,804,795 7h eet 
Shipments .... 17,354,015 74 97.5 
Orders 
OW <2 sisome ei 15,622,978 66 87.7 90 
On hand end 
WREK” 6accas 125,511,968 pxeke sean nea 
Lumber fabricated at the mills and used in 
construction work included in total orders and 


shipments. 
*Based on mill log seale. 





North Carolina Pine 


Norrouk, VA., Jan. 18.—The 


North Carolina 


Pine Association makes the following analysis 


of figures from forty mills for 
Jan. 9: 

— 

Proc 


Production- Feet Norma 
Normal . 13,896,000 ‘ges 
Actual ..... 6,363,255 46 

Shipments 7.559.427 54 

FORGONE. sic ssc 9,772,278 70 
*“Normal’ is based on the 


the week ended 


-ercentage of—— 
luction Ship- 
1* Actual ments 


ee 
153129 


amount of lumber 


the mills would produce in a normal working day. 
As compared with last week there was an in- 


crease in orders of 131 percent; 
were reports from thirty-seven m 


last week there 
ills. 





Production Shipments Orders 

Softwoods: 1926 1925 1926 1925 1926 1925 

Week ended Jan. 9 Jan. 10 Jan.9 Jan. 10 Jan.9 Jan. 10 
Tr, TARR CITI oo. 9.5 65. oh 66 6 KOT Kaede SOE 61,304,385 73,067,016 56,615,356 65,397,641 54,932,024 65,312,349 
West Coast Lumbermnicn’s ASSOCIATION « 6 6.6:.0.6:0 6:66.00 2500100 08 ove oe 65,533,580 96,939,008 80,672,291 80,903,540 95,970,793 79,252,909 
Western Pine Manufacturers’ Association.........+..0.s0ceeeee: 15,390,000 15,016,000 20,761,000 26,267,000 19,851,000 29! 133,009 
California Bedwaod ASSOCIATION . sive cose 6 ds cviekesc 0ese6n00% 869.0095 7,478,000 8,129,000 6,055,000 6,461,000 7,028,000 11,914,009 
Worth Carolina Pine AsS0CIAtTION.......<..66 6:6 0000 + 0500606 609% 6 ole40 os 5,552,306 6,514,578 6,906,326 7,133,181 6,458,078 4,639,709 
Northern Hemlock & Hardwood Manufacturers’ Association..... 1,805,000 3,157,000 ,695,000 2,147,000 37,000 1,525,000 
Northern Pine Manufacturers’ Association............ccececevere 6,785,500 5,357,000 6, 992, 300 8,186,600 8,976,000 8,888,009 

Totals, one week....... i 6 etal a ss gape has wie owe ersten Bee 173; 848, 771 208, 179,602 179,697,273 196,495,962 193,652,895 193,664,951 
Southern Cypress Manufacturers’ Association..............+8000- BOAO GG0 a vescvoses | COC ce S980,000 kis vcndsccs 
California White & Sugar Pine Manufacturers’ Association...... 8,344,000 * 978,000% 16,217,000 7,800,000 14,639,000 6,301,000 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ ASSN... .cccscccccccvcccsccvs 3,615,000 5,374,000 2,363,000 3,101,000 1,764,000 2,363,000 
Hardwood Manufacttirers’ Institute. ....0.06occcieecsdtesvessescvvees rer ci | nr eer 14,491,622 oi einceaaee 
*Represents 58 percent of cut in region. jRepresents 27 percent. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Jan. 16.—Direct sales of Douglas fir from Jan. 4 to Jan. 9, inclusive: 
——Sales Prices Sales—— ——Prices 

V. g. flooring- No. Feet No. High Low Spread Drop siding, 6”— No Feet No. High Low Spread 
PA. L vebicsssbneeoed04 onsen 55,000 5 $49.00 $42.00 $ 7.00 INO...2 BUG DOLCE sic 6 sco 48 336,000 7 $37.00 $33.00 $4.00 
RE: 2 £:6:0:940095:195%55 505208 38 186,000 5 45.00 38.00 7.00 RUGS ca vibe Kein ns eG aGieenne es ee 20 179,000 6 29.50 26.50 3.00 
m0; BS asevs sec ee nrc eeeeee 23 117,000 6 31.90 26.00 5.00 Common, No. 1 81S 
>. 8. flooring ‘ " — ' ; Me Sissi cduseentossexseeees 21 158,000 6 17.00 14.50 2.50 
4” No. 2 and better......... 13 62,000 3 29.00 27.00 2.00 Me kiacs areca rnin unreaaed 5 54,000 5 19.50 15.00 4.59 

re re 12 79,000 4 24.00 20.50 3.50 caciaainm 
“4 = i eS 3 57,00 K 36.06 33.01 3.0 —— i , is 
il ~ eenalneae =| 2 = a =a se ts een re 74 373,000 «= «6—Ss«i2GHOD—s«d18.50 3,00 

Ste -pping ee a : isi ms , BNR a (as ahi) Crate ses a reat tata carats 68 322,000 (4 18.50 15.50 3.00 

ie ore 9 6 +6 - te statatwca neue at neeewsarers meaner 45 216,000 6 19.00 16.50 2.50 
cg "alma OC FF ee ee. “one ee eerie 54 72,000 = 7~—S—«19.00 «16.00 3.0 
Serer 14 57,000 9 60.00 45.00 15.00 sania a 6 eee - ore . - a 6 
Casing and base............ 8 12,000 4 63.00 56.00 7:00 rd SY Sa a 4 8,000 3 21.00 20.00 1.00 

Ceiling, %%x4” Lath— 
No, 2 and better... ...5..655<89 179,000 7 29. of 24.00 5.00 AR? Soe cntaidin Gass aul esi@iaiew se Rareae 18 310,000 5 4.25 3.25 1.00 
PGS. a cebweh ober ens abe oo 05% 8 $7,000 22.5 19.50 3.00 oT ey MEER Pe Snes mrepe reece 1 15,000 1 6.00 Rarer pies 

a e e e e - 
Oak Flooring Stocks Cypress Barometer California Pine Statistics 

: The Oak Flooring Manufacturers’ Associa- New OrwuEANS, LA., Jan. 19.—The Southern SAN FRANCISCO, CALIF., Jan. 16.—The fol- 
pn ge s,s a following statistics as to | Cypress Manufacturers’ Association barometer lowing figures for November, and _ percentage 
STOCKS On hand Jan. ° 


comparisons with 1924 figures from the same 
operations, representing 80 percent of the total 
pine industry and covering twenty-two mills 
within California, have been submitted to mem- 
bers of the California White & Sugar Pine 
Manufacturers’ Association: 


Comparative Reports from Twenty-six Mills 


Percent 

Percent All increase 
increase species com- 
compared includ- — pased 


Nov.— Pine only with 1924 ing pine with 1924 
Production. 89,447,617 14.7 112,924,727 14.3 
Shipments... 74,706,139 2.9 103,380,768 11.6 

No. 3 shop All grades ¥ 

Dec. 1— and better and species 


Inventory... .222,638,092 13.6 
Unfilled or- 


590,917,859  %*5.7 


GQOTB 05. 063 47,779,422 val | 152,029,729 *23.6 
*Decrease. 
The following is a summary of November pro- 


duction and shipments and Nov. 1 inventory and 
unfilled orders, covering twenty-six operations: 


Report from Twenty-Six Operations for 


November 

Production Shipments 

WHEE: DINE... 5. 5.0)= sista case vie 62,579,464 60,006,101 
SURAT DINE: sop cce cect cet 26, 4 23" 893 15,987,152 
DRIROG WING. 6. 6a00.e eee 5,418,022 4,698,060 
Total pines ........... 94,421,379 80,691,313 
EC  eisicnwe a cney sos 13,089, 9 29 12,812,249 
Red (Douglas) fir....... 4,469,929 1, 981,844 
All other woods......... 2,224,753 580,056 
Wnsesregated ....056605 3,994,428 , 293,352 
Total other woods..... 23,779,039 30,667,501 
Grand TOAD 6 ics cicosccre 118,200,418 111,358,814 


Inventories and Unfilled Orders Nov. 1 


Inventory Orders 
——(Total on hand)— 


No. 2 shop & btr. Cal. 


WETUL: GRO aie o's iva enews 127,701,291 21,852,501 
No. 2 shop & btr. sugar . a 
IO, sie ses cparsice eee oe 80,201,593 17,091,806! 
No. 3 shop mixed pine. 33,547,069 11,411,841 
No. 3 shop & btr. white 90 
& sugar pine ......... 5,619,102 481,20 
Total UPPELS 16.66 240%% 247,069,046 50,837,422 
7Commons, Cal. wht. & 
sugar pine ............ 268,523,801 92,366,148 
All other woods......... 128,724,931  33,287,91 
—<——  ——, 
Total commons ....... 397,248,732 125,654.00" 
Grand total ..........+ 644,317,778 176,491.41" 


Box shook and cut stock 17,570,212 17,689,768 
*Includes pine box lumber. 
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California Pines Statistical Statement for 1925 


San FRANCISCO, CALIF., Jan. 16.—Below is summarized the annual statistical statement of the California White & Sugar Pine Manufacturers’ 


Association. 


The first table gives the year’s sales footage, and average prices, by species and grades, Jan. 1 to Dee. 31, as reported to the association. Quanti- 


ties are in thousand feet, except lath, in pieces, and bevel siding, in surface measure. 


The average prices are f. 0. b. mill, based on actual sales 


reported, those of shop covering all thicknesses and widths, but those of commons covering 1-inch stock only. 


Year’s Sales Footage and Average Prices by Species and Grades 


California Pine 








Feet Price 
Nos. 1 & 2 clear......---- 10,857,000 $89.80 
gE ee 12,344.000 64.70 
(ee A ere etter 17,970,000 76.00 
D select .....---seceeeee 21,624,000 56.70 
Inch shop ..---++eeeeeees 5,009,000 32.85 
Wa. © “QNOUs 6 vce noes ma 24,328,000 51.70 
og a ae 56,461,000 32.15 
No, 9 SHOP... ...-.66.s0% 16,975,000 21.90 
Panel, % a. W...--+ eee eee 185,000 82.15 
ANGE OE o.6 Bad a aleiie Kets 11,000 85.65 
Nos. 1 & 2 clear, std...... 24,000 8 50 
eS a 389.000 52.70 
Mn, & GIOBE, BED. ccc ceic's 423,000 48.75 
OR MM os a a4 Hunks 4,163,000 27.65 
Captr., GNOTE 262-02 s8 ve 374,000 47.15 
D&btr., SHOTtT ...-.-ceecee 95,000 46.60 
Shop, short .......-.--.6- 535,000 26.75 

Sugar Pine 

Nos. 1 & 2 clear.........- 12,252,000 $102.90 
Oe eR ihn ina neeae 10,325,000 T7225 
PERIGEE Sei os Ho Re Sake 8,704,000 85.55 
RCMIEE, casas etass a ewes = 3,705,000 71.60 
Inch SHOD 6.6 0ccccrcsece 3,099,000 39.25 
i DE OO cos gin hes we 8 18,717,000 61.45 
WG, S MMOD: cs 6s See Cams 27,460,000 35.90 


In the following two tables, the total for the California pines industry is estimated from reported figures. 


Feet Price 
bear AL | ee a ae 8,107,000 $22.75 
Nos. 1 & 2 clear, std...... 132,000 82.90 
RNGNS, MMe aces scne nwa 338,000 70.90 
NOt @ CIOME, NIB 6 ict 1,034,000 53.40 
I UN 2S SS erage ese 3,913,000 32.10 
went, COME 6.6 sd snaees 110,000 59.35 
SONOEC, DIGMER. sac ce neues 31,000 47.20 
DMO GOGEO < cae ck wewon 104,000 39.15 

Mixed Pines 

Common 

ROR RY cic wveca Gee ws Maes 894,000 $45.90 

IO, eo a elk eas wea ean 18,444,000 29.60 

NGG OD scdsexdepeaceaas 36,438,000 21.50 

i ca awe Raaw ean aes 14,791,000 15.90 

NG Ole oceiatemiece aa se a-eelans 1,433,000 10.45 
No. 1 dimension......’.... 13,916,000 20.95 
No. 2 dimension.......... 4,500,000 16.60 
Ee re ee re Te ee 36,338,000 20.20 
SIMANGNS  ovacee edn dese us 317,000 27.15 
Lath, M pieces Pieces 

INO. Sy a avowed ae mee eas 38,513.000 6.05 

NOS cies Daleacldaceds 18,526,000 4.25 

1 gr) Seer eee es ene a oe 2,660,000 2.70 

SM tie etesin 54 ta ealee ees 4,227,000 2.05 





Beveled siding Surface m. Price 
WG edciwcueeOubtnawan 2,373,000 $38.65 
CG ekte CLecuaamnedaes 3,023,000 34.55 
RP Ssawdie tina cia eoeeweks 2,296,000 24.70 
ee OF ee Ce ree 353,000 12.70 

White Fir 
Feet 

ee Book. ee 4,616,000 $20.30 

No. 4 common........... 6,280,000 14.95 

No. 2 GHMOROION. «5. 0c 10,817,000 20.40 

No. 2 dimension.......... 6,836,000 15.75 

NE Si aca ae aaa eae 1,163,000 19.45 

CONES es cdadesicadeeviawes 1,256,000 45.10 

Pieces 
WMS Seka wiiewacaraweuns 3,178,000 4.40 
Douglas Fir 
Feet ' 

CRN oe hae tdci daeacws 2,033,000 $48.25 

FRG CMI id's. 0 ule aia wawews 737,000 34.65 

Common- 

1 DO Cr ee 5,098,000 16.20 
5/4 & thieker’.......... 3,110,000 17.00 
RON 8a a a awa clamead 2,895.000 23.10 
BPI oo orn it ac naalnens 5,329,000 16.75 
Cedar 
Miscellaneous ........... 14,536,000 $22.15 
Export 
PETRI sie see Kteee 3,286,000 $56.50 


Kach week, a certain percentage of 


the industry reports through the California White & Sugar Pine Manufacturers’ Association, and from this percentage there has been estimated 
the totals for the whole industry, by raising the totals reported to a figure representing 100 percent. 


Comparison of Dec. 1 Inventories, Unfilled Orders 


and Unsold Stocks for Entire California Pines 


Industry 


Estimated Total 1925 Cut in California Pine Re- 
gion (Including Klamath and Lake 





Percent Unfilled Percent Unsold Percent Counties, Oregon) 
Inventory change orders change stocks change Oregon 
Dec. 1 from 1924 Dec. 1 from 1924 Dec. 1 from 1924 (Klamath 
WIRE TES oinccivas sieceeawinls 105,431,000 3 14,417,000 + 5 92,111,000 — § and Lake 
PUNO BODE accceccenscesnccas 174,310,000 +16 45,667 000 7 130,781,000 +24 California Counties) Total 
No..& HOD & DtUP.6 oes cacceess 29,941,000 3,020,000 a 27,022,000 os White pine. 854,673,000 211,482,000 1,066,155,000 
CMS, cs eno ee RRS 241,380,000 7 49,328,000 30 195,770,000 9 Sugar pine. 268,973,000 213,000 269,186,000 
MEP rete rere tre eee eee 224,306,000 35 93,195,000 65 131,110,000 35 White fir... 209,040,000 1,573,000 210,613,000 
CNN TE ence bin oe mete we hess 9,490,000 +44 636,000 +b 8,854,000 +43 Douglas fir. 108,205,000 7,136,000 115,341,000 
MINI lake adr) 8 ea ea eich anes gh aveNG 17,247,000 54 13,894,000 61 9,330,000 —67 All others.. 60,975,000 8,000 60,983,000 
$02,105,000 15 220,157,000 26 594,978,000 13 1,501,866,000 220,412,000 1,722,278,000 
° Cut Shipments Orders S h Pi B 
National Data, Four Years |»: .. .13,201,215,353 12,967,895,293 ..........4. outhern Fine Barometer 
= = ‘ 1923 ...13,928,194,174 13,378.580,264 = ..iccccccccc . 
WASHINGTON, D. C., Jan. 18.—The following 1922 ...11,598,798,018 11,109,191,405 ............ New Or eEANsS, La., Jan. 18.—For the week 
statistics have been compiled by the National *Total from mills reporting all three items— | ended Jan. 15, Friday, one hundred twenty-six 


Lumber Manufacturers’ Association, revised 
figures being used wherever available: 
ut Shipments 


Cc Orders 
Southern Pine Association— 
) 


1925 . 3,994,665,593* 3,990,253,004* 3,978,664,247 
1924 . 4,034,331,695 4,097,063,075 4,034,070,286 
1923 ... 3,997,761,576 4,113,785,713 3,943,188,153 
1922 . 8,496,522,379 3,733,954,461 3,890, 706,269 


West Coast Lumbermen’s Association— 


1925 - 5,193,272,797 5, 383,338,769 5,377,496,402 
1924 ... 4,823,015,724 4,935,684,180 4,918,424,423 
1923 5, 254,884,617 5,351,425,647 5, 265,913,008 
1922 $,387,742,617  4,096,673,877 4,197,604,844 
Western Pine Manufacturers’ Association— 

1925 1,837,998,000 1,673,900,000 1,655,735,000 
1924 1,605,000,000 1,560,000,000 1,590,000,000 


1923 - 


1922 


1,717,421,000 
1,268,784,000 


1,523,828,000 
1,257,754,000 


1,444,741,000 
1,294,950,000 


California Redwood Association— 

1925. .... 391,455,000 369,547,000 376,769,000 
1924 439,652,000 352,383,000 356,904,000 
1923 491,517,000 456,053,000 439,181,000 
1922 405,196,000 375,689,000 395,268,000 


North Carolina Pine Association— 


1925 470,062,675 451,113,552 378,722,137 
Hes 384,899,134 402,354,638 365,678,745 

He 455,511,181 458,077,504 370,784,156 
1922 495,920,644 505,196,115 494,270,470 


Northern Hemlock & Hardwood Manufacturers’ 
, Association— 
1925 389,588,000 


318,614,000 287,170,000 


1924 337,162,000 288,935,000 248,292,000 
1923 295,881,000 314,264,000 273,016,000 
1922 . 232,605,000 318,534,000 293,080,000 
Northern Pine Manufacturers’ Association— 

1994 483,823,100 474,676,800 136,714,000 
1992 428,658,300 441,990,400 450,245,000 
1999 501,857,800 424,658,400 389,928,000 
— 420,405,378 426,690,952 412,892,000 


Totals, seven associations— 
Jao 


5, 77 22-760,865,165 12,661,443,125 12,491,270,786 
Hoe, °° 12,052,719,353 12'078,410,293 11,963°614.454 
1999 °° 22:714,834,174 12,642,092,264 12/126,751,317 


-..11,007,176'018 10,978.71 58: 


Sains can 10,714,492,405 ; 
la ite & a i ’ 
,Association— Sugar Pine Manufacturers 
49, °°: 1:479,267,000  1,280,903,000 1,006,758.000 
igoy ‘7: 1:148,496,000 °"889/4855000 ws. 
1999 “°° 1+298,360,000 736,488,000 ..........4. 
; - 591,622,000 394,699,000 





Grand tia 


192: 9 is 
925 ++ 14,240,132 165+ 13,942,346,125 13,498,028,786 





production, shipments and orders. 

rOne and one-half percent of 1925 production 
reported by associations listed above is of hard- 
woods; 98% percent, softwoods. 

[Nore: Shipments as reported are from 3 to 5 
percent than the total disposals of manu- 
factured lumber, because not included uniformly, 
in the mill reports, quantities used by the mill, 
sold locally, burned, charged to remanufacturing 
plants such as flooring ete. To that extent, 
therefore, the reported shipments do not indi- 
cate total changes in stocks on hand.] 


less 





The West Coast Review 


SEATTLE, WASH., Jan. 16.—For the week 
ended Jan. 9, 103 mills report as follows to the 
West Coast Lumbermen’s Association: 








iy Cd) | Se 65,533,580 
Rib 100: | Sa aS eee ree pyrene keen shee 80,672,291 
CRONE Sea ree stu we ueved aaleeedesaceewes 95,970,793 
Shipments— 
Water delivery: 

ROI. o aQiae anced obeean 26,306,010 

MERIOEO. vo can weciesawewiake ees 9,151,995 

“POCHE. Water C4G56 Wi. iccccvwatatndeécs 35,458,005 
Sly Bie CURTIN. cack dane ade eh amenaewe 41,430,000 
Local auto and team deliveries....... 3,784,286 

WOCRE SMITE oss kde hws dee ke sike 80,672,291 
New business— 
Water delivery: 

RINNE 8 S58 Rae ees 32,293,748 

[20 | ee eee ra eee 19,032,759 

Total water (54%) icc cécccccies t 51,326,507 
NUDE, Rp CUNO 4 «60 dtedeceuaneexiudews 40,860,000 
Local auto and team deliveries........ 3,784,286 

Total new DUGINCQERs 6.6 ciwiccccseds 95,970,793 
Unfilled orders— 
PGMETO: COUN oii 6 ois se Kekadawewebae cas 122,633,500 
SND a dard wcateacicana cxiia cae eeu 125,817,084 
NREL SE COMO 6 a allvrewevedecdkacaaowns 146,400,000 

Total unfilled orders................ 394,850,584 


*Car basis is 30,000 feet. 





mills report as follows to the Southern Pine 
Association: 
Percent Percent 
of pro- of ship- 
Cars} duetion ments 
Production ..  .... 72,541,815 
Shipments .. 3,079 07,3 
Orders* 


Received 2. 3,505 74.684,540 102.95 113.84 
On hand end 
week oho MAGS Oe ccee “saaar 


*Basis for carload in the November average, 21, 
30S feet, 


*Orders on hand showed an increase of 3.48 
pereent, or 9,077,208 feet; one hundred twenty- 
four mills contributed to previous week’s report. 


Normal production for these mills was 77.547,- 
338 feet, actual being 6.45 percent below. 


Of 115 mills reporting running time, 13 were 
working overtime; 68, full time; 3 were shut 
down; 2 operated 3 days; 9, four days; 3, five 


days; and 17, five and one-half days. 





California Redwood Data 


SAN FRANCISCO, CALIF., Jan. 16.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended Jan. 9: 





Redwood W hite- 
No. of Percent of wood 
mills Feet Production Feet 
Production .... 15 7,478,000 x oka 1,228,000 
Shipments .... 15 6,055,000 80 1,171,000 
Orders 
teceived .... 15 7,028,000 93.9 2,704,000 
On hand .... 14 32,830,000 ened 7,731,000 
Redwood Distribution for Week 
Shipments Orders 
Northern California* ...... 2,568,000 4,361,000 
Southern California* ...... 630,000 1,428,000 
MC ee rer eee i. a ere 
1 a ee eee ee 1,641,000 1,078,000 
J. Ls ea ree 1,200,000 161,000 
RUN ho ace eo tacaein cas ae 6,055,000 7,028,000 
*North and south of the line running from 
3akersfield to San Luis Obispo. 
+Arizona, Washington, Oregon and Nevada. 


¢All other States and Canada. 
(Statistics continued on page 87) 
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The Lumber Industry From 





[Nore—This is the seventh instalment of 
“The Lumber Industry From Tree to Trade’ 
by King W. Bridges. Previous instalments have 
appeared on pages 40 and 41 of the Dec. 12 





A ball bearing electric molder used for running 


Tree to Trade 





[By King W. Bridges] 
ing, base, jambs and other high priced materials 
are put through these machines. If this work 
is not done painstakingly there is a heavy de- 
grade from poor machine work, and the range 


te 


moldings, casing, base, jambs ete. The knives 


are soft and are sharpened on the machine 


issue, pages 58 and 59 of the Dec. 19 issue, and 
pages 48 and 49 of the Dec. 26, 1925 issue, pages 
58 and 59 of the Jan. 2, 1926 issue, pages 56 and 
57 of the Jan. 9 issue and pages 50 and 51 of 
the Jan. 16 issue of the AMERICAN LUMBERMAN. 
—EDpiTor. | 

We have now made a passing observation of 
the air seasoning yard so let us walk over the 
dolly ways to the planing mill and make some 
studies in this very important department in 
the final distribution of lumber. 

On arrival here let us first get acquainted 
with the planing mill foreman and go into his 
workshop and meet his helpers as his assistants 
are termed. He will show us around the plan- 
ing mill and back into the workshop where he 
will explain to us in detail some of the working 
information, characteristics ete., of the differ- 
ent machines we will view. There is so much 
noise in the planing mill from the buzz of the 
machines, and the cutting of the knives that it 
is very difficult to carry on a conversation and 
these men make their thoughts known by sign 
language. 

The necessary equipment of a first class plan- 
ing mill are molders, surfacers, matchers, rip 
saws (circle or band), resaws (cirele or band), 
trim saws and end matchers (used by a few 
mills). Let us paint a word picture of the 
‘“why’s’’? of these different machines. 

As a general rule molders are not as heavy 
machines as matchers, as the speed of these ma- 
chines is slower and their work is more eare- 
fully done, due to the fact that moldings, eas- 


of value in price is so wide that it makes it 
very expensive. Then again molders are so ar- 
ranged that changes in the set-up of the ma- 





of its trade, but on account of their business of 
this kind being limited they can only order jy 
small quantities. These small quantities haye 
to be run to fill such orders, as it is not ex. 
pedient for the average mill to cirry in stoek 
wu large assortment of moldings, as they are not 
equipped with proper storage space for doing go, 

Cylinders on Molders Are Slip-on Type 

The cylinders on the molder machines are of 
the ‘‘slip-on’’ type and the side heads slip on 
to the spindle or journal very easily. The 
knives on the cylinders of a molder can be 
sharpened right on the machine as they are 
much softer than the knives used on a matcher 
or surfacer. These soft knives are the main 
reason for the molder being operated at a 
slower speed. There is more clearance on a 
molder, and on this account it is possible to 
make all pieces on it that can be made with a 
profiler on a matcher. In addition to this 
there are a number of pieces that can be made 
on a molder that can not be made on a profiler, 
There are now on the market some high speed 
molders that do excellent work, as there have 
been rapid strides made in the advancement of 
planing machines the same as other sawmill 
equipment. It is possible to make several pieces 
of small moldings, such as quarter round ete, 
ut one operation. 

Surfacers and matchers are very similar in 
their general construction with the exception 
that the surfacers have no place for side heads 
and no profiler, and are only constructed for 
the purpose of surfacing lumber, or in other 


A fast-feed 6-roll double surfacer used for surfacing lumber. Work on this machine is done at 4 
high rate of speed. It dresses much wider stock than does the molder 


chine are effected in a minimum of time. You 
can imagine how necessary this is when you real- 
ize that some small retail yard must have a 
nice assortment of moldings etc., to take care 





A ball bearing planer and matcher with double profiler. It is more flexible than the surfacer, 


doing special work that the surfacer can not do. 


be removed to be sharpened 


The knives are made of hard steel and have to 


words planing it on either one or two sides. 
Work on these machines is done with as high 
speed and as little loss of time as possible. By 
doing this work fast it inereases the output of 
the planing mill which in turn reduces the cost 
of operation per thousand feet, as the cost per 
thousand feet is based on the total outturn of 
the planer as against the cost in dollars and 
cents of operating it. A high outturn makes a 
low cost, and the planing mill foreman watches 
his costs carefully and speeds up his work as 
fast as consistent, as he is rated as a good or 
had planing mill foreman very largely on his 
cost of operation. 

Surfacers are not quite as popular today as 
they were years ago as most mills are now 
marketing their products S48 instead of $28 
heeause it makes a nicer appearance and when 
the lumber reaches the retail yard for final sale 
and consumption it is more attractive and more 
easily disposed of on this account. One par 
ticular advantage of a surfacer is that it is 
made for dressing stock that is much wider than 
‘an usually be dressed on a matcher. Some of 
these machines can dress stock as wide as 30 
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a 
inches ang undoubtedly special machines are 
eoustructed for dressing stock wider than this. 
Matcher More Flexible Than Surfacer 
A matcher is classified according to the size 
f the opening at the end of the machine; that 
s, 9-inch, 12-inch ete., meaning that lumber 
of a wider width than this can not be put 
through such a machine. A matcher can do 
the same work that a surfacer does with the 
above exception as to wide dressing. In addi- 
tion it is more flexible in that it can do a lot of 
special work that can not be done on a sur- 
facer. It works at just as high a rate of speed 
ag the surfacer. Because it is run at high speed, 
this machine uses bits or knives of very hard 
The side heads slide on to the journal, 


Oo 


steel. 





A band ripsaw used for ripping lumber for re- 
manufacture into molding ete. 


Lumberman Prominent in Many 


ENDEAVOR, Pa., Jan. 18.—If a survey of the 

lumber industry were made to determine the 
extent to which lumbermen are participating in 
civie affairs, Alexander R. Wheeler, of Wheeler 
& Dusenbury, this city, would doubtless be 
pointed out as an outstanding example of how 
a business man can serve the public and at the 
same time look after his own interests. In 
spite of the many duties entailed in managing 
one of the oldest lumber manufacturing con- 
cerns in the United States, Mr. Wheeler has 
found time to serve on various State commis- 
sions, to sit in the State legislature and to take 
a prominent part in Red Cross work as well 
as to serve two years in the United States Army 
during the World War. 
_it is doubtful if any other lumberman in the 
United States has enjoyed greater educational 
privileges and put them to better use than the 
head of Wheeler & Dusenbury. Born af Tidioute, 
Warren County, Pennsylvania, July 10, 1889, he 
received his preparatory training in the public 
schools and on completing this work entered 
Yale where he was graduated with Phi Beta 
Kappa honors in 1911. Desiring to pursue 
his studies at greater length, he journeyed to 
England and there in the cultural atmosphere 
of Oxford University worked for his ‘‘Mas- 
ter’s’? degree which was awarded him after 
he had completed the prescribed work. 

Mr. Wheeler’s success in the scholastic field, 
4s well as in business, may be ascribed, in part, 
to his forebears, who comprised one of Penn- 
sylvania’s oldest and most distinguished fam- 
ilies. Hig father, the late Nelson P. Wheeler, 
was the third generation of Wheeler’s to carry 
bt the well known firm of Wheeler & Dusen- 
rietd pce in 1814, and between 1907 and 
nn reg the 28th district of Pennsyl- 
ssa A /ongress, while his mother before her 
Ls ‘ ge was Rachel A. Smith, of Smith’s 
Smith Ohio, daughter of Capt. Alexander 

uth, who was born in Perthshire, Scotland. 


but the cylinders that hold the knives are solid 
and slotted for the knives, and it is necessary 
to do a lot of tightening down on set screws to 
place and replace these lower and top cylinders. 
The knives for this machine, account of their 
hardness can not be filed, but have to be taken 
off of the heads, and put on special grinding 
machines with emery wheels. From this you 
will grasp the loss of time between doing work 
on a machine of this type as compared with a 
molder. ; 

A matcher has a profile attachment at the 
end of the machine, which is hung on to two 


pulleys—one above and one below. These 
pulleys, of course, have their own separate 
power. Quite a bit of work can be done on 


these profilers, such as beading, contours, rip 
ping, hollow backing, round edging ete. If 
you were making partition, according to posi- 
tion of cylinders and side heads on the machine 
the piece of rough lumber would possibly strike 
the top cylinder first dressing one side, then 
the bottom eylinder dressing the other side, 
then one of the side heads making a tongue, 
then the other side head making the groove, 
which would make regular S2S&CM_ lumber 
emerging from the machine before making con- 
tact with the profiler. 

Now to make partition out of this S28&CM 
lumber all in one operation we would place on 
the upper profiler pulley the necessary bits for 
making the beads on the upper side of the 
piece, and on the bottom profiler pulley the 
necessary bits for making the beads on the op 
posite side of the piece. Likewise if we were 
putting 2x8’s through this machine dressing 
them on four sides and wanted to make 2x4’s 
it would very easily be done by hooking up a 
ripsaw on the profiler pulley and ripping the 
pieces as they were being dressed. It is pos- 
sible to rig up two or three rip saws on one 
pulley making this many rips where necessary. 
Drop siding contours are made on the profiler. 
Casing and base are squared up on the mateher 
and the round corners are put on with the pro- 
filer. Hollow hacking on lumber of this kind 


Mr. Wheeler has two brothers—Nelson P. 
Wheeler, jr., who is a managing partner in the 
firm of Wheeler & Dusenbury, and Rev. W. R. 
Wheeler, associate secretary of the Presbyterian 
Board of Foreign Missions—and one sister, 
Mrs. V. A. Farley, of Rochester, Minn. 

Few war records will surpass that of Mr. 
Wheeler in points of devotion to duty and pro- 





A. R. WITEELER, ENDEAVOR, PA. ; 


Lumberman Who Takes an Active Part in Public 


Affairs 


motion. Entering the service as a second lieu- 
tenant on May 13, 1917, after a year with the 
French Red Cross, he was soon raised to the 
rank of first lieutenant in the 312th Infantry. 
Later he was made a captain of an infantry 
company which formed a part of the 78th Divi- 
sion of the A. E. F. Although receiving his 
discharge in Aug. 14, 1917, he has maintained 
his interest in the national defense, and at pres- 
ent holds the rank of major in the organized re- 


serve. 


or of flooring is done with the profiler. Ma- 
chines of the three types described above have 
a blow pipe attachment to them where fans 
suck the shavings up away from the machines 
and through the blow pipes on to the fuel house. 

The name of the ripsaw betrays itself, as it 
is used for ripping bad edges off of pieces or 
for ripping lumber up for remanufacture into 
moldings ete. The band ripsaw for certain 


purposes is preferable to the circle ripsaw as 
For instance, 


it does not take as much kerf. 





A circular ripsaw used in instances in 


place of the 


many 
band 


if you wanted to rip a 1x6 to make two pieces 
of 3-ineh flooring it could be done on a band 
ripsaw, because the two 3-inch pieces you would 
obtain would be full enough for rerunning into 
flooring; but if you attempted this work on a 
circle ripsaw, unless the lumber were extra full 
in width, it is doubtful because of the loss in 
saw kerf if the two pieces would be full enough 
in width to make two pieces of flooring. The 
band ripsaw is very useful in securing 3-inch 
rough strips for the export trade. 

[ Notre—End of seventh instalment; the eighth 
will appear in a later issue.—Epiror. | 


Civic Affairs 


Mr. Wheeler was elected to the house of rep- 
resentatives of the Pennsylvania legislature in 
1922, a year equally memorable for the fact that 
it marks the date of his marriage to Mary Alice 
Siggins, daughter of Dr. V. B. Siggins, of Oil 
City, Pa. During his term in the legislature 
he served on the Pennsylvania tax commission 
and the State park and harbor commission of 
Erie County. So well did his politieal activity 
meet the approval of his constituents, that he 
was the unanimous choice of all parties for a 
second term, and was duly elected in 1924. Mr. 
Wheeler has been active in public finanee for 
some time and has taken great interest in the 
good roads movement and the welfare of ex- 
service men. He is a Mason, a member of 
various veteran organizations, and is an occa- 
sional visitor on the West Coast where his fam- 
ily is extensively interested in timber. 


Ships Last Car of Hardwoods 


BoyNE Crry, Micu., Jan. 18.—On Monday, 
Jan. 11, the Boyne City Lumber Co. shipped 
its last- car of lumber and thus completed its 
career of 23 years as a manufacturer of Michi 
gan hardwoods. This company began cutting 
Michigan hardwoods in the spring of 1903, fin- 
ished cutting its timber about a year ago, and 
shipped its last ear of lumber on Jan. 11. Com- 
menting on this closing of an active career, 
W. L. Martin, secretary of the company, said: 
‘<«Puring all these years we have been manu- 
facturing from 12,000,000 feet to 15,000,000 
feet annually and have enjoyed the patronage of 
some of the very best consumers and wholesalers 
of hardwood lumber. We wish to take this 
opportunity of thanking the trade for the busi- 
ness we have had, and to express sincere regret 
that we are compelled to say goodby to the 
hardwood lumber business.’’ 
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(Continued from front page) 
sippi points, begin- 
= ning April 15 of this 
year, in addition to 
providing facilities 
for handling a large 
volume of freight by 
water, the establishment of the 
barge line is expected to result 
in a downward revision of rail- 
way freight rates. 

[|Nore: The particulars of 
the important development here 
referred to will be found in a 
separate news story appearing 
H. T. ALSOP, on page 90 of this issue.— 

President EDITOR. | 

The convention, as usual with 
this association, was a double-barreled affair, 
the business session being held in the assembly 
hall of the Court House, while the imposing 
array of exhibits of lumber products, millwork 
and other building materials and accessories 
crowded the lobby and overflowed to the second 
and third floors of the West Hotel. 

At 2 p.m. Tuesday President Harry T. Alsop, 
of Fargo, N. D., called the opening session of 
the convention to order, the fall of his gavel 
having been preceded by a group of rousing 
songs by the Glacier Park Harmony Male Quar- 
tette, who appeared by courtesy of the Great 
Northern Railway. The big hall was well filled, 
the attendance being the largest seen at the 
opening session of any Northwestern conven- 
tion in recent years. 


Mayor Breaks Big News 


Announced to deliver the address of wel- 
come on behalf of the city of Minneapolis, 
Mayor George EK. Leach advanced to the plat- 
form with an alacrity of step and cheerfulness 
of countenance that betokened some good news 
to be imparted. And so it proved. ‘‘My heart 
is too full of good tidings for me to indulge in 
the stereotyped commonplaces of the ordinary 
official address of welcome,’’ said the mayor. 
‘“‘T bring to you news that we have today 
signed a contract with the United States Gov- 
ernment that is going to revive Mississippi 
River traffic. This marks the opening of the 
greatest era of prosperity that the middle West 
has ever seen.’’ 

You know how we have been penalized by the 
Panama Canal, continued the mayor, and the ef- 
fect that absence of water transport has had upon 
our railroad freight rates. The railroads have in- 
creased their rates upon fifth class freight from 
22 to 65 cents, or thereabouts, with serious: effect 
to our farmers and to industry in the middle West. 
The thing that we must do is to reéstablish the 
prosperity of our farmers upon a permanent basis. 
This river transportation is going to change the 
freight rate structure so we can come back into 
our own. We have got our river transportation 
problems settled, and we are going to be in posi- 
tion to compete with the world. The farmer has 
not heretofore had the market he should. Begin- 
ning today, when the Secretary of War delivered 
a contract reéstablishing river transportation, a 
new era opens before us. Transportation by river 
barges such as are used on the lower Mississippi 
is the cheapest method that exists. It will help 
the towns that are off the railroad lines, and it 
will help the railroads themselves by increasing 
the amount of freight that they will have to haul. 


President: Makes Constructive Suggestions 


The address of President Alsop was in the 
nature of a review of achievements of the as- 
sociation during the last year, followed by a 
survey of conditions relating to the retail lum- 
ber business, with suggestions of a constructive 
character as to what lumber merchants may do 
to improve their own situation and that of the 
business as a whole. As the review is largely 
comprehended in the report of the secretary 
appearing elsewhere in this report, that por- 
tion of the address is omitted. Mr. Alsop took 
oceasion to refer to the fact that the association 
has codperated with other organizations inter- 
ested in Mississippi River navigation, ‘‘the 


Better Business in 1926 and Upper Mississip, 


fruit of whose efforts is made apparent by the 
announcement of Mayor Leach to which you 
have just listened.’’ He also said that the as- 
sociation had been pleased to codperate with 
the AMERICAN LUMBERMAN ‘‘in promoting that 
excellent idea, remodeling the old home.’’ 


There is a practice prevalent in the retail lum- 
ber business, continued Mr. Alsop, which has now 
reached a point where it should be checked and a 
definite understanding reached between the = par- 
ties concerned. It is the practice of some of the 
manufacturers of some kinds of building material 
to come into the territory of the dealer and try 
to sell direct to the contractor, and if the sale is 
made, then try to square themselves with the re- 
tailer by allowing him an inadequate compensation, 
for the dealer’s credit or for the service that the 
dealer has rendered. It is undoubtedly true that 
the retailer is not altogether blameless in the con- 
ditions that exist. This situation is worrying the 
dealers in many parts of the country. 

The proportion of the dealer’s business in mate- 
rials other than lumber is steadily growing year 
by year. Statistics compiled by two different or- 
ganizations during the past two or three years 
show that sales, other than strictly lumber, now 


comprise from 82 to 86 percent of the average 
dealer’s business in this section of the country. 
The conclusion reached after a careful study of 


the profits on lines other than lumber clearly indi- 
cates that the gross profit on many of the items 
is not as much as the retailer’s cost of doing 
business. Of course, the selling price of the retail- 
ers must show a profit. That much is admitted. 
But the dealer in many instances is unable to get 
a fair selling price where there is an order of any 
considerable size coming up for figures, as. the 




















name of the successful contractor is published 
when the job is let and he is quoted by some 
A. M. MELONE, W. H. BADEAUX, 
Minneapolis, Minn. ; Minneapolis, Minn. ; 
Vice President Secretary 


manufacturers direct, who afterwards, on account, 
perhaps, of the credit of the contractor, endeavor 
to get the dealer to handle the sale at a very 
small margin of profit. Sometimes the difference 
between the cost and selling price doesn’t repre- 
sent a profit at all. It seems to me that this prac- 
tice should be stopped. If the retailer is good 
enough to handle the manufacturer’s product and 
sell it at retail he should surely be allowed the 
privilege of handling it in larger quantities, and 
I believe that sales should be made through the 
retail dealers only. 

Bankers have discovered that one of the chief 
reasons for failures exists in the fact that very 
few men know what it is costing them to do busi- 
ness. The cost is much more than the average 
dealer thinks it is, and it is not just to ourselves 
to allow some manufacturers to come in and dic- 
tate selling prices, even though it may be on large 
quantities. 

I strongly recommend that dealers in this terri- 
tory solicit the coédperation of manufacturers to 
adjust any unfavorable conditions. We must se- 
cure a fair margin of profit based upon our cost, 
or go out of business. Various groups of dealers 
are already endeavoring to find a solution for 
these difficulties, which can only be done through 
coéperation of dealers and manufacturers, 
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Farmers’ Situation Has Improved 

I desire to refer briefly to business conditions 
during the last year. <A great proportion of the 
yards represented in this association are operating 
in agricultural districts, conditions in which haye 
not been favorable during the last three or foyp 
years due to depression in agriculture. However. 
there has been some improvement during the pag; 
year. The farmers are beginning to work out of 
their troubles. Their purchasing power has shown 
improvement and they are overcoming their finap. 
cial difficulties, which will have a tendency to ip. 
prove business, as well as the credit situation, 
Fortunately we are gradually working out of the 
old depressing situation, and I truly believe we cap 
look forward to a decided improvement of gener] 
business conditions during the coming year. 

The situation in the wheat growing districts jg 
now much more favorable than it has been for 
several years past, and I believe that yards doing 
business in those districts can look forward to ap 
increased volume during the coming year. pj. 
versification is making long strides in the Nortp. 
west territory and will be a prominent factor jp 
stabilizing conditions. The corn belt districts haye 
not improved to any great extent, and the farmers’ 
purchasing power will not be improved until a 
new and more favorable crop can be harvested. 

The banking situation has steadily improved, 
Those banks that lost their money by poor loans, 







or loans which have become “frozen” can harily 
be helped, but the conservative, well-managed 


banks have more money than their communities 
will absorb for current, commercial, prompt paying 
uses, and I understand that an increasing number 
of banks are buying outside paper. 

In closing let me urge upon you the necessity of 
cobperating with your association, giving it your 
whole-hearted support. There still remain a few 
dealers who are reaping the benefits of our associa- 
tion but who are not carrying their share of the 
burden, who have been riding in this fine limou- 
sine of ours without standing their share of ex- 
pense for gas and oil. When you return home, 
find out if there are any non-members in your 
town or vicinity, and if so, appoint yourself asa 
committee of one to secure their membership, for 
in numbers there is strength. 


& 


Tells of European Impressions 

Next followed an entertaining talk by Prof. 
C. W. Wassam, of the University of Iowa, tell: 
ing of some of his experiences while abroad last 
summer. This address was largely made up of 
personal reminiscences and snecdotes of a 
humorous character, told in the rapid-fire style 
that characterizes this speaker. 

Speaks on Lumber Merchandising ~ 

The ‘‘big idea’? underlying «a thought-pro- 
voking address on lumber merchandising, by 
Prof. J. P. Ryan, of Grinnell College, Grinnell, 


Iowa, was ‘‘Sell the idea—not lumber as 
such.’’ On this theme the professor rang 
many changes, introducing «and explaining 


some of the personal characteristics and habits 
of thought that make for successful salesman 
ship. In fact, his address was in the nature 
of a lecture upon business psychology, with 
special application to the art of salesmanship. 
He said that the retail lumber merchant has 
made more progress along the line of correct 
merchandising in the last five years than had 
been made in any other line of retailing, at 
ing the increased interest in, and adoption of, 
proper cost accounting; diversification of yard 
stocks; quicker turnover; and such definite § 
advance steps as the adoption of lumber stand: F 
ards and grade-marking. Nevertheless, he 
said, the lumberman is still allowing the real: 
tor and the carpenter to usurp, to a large e& 
tent, his rightful place in the community 4 
the proper authority on building. 

A smoker, vaudeville and dutch lunch was 
given at the Nicollet Hotel Tuesday evening. 


WEDNESDAY MORNING 


In the temporary absence of President Al 
sop, the Wednesday morning session was pre 
sided over by W. 8. Richardson, of Clarinda, 
Iowa, a member of the board of directors. This 
session was the ‘‘highwater mark’’ of the 
convention in point of interest and practical 
value to the dealers in attendance. It was 
the ‘‘roundtable’’ session, and the keynote 
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was: ‘‘Better Profits in 1926.’’ Perhaps 
those who are not Scotch—and some who are 
_will enjoy ‘‘Art’’ Hood’s apt story in this 
connection, which goes something like this: 
A thrifty Scotchman (perhaps that adjective 
is superfluous!) in Edinburgh sent a Christ- 
mas post-card to his nephew in America, read- 
ing thus: ‘‘Best wishes for a happy Christ- 
mas. [P. S.—Also good for 1926, 1927 and 
1928.]’’ The point of course was that the 
dealers are striving not only to make better 
profits in 1926, but also in the succeeding 
years, by putting their business on a sound 
footing. 

L. E. Streater, of Minneapolis, started the 
ball rolling with an interesting talk, the cen- 
tral theme of which was, ‘‘Ask a fair price 
and then stick to it.’’ This naturally led into 
the subject of mark-up, in connection with 
which Mr. Streater had prepared a very useful 
table, which was distributed in mimeographed 
form to the members and which is reproduced 
here, as being of interest and value to every 
dealer: 

REAL COST OF $100 wWoRTH 


WHEN COST OF DOING OF MERCHANDISE IS 
BUSINESS IS: Amount Above invoice 
20% on sales $125.00 or 25% 

19% on sales $123.45 or 23.45% 


18% on sales 
17% on sales 


$121.95 or 21.95% 
$120.48 or 20.48% 


16% on sales $119.04 or 19.04% 
15% on sales $117.64 or 17.64% 
14% on sales $116.28 or 16.28% 
13% on sales $114.94 or 14.94% 
12% on sales $113.63 or 13.63% 
11% on sales $112.35 or 12.35% 
10% on sales $111.11 or 11.11% 


From the floor H. L. Kingsbury, of Sioux 
Falls, 8. D., pointed out that it is almost im- 
possible to put a price on some products, for 
example, cement, that would represent a rea- 
sonable profit, and raised the question of 
whether it is possible to establish a uniform 
margin of profit on a dealer’s entire stock. 

Tells How to Increase Turnover 

H. A. Wagner, of Minneapolis, said that 
would be an ideal situation if it could be 
brought about, but he saw no possible way of 
accomplishing it, citing coal and certain other 
side-lines as specific examples of items on 
which the profits must necessarily vary, be- 
cause of the competition of dealers in other 
lines which also handle these items. He said 
that dealers must analyze and segregate, and 
see to it that loss or low profit on one or more 
lines is counterbalanced by a larger profit on 
others, 

Turning to the matter of turnover, Mr. 
Wagner said that 100 percent turnover was 
good, 150 percent excellent, and anything 
above that was exceptional. He said that he 
could not understand why it is necessary for 
4 lumber merchant to carry 250,000 feet of 
lumber in stock if his sales are only 150,000 
or 175,000 feet a year, and contended that it 
was unnecessary to carry more than six 
months’ supply, with present conditions as to 
ability of the mills to ship promptly and the 
excellent service being rendered ‘by the car- 
riers. He advised dealers to analyze their 
sales for the last year, of each item of stock, 
and then divide the totals by two, which 
would give an approximate estimate of the 
quantities, of each item, necessary for six 
months’ supply. ‘‘The dealer’s problem,’’ 
said he, ‘‘is to keep his stocks down and in- 
crease his turnover.’? 

_ Frank Ward, of Clinton, Iowa, stressed the 
Importance of knowing costs. Dealers must 
get out of the habit of thinking of the cost 
of their lumber as on an f. o. b. basis, and 
remember that every bit of cost of hauling, 
handling and overhead of every sort must be 
figured into the cost before the profit is added. 

We must not fool ourselves as to what our 
lumber is really costing us in our yards,’’ 
Said he, ‘ 

Codperative Hauling and Buying 

A. M. Melone, of Minneapolis, opened a dis- 
cussion of the cost of doing business, and in 
the course of his remarks suggested the possi- 





bility of dealers in large cities saving on their 
delivery expense by means of codperative deliv- 
ery, by a company in which the various dealers 
would be stockholders. He said he was aware 
of the objections advanced by some dealers 
who do not want to lose the advertising value 
of having their trucks, with their names tnere- 
on, going about town, but pointed out that the 
chief cost of delivery was in the power, and 
that there was nothing to prevent the dealers 
from having their own trailers, with their names 
thereon, to be hauled by power units supplied 
by the codperative concern. 

Another way of reducing cost suggested by 
Mr. Melone was codperative buying. He was 
careful to explain that by this he did not mean 
codperating to depress the market, but coép- 
eration by a group of dealers in the purchase of 
certain slow-moving items, thus obviating the 
need of large purchases by the individual. Re- 
ferring to rate of turnover, he said that his 
coneern had turned its stock four times last 
year, which, he said, was about the average for 
Minneapolis, though some concerns no doubt 
are doing a little better than that. He also 
pointed out that collections have a big bearing 
upon keeping down cost of doing business. 
‘*Short credits and prompt collections should 
be the aim,’’ said he. 

George Ireland, of Grand Forks, N. D., said 
that it was impossible to reduce expenses ex- 
cept by segregating each item and trying to re- 
duce the cost on that item. He said that the 
business men of Grand Forks had formed a 
credit association, which had been a great aid 
in determining credit risks, and also had elim- 
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G. D. ROSE, 
Dubuque, Iowa: 


Chairman Resolutions 
Committee 


JOHN V. DOBSON, 
Minneapolis, Minn. ; 
Treasurer of 
Association 
inated unproductive advertising such as taking 
space in church and lodge programs, yearbooks 
ete., which he referred to as a mild form of 
blackmailing. The credit association has a se- 
cret committee, the identity of the members of 
that committee not being known to the public 
or to the membership at large, which passes 
upon all advertising propositions, and without 
whose endorsement no local merchant will sub- 

scribe for space. 

J. I. Henry, of Belle Plaine, Iowa, said that 
‘“We must know our costs and get them into our 
selling price if we are going to make a profit.’’ 

Discuss Credits and Collections 

Opening the discussion of the above topic, E. 
©. Hezzelwood, of Wadena, Minn., said that 
credits and collections are Siamese twins, con- 
nected yet distinct; and that the addition of 
sales makes them Siamese triplets. He said that 
dealers must take into consideration the status 
of the prospective customer; whether he is a 
regular or a casual worker; whether he owns 
his home; whether he drives a car that is yet 
unpaid for; whether he is buying a radio set 





avigation Engage Attention of Northwestern Retailers 


on instalments. ‘‘We make no sales,’’ said 
he, ‘‘without a definite understanding as to 
terms of payment.’’ 

He said that he thoroughly believed in the 
principle of the lien law, yet felt that some- 
times dealers have relied on it more than they 
should, and thus have neglected to take proper 
precautions in determining the amount of credit 
to which the customer was entitled. He thought 
that the dealer should follow the example of 
the banker, and require a signed property state- 
ment when the financial standing of the would- 
be customer was unknown to him. 

Ward Lucas, of Winona, Minn., said that 
dealers need to remember that the sale is not 
made until the money is in the till. There are 
two things to keep in mind, said he. One is to 
lay your plans for the collection of the account 
at the time the sale is made; that is, have a 
definite understanding, and follow it through. 
The other is to thoroughly ‘‘look up’’ the 
customer where a large bill is involved. ‘‘ After 
we have investigated a customer,’’ said he, ‘‘ we 
have found it to be a valuable protection to have 
him sign a contract to buy this particular bill 
of lumber at the specified price.’’ 

Mr. Daniels, of Dubuque, Iowa, said that he 
would like to see the association adopt uniform 
terms of sale, which he felt would be a long 
step in advance. ‘‘This matter of collections,’’ 
said he, ‘‘is largely a state of mind. We must 
educate the customer to three things: First, 
that he can pay; second, that he must pay; and 
third, that he will pay.’’ He said that the 
offering of cash discounts should be in a positive 
rather than a negative form, making them a real 
inducement for early payment. He suggested 
a graduated seale ‘of discounts to fit different 
cases, with a sign on the wall of the dealer’s 
office reading: ‘‘Ask for our cash discounts.’’ 

George Hage, of Wadena, Minn., said that 
the merchants of that town had organized a 
credit bureau which has been a great help to 
merchants in all lines in handling their eredit 
problems. 

Speaks on Sa'es Expansion 

A roundtable discussion gf the above topic 
was the closing feature of the Wednesday fore- 
noon program. The time for adjournment be- 
ing at hand, there was no discussion from the 
floor, but Arthur A. Hood, of Minneapolis, 
scheduled to open the discussion, gave a very 
interesting and suggestive address on the sub- 
ject, which will be printed in an early issue 
of the AMERICAN LUMBERMAN. 

WEDNESDAY AFTERNOON SESSION 

This session was largely devoted to the an- 
nual meeting of the insurance branch of the 
association, the Retail Lumbermen’s Inter-In- 
surance Exchange, at which reports were pre- 
sented, and a survey taken of the progress made 
during the last year. These reports showed the 
exchange to be in excellent condition and stead- 
ily expanding its field of usefulness to the as 
sociation members. 

The session also was featured by an address 
by Ralph Parlette, of Chicago, emphasizing the 
evils ‘of unbridled and unscrupulous eompeti- 
tion in business, and pointing the way to better 
things through application of the principle of 
cooperation. 

The annual report of the treasurer, John V. 
Dobson, was presented, showing the financial 
affairs of the association to be in a healthy 
condition. 

Secretary’s Report 

Secretary Badeaux presented his report of the 
accomplishments of the association during the 
last year in the form of a printed pamphlet of 
40 pages embellished with portraits of the offi- 
cers, directors, heads of the various departments 
of the association, and other illustrations. Open- 
ing with the statements that the Northwestern 
Lumbermen’s Association represents 3,900 re- 
tail lumber merchants in Minnesota, Iowa, North 
and South Dakota and Nebraska, and that it is 
the largest and financially strongest retail lum- 
bermen’s association in the country, the report 
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proceeds to summarize some of the achievements 
of the year ended Dee. 31, 1925, as follows: 


—Protected the interests of the retail lum- 
ber merchants at hearings of national 
or interstate character relative to rates, 
rules and charges for transportation in 
Northwestern territory and consistently 
striven for just freight rates on all lum- 
ber and building materials. In addition, 
every transportation situation brought 
to the attention of or discovered by the 
traffic department that was apparently 
detrimental to the interests of members 
was thoroughly analyzed with a view 
towards correction. 

—Activities in reforestation, fire preven- 
tion and utilization of forest products 
have been effective and helpful to the 
conserving and expansion of our na- 
tional forests. 

—Through the appointment of special rep- 
resentatives, made the retail lumber 
merchants of the Northwest a big factor 
in the movement for American Lumber 
Standards. 


—With the codperation of the Red Cedar 
Shingle Bureau, has been successful in 
maintaining the wood shingle in build- 
ing codes in various cities and towns in 
association territory where recommen- 
dations were made to eliminate same. 


—Through arbitration has settled many 
disputes between the manufacturer, 
wholesaler and retailer on ‘off grade 
shipments,” ‘delayed shipments” etc. 

—Has been very helpful to members by 
putting them in touch with loan asso- 
ciations and other similar concerns 
which have been able in many instances 
to take care of the members’ customers 
in home financing. 

—News letter service has been the means 
of giving the members uptodate, last- 
minute news affecting the lumber busi- 
ness, which has been of practical value 
and help. 


—Code of ethics represents concrete prin- 
ciples of business methods which serve 
as a guide and aid to the maintenance 
of correct business standards. 


—Records show that over 50,000 letters 
have been written by association head- 
quarters since the first of the year, not 
including circular letters on important 
information for members, or advertising 
circular letters. 


—With the codperation of the cement 
manufacturers, secured the concession 
of the return of ray A sacks without 
cost. This will save thousands of dol- 
lars for dealers in association territory. 


—Held several group meetings for discus- 
sion of important policies. 

—Furnished members with approximately 
300 written legal opinions free of charge, 
representing a saving of many hundreds 
of dollars. 

—Published a new membership roster and 
general directory of lumber dealers in 
our territory, and furnished a copy free 
of charge to each member. 

—Codperated with the AMERICAN LUMBER- 
MAN of Chicago in promoting that excel- 
lent idea of remodelling ‘‘the old home.” 

—Furnished all officers and directors a 
financial report every thirty days. 


—Met on various occasions with the local 
lowa association secretaries, and pro- 
moted the interest of association work. 


—Devised a plan of group life insurance 
for members and their employees—No 
medical examination necessary, no age 
limit, and lower rates. 

—Secured over one hundred new members 
in 1925. 


—Returned to members using the traffic 
department approximately $20,000 in 
cash. The traffic department audited 
approximately 200,000 freight bills, quot- 
ed 20,000 rates and traced 600 cars. 

—Saved members using association archi- 
tectural service on special plans approx- 
imately $3,500. 

—The secretary in 1925 met personally 
approximately 1,500 of the members. 
—Has taken an active part in the promo- 
tion of Mississippi navigation, Great 

Lakes and St. Lawrence waterway. 


Following the summary, the various activities 
of the association are discussed in detail, space 
here permitting the consideration of only a few 
of the more important, as follows: 


Helped Defeat Attack on Lien Law 


The legislative branch of the association 
played a big part in thwarting the attempt to 
nullify the Minnesota lien law, which is re- 
garded as one of the best for the protection of 
material men in force in any State. In the 1925 
session of the legislature a concerted attack 
upon the law was made, promoted by the general 
contracting interests, with a view to eliminating 
the so called small contractors. In this cam- 
paign the aid of the master plumbers and of the 


real estate boards was enlisted. The goal sought 
wus to take from the material men the right of 
lien which they now enjoy, so that a retail lum- 
ber dealer would be forced to require cash pay- 
ment for materials furnished the small con- 
tractor. Thus the small contractor, having only 
limited capital, could not long continue to pay 
cash for his materials, and would be forced out 
of the contracting business. Three bills were 
prepared, having essentially the same _ provi- 
sions; namely, that material men must have a 
contract direct with the owner of the real estate 
before they could claim or hold a lien. They 
further provided that in case of improvement 
upon land sold under an executory contract of 
sale no lien could be claimed unless a notice had 
first been served upon the vendor of the land of 
intention to contribute to the improvement, and 
the vendor had failed to dissent thereto for ten 
days. At the public hearing on these bills the 
Northwestern Lumbermen’s Association and the 
twin cities retailers presented arguments. The 
outcome of the matter was that all three of the 
bills were killed in committee. Another later 
attempt ended similarly. The same factions are 
doubtless looking ahead to 1927 to make further 
attacks upon the retailers’ lien rights, but the 
Northwestern is watching the situation and will 
be ready if occasion arises. 

Has Consistently Fostered Standardization 

During 1925 the Northwestern has given its 
Whole-hearted support to the standardization 
program. To enable every member to have a 
clear conception of the progress of standardiza- 
tion of lumber sizes and what has been accom- 
plished by the standardization committee along 
these lines, the Northwestern mailed out to each 
of its members in March, 1925, a brief synopsis 
to be used as a ready reference table of the 
main fixed sizes which the United States Depart- 
ment of Commerce, through the Bureau of 
Standards, had recommended for use in the pro- 
duction, distribution and consumption of soft 
wood lumber for the year beginning July 1, 1924. 
Accompanying this synopsis was a sheet with 
cuts showing standard grades for red cedar 
shingles and also a copy of Simplified Practice 
Recommendation No. 16 issued by the United 
States Department of Commerce. 

Forest Products Investigation 

Believing that the forest products investiga- 
tion carried on by the Forest Products Labora- 
tory under the Department of Agriculture is a 
very important function to the lumber industry 
of the country, the Northwestern gave its hearty 
support to a proposal for the increase in the ap- 
propriation for this work from $126,000 to $332,000 
for the year 1926-1927. Their stand in the mat- 
ter was communicated to all congressmen and 
senators from Northwestern States, when the 
proposal for the increase was submitted to the 
director of the budget at Washington, D. C. 


Utilization of Forest Products 


Upon learning that there was urgent need for 
an increased appropriation from Congress for 
the Bureau of Foreign and Domestic Commerce 
for the purpose of carrying on the work of the 
committee on the utilization of forest products, 
the Northwestern Lumbermen’s’ Association 
promptly took the matter up with senators and 
congressmen from States in Northwestern terri- 
tory, asking them to see to it that the appropria- 
tions were made adequate. 


Small Grain and Black Rust 


Black stem rust costs the grain growers of the 
Northwest an average of fifty millions of dollars 
every year. In view of the fact that all mer- 
chants, including lumber merchants, are largely 
dependent upon the agricultural welfare of the 
Northwest for the success of their business, it 
behooves every merchant and every trade or- 
ganization representing Northwest merchants to 
support any plans or programs designed to elim- 
inate black stem rust in small grains. Agricul- 
tural agencies, both State and National, have 
been working for some time on a program for 
the elimination of the common barberry, which 
is the breeder of black stem rust. In this pro- 
gram the Northwestern Lumbermen’s Associa- 
tion has always taken an active part and lent 
its whole-hearted support. 


Arbitration Bureau 

Many disputes between manufacturers, whole- 
salers and dealers were arbitrated by the asso- 
ciation’s arbitration bureau during 1925, all dis- 
putes being settled to the satisfaction of all par- 
ties concerned, thus saving time, money and 
lawsuits. 

Mississippi River Navigation 

Advocates of navigation, on both the Missis- 
sippi and Missouri rivers, have been extremely 
active during the last year, and it is gratifying 
to note that their efforts have borne fruit. 

President Coolidge and Secretary of Commerce 
Hoover, have expressed themselves as being 
strongly in favor of appropriations with which 
to develop the rivers for active service. 

In December, 1925, Congress was asked for the 
sum of $13,965,800 for construction and mainte- 
nance work on the Mississippi River between 
Minneapolis and New Orleans. 

Of this amount $1,600,000 is sought for im- 
provement of the river from St. Louis to Min- 
neapolis. 

From all present indications, the Mississippi, 
and possibly the Missouri River, should be teem- 
ing with boats and barges within the next ten 
years, and both rivers lined with industries to 
take advantage of the low shipping rates. 

The Northwestern has been among the active 





supporters of this important project because we 
see in it innumerable benefits for the retail lum. 
ber industry of the great middle West. 

Lack of active water competition is largely re. 
sponsible for the substantial increases in al]. 
rail rates which have taken effect during the 
last year. Water transportation is notoriously 
low as compared with rail-rates, and it should 
be obvious that the revival of river navigation 
will force railroads to reduce their rates to meet 
the river competition. | ; 

West Coast lumber mills are rapidly recogniz- 
ing the economy of water transportation of lum. 
ber through the Panama Canal. In 1921, 448.609 
tons of lumber passed through the canal. The 
movement of lumber through the canal has in. 
creased in leaps and bounds since 1921, the ton- 
nage for 1924 being 2,128,000 tons, or nearly five 
times the tonnage of 1921. . ; 

To fully understand this, freight and shipping 
rates must be taken into consideration. Ninety 
percent of the lumber passing through the cana] 
at the present time is bound for the east coast 
of the United States. It travels 7,000 miles by 
sea at a cost of about $14 per thousand feet. Rai] 
shipments from the West Coast over the five 
northwestern lines and connections are being 
put into central cities at a cost of $17 per thou- 
sand. This material has traveled only 2,000 
miles by rail. Water-borne lumber is now tray- 
eling around three sides of the United States and 
selling back into the interior from the east as 
far as Pittsburgh and Cincinnati in competition 
with rail-borne lumber which has moved a little 
over half across the United States. 

The session closed with an address by Alton 
J. Hager, of Lansing, Michigan, Snark of the 
Universe of the Conecatenated Order of Hoo- 
Hoo. Mr. Hager presented some interesting 
facts with regard to the need for reforestation, 
the progress that has been made in that diree- 
tion, and the part which Hoo-Hoo is playing 
therein. He said that he was proud to belong 
to an industry that had made the contribution 
to America’s greatness that lumber has, and 
that he was proud to belong to an order which 
is actively promoting the perpetuation of our 
forests. More extensive quotation from this 
important address is deferred to a later issue, 

HOO-HOO CONCATENATION 

A big Hoo-Hoo banquet and concatenation 
was held in the Gold room of the Radisson 
Hotel, Wednesday evening, under the auspices 
of the Twin Cities Hoo-Hoo Club, which is the 
largest of the fifty or more such clubs in the 
country. The banquet was featured by an ad- 
dress by Snark of the Universe A. J. Hager, 
and brief talks by several other local and visit- 
ing Hoo-Hoo notables. Thirty-one kittens were 
initiated. The splendid orchestra of the Twin 
Cities club, made up entirely of lumbermen, 
supplied music. 

THURSDAY SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

MINNEAPOLIS, MINN., Jan. 21.—The closing 
session on Thursday forenoon opened with a 
report of the resolutions committee, by George 
D. Rose, chairman. Resolutions, as follows, 
were adopted: Reaffirming association’s po- 
sition favoring more adequate forest fire pre- 
vention, through education of the public and 
enforcement of stringent laws and urging need 
for larger State, Federal and provincial appro- 
priations for protection of American and Ca- 
nadian forests, 

WHEREAS, There is now under way a. sincere 
attempt again to utilize the inland waterways for 
transportation purposes. which should do much 
toward the further development of the Northwest 
by bringing in new lines of industry and also re- 
store the factor which made a lower scale of 
freight rates possible, therefore be it 

Resolved, That this association will actively sup- 
port such legislation as will tend to develop the 
Mississippi and Missouri rivers for transportation 
and also the Great Lakes and St. Lawrence 
waterway. 

Another resolution set forth in detail cir 
cumstances connected with the filing by west- 
ern railroads of a petition for a further 
advance in rates, a copy of which resolution 
is submitted to the Interstate Commerce Com- 
mission with the request that it give earnest 
consideration to the views therein set forth, 
in the hope that building activities in the 
Northwest be not further retarded by 1m- 
creases in transportation charges. 

A resolution relating to agriculture was 
adopted as follows: 

Resolved, That the members of this association 
recognize the difficulties under which agriculture 
is operating and fully sympathize with measures 
contemplating further improvement in the situa 
tion; and be it further 


Resolved, That we go on record as favoring any 
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<A Sl 
such cconomically sound legislation as may seem 
to be of real and permanent benefit to agriculture 
and the nation as a whole. 
Discuss Proposed Lien Law 

‘Arthur H. Anderson, a member of the con- 
sulting committee, appointed by Secretary 
Hoover to frame a model uniform lien law, 
analyzed and criticized severely the tentative 
law “that has been drawn up, based on the 
New York law, which he characterized as the 
oldest and worst lien Jaw in force in any 
of the States. He said that while he had no 
doubt of the sincerity and good intentions of 
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Association. 


Central Traveling Men’s Association. 





Bottom row: 


Seeretary Hoover, the fact remained that of 
the committee of thirteen members, the ma- 
jority were not in favor of any lien law, and 
of the remainder, the majority were only luke- 
warm. He pointed out that under such con- 
(ditions, it is vain to expect that a law that 
will afford proper protection to lumbermen 
will result. He had, however, drawn up cer- 
tain provisions vital to any lien law that 
would be acceptable to lumber dealers and 
had submitted them in the form of a minority 
report, without, however, much hope that they 
would be included in the final draft of a model 
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c. L. Barnett, presi- 


uniform lien law finally to emerge from the 
committee. 
Causes of Bank Failures in Northwest 


Next came a fine address by State Bank 
Examiner L. G. Atherton, of South Dakota, 
who diseussed the banking and farming situa- 
tion in the Northwest and particularly in his 
own State. Speaking of the numerous bank 
failures in the last few years, he ascribed 
them to two main causes—too much amateur 
banking and too great desire for big profits. 
He said that in numerous instances young 
men who had a little training in big city 
banks had gone out on the prairies and started 
banks with money borrowed from the city 
banks on security of the stock of the newly 
launched bank. He also said that 10 percent 
und safe banking did not go well together, 
that unduly high interest charges meant ecor- 
responding sacrifice in security. These ele- 
ments combined with agricultural difficulties 
had been responsible for many failures. He 
condemned in unsparing terms the laws guar- 
aunteeing deposits passed by a number of 
States, saying that it put a premium on poor 
banking and that it was impossible to make 
banks sound by legislation. He attributed no 
small part of the farmer’s troubles to his 
tendency to live on a higher plane than the 
income from his business would warrant, and 
said that the automobile had proved an eco- 
nomie eurse. 

‘*People will spend their last dollar for an 
zutomobile and their last dime for gasoline,’’ 
he said. The automobile business has drained 
agriculture to an alarming degree. The worst 
feature is the number of people who are buy- 
ing ears on time, hundreds and thousands of 
young people preferring automobiles to homes. 
This draining of the farmers’ resources, said 
he, is not only for ears but for roads on which 
to run them. He did not deery the value of 
good roads, but simply wanted to point out 
that the dollars spent for taxes to build and 
maintain automobile highways were gone, so 
far as being used to buy anything else was 
coneerned. He said that the remedy for these 
conditions and the formula for solid pros- 
perity was a return to the thrift and industry 
that characterized the original settlers, 
through which they acquired farms of their 
own and in a great many cases accumulated 
modest fortunes, laying the foundation for 
the development and the prosperity of the 
Northwest. 


The following officers and directors were 
elected: 

President—Harry T. Alsop, of Fargo, N. D. (re- 
elected). 

Vice president—A. M. Melone, of Minneapolis. 

Directors—Otto Bauer, Mandan, N. D.; John 
Dower, Wadena, Minn.; L. L. Schaaf, Pierre, S. D., 
and L. Lampert, sr., Minneapolis, Minn. 

Following final adjournment at 12:30 
Thursday, many of the visiting lumbermen 
were guests of the Twin Cities Hoo-Hoo Club, 
aut its regular weekly luncheon meeting at the 
Radisson Hotel. Snark A. J. Hager spoke 
briefly, and a cleverly acted skit in costume 
was put on by members of the club, aided by 
five young lady pupils of a local school of 
dramatie art, who impersonated the following 
characters: ‘‘Mr. Substitute,’’ Spirit of the 
West Coast Mills, Country Retailer, Twin 
Cities Retailer, and lumber salesman. The 
playvlet was full of good natured satire on the 
foibles of the various representatives of the 
industry, and was greatly enjoved by all. 


IMPOSING ARRAY OF EXHIBITS 

The big display of lumber produets and build- 
ing materials of many sorts, housed in the West 
Hotel, got a lot of well deserved attention, as 
the arrangement of the program left consider- 
able time free for the visitors to wander at will 
through what might almost be termed a 
‘‘world’s fair’’ of exhibits pertaining to the 
lumber and building industries. 

It would have been a hopeless task for the 
AMERICAN LUMBERMAN representative, in the 
scraps of time between attending sessions, 
pounding out reports thereof on his ‘‘port- 
able,’’? and inditing lengthy press telegrams 
transmitting ‘‘last minute’’ news of the con- 
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vention, to attempt to visit every booth and 
describe each of the scores of exhibits. 

But certain impressions were received in hur 
ried trips through the aisles. For instance, 
there was the beautifully designed display of 
the Wood Conversion Co., Cloquet, Minn., pro- 
ducer of Balsam Wool, in which the uses of 
that well known insulating material were shown. 

Another very striking display was that of the 
Long-Bell Lumber Co., featuring lawn furni- 
ture, together with specimens of California 
white pine, fir, oak flooring and other products. 


The Lehon Co., Chicago, manufacturer of 
Mule-Hide roofing, had its usual large display 
occupying a strategic position in the lobby. 

Andersen white pine frames, made by the 
Andersen Lumber Co., Bayport, Minn., were 
prominently displayed, as was also the Wheeler, 
Osgood Co.’s Laminex door, which was under- 
going its famous water test in the booth of the 
Luce-Lindgren Co., of Minneapolis. 

Bradley oak flooring was on display in the 
booth of a local dealer. Other interesting ex- 
hibits were those of the Celetox Co., featuring 


its ‘‘insulating lumber’’; Curtis woodwork 
shown by the Curtis-Yale-Holland Co., of Minne. 
apolis; the Pacific Mutual Door Co., showing its 
fir doors and millwork; the J. W. Wells Lum. 
ber Co., Menominee, Mich., maple and _ bire, 
flooring; the Holt Hardwood Co., Oconto, Wig, 
maple, birch and beech flooring, and others tog 
numerous even to mention. 


] 


The California White & Sugar Pine Many. 
facturers’ Association had a magnificent dis. 
play of lumber in yard and factory grades, such 
as to delight the eye of any lumberman. 


Remodeling Books Aid Northwest Lumbermen 


The AMERICAN LUMBERMAN, with its remodeling book ‘‘Old Homes 
Made New’’ has performed widespread service in the Northwest with 
Retail lumbermen who attended the annual 
convention of the Northwestern Lumbermen’s Association in Minneapo- 
lis this week were generous in their commendation of the AMERICAN LUM 
BERMAN for publication of the handy booklet, showing practical ways 
One of the lumber deal- 
ers said twenty-five to thirty remodeled homes stand today in his com- 
munity, reactions from the stimulus lent by the booklet ‘‘Old Homes 
One line of retail yards said that every manager had been 


lumbermen and builders. 


for remodeling homes and the striking results. 


Made New.’’ 
supplied with the booklets. 


W. EE. WeEsTeERMAN, Westerman Lumber Co., 
Montgomery, Minn.—-Yes, I think 1926 is going to 
be a fine year. It is starting off right with farm- 
ers planning to put up new barns, silos and a few 
houses. The canning plant here did a good busi- 
ness last year and the truck raisers expect to make 
still more money from this branch of their busi 
ness this year. Everyone seems to feel that the 
worst is now behind us, and the decks are cleared 
for a progressive year, one for carrying out our 
aims and realizing our ambitions. We have found 
the AMERICAN LUMBERMAN’S book, “Old Homes 
Made New,” of exceptional value, and from it 
have helped in the remodeling of twenty-five or 
thirty houses in the last year. 

R. L. McNeIL, C. H. Carpenter Lumber Co., 
Valley City, N. D.——-Last year was a pretty good 
year in our community, but we look for 1926 to be 
still better. The farmers are feeling better; they 
have made progress in paying off their indebted- 
ness; they have got better prices for their crops, 
and ‘are already laying plans for expansion in 
farm buildings. We use the AMERICAN LUMBER- 
MAN’S book, “Old Ilomes Made New,” and con- 
sider it a very handy volume. It is helpful both 
to us and to our customers. 


A. A. SAxERuUD, A, A, Saxerud & Son, Lake Mills, 
Iowa—wWhile the last year has not been so good, 
we are very optimistic for things to pick up in 
1926. Of course, the farmers have a lot of corn 
on hand, but if they can market this and get their 
money out of it, they will be in good shape. 

G. H. MtumM, Mumm Lumber Co., Ivanhoe, Minn. 

-Business is good and getting better, generally 
speaking. We are going to build a big new cream- 
ery in Ivanhoe this year, and we expect that to be 
a big factor in developing the dairy business. 
Farmers are feeling better, now that 1925 has gone 
and some of their bills are paid up. They are 
planning some new barns, some are going to put 
up silos, and others will add to their dairy herds, 
thus increasing their steady income. Personally, 
I think 1926 should be a good year for the lumber 
business. 





W. H. Barnuartr, Jake Lambert Lumber Co. 
(Inc.), Clarion, Iowa—There is too much corn on 
the farms yet to give an accurate forecast for 1926, 
but I think it will be a better year than 1925. 
Most of the farmers are optimistic and, with good 
crops and more hogs, will be able to get back on 
their feet. 





WILLIAM NoRDMAN, William Nordman Lumber 
Co., Noonan, N. D.—We have no depression out 
here in this corner of the State and we are feeling 
fine, with prospects for doing a good solid business 
in 1926. Farmers are going into dairying a little, 
and are planning some new barns and_ houses. 
They are optimistic. In fact, we hear no com- 
plaint whatever from our customers. Crops have 
been good, and the prices were good, too, so with a 
fair start in 1926, we ought to have a banner year. 


A. F. Strunk, Windom Lumber Co., Windom, 
Minn.—While some of the farmers still have the 
1925 corn crop on their hands, they are very cheer- 
ful about it and we hear little complaint. On the 
whole, I think conditions on the farms, and in 
business as well, will improve considerably in 1926. 
Old debts are being paid, new buildings are 
planned. The prospects are good. We use the 





optimism. 


“Old Homes Made New’’ has found its way into practical use in 
many sections of Iowa, Minnesota, Wisconsin, and North and South 
Dakota, according to lumber dealers who were interviewed here. The 
physical aspects of many properties have been enhanced while the order 
books of dealers show direct results. 

The consensus of lumber dealers throughout the Northwest is that 
business is forging ahead at even strides, building a firm foundation, 
Farm building in many sections will be extensive in 1926. 
the higher tide of trade has not yet been felt, there is well-grounded 
When approached on the subjects of remodeling and _ business 


Where 


prospects, retailers gave out the following statements: 


AMERICAN LUMBERMAN’S “Old Ilomes Made New” 
and find it a big help. 


W. EF. Scensvuirz, Bertha, Minn.—Prospects for 
1926 are very good indeed in my locality. We have 
a number of prospects for new farm buildings this 
spring and the farmers have been doing a good deal 
of remodeling and repairing. The general feeling 
is good. Last year was one of progress, with 


———— 


JOHN DOWER, 
Wadena, Minn. ; 
Elected Director 


A. A. HOOD, 
Minneapolis, Minn. ; 
Spoke on Sales Expansion 


farmers getting back on their feet. They are going 
to do still better this year with a fair crop. We 
have the AMERICAN LUMBERMAN’S “Old Homes 
Made New,” and find it very valuable. 

J. W. SMITH, Sioux City Lumber Co., Sioux City, 
Iowa—We find conditions looking very good now, 
though it is a little early yet to make accurate 
predictions. We have just finished a good year in 
many respects; farmers have been getting back 
on their feet, and now are planning new buildings 
and a good deal of expansion and remodeling. We 
have been using the AMERICAN LUMBERMAN’S “Old 
Homes Made New,” and consider it a great help, 
both to us and to the man who wants to improve 
his home. 


GEORGE S, Hace, G. S. Hage Lumber Co., Made- 
lia, Minn.—Farmers are optimistic because they 
have harvested and marketed good crops; they 
have made excellent progress in paying off old 
debts and are ready to start 1926 with clean slates, 
planning new buildings and remodeling. The gen- 
eral feeling is optimistic. We have had a fairly 
good year and look for 1926 to be still better. The 
new creamery just finished here means a great deal 
to the whole community, and we expect it to be an 
important factor in bringing farm prosperity. 


H. W. EastMAN, Botsford Lumber Co., manager 
retail yard, Lake City, Minn.—Country business 
is developing in our section earlier than ever be- 
fore, indicating that farm building will be exten- 
sive in 1926. While this type of business always 


precedes city trade, it nevertheless is a fact that 
we are placing more country orders than we had 
forecast. Our trade territory is developing. The 
AMERICAN LUMBERMAN’S “Old Homes Made New" 
strikes a popular chord. There is no question that 
we must sell the idea of the desire for a new or 
improved home, new garage or other building. 
There is bound to come a great volume of business 
from this source. 


KK. D. O'HANLON, northern Iowa and _ southern 
Minnesota representative of the Thompson Manu- 
facturing Co., Brighton, Iowa—Business is promis- 
ing in my territory this year. All of the buyers are 
optimistic, and I forecast that we will use a great 
amount of lumber and other materials which go 
into our product in 1926. . 





C. H. KeEtTripGe, Evanston, I11.—Evanston has 
just finished a $15,000,000 building year, and I see 
no reason why 1926 should not exceed this total. 
We have had no building or labor troubles of any 
kind; money is easy for solid building—not for 
speculation—and construction has been going on 
all winter. I believe 1926 will be our banner year, 
The general feeling is one of optimism and _ prog- 
ress. 


SWAN Swanson, F. H. Carpenter Lumber Co., 
Monterey, Minn.—Farmers are getting back on 
their feet and prospects for a good construction 
year are bright, considerably better than last year. 
Most of the lumber sales have been for remodelivg 
and repairing, and 1926 promises a continuation 
of this type of construction. 


Ep. F. EISENMAN, F. H. Carpenter Lumber Co., 
Lesterville, S. D.—Farmers had a fair crop and 
prospects for a good lumber business are corre- 
spondingly fair, with repair work responsible for 
most of the sales. Last year was only fair. The 
book, “Old Homes Made New,” has proved its value 
many times in our territory. 


O. C. Hac, Hage-Hanson Lumber Co., Detroit, 
Minn.—Crops last year, especially potatoes and 
flax, were good, and we look forward for consider- 
able improvement in the lumber business this year. 
As Detroit is growing in popularity as a summer 
resort, we expect a good year in lumber sales for 
cottages. 


E. B. Gasiy, Gable Lumber Co., Cedar Rapids, 
Iowa—The weather has been rather unseasonable, 
so that we have only a fair business, but the 
farmer is getting better prices for his products, 
and we expect a good year, even though most of it 
will probably be repairs and remodeling. We don't, 
however, look for much city business. “Old Homes 
Made New” has been used considerably here to 
good advantage. 





J. Lovinc, Home Yards (Inec.), Miller, S$. D.—It 
is rather early to forecast what to expect in the 
lumber business yet, though we believe it will hold 
up with 1925, which was a fair year. 


RaLepH E. Nuzum, Nuzum Lumber Co., Viroqua, 
Wis.—Most of our business has been with the 
farmers, and we are justified in expecting consider- 
able improvement this year. Farmers are paying 
off their obligations, but have not been spending 
as much for buildings as they might, a consider 
able portion of their revenues being spent for auto- 
mobiles and luxuries. We operate eight yards and 
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nave sent more than a dozen copies of “Old Homes 
Made New” to our various managers, considering 
ae = yp : 

it the best thing of its kind we have seen, 





J. H. Cuarin, J. W. Chapin Lumber Co., Win- 
fred, S. D.—We don’t expect any better lumber 
pusiness this year than in 1925, although there is 
a gradual improvement, most of our sales going for 
repairs and fencing. The small grain crop was 
good, but the corn crop poor, which gives us a line 
on what to expect in the lumber business. We 
have profited considerably from the use of “Old 
Homes Made New.” 


Cc. L. Finen, C. A. Finch Lumber Co., La Moure, 
N. D—Last year was much better than 1924, 
showing an increase of from 30 to 50 percent in 
lumber sales, and we look for a maintenance of 
this improvement—if farmers don’t spend too 
much for automobiles. There is a car for every 
four and one-half persons in our State, according 
to statistics. 

WILLIAM Croxrorb, William Croxford Lumber 
(o., Zumbrota, Minn.—Sales have been divided 
about equally between town and country, with 
business fair last year and slightly better prospects 
for this year. 

CHARLES MASTERS, Century Lumber Co., - Des 
Moines, Iowa—We are in the retail and wholesale 
lumber business, our territory extending about 100 
miles around. We had a big corn crop, but the 
farmers are not getting enough money for it, so 
our business is just medium. 





A. T. Skivzacek, Skluzacek Bros., Lonsdale, 
Minn.—Business was very good last year and we 
look forward to even a better year. Farmers in 
this vicinity own their farms, which is a big help 
in the lumber business, and most of our sales were 
for new construction. 

Frep BrcenwaLp, ©. A. Buchwald Lumber Co., 
Marshalltown, Iowa—We did nearly all new con- 
struction work, as we have a loan association that 
finances home builders, and 1925 was a very good 
year for us, with even better prospects for this 
year. 


R. B. LEACHMAN, Leachman Lumber Co., New 
Virginia, lIowa—We had a better year than we ex- 
pected, most of the sales going to remodeling jobs. 
with very little home building. If farm prices 
remain as good as at present or don’t recede very 
much, we expect a really big year. 





C. B. O’BRiENX, D. F. O’Brien Lumber Co.. 
Winona, Minn.—Our prospects are bright, with 
considerable new construction work in sight, and 
we look forward to considerable improvement over 
1925, though that was quite satisfactory. 

Curis OLSON, TT. W. Ross Lumber Co., Norcross, 
Minn.—We have excellent prospects for building 
and expansion in 1926. Collections have been ex- 
cellent. Our books show that 95.8 percent of all 
our 1925 business has been paid for in full, which, 
I believe, is an excellent sign and a record not 
often equaled. We have prospects now for several 
new farm buildings. We have been using the 
AMERICAN LUMBERMAN’S “Old Homes Made New,” 
and have found it timely, helpful and_ replete 
with practical ideas for remodeling. 


A. C, Becker, Northrop, Minn.—Farmers are 
feeding their corn crop to hogs in this vicinity and 
are making good money at it. For this reason the 
farmers are optimistic and are planning to catch 
up with the delayed building and remodeling pro- 
grams in 1926. Last year wasn’t so bad, either, 
but I believe 1926 will be even better. We have 
used the AMERICAN LUMBERMAN’S “Old Homes 
Made New” in making plans for remodeling four or 
five houses, and have found it full of practical 
ideas. 


GEORGE C, BorESOoN, Midland Lumber & Coal Co., 
Minneapolis—Our company has thirty yards in 
Minnesota and Wisconsin, and all our representa- 
tives seem very optimistic for 1925. They are 
finding collections good, with farmers planning 
new barns, hog houses and granaries for this year. 
Business seems to be on a solid foundation and is 
gaining steadily, if only gradually. All our dealers 
have the’ American  LUMBERMAN’S book, ‘Old 
Homes Made New,” and they seem very well 
Pleased with its hints and helps. 


L. I, GRINA, Grina Lumber Co., Moorhead, Minn. 
—Prospects are bright for 1926 as a building year. 
Many farmers have delayed their needed buildings 
M order to catch up with old debts. Most of these 
are out of the way now, and though I don’t expect 
any building boom, I do think the farmers will go 


forward steadily and cautiously, profiting by the 
lessons of recent years. This year should show 
some progress on the prosperity trail, both for us 
and our customers. We have a number of build- 
ings in prospect for 1926. We use the AMERICAN 
LUMBERMAN’S book, “Old Hlomes Made New,” and 
find it helpful and practical. 

WARREN RICHARDSON, Clarinda, Iowa—Condi- 
tions are picking up in our section, down in the 
southwestern corner of the State. If the farmers 
succeed in getting a good price for their corn, 
which was a very heavy crop this year, they will 
be inclined to go ahead with improvements. Many 
farmers not only have their cribs full to overflow- 
ing, but have one or two enclosures of wire fenc- 
ing fixed up as temporary cribs, which also are 
filled. On the whole I am looking for a very fair 
business this year. 


GrorGE LD. Rose, Dubuque, lowa—The situation 
as a whole is quite satisfactory, and I look for 
steady improvement. While the price of corn is 
not all that the farmers could desire, it must not 
be forgotten that any great advance would reduce 
the feeding of cattle and sheep, and thus cut down 
the income of the farmers as a whole. 

C. E. Greer, Bldora, Towa, was the only charter 
member of the association attending the meeting. 
He was accompanied by his son, C. TH. Greef, a 
young man who is attending the Iowa State Col- 
lege and specializing in forestry, preparatory to 
entering his father’s business. The senior Mr. 
Greef has missed only one convention of the thirty- 
four annual meetings that have been held, a record 
which it is doubtful whether any other lumberman 
in the country can equal. He is conservatively 
optimistic regarding the outlook for business this 
year, expecting a good business, with orders prob- 
ably coming a little more frequently and in larger 
volume than in some recent years. 

O. T. Barry, Hawkeye Lumber & Coal Co., Cedar 
Rapids, Iowa, is well satisfied with the prospects 
for business. There is at present no shortage of 
dwellings in his city; on the contrary a number 
are vacant, but as Mr. Barry says, “When the 
folks that have gone to Florida begin to come back 
all the houses will be filled again and maybe we 
will have to build some new ones.” 


THE MUSICAL possibilities of an ordinary hand- 
saw were demonstrated by Carl Ettesvold, retailer 
of Glenwood, Minn., who played upon that instru- 
ment at the opening of the Wednesday afternoon 
session, accompanying the piano and the mass 
singing. Mr. Ettesvold uses what appears to be an 
ordinary violin bow, which he draws across the 
back edge of the saw, which is held at tension 
between his knees and left arm. He also con- 
tributed a similar number to the program of the 
“smoker” held on Tuesday evening, which was 
received with great applause and encored, 





Forest Protective Association Formed 


CHARLOTTE, N. C., Jan. 18.—The first private 
forest protective association organized in North 
Carolina since the passage of the Clarke-Me- 
Nary Act, and what is believed to be the first 
in the South, has just been formed at Fayette- 
ville, N. C., known as the Timber Owners’ Forest 
Protective Association. One hundred thousand 
acres of timberland is represented in the mem- 
bership, which includes some of the largest 
land owners in the State. 

J.S. Holmes, State forester, assures the mem- 
bers that the State will guarantee them pro- 
tection, even though their county should fail to 
codperate. The Federal Government will match 
the forest owners’ funds under the provisions of 
the Clarke-MeNary Act. 

I. R. Walter, of the Butters Timber Co., was 
elected president. The directors include Wal- 
ter F. B. Gault, Carolina Lumber Co.; A. 
A. McCormack, of Manchester; P. R. Camp, 
Campbell Lumber Co., and C. 8. Sweeney, Cooper 
River Timber Co. At the request of members, 
K. E. Kimball, third district forester, will con- 
tinue as secretary until the new organization 
gets well under way. The next meeting will be 
held May 1. 

Among the larger timber owners represented 
in the association are: The Hugh McRae Co., 
of Wilmington; the Butters Lumber Co., of 
Boardman; the Camp Manufacturing Co., of 
Wallace; the Cooper River Timber Co., of Wil- 
mington; Pinehurst (Inec.), of Pinehurst; Jack- 
son Bros. Co., of Vineland; A. McCormick, of 
Bunnlevel, and George Petty, of Clinton. 


Atkins Pioneers Elect Officers 


INDIANAPOLIS, IND., Jan. 19.—The Atkins 
Pioneers, an organization of employees of E. 
C. Atkins & Co., saw manufacturers, Indianapo- 
lis, initiated twenty-five new members at the 
annual election and smoker recently. The club 
is composed of men and women who have been 
in the employ of the Atkins company for twenty 
years or more. H. C. Atkins, president of the 
company, was chosen honorary president. Oth- 
ers elected were Henry Zschech, president; F. E. 
McCormick, vice president; Charles Aumann, 
honorary treasurer; Morton E. Rudd, treasurer; 
C. A. Newport, secretary, and Harry G. Meyer, 
assistant secretary. 

The club has thirty-eight charter members 
still living. It was organized twenty years ago 
with a membership of sixty-two. Twenty-three 
of the charter members still are in the employ 
of the Atkins company. During the club’s ex- 
istence, the total loss has been sixty-eight mem- 
bers, including twenty charter members. Mem- 
bership is not confined to the employees at the 
factory, but covers the entire selling force and 
the ten branch houses scattered over North 
America. 

Last year a survey was made among women 
in the office and the Ten-Year Ladies’ Auxiliary 
Club was formed, with six members ranging 
from ten to twenty years service. For several 
years the company has tendered the elub a ban- 
quet annually to bring all members together 
for a good time and exchange stories of earlier 
days. The banquet this year will be in February 
or March and 225 persons are expected to at- 
tend. 


Ottawa Company Has Fire Loss 


[Special telegram to AMERICAN LUMBERMAN] 

MONTREAL, QUE., Jan. 20.—Loss totaling 
$100,000 was caused by fire this morning, which 
destroyed the sheds and stables of the Mayno 
Davis Lumber Co., of Ottawa, together with 
hardwood lumber, unfinished doors and trim- 
mings valued at $75,000. The planing mill ad- 
joining was saved after a hard fight. 


To Take Case to Sigueme Court 


Macon, Ga., Jan. 22.—Lumber dealers of 
Georgia have been denied a rehearing of the 
injunction suit brought in Bibb County superior 
court here last year against the State to pro- 
hibit the collection of a special tax imposed 
upon each dealer under the provisions of a re- 
cent law enacted by the legislature. This tax 
ran as high as $100. 

At the trial of the case before Judge Mal- 
colm D. Jones last year the State won. Then 
lawyers for the lumber dealers carried the case 
to the Supreme Court of Georgia, where Judge 
Jones was sustained. 

The lumber dealers asked for the injunction 
on two grounds, the first charging that the spe- 
cial tax interfered with the regulations of the 
Interstate Commerce Commission and the other 
that the tax was not uniform. 

Attorney E. B. Weatherly, of this city, a 
specialist in tax matters, represented the State 
as special attorney in this case. He filed a 
demurrer to the petition which Judge Jones 
sustained. A re-hearing was then asked for, 
but the Supreme Court this week denied a re- 
hearing. 

The suit was brought against the State in the 
name of the Georgia-Carolina Lumber Co., but 
wholesale lumber dealers throughout Georgia 
joined in the petition. E. F. Goodrum and E. 
C. Collins, representing the lumber dealers, say 
that they will carry the case to the Supreme 
Court of the United States. 


SERPS BEEBABBBEEa: 


THE TREMENDOUS saving of natural resources 
effected by systematic and concerted methods 
of forest fire prevention is indicated by figures 
announced by the State Department of Forestry, 
Augusta, Me., showing that only 2,328 acres of 
timberland were burned over in Maine in 1925, 
causing a total estimated loss of only $14,058. 
The total number of fires reported was seventy- 
three and they were most numerous in May. 
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Last Minute News For All Lumbermen 


(Continued from page 35) 
ports were not received in time for publication 
in this report. 

[Barometers of the Southern Cypress Manu- 
facturers’ Association and the Southern Pine 
Association appear on pages 50 and 5], re- 
spectively.—EDITOoR. ] 





[Special telegram to AMERICAN LUMBERMAN] 

NORFOLK, VA., Jan. 21.—For the week ended 
Jan. 16, thirty-four mills reporting to the North 
Carolina Pine Association, and having a normal 
produetion figure of 10,236,000 feet, manufac 
tured 6,627,078 feet, shipped 6,666,886 feet, and 
booked orders for 4,733,133 feet. 

et ae ee oe me me a mw 
Coast Rates to Minnesota Points 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 21.—The West 
Coast Lumbermen’s Association has filed with 
the Interstate Commerce Commission a com- 
plaint against the Chicago, Milwaukee & St. 
Paul Railway Co. and others, attacking as un- 
just and unreasonable the rates on forest prod- 
ucts from Coast points on the Milwaukee (ex- 
cept Bellingham branch), the Great Northern 
and Spokane and Seattle lines to points on the 
Soo Line west of Duluth and Cardigan June- 
tion, Minn. Complainant contends these rates 
are unjust and unreasonable to the extent that 
they exceed the Goast group basis of rates gen- 
erally applicable from Coast origin points on 
the Northern Pacific, the Milwaukee (Belling- 
ham branch only), the Oregon Washington Rail- 
road & Navigation Co. and the Southern Pacific. 

The commission is asked to issue a cease and 
desist order and to establish for the future 
through joint rates in lieu of the present com- 
bination rates, and no higher than the Coast 
group rates, and such other and further relief 
as the commission may deem proper. 


Door Concerns Plan Big Merger 

[Special telegram to AMERICAN LUMBERMAN] 

Tacoma, WASH., Jan. 19.—A_ gigantic 
merger of the principal door manufacturing 
companies of the Pacific Northwest is to be 
the result of a series of conferences held here 
during the last two weeks, it became known 
today. While no official announcement has been 
made, the manufacturers admitted that the ne- 
gotiations for this consolidation have reached 
the point where the merger is likely to go 
through. The companies involved in the pro- 
posed consolidation are: The Wheeler, Osgood 
Co., the Henry McCleary Timber Co., the Wash- 
ington Door Co., the Washington Manufactur- 
ing Co., the Nicolai Door Manufacturing Co., 
the Portland Manufacturing Co., and the M & 
M. Woodworking Co. 

The firms named have an output of more than 
18,000 doors a day. It is understood that the 
consolidation is the result of the increasing 
door output by the Northwest factories by 
reason of which the necessity for some uniform 
plan of market extension has become increas- 
ingly plain. The consolidation is expected to 
result in immense savings in manufacturing 
costs as well as providing capital for a uniform 
and extensive development of the door markets 
of the world. 

The conferences will probably be resumed 
here next week. Financial details remain to be 
worked out, but it is understood that the prin- 
cipal difficulties to carrying out the plan have 
been disposed of. 

The representatives of the companies in- 
volved, following the last meeting yesterday, 
authorized the publication of the tentative out- 
line of the merger with the names of the firms 
to be included. 





[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Jan. 19.—Consolidation of 
six Pacific Northwest door and woodworking 
plants is under way and will be completed about 
Feb. 1. The units merging are Nicolai Door 
Manufacturing Co., Portland Manufacturing 
Co. and M & M Woodworking Co., of Portland; 
Wheeler, Osgood Co., Tacoma, Wash.; Henry 


McCleary Timber Co., of McCleary, Olympia 
and Sheldon, Wash.; and the Washington Man- 
ufacturing Co. with its subsidiary the Wash- 
ington Door Co. at Tacoma. Harry Nicolai, 
president Nicolai Door Manufacturing Co., said 
that in about three weeks all details will be an- 
nounced, including place for headquarters of 
the new company. By that time the articles of 
incorporation will be filed. 


Texan Makes New Connection 
[Special telegram to AMERICAN LUMBERMAN] 
Houston, TEX., Jan. 21.—Harry T. Kendall 
retires as general sales agent of the Kirby Lum- 
ber Co., effective Feb. 1. Mr. Kendall goes in 
the same capacity to the Central Coal & Coke 
Co., of Kansas City, Mo., and will be succeeded 
by Ray Weiss, now manager of the New York 
office of the Kirby Lumber Co. John Henry 
Kirby is extensively interested in the organi- 
zation with which Mr. Kendall is going. The 
Kirby Club, composed of Houston officials and 
employees of the Kirby Lumber Co., will tender 
a farewell banquet to Mr. Kendall and a wel- 
come to Mr. Weiss at the Rice Hotel, Jan. 29. 

Mr. Kendall, although comparatively a young 
man, has risen to an enviable position in the in- 
dustrial, financial, social and civic life of Hous- 





HARRY T. KENDALL, HOUSTON, TEX. ; 
Who Will Become General Sales Agent of Central 
Coal & Coke Co. at Kansas City, Mo. 


ton. No one is more active and no one enjoys 
a wider popularity. Coming to the city some 
sixteen years ago as Texas sales agent for the 
W. R. Pickering Lumber Co., he entered the 
service of the Kirby Lumber Co. in March, 
1911, as assistant general sales agent under 
John W. Chandler. Three years later he was 
made the general sales agent, and at the pres- 
ent time he superintends the disposition of a 
lumber output of 300,000,000 feet of pine and 
hardwood a year, with branch offices in the 
leading cities of this country, in the West In- 
dies and in Central and South America. THis 
Houston activities have also extended to bank- 
ing, real estate and other lines. He is recog- 
nized as a shrewd business man and is president 
of the Globe Box Co., a director of the Houston 
National Bank, the National Bond & Mortgage 
Co., Shoreacres (Ine.), and the San Jacinto 
Hotel Co. 

He is one of the Supreme Nine of the Con- 
catenated Order of Hoo-Hoo, with the rank of 
Senior Hoo-Hoo. He is also one of the trustees 
of the community chest, is vice president of the 
Houston Recreation & Community Service As- 
sociation, which is interested in playgrounds for 
the children, is a director of the Y. M. C, A,, 
and a member of the board of stewards of the 
First Methodist Church. 

Mr. Kendall will leave his family, consisting 
of three small boys, with his sister-in-law, Mrs. 


N. A. Sayre, for the present. The boys are ij 
the Houston public schools, where they will yg. 
main until some time in May before joining him 
in Kansas City. He expects to retain his Hoys. 
ton interests. 

Ray Weiss, the incoming general sales agent, 
is not a stranger to this city. Both he and Mys, 
Weiss are native Texans. He was a resident 
of Houston before going to New York, and at 
one time held the same position to which he js 
now returning. He is a member of a pioneer 
Texas lumber family, was reared within the 
sound of some of the great sawmills that made 
Kast Texas famous. Few men have a more 
complete knowledge of the lumber business, and 
his many friends will welcome him back to his 
old home as a worthy successor to Harry Ken. 
dall. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan, 21.—Following are 
f. o. b. mill prices, Jan. 16, of a varying num- 
ber of southern pine mills, being weighted aver. 
ages of reported actual sales at latest available 
dates: 


Sap Flooring Dimension, 2x4” 16’ 


Edge grain— Le $27.50 
1x8” Bé&better. ..$78.00 Common Boards, $2 
Flat grain— or S4S 
1x4” B&better .. 49.00 ts 8” Mo. 2.0608 $31.00 
1x4” No. 2 com.. 20.80 PSS” INO. 2c sc cea oe 
1x6” No. 2 com.. 23.35 ix 8” No. 3.....: 6 
1x6” No. 3 com.. 16.50 TRiZ’” NO; 2. o60 ss SEO 


Florida Activities in Brief 
[Special telegram to AMERICAN LUMBERMAN] 
JACKSONVILLE, FA., Jan. 21.—Florida mills 

continue to dispose of lumber as fast as they 
can get it out, prices holding their level due 
to extensive building and the railroad en- 
bargo. Issuance of permits for handling of 
shipments downstate was resumed this week 
by the Florida East Coast Railroad. 

The Manufacturing Lumbermen’s Exchange 
was permanently organized at a meeting here 
Tuesday, with A. M. Foote, of Holopaw, as 
chairman, The next session will be held in 
mid-February. 

The Georgia-Florida Saw Mill Association 
today telegraphed to the United States sena- 
tors of Georgia, Florida and Alabama, asking 
them to fight for a repeal of the capital stock 
tux section of the revenue law. It is ex- 
pensive to operate and causes excessive litiga- 
tion, according to the telegram. The associa- 
tion argues that the normal tax would re- 
sult in more revenue than the eapital stock 
levy, with less expense of collection. 


Best Packing Methods Campaign 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 20.—A meeting of 
the advisory board appointed some time ago by 
Secretary of Commerce Hoover to study meth- 
ods of lessening wastes incident to faulty pack- 
ing will be held here Jan. 25, according to au- 
nouncement by E. 8S. Gregg, chief of the trans 
portation division. 

The committee assembled in Chicago in De- 
cember, 1924, and recommended an extensive 
educational campaign to acquaint the shipping 
public with the best packing methods. The 
board further designated experts from the vari 
ous interested industries to codperate with the 
transportation division. 

The Jan. 25 meeting is for the purpose ol 
approving bulletins on the various container 
specifications relating to boxes, drums and 
crates. 

Mr. Gregg is chairman of the committee. The 
membership includes F. H. Tate, of Chicago, 
secretary; C. A. Stafford, Chicago, National As 
sociation of Box Manufacturers; V. W. Krafft, 
president Krafft Cooperage Co., St. Louis; © 
A. Plaskett, Forest Products Laboratory, Madi- 
son, Wis.; Don L. Quinn, Chicago Mill & Lum 
ber Co., Chieago, and many others, represent: 


ing the container industry, transportation serv 


ices and shippers. 
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Trend and Probable Developments in Lumber Industry” 





First, I want to give you a few facts so that 
vou realize as I do the existence of a problem 
that seriously confronts our industry. Second, 
the location and definition of that problem. 
Third, enumeration of suggestions by comparison 
with the industry’s, and last, by deduction, a few 
specific and practical means for its solution. 

What has caused manufacturers of lumber 
during the six and a half billion dollar record 
construction year to cry out that they have made 
no money and issue practically a threat to the 
lumber retailer The retailer certainly is not 
making excessive profits as accountants tell us 
the return on invested capital has dropped nearly 
half in the last three years. Most of us know 
from our own experience that we are not mak- 
ing a profit commensurate with the capital in- 
vested: and the risk involved. 

zecent figures show the lumber manufacturer 
gets less than 47 cents out of each dollar the 
consumer pays. In other words, it costs 53 cents 
out of the dollar to distribute lumber, next to 
the highest on the entire list, while the average 
for the automotive industry is 27 percent for 
distribution and 72 percent manufacturing. 

You say we don’t care how much it costs to 
distribute lumber just so it helps the industry 
and we can continue to get ours. Well, let’s 
see what’s happened in the last 20 or 25 years. 
The population of the United States has in- 
creased 3344 percent and the per capita wealth 
has trebled. Having more money, how are we 
spending it? Let’s look at some of the other in- 
dustries; competitors, yes—because we all want 
our share of the consumer’s dollar if not more. 
Then we used 56 pounds of steel per capita per 
annum, now 900 pounds—then 8 ounces of silk, 
now 6 pounds. We rode 80 miles then, now over 
400. Then the production of automobiles was 300 
cars annually; now better than four million. Our 
annual automobile bill is eight billion dollars— 
two to new cars and six to upkeep. It is sig- 
nificant that Rockefeller and Ford paid the 
largest income tax. We junked last year over 
1,000,000 cars and yet there is a car to each 6.3 
persons. 


Drop in Per Capita Consumption of Lumber 


What has lumber done? In this same period 
the amount per capita consumption has dropped 
from over 500 board feet to 340 board feet. 

You say—well, what of it? We are selling 
other things and building is going to keep up. 
Will building keep up to the present high level? 
Dodge says it will drop three-quarters of a bil- 
lion and the greatest drop will be in residential 
construction. Many are predicting a 25 percent 
decline, as they claim the shortage has been 
made up. 

If, then, the actual shortage has been made 
up, we do know one thing, regardless of predic- 
tions or forecasts of statisticians, and that is 
what the people buy will depend upon their atti- 
tude. They will build or they won’t build, ac- 
cording to whether or not they want to, since 
they no longer have to of necessity. 

We have begun to regard as essentials the 
auto, the phonograph or the radio, fine clothes 
and what not. We have been taught this by 
modern advertising. Advertising, then, has in- 
creased their use, and larger production has in 
turn lowered costs; in other words, they are giv- 
ing better and better values. The Ford sedan, 
today, at $525, is twice the value that it was ten 
years ago at $975. Yet the house that cost $10,- 
000 ten years ago probably costs $20,000 today. 
With this scale of values, no wonder people buy 
the car first and maybe the home later. 

The problem for 1926, then, is a very definite 
one. We must give better values if we expect 
to continue growing. 

To answer the question, how can we give bet- 
ter values, it might be well to follow some of the 
industries that have had the best success in in- 
creasing the per capita consumption of their 
Product. Steel, for instance, has increased from 
56 pounds to 900 pounds. Suppose that it took 
a group of salesmen to sell the ore mined in 
Duluth, another the bottoms of the boats to 
transport it to South Chicago, another the coal 
or the coke, limestone flux etc. The furnaces 
then having made pig iron, it took salesmen to 
Sell it to the people who, by the Bessemer proc- 
€ss, Converted it into steel ingots, they in turn 
Would sell the ingots by still other salesmen to 
the Plants that manufacture rails, wire nails, 

*Address delivered at annual convention of 
—- Association of Retail Lumber Dealers, Co- 
umbus, Ohio, Jan. 19-21, 1926. 











[By W. W. Wood] 
fencing etc. These products, of course, would 
have to be sold by still other salesmen. What 
is the case? The ore is mined or the blast fur- 
nace tapped in direct proportion to the demand 
for the finished product, whether it be ships, 
rails or nails without the lost motion, and by 
only one group of salesmen. Scientific study of 
processes has also developed a valuable list of 
byproducts. Most lumber byproducts are in the 
waste, burned or lost elsewhere in waste, as the 
Department of Commerce states that only one- 
third of our cut finds itself in actual use. 

Better merchandising has also characterized 
other industries. Suppose when you decided, of 
your own free will, you wanted an automobile, 
it was necessary for you to get blue prints, buy 
the motor, have the frame, body and top made 
up, buy wheels, fenders etc., and then get a 
mechanic to put it together for you, somebody 
else to finance it, and on top of it all try and 
sell your old car. How many autos would be 
bought? Exaggerated? Hardly! Are not these 
the steps a man goes through when he builds 
his home? A. lot of prospective home owners 
wouldn’t do it, and in steps the building specu- 
lator, putting up a class of houses that will react 
against lumber in the next five years. The lum- 
ber dealer, being asleep at the switch, not only 
lost a good part of his business, but let several 
profits be added on the home owner’s cost, so 
that fewer were able to build. Ford drops his 
prices 10 percent and virtually opens up a new 
market of one million prospects. 

Retailer Follows Line of Least Resistance 


The lumber dealer has followed the line of 
least resistance. He has received service on top 
of service, a lot of which has been wasted. If 
he were in the market for several cars of roofing, 
no doubt at least ten salesmen called on him 
and cooled their heels in the outer office await- 
ing his convenience, and taking up his time, all 
of which is added on to the cost to him in the 
one order which he gave to one out of the ten 
salesmen. He has received a lot of advertising 
literature from the manufacturer and so called 
dealers’ helps, much of which has been wasted, 
still adding to his cost. All because we could 
afford it. Because the cost was passed on 
to the consumer. If the consumer decides he 
can’t and won’t stand for it, we can’t afford it. 
Why should we? A lot of us are eating at cafe- 
terias and buying groceries at cash-and-carry 
stores to save pennies, yet throwing away dol- 
lars in “‘luxurious’”’ buying habits. A recent ar- 
ticle in the AMERICAN LUMBERMAN stated that a 
sale costs $23. One of the secretaries of a lead- 
ing State association made a recent survey and 
found that the dealer was paying 10 percent for 
the privilege of buying. 

On the other hand, to again quote an editorial 
in the AMERICAN LUMBERMAN, We have let over- 
head increase because we have hesitated to 
spend enough money to facilitate sales and in- 
crease volume. We have added to our delivery 
equipment plant and increased our stocks, but 
fight over business that comes up rather than 
spend a little money on real advertising to create 
new business. We must stop peddling 2x4’s and 
start selling the joy of home ownership, or Sears 
Roebuck will do it for us. They have eight or 
ten offices now that really sell real homes, 
finance and supervise them, and everything else. 
Perhaps they are buying to better advantage 
than we are, too, because of their volume. 

Advertise and Sell Direct to Consumer 


Then suggestion No. 1 is to advertise and 
make the sales direct to the consumer. It’s 
homes, garages and sleeping porches that the 
people need, rather than 2x4’s and sacks of ce- 
ment. Do just like the automobile people. They 
told everyone they need an automobile so much 
until they’ve begun to regard it as an essential. 
It’s the same old story of a man walking down 
the street and a half dozen of his friends at 
different times tell him he looks sick. Pretty 
soon he is going to be a sick man. 

Now, the second suggestion is to buy right. 
We have got to save money, just like we do when 
we forego some of the service and eat at a cafe- 
teria. I’m not one who does not believe in the 
middleman, that is, where he is economically 
worth what he charges. On the other hand, 
there are cases like the Western chain grocery 
stores who approached several of the manufac- 
turers who hitherto had refused to sell them 
direct and showed them where the average job- 
ber’s differential was 12 percent, and their own 
was 16 percent. This meant thet they had to 
charge the consumer $1.30 where if they bought 


direct they could sell the same article for $1.16 
to the consumer. Was it fair, then, to charge 
the consumer $1.30 for an article that was only 
worth $1.16? 

Another thought that will come about in the 
next year or so, if not anticipated through neces- 
sity, will be combinations and mergers. Take 
our own case in Birmingham. We have there 
about thirty-flve yards, where I could take three 
of the largest including my own, and handle 
the entire requirements of the city. A proposal 
was made that would combine three of the larg- 
est yards, at an annual saving of over $100,000, 
needless expense existing due to duplication of 
efforts, duplication of stocks, duplication of de- 
livery costs. We could have handled about 60 
percent of the total volume and the merger 
would have gone through had it not been for 
petty jealousies between the other two individual 
owners as to who would be president of the 
merged interests. The principal thing, of course, 
was that we did not have to, so we go on con- 
tinuing to exact $100,000 a year more than neces- 
sary so long as the building public will stand 
for it. 

I know right now of mergers like this that 
are in process in four of the larger cities. The 
manufacturers, too, are beginning to see the 
wisdom and no doubt a good many of you are 
familiar with what they have done. The last 
and most prominent one was the merging of the 
selling interests of the sugar pine manufac- 
turers. 

Even if the merger is not practical at this 
time, it may be still practical to organize a 
mutual delivery system, a plan that has been 
worked out by Julius Seidel, of St. Louis. No 
doubt you remember that this was in vogue 
during the war among the department stores. 


Handle Everything for Home Construction 


Another suggestion is to handle everything 
that goes into the construction of a home—with 
your same overhead you could no doubt run a 
builders’ hardware department, a paint depart- 
ment and others of similar nature, which in 
themselves could be made to pay the rent of 
the whole yard. 

Free advice is always easy but I think a good 
many of you will come to see a lot of these 
economies suggested within the next two or 
three years. I am honestly trying to practice 
what I preach as the Progressive Merchants’ 
Bureau of New York is spending $50,000 this. 
year in an effort to create better advertising 
and merchandising methods, and as most of you 
possibly know, our latest venture has been to 
try and effect some savings in purchasing our 
requirements. 

We realize that the cost of goods must include 
the cost of selling them, and that if 100 dealers 
want two cars of roofing each that we can go 
to the manufacturer and say, ‘‘Here is an order 
that will cost you nothing to sell and we want 
you to pass on to us at least the commission, 
traveling expenses, supervision etc., that you 
would have to pay out selling these goods under 
ordinary circumstances.’’ We have enough as- 
surance, too, to know that we are on the right 
track. It’s just a case of one salesman and one 
purchasing agent’s time against at least ten 
salesmen and many more purchasing agents. 

There is nothing new about this idea. Its 
success has been seen in over one hundred fields. 
Most of you no doubt buy your insurance through 
mutual or reciprocal companies. The same idea 
exactly, applied in a different field. 

More and more we believe that the retailer is 
going to be a large factor in either the pros- 
perity or the decline of the building industry. 
Through our own organization we are showing 
him the way to take less service and pay less on 
the goods coming to him, and at the same time 
spending enough to facilitate the sale of homes 
and thereby increase his volume and raise the 
value of his services and the value of the goods 
which he sells to the consumer. We all know 
that we can build a home for ourselves much 
better and at a better value than the average 
home building prospect. Why not put ourselves 
in his place and try to see that he gets just as 
good a value as we would demand on building 
a home for ourselves? Consumers, as I have 
stated, are learning to demand value, and if we 
don’t anticipate our own operation so as to give 
them better and better values, they are going 
to quit building homes and spend their money for 
other things which are constantly being offered 
at better values, and we’ll be wondering what 
has happened to our business. 
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what is new and important in the manufactur- 
ers’ lines and also to codperate with the con- 
vention management to the end that both the 
exposition and the convention sessions shall 
have due attention and consideration. 


President Howard Potter, of Worthington, 
in beginning his address recalled Secretary 
Torrence’s serious illness and leave of absence. 
‘“We are truly grateful to Providence,’’ Pres- 
ident Potter said, ‘‘that he has been spared to 
us and is now well on the road to recovery.’’ 

Two matters of importance that were set as 
goals of the year’s work were the endowing 
of the chair in retail lumber research at Anti- 
och College and the encouraging of the adop- 
tion of the National’s system of cost account- 
ing in as many yards as possible. T. F. Laist 
was selected for the post at Antioch and began 
his duties in August. The educational com- 
mittee has had considerable success in raising 
the necessary funds, and since the association 
never backs up on an agreement the needed 
money will be found. ‘‘To my mind,’’ Mr. 
Potter said, ‘‘the endowing of this chair is one 
of the most important and far-reaching steps 
this association has ever undertaken.’’ 

Some eighty cost accounting systems have 
been installed; and while the goal set was 100, 
yet the association can feel that commendable 
progress has been made. This matter, in the 
president’s opinion, is a most important one 
and will become increasingly important; for 
if dealers are to get a just return on capital 
invested it must be by real merchandising, and 
the first step of good merchandising is a knowl- 
edge of costs. Competition will be keen, and the 
principle of the survival of the fittest is still 
in operation. 

Installment selling has come to the front, es- 
pecially in the luxury class of goods; but in 
addition to this, many manufacturers of build- 
ing materjals are offering dealers means of 
handling customers’ payments through finance 
companies. This, in the president’s opinion, 
is dangerous for the dealer. He can ill afford 
to lose his identity with the customer by letting 
a disinterested party deal direct. Retail busi- 
ness is or should be built upon the confidence 
of customers in their dealers. It is possible for 
dealers to counteract this growing practice, but 
it must be done by individual dealers. The 
association can help by discovering these deal- 
ers and publishing their methods. 

District Organizations Functioning 

Practically every district organization is 
functioning, and the association can strengthen 
itself by giving these district organizations 
any help that may be needed. There seems to 
be need for a field man, working under Mr. 
Torrence’s direction, who could aid in district 
work and also aid in marketing the association 
plan book. This plan book is a new under- 
taking. It contains houses especially suited 
to Ohio needs. With it goes an efficient serv- 
ice in sending out blueprints. 

There is prospect of an attempt to change 
the lien law. Secretary Hoover has a commis- 
sion working out a model lien law, and this 
project has the endorsement of the National 
Contractor’s Association. It will be highly im- 
portant to see that the proposed law meets 
precisely the needs and wishes of this associa- 
tion before it is passed, and for that reason the 
legislative committee must have the solid back- 
ing of the entire association. This committee 
is composed of L. P. Lewin, Cincinnati, A. C. 
Davis, Columbus, and R. L. Dunlap, Mentor. 

Prospects for the year’s business are good. 
City yards will have a normal trade, and sub- 
urban and rural sections will probably fare 
better than for several years. Prices may reach 
a slightly higher level. But there is a need for 
steady improvement in merchandising methods. 
‘*T believe you will see greater changes in the 
operation of the retail lumber business in the 
next five years,’’? Mr. Potter said, ‘‘than you 
have in the last ten years, and the dealer who 


esearch—Study Competition and Cos 


gets a vision of his duty to his community, to 
his trade and to himself and further applies 
sound business practices will certainly enjoy 
being in the best business on earth.’’ 

Mr. Potter closed with an expression of 
thanks to the directors and especially to L. P. 
Lewin. He also thanked the force of the as- 
sociation office at Xenia, ‘‘Upon Miss Whit- 
tington, Mr. Torrence’s secretary,’’ he said, 
‘¢rested the whole burden of the office during 
Mr. Torrence’s absence, and I can not compli- 
ment her too highly for the way she handled 
our association affairs.’’ 

Following the report of the treasurer, W. G. 
Anderson, of Franklin, which showed that the 
association had met expenses during the year, 
Secretary Findley M. Torrence made his re- 
port. 

Report of Secretary 

Mr. Torrence stated it was hardly proper for 
him to make the report since he had been away 
so much during the year; but he welcomed the 
opportunity of expressing his gratitude for the 
solicitude shown by members about his health 
and for the loyal work of the officers who had 
sarried on during his enforced absence. It has 
been a most important year. The establishing 
of a department in a university by a commercial 
organization is an unprecedented thing. Pos- 
sibly some members do not understand exactly 
the purpose behind this innovation. Had _ it 
merely purposed to train up more lumbermen to 
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be competitors for members and their sons the 
association would hardly have undertaken it. 
But the association has long needed and needed 
badly a channel of publicity to tell the people 
of the State what the association is and what 
it is trying to do. Most of the troubles the 
association has encountered either as a State 
body or as districts have originated from un- 
favorable and uninformed newspaper publicity. 
The association has sent out news releases, but 
these were branded as propaganda and_ not 
printed in the papers of the State. But when 
the same stories, containing the same accounts 
of association work, have gone out from Anti- 
och College the papers have taken them gladly 
and printed them in full. Secretary Torrence 
‘called attention to the display of newspaper 
clippings shown in the association’s booth as 
proof of this statement. A very large part of 
association work is of direct benefit to the pub- 
lie and none is to its disadvantage; and getting 
these matters before the people of the State 
has been of incaleulable value. In addition to 
this the department is doing a valuable work 
in education and research. 

The big objective for this coming year, as 
the secretary sees it, is improving competitive 
conditions. A secretary gets some strange in- 
formation about these competitive conditions, 


revealed unconsciously in complaints directed 
against the conduct of other dealers. There 
should be a practical effort made to create g 
sentiment favoring decent competitive prac. 
tices. There ure places where dealers would 
pay admission to look at a decent competitor, 
The trade press should be asked to give space 
and attention to the man, whether he has the 
finest show yard or sells the largest volume of 
stock or not, who knows and follows fair and 
constructive competitive methods. The promo. 
tion of sound and decent competition is one of 
the big items of the year’s work. 
Committee Appointments 

The president then appointed the following 
committees : 

Nominationus—Jack Woodruff, Akron; Edgar 
Cummings, Cincinnati; J. E. Shepard, Washington 
C. HA. 

Resolutions—R. L. Dunlap, Mentor; E. E. Lor. 
imer, Zanesville; A. M. Smith, Barnesville. 

Auditing—Ralph Emerson, New Philadelphia; 
Harley G, Roby, Minerva; F. L. Slone, Mansfield, 

W. E. Jones then presented the report of the 
millwork committee on the new Government 
millwork specifications. He stated that he did 
not know just where or how the movement 
started, but some one doubtless discovered that 
there were almost countless variations of types, 
sizes and thicknesses of millwork in use in the 
United States. There are eight major layouts, 
of which seven are in the northeastern terri- 
tory, east of the Ohio and north of the Potomac 
rivers. Some efforts were made toward simpli- 
fication and standardization, especially in the 
northeastern area. Recommendations — were 
made in April of last year. Ohio, lying between 
this area and the western and southern area, 
has a layout of her own and in addition fol- 
lows in part both the eastern and the western 
layouts; thus having a complicated problem 
on her hands. Recommendations have been 
made that in the event of a choice, Ohio should 
follow the West and South. The matter is 
still pending. At Mr. Jones’ suggestion the 
subject was referred to the millwork section 
of the convention for consideration. 


Wood Identification Contest 


Eli Doddington then announced the contest 
in identifying wood specimens. He stated there 
would be probably 100 different samples, 55 of 
which he drew from his own yard; and these 
55 and perhaps some of the others are in com- 
mon, practical use in Ohio yards and planing 
mills. Prizes in this contest and in the lumber 
grading contest aggregate $150. The Jumber 
grading contest is under direction of T. E. 
Flanders, formerly an inspector of the Southern 
Pine Association. 

TUESDAY AFTERNOON 

The afternoon session opened with a discus- 
sion of the business outlook. This discussion 
was led by L. P. Lewin, of Cincinnati, for the 
buyers, and by Dwight Hinckley, president of 
the National-American Wholesale Lumber As: 
sociation, for the sellers. Mr. Lewin stated 
that he believed the industry was approaching 
a time of necessary conservatism, especially in 
the matter of extending credits. But to get 4 
wider expression of opinion he read letters from 
a number of men prominent in the industry. 
Fred L. Lowrie, president of the National Re- 
tail Lumber Dealers’? Association, Detroit, re 
ported the outlook for the next six months in 
Detroit to be favorable. It is necessary to 
watch credits closely, and many dealers are 
giving as much attention to collecting accounts 
as to making sales. Stocks are about the same 
as a year ago. The building shortage has been 
overcome, but the number of new arrivals 1 
the city make a continuing market. John 
Lloyd, of Philadelphia, writes that he expects 
to carry a smaller stock, due to improved trans 
portation, and he does not expect any price ad- 
vance sufficient to justify speculative stocks. 
He also advised a close watch of credits. The 
building shortage has been pretty well cared 
for. He thought stocks in the city would aver 
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_ Against Time Payments and Weakening of Lien Laws 


age about as they did a year ago, but this in- 
eludes some wide variations. He expects trade 
for the next three months to run ahead of last 
year; the second three months to be about even 
‘vith last year; and the last six months to drop 
— Hager, Lansing, Mich., stated his buy- 
ing policy was the same as last year, but he 
advised a close wateh of credits. Bruce Hill, 
of Pittsburgh, stated the outlook for the next 
six months is good, though the building short- 
age has been overtaken. Others, including Fred 
Ludwig, of Reading, Pa., O. E. Henry, of Ox- 
ford, Ohio, J. E. Woodruff, of Akron, C. 1) 2 
Root, of Crown Point, Ind., O. D. Haskett, of 
Indianapolis, and one or two others, made about 
the same report. Mr. Haskett, as a banker as 
well as a lumber dealer, said he was extending 
no credit on second mortgages or deferred 
payments. 
Active Selling for Next Six Months 


In summing up Mr. Lewin said it seemed 
agreed that the next six months would see active 
selling. It is impossible to predict crop condi- 
tions or psychological feeling. Credits are im- 
portant, and getting payment is a matter of 
greater moment than the volume of sales. He 
closed with a plea that price cutting be ended. 

Mr. Hinckley was introduced as the star 
salesman of the United States and a bull on 
the lumber market. He began by saying that 
all Ohio retailers ought to be bulls on the lum- 
ber market, for lumber has been good to them. 
Eighty percent of Ohio retail lumbermen reg- 
ularly discount their bills. This country is a 
land of opportunity. Wealth is piling up and 
seeks investment, and the best investments have 
been and continue to be investments in land and 
buildings. Education is increasing, and this 
makes for a higher standard of living. There 
are said to be more automobiles than bath tubs; 
but this, Mr. Hinckley said, is a dirty erack. 


Price Trend Is Upward 


Economists say that the building volume for 
this year will be. slightly smaller than for 1925; 
but it could hardly be expected that the huge 
volume of last year could be maintained. 
Nevertheless there will still be a large volume. 
Mr. Hinckley said he did not know what prices 
would be, but the general trend is necessarily 
upward. Not everything is rosy. There is al- 
ways a potential overproduction on account of 
the vast sawmill capacity. The sawmill men 
need to see not how much they can cut but how 
well they can make their stuff. Many men are 
not working as hard as they used to. There is 
too much golf and too much going to confer- 
ences. But the man of average ability, whose 
business is well financed and who will work, 
will find 1926 a good year; and as a matter of 
fact he’ll find every year a good year. 

In the discussion that followed, A. C. Davis 
said the year was starting as well as usual 
and that the only thing to do is to sit tight and 
see what happens. He thinks volume of sales 
for six months at least will be good. TT. O. 
Gilliland, of Circleville, said collections were 
better than usual, because more attention is 
being given to them. O. H. Bachtel, of Can- 
ton, said he kept his book accounts to thirty 
days, though an oceasional account slips by. 
He has definite sales terms and tries very earn- 
estly to enforce them. A show of hands indi- 
cated that the average account runs sixty days. 

Discusses National Advertising 

_ Austin L. Black, advertising manager of the 
California White & Sugar Pine Manufacturers’ 
Association, then discussed national advertising 
and its value to the retail lumber dealer. He 
‘ompared the dingy and down-at-heel lumber 
yard of twenty-five years ago with the clean, 
orderly, efficient and attractive plant of the 
Present and credited the change largely to na- 
‘onal advertising. In the old days the pros- 
a seidiod what type house he wanted and 
mw ar the materials to build it. Nobody 

the trade knew much about the quali- 


ties and merits of the different kinds of wood 
or of the articles that can be built into a house 
to make it efficient and attractive. Manufac- 
turers began advertising these things, and the 
public began needing a place where they could 
confer with an expert about these things. The 
modern yard came along to fill this need. Chan- 
nels of advertising have been developed. in the 
last quarter of a century, such as newspapers 
of wide circulation, magazines catering to the 
needs of home lovers and prospective builders, 
schools teaching advertising and the like. 

Lumber manufacturers began twenty years 
ago to advertise their product; but they soon 
found that they were not agreeing on their’ 
selling points, so they concentrated this adver- 
tising into single agencies that could settle upon 
the salient points and press them home to the 
public. This advertising costs so little when 
spread over each thousand feet that it is not 
noticed in the final cost; but the effeet of this 
advertising is to increase very generously the 
total volume of sales. This advertising is of 
direct benefit to dealers; and one way in which 
dealers can increase the effect of this advertis- 
ing is to make their yards in appearance and 
management the sort of places to which people 
will go for building information. 


Says Distribution Costs Are Too High 


W. W. Wood, of the Progressive Merchants’ 
Bureau, opened discussion of distribution by 
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saying that although 1925 was a reeord year in 
point of volume all parts of the industry com- 
plain of lack of profits. One reason for this is 
a lack of appreciation for relative costs of dis- 
tribution. It costs 57 cents out of every dollar 
to distribute lumber, while autos are distributed 
for 27 cents out of every dollar. Other com- 
modities are increasing in volume and deecreas- 
ing in cost, while lumber is increasing in cost. 
This indicates the necessity for working harder, 
accepting less service and offering more. It 
means taking the story of lumber and building 
to the public. He then outlined effective adver- 
tising and stated that it must be seen, read, 
be convincing, be remembered and result in 
action. The last factor is where advertising 
ends and merchandising begins. His talk was 
along the same lines as that made before the 
Indiana retailers last week. [Nore— Mr. 
Wood’s address, practically in full, is printed 
on page 61 of this issue—EpiTor. | 

O. M. Smith, of Barnesville, said he had tried 
out a little house organ which he had placed in 
doctors’ offices, building and loan offices and 
other key places as well as having sent it to 
his customers. The results have been grati- 
fying. 

Secretary Torrence said he had taken two of 
the Antioch students on to his staff and had 


used them to make a house to house canvass. 
He is delighted with the results and says that 
if his company sells one-third of the prospec- 
tive business that these boys uncovered it will 
be kept very busy. And practically all this 
trade will be non-competitive. 

President Potter said he had had a salesman 
out for a number of years. Sixty percent of 
his business is non-competitive. A Cleveland 
dealer told of the group advertising done in 
his city through the Wood Construction Bureau. 
By pooling the publicity it is possible to in- 
crease the volume of advertising while decreas- 
ing the cost. A Toronto dealer told of the good 
results gained by handling only high grade 
lumber and advertising in various individual 
ways. He lays great emphasis upon the crea- 
tion of good will. 

Grade-Marked Lumber 


L. R. Putman, merchandising counsellor of 
the Southern Pine Association, told about the 
advantages of grade-marking. He mentioned 
some of the large advertisers and said that no 
one got rich in merchandising unless he has a 
standardized product about which he ean tell 
the public. Lumber merchandising is chang- 
ing, and nothing indicates this more strikingly 
than that the Ohio association has_ estab- 
lished a university chair in lumber research. 
It has been and will continue to be good pub- 
licity. One of the valuable results of Hoover’s 
campaign of standardization is the publicity it 
has gotten the industry. Gaining good will 
through honest publicity is the best selling pro- 
gram in the world. Mr. Putman then read 
extracts from an economic engineer’s report to 
the effect that building costs are pretty high 
and that the only sound way of lowering them 
is through improved design that will permit of 
greater economy of construction and _ better 
values. 

Architects and contractors and purchasing 
agents are asking where they can get standard- 
ized lumber that can be recognized for what it 
is. This isn’t an effort to crowd out the sale 
of low grade stock. There is a place for that 
stock, and it ought to be used for purposes to 
which it is suited. There is better lumber 
available now than ever has been on the market 
before. The standardizing and marking of 
lumber tends to make for more extensive use, 
for the public can depend upon its quality. 
Manufacturers are grade marking their lumber 
in defense, and to defend retailers. Finally, 
in answering the question about how to get 
grade-marked lumber, Mr. Putman said if 
any dealer asked for it he could get it. Mr. 
Putman answered a variety of questions in re- 
gard to grading, the production of small mills 
and the like. 

Handling Prepared Roofing 

Wilson F. Cellar, of Circleville, opened the 
discussion about handling prepared roofing and 
specialties by telling about the difficulty aris- 
ing in rural communities over attempts to force 
dealers to carry certain brands. With but a 
few dealers handling car lots, there are not 
outlets for all manufacturers. Some of these 
men then appoint agents and ship them small 
quantities for their own use and that of their 
friends in an effort to force the dealer to 
handle this particular brand. He stated, too, 
that he had some trouble in settling with manu- 
facturers over roofs that fail to stand up. The 
guaranty is no good unless the manufacturer 
makes it good; and if he refuses to back his 
own product the dealer is left without protec 
tion. He suggested that manufacturers ought 
to mark their shingles in such a way that they 
could be recognized. 

O. M. Smith, of Varnesville, in continuing 
the discussion said that the time may come when 
because of diminishing forests it will be neces- 
sary for dealers to handle many substitutes. 
It is his contention that dealers should handle 
whatever is best for the job. A show of hands 
indicated that a large majority of those present 
handle items other than lumber. 

Comments from the floor developed the fact 
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that a number of dealers are favorable to the 
handling of No. 2 common and better, if it is 
done with care. This helps the small millman 
and serves the customers efficiently. One speaker 
stated that handling of hardware is easily and 
profitably done; but a later speaker said the 
hardware dealer might retaliate by handling 


doors. One dealer said that by buying of a 
single reputable roofing manufacturer he 


escapes the difficulty about guarantees. Another 
dealer said that he handled two kinds of roof- 
ing; one a widely advertised brand that he sold 
at a premium and another less well known 
brand that he sold in close competition. His 
customers valued the publicity of the first, as 
was indicated by the fact that it outsold the 
cheaper brand by three to two. 

The entertainment this evening is an informal 
reception and dance at the Neil House. 


WEDNESDAY MORNING. 


At the opening of the Wednesday morning 
session a telegram of greetings was read from 
President Fred L. Lowrie, of Detroit, of the 
National association. 

This session was largely devoted to serv- 
ice plans; selling, financing and architectural. 
Don Critehfield, of the Critchfield-Oberlies 
Lumber Co., Lincoln, Neb., who has been 
studying the operation of the Wood Construc- 


tion Bureau of Cleveland, presented a num- 
ber of charts analyzing the customer and 
showing the way, first, in which the mail- 


order merchant reaches this customer and, sec- 





Cleveland during the last four years have 
amounted to 3% percent of the total, or about 
$1,000,000. He outlined the steady growth 
of the bureau during the two years or less of 
its existence. The bureau pools much of the 
advertising and thus gets more effective sell- 
ing publicity at less cost. It is operated on a 
community basis. It does not send a general 
inquirer to any particular yard but gives him 
the complete list. If he has been sent by one 
vard, the others are not informed of the fact. 
The bureau has a great supply of plans, sup- 
plies certain literature free and sells blue- 
prints. The Cleveland Plain Dealer is giving 
away some homes as prizes in a circulation- 
boosting contest, and it asked the bureau to 
supervise the erection of one of the frame 
houses.. 

Mr. Critchfield then resumed the story and 
explained how the bureau operates in codép- 
eration with other agencies such as realtors, 
plumbers, finance corporations and the like. 
Its object is to serve both the publie and the 
constituent companies. He explained in dé- 
tail how all this service results in placing 
business upon a service rather than a compet- 
itive In closing, Mr. Critchfield men- 
tioned the new plan book, ‘‘ Buckeye Homes,’’ 
that is being put out by the Ohio association. 


basis. 


Home Financing Method of Indiana Firm 
Willis B. Dye, of Kokomo, Ind., then de- 


scribed in some detail the financing method 
employed by his company. 


The foundation of 
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uniform system and were invited to ask 
questions they desired. 

Architectural Service Aids Sales 

William B, Stayer, of Pittsburgh, secrets, 
Retail Lumber Dealers’ Association of Peng. 
sylvania, then explained the workings of th, 
architectural service maintained by his ago 
ciation. Some years ago the first plan book 
was issued, and the first edition of 10,94 
copies were sold at the first meeting. A tots 
of more than 100,000 copies have since he 
sold. In addition to the books, there jg . 
continuous campaign of newspaper advertisin, 
with mats showing house plans. About $80. 
000 of this advertising has been purchased 
and it brings this plan service to the attentio, 
of several millions of people. It is proving ; 
wonderful aid to sales. 

Secretary Torrence then explained that th 
plan service was part of a codperative plan 
in force among several associations whereby 
plans are exchanged. Those selected for tho 
first book have been houses with good selling 
records. Monthly portfolios of new plans are 
to be sent out, and from the records of sales 
the best houses will be selected for subse. 
quent books. Revenues from the sale of blue. 
prints and specifications will be used in news. 
paper advertising. Mr. Torrence asked deal. 
ers to send in plans that have proved espe. 
cially good; and in these ways he hopes to 
build up a comprehensive architectural service 
of practical value in maintaining the position 


an) 



















Left to right: J. J. Newman, Hattiesburg, Miss.; M. R. Grant, Meridian, Miss.; C. W. Rich, Richburg, Miss.; S. A. Conn, Louisville, Ky.; 
J. J. White, McComb, Miss.; William Dunbar, Hattiesburg, Mass.; H. S. Sweet, Orvisburg, Miss. 


DO YOU REMEMBER THESE OLD-TIME SAWMILL MEN WHO THIRTY YEARS AGO EXTENDED THE ‘‘GLAD HAND’’ TO OHI 


ond, the way in which the Cleveland men 
have taken over the field of dealing directly 
with the customer in a non-competitive way. 
His charts showed that Ohio has 725 lumber 
yards with an investment of $30,000,000 and 
estimated sales of $40,000,000. Of these sales, 
75 percent are made through contractors. He 
then stated by means of his chart that cus- 
tomers are divided into three classes. The 
first, comprising 90 percent, are actuated by 
certain mainsprings of action, such as acqui- 
sition, marriage, -fear, inertia, ambition and 
so on. Twenty of these mainsprings were 
mentioned. The other two classes are ad- 
vanced intellectuals and idealists. But since 
the first class is the largest, it is clear that 
the greatest selling effort is to be directed at 
this class. 

Mr. Critehfield listed a number of reasons 
why such special efforts must be made. Other 
dealers are dealing direct with consumers, 
some dealers use one article, the home, in ad- 
vertising their services, people are educated 
to buy through looking at pictures, substi- 
tutes are robbing lumbermen of part of their 
market and so on. Mr. Critchfield then showed 
mail-order advertising and ealled attention to 
the way in which these things appeal to the 
mainsprings of action. He then asked Tom 
Gray, of Cleveland, to explain the operation 
of the Wood Construction Bureau. 

Mr. Gray stated that the bureau was organ- 
ized, not to fight brick but to combat mail- 
order selling and jerry-building. It is sup- 
ported by 99 concerns. Mail-order sales in 





ISSUE OF ‘‘THE TIMBERMAN,’’ PREDECBSS0 


this financing method is the consistent adver- 
tising that the company does. The idea is to 
sell the home complete to the customer rather 
than to the contractor. The customer comes to 
the office first. When details have been gone 
over he is asked if he has a contractor. If he 
has not, one or more are suggested.. The com- 
pany has a number of contractors on its list, 
and an effort is made to pass business around 
to them, giving to each the type of house he 
is best able to handle. In this way the con- 
tractor is kept busy, and he is obligated by 
that fact to the company. An effort is made, 
especially if the company is to arrange the 
financing, to see that the house is fitted to the 
neighborhood. The company arranges the 
first mortgage with a trust company or insur- 
ance company, and if a second mortgage is 
needed it is arranged by the company and 
later sold to individual buyers. But payments 
are made through the lumber office. This 
plan has proved useful in bringing the man’s 
friends in when they want to build. The usual 
requirement is that the customer must own his 
lot and have 15 to 20 percent of the money 
required to build the house. Most customers 
want the house ready to move into, even to 
the extent of having the floors finished. One 
of the great values of this method is that it 
allows the dealer to regulate the contractor, 
rather than vice versa. 

L. G. Battelle then announced the cost ac- 
counting luncheon which was held at noon. 
At this luncheon all interested in uniform cost 
accounting were told of the progress of the 


of the local dealers as the building experts 
of their various communities. 


WEDNESDAY AFTERNOON 

[Special telegram to AMERICAN LUMBERMAN] 

CoLuMBUS, OHI0, Jan. 20.—Theodore F. 
Laist, director of research in retail lumber at 
Antioch College, opened the afternoon sessiol 
with a general description of the aims ané 
achievements of this extraordinary pioneerilg 
undertaking of the Ohio association. Mr. Laist 
said the department was a going concern, with 
a number of students enrolled in its regular si 
year course and others signed up for a short 
course. By the end of the year the department 
will have given instruction to one hundred met. 
The aim of the department is to teach the hat 
dling of all materials carried in a general retail 


yard except steel, and it may be necessary latet i 


to add courses in metals. The general idea has 
been sold to the association as a whole, but must 
yet be sold to individual members. The depart: 
ment has no advertising fund and must depend 
upon general interest for publicity and up0 
personal solicitation for students. 

Mr. Laist asked that members inform them 
selves about Antioch College and to give infor 
mation to those who might become students. 
He suggested talks before local high schools. 
Antioch College offers a course of six yeals 
leading to a degree of bachelor of science. The 
Antioch idea is that students attend class 10 
five weeks and work in yards for five weeks. 
Two boys hold one job. Men will be available 
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for employment in yards and ten are already 
so supplied. These students are picked men 
and fit easily into the organization. They are 
trained at college in the handling and use of 
material, estimating, plan reading, alterations, 
construction and the like. Antioch is a first 
class college and not just a vocational school or 
place for poor boys to earn their way through 
school. A short course is being prepared, and 
later a correspondence course may be offered. 
Only those taking high rank in high school are 
admitted, and a junior league is being projected 
for those who contemplate entering later. The 
plans contemplate a further development in 
lumber research. Mr. Laist said it would be 
impossible to tell the whole story. 


Discussion of Competitive Conditions 


J. G. Hughes, of Newark, opened a general 
discussion of competitive conditions by deserib- 
ing a missionary trip he and E. EK. Lorimer, of 
Zanesville, made through an unnamed section 
of the State in an effort to get dealers on a 
better merchandising basis. He stated they 
talked with all dealers and got twenty-eight to 
attend the meeting. Five men they especially 
wanted slipped away and were found talking 
together, something they had not done for years. 
This simple matter of talking together cor- 
rected most of the difficulty. In commenting 
on bad competition, Mr. Hughes said it results 
in a loss of profit and in enmity among dealers. 
He gave a list showing the amount the volume 
must be increased to offset price cuts. 

Mr. Lorimer commented very lightly on the 
trip, but presented the speech he had made at 
the meeting. He commented upon the need of 


4 ro 


ufacturers play the game fairly. A manufae- 
turer has a right to decide how he will sell his 
goods, and if he decides to sell direct, that is 
all right. But it is unfair for him to sell to 
dealers, thereby entering into service partner- 
ship with them, and then use direct selling as a 
club to compel the dealers to stock his product. 
It is unfair for him to try to get a retail price 
or to give commission to force the retailer into 
deals not to his liking. 
Describes Unfair Retail Tactics 


In describing retail competition, Mr. Dun- 
lap said the time has passed when a group of 
retailers can fix prices and enforce them. Re- 
tailing is not a boy’s game, and if it is played 
this way it will result in boys’ quarrels. It is 
unfair for a retailer to alter specifications for 
the purpose of deceiving the buyer or of un- 
dereutting competition. It is unfair to substi- 
tute grades, either better or worse than speei- 
fications. It is unfair to use cheap and lying 
salesmen who are ‘‘foundation hoppers’’ and 
try to get jobs already sold, or to create dis- 
satisfaction with other dealers who have made 
sales. Misbranding and false advertising are 
unfair. Mr. Dunlap said he was not so vision- 
ary as to expect speedy curing of these and 
other evils, for some dealers have not the ea- 
pacity to get up to a high level of ethieal con- 
duet; but it may be hoped that more and more 
will come around to the Golden Rule. It is a 
question what to do with men who will not. The 
Federal Trade Commission has interfered in 
certain bad practices, and perhaps a similar 
body may be created within the State, though 
this may be visionary. Cost accounting and 
grade marking will help. Perhaps something 








Akron, described with admiration the business 
energy and acumen of one of his competitors, 
the firm of Yoho & Hooker. These men began 
as large contractors and worked into the lumber 
business. They specialized in garages and now 
have what they call a ‘‘lumberteria,’’ a yard 
where lumber is sold on a cash and earry basis. 
He spoke of them as fair dealers and aggressive 
advertisers, and stated that they get the cream 
of the cash trade of the city. 


Officers Elected 


The nominating committee presented the fol- 
lowing nominees, who were elected: 

President—Howard Potter, Worthington. 

First vice president—W. G. Smith, Akron. 

Second vice president—BE. E. Lorimer, Zanesville. 

Treasurer—W. G. Anderson, Franklin. 


‘‘OLD GUARD’’ DINNER 

The famous ‘‘Old Guard,’’ composed of 
dealers and salesmen who have been in business 
twenty-five years or more, held their usual din- 
ner Wednesday noon. M. A. Hayward is per- 
petual president of the organization, having been 
so elected several years ago on motion of the 
late Will Ryan, of Toledo. Mr. Ryan was 
sadly missed by his associates, for his bubbling 
personality had made him universally loved. 
There were sixty-four present at the dinner, and 
of these twenty have been in the lumber industry 
since 1881 or earlier. The dinner was informal, 
as usual, and perhaps a dozen men contributed 
reminiscences. 

THURSDAY SESSION 

[Special telegram to AMERICAN LUMBBRMAN] 

CoLUuMBUS, OHIO, Jan. 21.—At the banquet 
last night of the Ohio retailers, the speaker 





Left to Right: George H. Richey, Natalbany, La.; B. McClanahan, Estabutchie, Miss.; C. S. Butterfield, Norfield, Miss.; Joseph Rathborne, 
New Orleans, La.; D. H. McEwen, New Orleans, La.; W. L. Burton, New Orleans, La.; H. H. Folk, Lumberton, Miss. 
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broad vision. Merchandising includes not only 
the sale of lumber but offering quality and 
service at a fair profit. Business is the equita- 
ble exchange of values in such a way that both 
buyer and seller profit. Each man’s business is 
the creature of his own making. Profit is a 
reasonable reward for service rendered. The 
price cutter hurts himself and his competitor, 
and does no service to the buyer. He betrays 
friends and writes his own doom. Mr. Lorimer 
closed with an eloquent appeal for the Golden 
Rule in practice. F 


Golden Rule Best Business Principle 


R. L. Dunlap, of Mentor, stated that unfair 
competition is old in business history and prob- 
ably never will be completely cured. In trying 
to define fatr competition, Mr. Dunlap said 
one might begin with the general proposition 
that anything is fair in competition which does 
not violate a law or infringe upon other men’s 
nghts, provided it falls within the limits of the 
highest ethies of the industry. The ethics of 
the industry are hard to define, though every 
man has a positive idea of what is right and 
Wrong. Ethies must rest upon broad principle, 
and no principle is better than the Golden Rule. 
Men may scoff at it, but they must in time come 
back to it. It is safest and most profitable 
Whether 2 man is altruistic or completely selfish. 

Wo phases of competition are the center of 
pmeral mterest; namely, that with mail-order 
— and with manufacturers. A mail-order 
ouse that does not resort to fraud or deception 

48a right to compete for business. Most man- 


may be done to improve conduct of a destructive 
type of salesman mentioned earlier in this 
speech. The real goal is bringing to less ethical 
dealers a change of heart and a real practice 
of the Golden Rule. 

Secretary Torrence said it would be profit- 
able for every dealer to ask himself if he is a 
good competitor. If he checks over his sales 
and finds that more than half his sales are of 
peddled bills and less than half sales that he 
really found and created, he must wonder if he 
is not a bad competitor. In answer to the 
question if a dealer should not refuse to figure 
peddled bills, Mr. Torrence replied that if they 
are figured at regular prices they will be lost 
and then the dealer can begin a real merchan- 
dising job of developing a trade of his own. 

In answer to a question about the ethics of a 
contractor from a large city erecting jobs in 
small towns, and buying outside, Adolph Pfund 
stated that it was a hard question to answer. 
The Government goes on the theory that the 
field of competition is wide open. An associa- 
tion would be on unsafe ground in laying down 
a specific rule on such an issue. If the contrac- 
tor figures a legitimate profit he may sell where 
he can. Every dealer is ready to take his 
chances against fair competition. Usually if a 
local dealer is aware of a pending purchase, he 
can meet carlot prices and make a profit. It is 
an excellent thing for a dealer to take a share 
in civie enterprises such as school boards and 
bank directorates, and thus have an advance 
warning of pending jobs. 

In answer to a question, Jack Woodruff, of 


was Con McCole, the humorist, who held forth 
on ‘‘Sitting Bull and His Wife.’’ Following 
this was an impressive memorial service for 
deceased members. As the hall lights were 
lowered, the quartet sang ‘‘Lead Kindly 
Light.’’ Then a list of twenty men and 
women who have passed on during the year 
was read and the quartet sang ‘‘ Abide With 
Me.’’ The banquet entertainment was then 
resumed with the presentation of a one-act 
play ‘‘Romance of a Retail Lumber Yard,’’ 
presented under the direction of H. W. 
Stearns, George H. Wagner and Don Critch- 
field. 

At the beginning of Thursday morning’s 
session, Adolph Pfund described some na- 
tional developments in the field of lien law. 
Secretary Hoover is sponsoring an attempt to 
draft a model lien law to be recommended 
to all State legislatures. Frank D. Smith, of 
Detroit, represents the retail lumbermen on 
this committee. To obtain a statement of the 
lumbermen’s position, a meeting was held in 
Chicago last November and certain fundamen- 
tals were agreed upon, which Mr. Smith will 
present to the committee at its next meeting. 

In Mr. Pfund’s opinion, the Department of 
Commerce took up the matter at the instance 
of the National Association of Contractors. 
These contractors seem desirous of abolishing 
all lien laws or, failing in that, to modify laws 
so as to make them ineffective. Mr. Pfund read 
a resolution passed by them denouncing lien 
laws as giving special privileges to certain 
businesses and asking that modifications be 
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made giving protection to labor but to no one 
Lumbermen take the stand that lien 
laws are matters for each legislature to de- 
cide. These laws have been defined by high 
courts, and if a new law is passed, this process 
of adjudication must be done over again. The 
contractors are giving out publicity to the 
effect that lien laws allow inefficient contrac- 
tors to flourish since dealers will sell to them 
under protection of these laws. The National 
Association of Contractors seems desirous of 
driving small contractors: from the field, and 
the speaker submitted that such a process by 
limiting the field would certainly make for 
higher costs to the public. He read a resolu- 
tion of considerable length, setting forth the 
fundamental requirements of an adequate lien 
law, and this resolution, with some additions, 
was adopted by the Ohio convention. He 
warned dealers that they must understand 
these matters and be prepared to stand as a 
unit for principles they consider sound. 
Principles for Model Lien Law 

Ralph M. Lucas, association attorney, dis- 
cussed these proposals from the Ohio standpoint. 
He stated that the principles proposed for a 
model lien law are much the same as the Ohio 
law prior to 1913. There are two principles 
followed in drafting lien laws. The first or so 
called New York principle holds that the dealer’s 
right is limited to the contract price. This is 
the principle of the projected model law. The 
second, or equitable theory, holds that if the 
dealer supplies material that enhances the value 
of the property, he is entitled to be paid for it. 
The present Ohio law is built upon this theory. 


else. 


This present law has reduced losses to the public 
by impressing upon the owner the necessity 
of dealing with responsible contractors. This 
Ohio law now in force is based upon the prin- 
ciple that the contract price is a trust fund 
administered by the owner for the benefit of 
those furnishing the labor and materials to en- 
hance the value of his property. In Mr. Lucas’ 
opinion, the drafting of lien laws is exclusively 
the provision of separate States. 


Report of Resolutions Committee ~ 


The resolutions committee presented resolu- 
tions thanking President Potter, Secretary 
Torrence, the trade press and all aiding in mak- 
ing the meeting «a success. It endorsed stand- 
ardization and asked for further standards 
setting moisture content or stock for various 
purposes. It asked for stock widths of hard- 
woods. It warned against deferred payments 
and recommended that if these were offered the 
retailer should finance them. It expressed 
gratification over the progress made by the de- 
partment of lumber research, and urged sup- 
port of the Antioch movement. It recom- 
mended that a committee be appointed to study 
trade ethies, and thanked the association execu- 
tives for the plan book and architectural 
service. 

The grading contest committee reported J. H. 
Devoss, of Marysville, and L. W. Roberts, of 
Athens, tied for first place. W.M. Johnston, of 
Shadyside, was third. 

The last number on the program was a 
roundtable discussion of co6dperative buying, 


led by W. W. Wood. 





WOMEN’S AUXILIARY ORGANIZED 


During the convention one of the important 
movements launched was the organization of 
a women’s auxiliary, with the following of. 
ficers: 

President—Mrs. J. E. MeNally, Columbus. 

Vice president-——Mrs. W. C. Haag, Cleveland, 

Secretary—Mrs. F. H. Alexander, Niles. 

Treasurer—Mrs. C. V. Layer, Cineinnati. 

The ladies contemplate an early mecting to 
select a board of directors and to decide upon 
their scope of work. 

SALESMEN’S ASSOCIATION ELECTS 

The Union Association of Lumber & Sash 
& Door Salesmen has been holding its conven. 
tion simultaneously with the retailers. The 
usual hilarious dinner was held Monday evening, 
and on Wednesday the following officers were 
clected: 

President—B. F. Snyder, Columbus. 

Secretary—John H. Bartelle, Toledo. 

Director—Cliff Gordon, Marion. 

Member executive committee—Jur 
Youngstown. 

The association lost six members by death 
during the year. The membership stands at 
ubout seven hundred. 


HOO-HOO CONCATENATION 

On Monday evening a concatenation was held 
at the Neil House, arranged by C. A. Dawson, 
and KEK. G. Dillow, of Columbus. There were 
addresses by Snark of the Universe A. J. Hager 
and Secretary-treasurer H. R. Isherwood. Thir- 
teen kittens were initiated. The work was put 
on by the Cleveland Hoo-Hoo Club. Howard 
Potter was elected Counselor of Ohio. 


Myers, 


Ohio Retailers Say Prospects Are Exceedingly Good 


Ray A. Fox, Mast Side Lumber Co., Tiffin.—Con- 
ditions with us are good and prospects are better 
than ever. There is not a great lot of figuring but 
more open work is going on at this time. In fact 
there is more business of that sort being taken 
care of than at any time since we have been in 
business. Repair work is normal and we expect 
it to continue good during the spring and summer. 


R. Lee MENZ, Amherst Lumber Co., Amherst.— 
Prospects for 1926 are exceedingly good, especially 
for farm work. There is more farm work in pros- 
pect than during the last three years. The sand- 
stone business is our principal industry and that 
is booming. Plant improvements are being made 
by two large sandstone producing concerns. Repair 
and remodeling is slightly better than formerly. 


RALPH OBERDORFER, West Side Lumber & Manu- 
facturing Co., Lancaster.—The lumber trade is 
pretty quiet at present but the outlook is fair. 
Prospects are better than a year ago and conse- 
quently we are more optimistic. Our business last 
year showed a drop over that of the previous year 
but we expect to gain back some of the loss in 
1926. The amount of remodeling is not large. 
We maintain an architect’s and plan department 
Which is rather busy, showing prospects for im- 
proved business. 


R. W. SLAGLE, Slagle Lumber Co., Tiffin —The 
retail lumber trade in our section is in pretty 
good shape. I believe that 1926 will be better 
than 1925, which was one of the best years that 
we have ever had. Factories are all going along 
nicely and there is a good deal of new construction 
work projected. In fact more new work than re- 
pairs and remodeling is contemplated. Farmers 
in our section are feeling better and I expect a 
good trade from the rural districts this year. 

THOMAS GILLILAND, Circleville Lumber Co., 
Circleville—Trade with us during the last year 
was fairly good and prospects at this time are 
better than a year ago. We anticipate a better 
farmer trade, because of the fact that farmers 
are in better shape financially than a year ago. 
There is plenty of work in remodeling and repairs 
which has been one of the mainstays of our trade. 


S. W. Ketuer, Buckeye Planing Mill Co., Balti- 
more.—Business in 1925 was not as good as it 
might have been but on the whole it was better 
than I had expected at the beginning of the year, 
Prospects at this time are brighter than early in 
1925 and if the same improvement continues, the 
present year ought to be better. We anticipate 
a fair business in new work with the ordinary re- 
pairs and remodeling going forward. Farmers are 


recovering slightly from the slump and may be bet- 
ter buyers during the present year. 


W. FE. CHANDLER, Beach Chandler Co., Plain 
City.—The outlook is much brighter for us as far 


as volume of business in 1926 is concerned, In- 
ventories are over and we find a lot of new work 
coming up, some of which is being figured. We 
look for a better amount of repair work this 
season as the farmers are in a better position to 
make repairs and changes among their buildings. 





B. C. Wicerxns, Falmouth Lumber & Coal Co., 
Falmouth, Ky.—The outlook in our section is as 
good at this time as it was a year ago. Prospects 
in some respects are better and we believe that 
trade will be satisfactory this year. There is a 
good deal of estimating at this time and we expect 
a fair amount of new work. Remodeling and re- 
pair work is active. The farming section of our 
community is better off as the tobacco crop is good. 


W. W. Ows.ey, Cynthiana Lumber Co., Cynthi- 
ana, Ky.—Conditions with us are very good. We 
have just finished a splendid building year and 
prospects for 41926 are fully as good as last year. 
The farm trade, which is one of our big factors, is 
showing more buying spirit as the tobacco crop is 
excellent and will produce good prices. There is 
much more new work than remodeling and repair 
work in our vicinity. 





G. H. Jounson, Scio.—Last year was a fairly 
good one with us and the outlook for 1926 is fair. 
Our section depends largely upon the pottery in- 
dustry which is not active and as a result new 
work is being curtailed to a certain extent. There 
is a good demand for roofing and remodeling is 
quite brisk. 


ALLEN HI. Brain, Brain Lumber Co., Spring- 
field.—Prospects for 1926 are bright and encourag- 
ing. They look as good as last year, which was 
the best year’s business we have ever experienced. 
New construction work has been far above normal, 
while repair and remodeling work has been normal. 
Brisk figuring is being done and this is a good 
indication of active demand later on. One of the 
best features is the fact that much lumber is be- 
ing bought in the open market. 


Joun R. GALLAHER, Pickaway County Lumber 
Co., Circleville—We were well pleased with re- 
sults of trade during last year. So far this month 
trade has been fairly good and prospects show 
that considerable business will develop during the 
year. Farmers, constituting the big part of our 
trade, are feeling better because of improved 


crops and a better demand for farm construction 





is anticipated. There is not a great deal of re- 
modeling and repair work in our section, 





A. FE. FRANKLENBERG, Brooke Lumber (Co. 
’ataskala.—Business with us. has been pretty 
slow and prospects are not much brighter. We 
believe, however, that trade in 1926 will be better 
than last year and have made plans accordingly. 
As we depend entirely upon the farming trade for 
our business, any improvement in agriculture will 
affect our business. There will be considerable 
more repairing and remodeling, especially among 
farmers this year. New work in sight is not large, 





M. McWILLIAMS, Millersport.—As far as I can 
see it looks good for 1926, much better than the 
year which has just closed. The employment 
situation is better and there will be more @n- 
struction work. ‘There is more figuring on new 
work at this time than a year ago. Farmers have 
better crops and are expected to do better buying 
this year. 





ARTHUR SLAGLE, Slagle Lumber Co., Greenfield.— 
We have just completed a good year in all respects 
and expect as good a year in 1926. Figuring on 
new work is already appearing. Since the farmer 
is coming back after a slump of several years we 
can expect a good deal of farm work both for new 
construction and repair and remodeling. 


JAMES Sirrit, Hilliards Lumber Co., Hilliards.— 
With farmers having better crops and receiving & 
fair price for their product, the retail lumber 
business is looking much better in our section. 
We have a considerable suburban business from 
Columbus and that is aiding to increase our sales. 
We are selling considerable stock for cottage and 
summer home building northwest of Columbus. 


GEORGE T. HlortiNE, Horine Lumber Co., Delphos. 
—tLast year was a good one in every respect but 
prospects for this year are even better. This is 
specially true of the rural sections outside of 
Delphos where there is considerable repair work a$ 
well as new construction projected. The best part 
of the business in 1925 was in the city, but this 
year it will be different. 





C. M. Brown, Brookville Lumber Co., Brook 
ville-—The year just ended was a good one for Us 
The outlook for the present year is just as good 
and in some respects slightly better. We figure 
that the first part of the year will be brisk at least. 
In analyzing business in 1924 we found the first 
part quiet and the last part very brisk. Phis 
briskness extended over to the first part of 1925, 
which was very good up to July 1, when we had 


(Continued on page 91) 
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[From Front Page] 
Springman, Springman 
Lumber Co., Alton, IIL, 
in his address on office 
; management, equipment 
and operating . systems, 





O. B. ARCHIBALD, 
Cairo, II1., 
Presided at Business 
Sessions and Banquet 





| gave some good advice 
| to the retailers by urg- 
ing them to keep com- 
plete records of every 
detailed transaction, showing them how it would 
increase their profits. He drew from his per- 
sonal experiences for illustration. 

(ood records give a retailer a knowledge of 
is business which makes it possible to detect 
any leaks that may occur and helps him to stop 
them, seid Mr. Springman. You can anticipate 
your wants and buy accordingly. Good records 
help immensely in turning over your stock. We 
turned over our stock five times during 1925 and 
a complete record of what we bought and when 
we bought it made this possible. 

He then told of the card records his company 
keeps of prospects and sales and costs of doing 
business, and assured his audience that the cost 
of keeping such records was practically neg- 
ligible. He closed his address with the remark 
that it would profit every retailer to take and 
read good trade papers and put into practice 
the many suggestions offered. 

The annual banquet of the convention held 
Thursday evening at the Masonic Temple, was 
attended by 250 retailers and visitors. It was 
an enthusiastic gathering from start to finish. 
After a delicious dinner, served by the women 
of the Eastern Star, President Archibald took 
charge of the meeting and called on several 
prominent visitors for 3-minute — speeches. 
Among those who responded were R. T. Pad- 
dock, Pana, Ill.; Harry Hargrave, Springfield, 
fll; C. E. Davidson, Greenville, Ill.; J. F. 
Bryan, Chicago, and William Joyee, East St. 
Louis, both of the State association; L. M. 
dayne, Ottawa, Ill.; and H. R. Isherwood, St. 
Louis, Mo., secretary-treasurer of Hoo-Hoo. 

Mrs. O. B. Archibald then took charge of the 
program and entertained the convention for an 
hour and a half with a program made up en- 
tirely of local talent which took the gathering 
by storm and made more of a hit than many a 
professional act. The conventioners never fin- 
ished praising the entertainment and those who 
were responsible for it. 

Following the banquet there was a theatre 
party for the ladies and a Hoo-Hoo coneatena- 
tion at which time thirteen kittens were taken 
into the mystic lumber order. H. R. Isherwood, 
ably assisted by P. T. 
Langan and other local 
Hoo-Hoo, was in charge 
of the event. 


FRIDAY SESSION 


The Friday morning 
session was opened by 





J. J. SPRINGMAN, 
Alton, IIL, 
Said Complete Records 
Aid Business 





a speech on standardi- 
zation and grade mark- 
ing by Leo Kramer, 
Chicago, field engineer 
of the Southern Pine 
Association. He re- 
viewed the progress of 
the _ standardization 





Southern Illinois Retailers 
Merge with State Association 


movement and said that the desire of his associ- 
ation was to learn of the attitude of retailers 
toward the movement. He therefore opened the 
meeting for discussion. The general opinion 
among the retailers seemed to be dissatisfaction 
with the double standard. 

Harry Hargrave, Springfield, spoke on 
‘“Some Sins of Manufacturers and How to Cor- 
rect Them.’’ He spoke very frankly and did 
not mince words about unsatisfactory practices 
of some building material manufacturers. He, 
however, blamed the retailers as mueh as any- 
one for this condition. ‘‘ Pleasant, profitable re- 
lations can only exist when the man I buy from 
makes a profit and when I make a profit from 
the man to whom I sell.’’ 

One of the high lights of the convention was 
a speech by Felix Gunter, president Liberty 
Central Trust Co., St. Louis, Mo., on ‘‘The Bal- 
ance Sheet of Our Nation as of Dee. 31, 1925.’’ 
Mr. Gunter is a keen student of financial and 
business conditions as well as foreign affairs, 
and gave the convention some authentic infor- 
mation and sane advice about business condi- 
tions. In treating the asset side of the nation’s 
balance sheet, Mr. Gunter pointed out how the 











_e Ne | 


The Cairo Lumber Exchange reception commit- 
tee which welcomed the members of the Illinois 


Retail Lumber Dealers’ Association on their 
tour to the South following their fifth annual 
convention in Chicago, Feb. 26 and 27, 1895. 
Top row, left to right: Frank L. Hill, W. H. 
Russe, Harry Gray, C. S. Carey. Bottom row, 
left to right: IF’. Ek. Creelman, Louis De Mont- 
court, George Burgess, J. H. Friant. This cut 
was reproduced from the March 2, 1895, issue of 
“*The Timberman,’’ predecessor of the AMER- 
ICAN LUMBERMAN 


producing capacity of the nation had increased 
100 percent in the last twelve years which neces- 
sitates the finding of new markets, thus linking 
the United States with foreign countries. He 
said that the assets on the balance sheet in 1925 
were the greatest in many years and attributed 
this fact to a sane national policy of economy 
and the improvement in foreign conditions as 
shown by the debt settlements. 

‘“We make the liability side of the balance 
sheet,’’ asserted Mr. Gunter. ‘Tangible evi- 
dences of prosperity do not always point to the 
future, but are sometimes indicative of the 
past.’?’ He then cautioned his audience that 
easy money is not always an index of prosperity 
and insisted that if prosperity is to continue, 
the same spirit of thrift that has characterized 
Federal affairs must pervade State, county and 
city governments. 

Craig Laine, of Chicago, gave the retailers a 





few practical sugges- 
tions on ‘‘How to Get 
More Business,’’ first 
saying that the way to 
obtain it in this day of 
competition is to go 





Il. L. ZEIGLER, 
Carmi, I11., 
Read Resolution Recom- 


mending Merger 





out and get it, not let it 
come to you as has been 
the custom of numerous 
retail lumbermen. He 
then went into a diseussion of merchandising 
and advertising methods and concluded his 
speech by urging the lumbermen to know the 
capacity and need of their community from a 
building standpoint and to suggest building and 
remodeling to the people. 

A. C. Gauen, Collinsville, president of the 
Illinois Lumber & Material Dealers’ Associa- 
tion, concluded the morning program with a 
talk on ‘*‘My Prophecies and Ambitions for 
Illinois Lumbermen.’’ He told of his hopes 
for complete State organization, stating that at 
present there are about 1,200 lumber and mate- 
rial dealers in the State of which only about 
800 are members of the association. He then 
endorsed Secretary of Commerce Hoover’s work 
along the lines of standardization and grade 
marking and coneluded by saying, ‘‘We must 
line up with these movements or we will be 
standing still and letting the train of progress . 


> 9) 
go by. 





Reads Resolution Pertaining to Merger. 


At the beginning of the business session, be- 
fore calling for committee reports, President 
Archibald called on Secretary-treasurer Zeigler 
to read a resolution formed by the directors per- 
taining to the merging of the Southern Illinois 
Retail Lumber Dealers’ Association with the 
State association. The resolution read: 


WILEREAS, The Southern Illinois Retail Lumber 
Dealers’ Association has ceased its usefulness and 
to a degree is overlapping the work of the Illlinois 
lumber & Material Dealers’ Association, be it 

Resolved, By the board of directors of the 
Southern Illinois Retail Lumber Dealers’ Associa- 
tion in special meeting assembled that we recom- 
mend to its members at the regular business ses- 
sion of the twenty-ninth convention the merger of 
the Southern Illinois Retail Lumber Dealers’ Asso- 
ciation with the Illinois Lumber & Material Deal- 
ers’ Association. 

The president then called on some of the 
veterans of the association for their views on 
the subject. Among those who talked were 
P. T. Langan, J. B. Samuels, both charter mem- 
bers of the association, J. H. Mallonee, Sam 
Wright and Edmond Goedde. It was brought 
out in diseussion that 
the district meetings of 
the State association 
had to a eonsiderable 
extent taken over the 
work of the Southern 
Illinois association and 
that as their work was 








A. C. GAUEN, 
Collinsville, Il., 
Urged Complete State 
Organization 








overlapping it would be 
best for the two asso- 
ciations to join forces. 
Although there was 
considerable sentiment 
connected with the old 
association, especially 
among the older mem- 











68 


AMERICAN LUMBERMAN 





JANUARY 23, 19H JA! 








bers when the resolution was put to a vote, it 
was unanimously passed. 

J. H. Mallonee, reporting for the auditing 
committee, stated that the treasurer’s books 
had been audited and found correct. Sam 
Wright reported for the resolutions committee, 
thanking all of the organizations of Cairo that 
had part in planning the delightful and success- 
ful convention. The resolutions also contained 
a clause approving the merger. There being 
no other business, the convention adjourned and 
with many a hearty hand clasp the Southern 
Illinois Retail Lumber Dealers’ Association 
passed out of existence. 

Those who stayed over for Friday afternoon 
visited the mill and yard of Gregertsen Bros. 
Co., dealers in cypress lumber and millwork and 
the plant of E. L. Bruce Co., manufacturers of 
hardwood flooring. 


Retailers Prophesy Banner Year 
EDMUND GOEDDE, East St. Louis—As I look back 


over 1925 I feel that we have a very gratifying 
year, especially from the standpoint of volume. 
East St. Louis had larger building permits than 
ever before in its history, and we profited accord- 
ingly. We don’t expect as much business in 1926. 


O. B. ARCHIBALD, Cairo—Business last year was 
not so good from a dollar and cents standpoint 


Activities of Hardwood Traffic Men Reviewed at Annual | : 


(Continued from front page) 
luncheon at 12:15 the report was_ briefly 
mentioned by Mr. Townshend who called the 
members’ attention to the salient features of 
his report. He urged them all to take it home 
and read it in order that they might be in- 
formed on the many traffic matters that are 
being handled by the association. He also 
called attention to many rate changes, transit 
arrangements, leveling of rates, and other mat- 
ters that are outstanding features of his report. 


Secretary’s Report 


In beginning his report Mr. Townshend de- 
clared that ‘£1925 is a landmark in service to 
our members that is going to keep us on our 
toes to excell.’’ Further he said: 


The last year has seen more large readjustments 
in rates on forest products satisfactorily nego- 
tiated with the carriers than ever before, but, of 
more direct interest, perhaps, is the greater extent 
to which we have been able to render individual 
assistance to our members in handling their own 
particular business. Every imaginable form of 
traffic service has been rendered, including the 
quotation and readjustment of rates—billing, trac- 
ing and reconsignment of cars—collection of 
claims—keeping of rough material records—opera- 
tion of transit arrangements—checking of under- 
charge and demurrage bills—securing improvement 
in switching service and weighing facilities—ob- 
taining agency stations—getting freight depots 
and side tracks built—securing permits—furnish- 
ing of legal and traffic advice—and other items too 
numerous to mention. The fact is that we have 
been able to render a greater volume and diversity 
of traffic service to the industry during the past 
years than ever before and I think the experience 
of our members, as well as my report, will sub- 
stantiate this statement. 


Growth of Codperation with Carriers 


Outstanding again in last year’s record is the 
continued growth of codperation with the carriers 
and which has greatly facilitated the results we 
have been able to obtain for our members in liter- 
ally hundred of instances. Although handling the 
traffic matters of some six hundred shippers of 
forest products, we have had practically no litiga- 
tion during the last year. This does not mean 
that less was accomplished—on the contrary, a 
great deal more was accomplished, as you will 
see from my report, but it has been done without 
litigation and that means more quickly and at 
relatively less expense. 

This year we are on the threshold of possible 
far-reaching changes in the freight rate structure 
on all traffic, growing out of the so called Hoch- 
Smith resolution, which Congress passed in 1925. 
Briefly, Congress, in this resolution, directs that 
commission to make an investigation of the rate 
structure and such distribution of rates and 
charges aS may be necessary to correct any de- 
fects found to exist. It further declares that the 
true policy of rate making shall be to give con- 





because of comparatively low prices, but the vol- 
ume was large and very satisfactory. There was 
more building undertaken last year than any time 
in the last ten years. We look for an excellent 
year in 1926 because the new bridges are prac- 
tically assured now. ‘This will bring more people 
to Cairo, and will open up new territory for us in 
Missouri and Kentucky. 


R. M. Erwin, Herrin—Herrin is settling down 
now after the labor troubles of the last few years, 
and as a result our business is improving. The 
town was pretty well built up in 1923 and 1924 


and there is very little new building going on. 
However, there is considerable remodeling taking 


place for the winter months. 


J. J. SPRINGMAN, Alton—We have had no boom 
in Alton. Our business is steady, interesting and 
very satisfactory. For the last five years our 
business has been gradually increasing, each year 
a little better than the previous one with 1925 a 


record breaker. The prospects for 1926 are ex- 
ceedingly bright. 
Il. H. SONNEMANN, Vandalia—The farmers in 


this part of the State have not been the source of 
much business during the last few years, but they 
are gradually getting on their feet and will be 
doing more building this year. Our town trade 
has been good, and we are going to start selling 
homes complete this spring. That is a new field 
for us, but we feel that there is a market for such 
business here. 


sideration, within lawful limits, to industrial con- 
ditions, to the end that commodities may freely 


move. The commission is directed to effect, 
without delay, such lawful changes in the rate 


structure as will promote the freedom of move- 





J. H. TOWNSHEND, 
Memphis, Tenn. ; 
Secretary-manager 


M. D. MILLER, 
Marianna, Ark.; 
Reélected President 


ment of agricultural products, including live stock, 
at the lowest rates compatible with the mainte- 
nance of adequate transportation. 


Forest Products Rates Are High 


This is a large order and it will take many 
years to carry it out. The commission has already 
started on the investigation and, in the meantime, 
it is impossible to forecast the result. I think 
the resolution is primarily an effort on the part of 
Congress to “do something for the farmer,’ but, 
it is so far reaching as to involve all the traffic 
of the United States. Our industry feels that the 
forest products rates are high, especially so for 
the long hauls. If possible they should be reduced, 
but, if that is not possible, certainly we can not 
afford to have advances fastened upon us, at least 
without an absolute showing that the rates paid 
by all other traffic are too high. In my opinion 
the latter condition does not exist and such a 
showing is impracticable. We are attending the 
hearings in this investigation, and with your co- 
operation will take such steps as may be necessary 
to properly protect the adjustment on forest 
products. 


During the year I have been able to effect 
economies in our organization and through co- 
operation with the Hardwood Manufacturers’ In- 
stitute, have eliminated considerable duplication 
of effort. Wherever practical joint facilities and, 





ey 
Fred G. WENTHE, Effingham—We are doin; vol 

more business now than ever before during the PT 

winter months. Ground is being broken right aloy, 

for new building, which in most cases ig for ' 


homes. There is very little renting of houses j, are 
Eflingham as a great percentage of the people ow, vis 
their own homes. : 
ber 
WALTER PAYEUR, East St. Louis—We experi. sal 
enced a good volume of business in 1925, but bug 
ness now is very slow as is usually the case during -. 
the winter months. Most of the building in Egy be 
St. Louis is for new homes, consequently we hay 
little call for remodeling jobs. es 
ov! 
Pp. T. LANGAN, Cairo—Our 1925 inventory ig 9) ra 
closed and it revealed a very satisfactory year, ;—) 80 
1926 proves as good, and I see no reason why; 8 el: 
should not, we will be very well satisfied. oc 
H. H. KeLLey, Cambria—Our business fluctuates dr 
with the mines, which means that it hag be, — wi 
rather slow during the last year. The minegayn — ac 
now running full time and if this keeps up for th — _ ile 
next six months, we will experience excellent eg. — de 
ditions for the selling of lumber and building m.— th 
terials. ul 
O. C. REIMER, Wood River—We did a good bus- ou 
ness last year. Wood River is practically a ney th 
community and as a result there is considerab) th 
building in progress, most of it for small homys w 
from $4,000 to $6,000. ra 


to an extent, joint employees, have been arrange 
so as to minimize expense. 


Reviews Most Important Business of Year 


In referring to some of the most important 
matters handled by the association, Mr. Tow: 
shend referred to the rate advances of 5 percent 
asked by the carriers of the western district 
which includes the Southwest. He said that he 
did not believe the Interstate Commerce Com 
mission would allow the advances because of 
the good financial conditions of the carriers. 
The ease is now pending. ‘The carriers asked 
for increased rates on forest products from 
points in the South to Carolina territory but 
after several conferences the carriers agreed to 
abandon practically all advances exeept some 
from Memphis. The southwestern carriers ad- 
vanced rates to territory beyond the Missouri 
River, but agreed to carry special rates on box 
material. Revisions are now pending in the 
rates on lumber to Canadian points which con 
template general increases. 

Mr. Townshend, in commenting on the ¢o- 
operation of the carriers and the transportation 
outlook for 1926, said: 


I have already commented on the codperatio 
we have been receiving from the earriers and 
which I wish to acknowledge here. I regard the 
mutual confidence that exists in our relations with 
the carriers as one of the greatest assets of the 
association. One thing I should say about the 
handling of our rate propositions is the speed with 
which the carriers have responded in cases of emer 
gency. It has not been unusual to have even inter 
state rates in effect within a few weeks after the 
application was presented, and, in some instances, 
within seven to fourteen days. In this connec 
tion particular mention must be made of the Illi: 
nois Central, Missouri Pacific, Louisville & Nash 
ville & Nashville, Chattanooga & St. Louis rail 
ways. 

I think the improved operating records of th 
carriers in 1925 point to excellent service in 192 
In 1925 the railroads handled the greatest freigh! 
traffic in their history, measured by the number ® | 
cars loaded with revenue freight, and this was dovt | 
with practically no transportation difficulty, & | 
cept the local situation in Florida, The increase’ © 
efficiency with which the traffic was handled } > 
indicated by record heights in the average dail’ 
movement of freight cars and the average load © | 
freight a train, likewise the fact that less fuel ¥# 
consumed during the year in proportion to the 
amount of freight traffic handled. Capital &) 
penditures of the carriers in 1925 for improve © 
ments to the transportation plant and the &/ 
pansion of its capacity, including additions in the 
way of locomotives, cars ete., approximated $775. 
000,000. This is somewhat less than was & 
pended in 1923 and 1924. It is anticipated tht 
expenditures in 1926 will be in the neighborbo 
of $800,000,000, dependent upon business a“ 
tions and the outlook for freight traffic, whi 
are now promising. These expenditures will mes 
that the railroads will be in the market for a lat 
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enue 
yolume of supplies, which will contribute to general 
prosperity. 

Adjustments Surpass Previous Years 

We handled last year approximately four hun- 
dred miscellaneous rate adjustments, transit re- 
visions ete., affecting every district of our mem- 
pership and in almost all instances secured 
satisfactory results. The results in this depart- 
ment of our work surpass all previous years and 
represent savings of hundreds of thousands of 
dollars to our members. 

Last year we reconsigned and billed approxi- 
mately 18,000 cars, which required the writing of 
about 62,000 letters and telegrams; we quoted 
over 200,000 rates by telephone and over 225,000 
rates by mail; we received an average of about 
s00 telephone calls every working day; we filed 
claims amounting to $233,568.54 and collected 
claims amounting to $220,451.67. 

During the last year we have held several hun- 
dred conferences with the carriers in connection 
with rate adjustments, demurrage bills, transit 
accounts, transportation facilities and other sim- 
ilar matters. In most instances satisfactory un- 
derstandings were reached and, in many cases, 
there were savings to individual members running 
up to $7,500 on bills rendered. 

The Lumber Rate Book continues in favor with 
our members, as it contains about 90 percent of 
the rates they use. Supplement will be issued in 
the near future which will include revisions finally 
worked out under readjustments in the lumber 
rates that are now pending. 

In closing his report Mr. Townshend praised 
the wise counsel of President Miller and the effi- 
cient work of all those officially connected with 
the association. 

The other feature of the meeting was the 
address of Edward 8. Jouett, first vice presi- 
dent and general counsel for the Louisville & 
Nashville Railroad. His subject was the ‘‘In- 
terdependence of Shipper and Carrier.’’ He 
divided his address in three parts: Operation, 
financing, regulation. Mr. Jouett showed that 
it was necessary for the shippers and the ear- 
riers to pull together in order that both might 
benefit. He showed the great danger of poor 
results for both unless there was cooperation. 
He showed how an inefficient transportation 
system would not permit of sales and that if 
sales were not forthcoming the transportation 
systems of the country would rot. ‘‘ Yet despite 
this fact,’’ he said, ‘‘ we find that the shippers 
and carriers are divided at many times and do 
not pull together. This means the downfall of 
both.’? He showed that he knew something 
of the shippers’ side of the question for at one 
time he was a lumberman himself in eastern 
Kentucky. 

Regarding financing he showed the necessity 
for confidence on the part of the shipper and 
the publie before stocks and bonds can be sold 
in order to give the various transportation sys- 
tems the money with which to operate. 


Speaking of regulation, Mr. Jouett went 
back to the early history of laws for regulation 
of traffic and compared them with the present 
act of 1920, which he praised for its many pro- 
visions that helped make prosperity for the 
railroads. He called particular attention to the 
fact that. the railroads are not guaranteed an 
mcome of 5% percent nor have they yet earned 
that percentage. He further attacked the 
radicals in last legislature who proposed changes 
in this law which would mean that eventually the 
railroads of the country would be forced into 
the hands of the Government. He urged all 
lumbermen to aid the railroads in keeping the 
present laws in their present form and not per- 
mit the radicals in Congress to amend the 
present law. In closing he pointed out the many 
purchases made by the railroads of the country 
and showed how their prosperity was sure to be 
reflected in-all lines. 

Following this address J. V. Norman, who 
does not quite agree with all provisions of the 
act of 1920, particularly section 15-A, made a 
short talk and praised Mr. Jouctt. He also 
took oceasion to compliment J. H. Townshend, 
the organizer of the association, and C. A. New, 
Mr. Townshend’s assistant. He urged the ap- 
pointment of Mr. New on the Interstate Com- 
merce Commission and urged all members to 
see their representatives and congressmen at 


once, 
P Other short talks were made by George 
taham, of Norman, Quirck & Graham, Louis- 





ville, Ky.; F. R. Mays, general superintendent of 
the Yazoo & Mississippi Valley Railroad Co.; 
Mr. McReynolds, of the Missouri Pacific; H. W. 
Morrison, of the Rock Island; R. N. Nash, of 
the Frisco; Col. A. H. Egan, former general 
superintendent of the Yazoo & Mississippi Val- 
ley Railroad, and C. P. J. Mooney, editor of 
the Memphis Commercial Appeal. 

K. B. Norman, president of the Hardwood 
Manufacturers’ Institute, extended an invita- 
tion to all to attend its fourth annual meeting 
at New Orleans, Feb. 2 and 3. 

Election of Officers 

The success of the last year was responsible 
for the reélection of many of the old officers 
and it was the unanimous choice of the mem- 
bers present that Max Miller, president of the 
Miller Lumber Co., of Marianna, Ark., should 
head the association during 1926. Along with 
Mr. Miller the following vice presidents were 
named, most of them being reélected: 
district—W. FE. Hyde; 


Attractive Program 


NEW MARTINSVILLE, W. VA., Jan. 18.—An 
attractive and important program has been pre- 
pared for the thirteenth annual convention of 
the West Virginia Lumber & Builders’ Supply 
Dealers’ Association to be held at the West Vir- 
ginia Hotel, Bluefield, Jan. 28 and 29. The 
business sessions will be filled with instructive 
addresses and discussions on vital retail prob- 
lems, and the entertainment program is well 
filled. 

The convention will open Thursday morning, 
Jan. 28 with an invocation by Rev. S. W. 
Moore, of the First Presbyterian Chureh after 
which Bernard MeClaugherty, direetor, Blue- 
field Chamber of Commerce and_ president, 
Rotary Club, will give the address of welcome. 
President C. I. Cheyney will give his annual 
address and Rolland C. Mossman, secretary 
Huntington Lumber & Supply Club, will tell 
what the club is doing for its members. There 
will be a discussion on whether 1925 has’ been 
a profitable year and on the outlook for 1926, 
Has dwelling construction in West Virginia 
cities caught up with the demand, and is in- 
dustrial building improving? KE. FE. Hall, Pio- 
neer Lumber Co., Elrod, Ala., will give an ad- 
dress on ‘‘End-Matched Flooring’’ and after 
the appointment of committees the session will 
adjourn for lunch. 

The afternoon session will be given over to 
discussions. M. B. Sprigg, Sprigg Lumber Co., 
Weston, W. Va., will lead a discussion on trade 
discounts and C. C. Robinson, Morgantown 
Lumber Co., Morgantown, W. Va., will open a 
discussion on using mortgages to safeguard 
eredits and profits. The subject of charging 
for small lot deliveries will be discussed by 
O. L. Showalter, Clarksburg, W. Va. An ad- 
dress on the progress of standardization and 
grade marking will be given by a representa- 
tive of the National Lumber Manufacturers’ 
Association and then ‘‘Mont’’? Davisson, Su- 
perior Lumber Co., Huntington, W..Va., will 
lead a discussion on the ‘‘dream home’’—how 
to promote the idea and the interest it creates. 
The unethical practices of some manufacturers 
will be diseussed under the leadership of G. M. 
Mossman, Mossman Bros. Co., Huntington, 
W. Va. A solution of the cement sack problem 
will be given by J. C. Stubbs, Bates Valve Bag 
Co., Chicago. The afternoon session will be 
closed by a talk on ‘‘ What the West Virginia 
Council of Retail Merchants is Doing for the 
Retailer,’’ by Clarence IL. Stein, Huntington, 
W. Va. 

A delieatessen lunch entertainment will be 
given in the evening at which Con McCole will 
speak on ‘‘Sitting Bull and His Wife.’’ The 
program will be followed by a dance. 

The Friday morning session will be opened by 
a talk on how to get more business by Craig 
Laine, of Chicago, and following that the meet- 
ing will be turned over for discussions. The 
first subject discussed will be codperative buy- 
ing and the leader will be C. G. Conaway, Fair- 
mont Wall Plaster Co., Fairmont, W. Va. G. J. 
Dickerson, of the Dickerson Lumber Co., Hunt- 
ington, W. Va., will lead a discussion on inven- 
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trict—E. M. Vestal, Knoxville, Tenn.; Louisville 


district—J. G. Brown; New Orleans district—W. 
B. Morgan; Helena district—C. H. Murphy; Mo- 
bile district—S. Adams; Chicago district— 
George F. Kerns. 


Treasurer—Fred M. Darnell, of R. J. Darnell 
(Inc.). 


Vice presidents in charge of committees: Legis- 
lative—W. B. Townsend, Townsend, Tenn.; car 
supply—Paul Rush, Memphis; financing and audit- 
ing—R. J. Hackney, Memphis; export traffic— 
S. M. Nickey, Memphis; rate book—T. E. Sledge, 
Memphis; rate adjustments—John W. McClure, 
Memphis; membership and assessments—K. L. 
Emmons, Memphis; demurrage and storage—J. M. 
Wiley, Helena, Ark.; freight claims—James E. 
Stark, Memphis. 


Directors, elected for three years: O. P. Hurd, 
Fisher-Hurd Lumber Co., Memphis; L. E. Comer, 
M. E. Leming Lumber Co., Cape Girardeau, Mo. ; 
R. R. McIntyre, J. F. McIntyre & Sons Co. (Inc.), 
Pine Bluff, Ark.; E. B. Norman, E. B. Norman 
Lumber Co., Louisville, Ky.; Paul Smith, Smith & 
Hopkins Lumber Co., Helena, Ark.; Mark H. 
Brown, Mark H. Brown Lumber Co., Lake Provi- 
dence, La.; Joe Thompson, Thompson-Katz Lumber 
Co., Memphis. O. M. Krebs, cLean Hardwood 
Lumber Co., of Memphis (named to succeed W. C. 
Bonner, resigned). 


for West Virginians 


tories. The problems arising in the estimation 
of millwork will furnish the material for a dis- 
cussion led by C. W. Pierce, Keys Planing Mill 
Co., Bluefield, W. Va. R. L. Archer, president 
Union Bank & Trust Co., Huntington, will ad- 
dress the convention on ‘‘The Property Classi- 
fication Amendment.’’ The last event on the 
morning program will be an open forum at 
which time an opportunity will be given for 
the retailers to bring up any problem which 
is of special interest to them or to the industry 
as a whole. 

At noon a dealers’ luncheon will be given to 
which all dealers are invited. The afternoon 
session will be opened by Charles H. Mack- 
Intosh who will speak on ‘‘ Advertising in the 
Lumber and Supply Business,’’ and he will be 
followed by the secretary of the National Retail 
Lumber Dealers’ Association who will speak on 
the model lien law. This will be followed by a 
discussion of the West Virginia lien law at 
which time the retailers will have the oppor- 
tunity to tell of their experiences with the law 
—the difficulties in enforcing it and the techni- 
ealities encountered. The committee reports 
will then be given and the officers elected. 

The annual banquet of the association will be 
given Friday evening and the main speaker 
will be Ralph Parlette who will take as his 
subject, ‘‘Swat the Snake and Codéperate.’’ 
The convention will fittingly be closed with a 
danee following the banquet. 


First Issue of Weyerhaeuser Log 


MINNEAPOLIS, MINN., Jan. 19.—Announcing 
that its purpose is to further ‘‘a more cordial 
relationship between dealer and manufac- 
turer,’’ the inaugural issue of the Weyerhaeuser 
Log appeared last week. It is to be published 
bimonthly by the Weyerhaeuser affiliated com- 
panies from the headquarters of these compa- 
nies in the Merchants National Bank Building, 
St. Paul. 

We want you to know our aims and our ideals, 
our desire and ability to serve you—to know bet- 
ter the character of the men who make up the 
Weyerhaeuser organization, the leading editorial 
of the dedicatory issue read. We want to help 
wherever we can toward improving conditions in 
all branches of the lumber industry. The dealer’s 
problems are very close to us, for we know that 
only as the dealer succeeds can we succeed. The 
pages of the Weyerhaeuser Log are open to retail 
dealers for the discussion of any problems which 
concern the lumber industry. The purpose of the 
publication will not be realized fully if it is left 
to us to do all the talking. 

C. L. Hamilton, H. D. Bates, and D. H. Bart- 
lett, of the St. Paul headquarters offices; Fred 
K. Weyerhaeuser, of the Minneapolis offices of 
the Weyerhaeuser Sales Co.; I. N. Tate, of the 
Spokane office and assistant general manager 
of the sales company; R. E. Saberson, of Minne- 
apolis; R. G. Keizer, Louis Grilk and C. L. 
Quisno, all of the Chicago office; and E. W. 
Davis, manager of the Wood Conversion Co., 
of Cloquet, are members of the editorial staff, 
according to the announcement in the first issue. 
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(Continued from Front Page) 
between retailer and wholesaler, between dealer 
and customer, between lumber dealer and other 
building material dealers, among lumber organi- 
zations, between officers and members. And if 
there is a second big and important idea, it is 


found in the word service. 
OPENING SESSION 
When the first business session was called to 


order by President T. C. Hurst at 2 p. m., Jan. 
14, two hundred registrations had been tabu- 


lated and of this number at least two-thirds 
were members of the association. The morn- 
ing had been given over to registering and 


visiting. 

President T. C. Hurst, of Arvada, Colo., de- 
voted some time to explaining the purpose and 
importance of the numbers appearing on the 
program and urged the members to discuss 
freely the subjects offered and to debate them 
from the floor, Touching upon the association 
itself, he declared that the service of business 
was the greatest service the members could 
render and that it depended upon them whit 
the service of the future would be. In order 
to have real service, it is required first to have 
cooperation in association work, he said, and 
us an example of the manner in which this could 
be accomplished, he urged that the members 
answer promptly all inquiries sent out by the 
officers whenever they desired to know the will 
of the majority of members. ‘‘ Gain in member- 
ship is desirable,’’ he said, ‘‘but real service 
is even more important. Membership alone does 
not constitute successful organization.’’ He 
sso suggested that the directors have at least 
two meetings each year. 

Secretary T. J. Vincent, of Denver, announced 
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a net gain of 24 new memberships. He ex- 
pressed his belief that dealers are more and 
more realizing the importance of organizations 
and that a still greater increase in membership 
during 1926 was to be expected. Mr. Vincent 
likewise showed the futility of organizing with- 
out cooperating and summed up his talk by 
urging £4100) percent organization plus 100 
percent cobperation,’? 


Discussion on Grade-Marked Lumber 


“Ts the Grade Marking of Lumber for thie 


Best Interest of the Retail Dealer and ILis Cus- 
tomers??? was a question that aroused very 
little enthusiasm since many of the dealers 


considered it of little importance and of small 
advantage to the retailer. James Counter, of 
srighton, Colo, led the discussion and prefaced 
it by a few remarks explaining what was meant 
by grade marking and how it applied to the 
manufacturer and retailer. It was pointed out 
that western manufacturers had not adopted this 
practice, and that although it seemed advisable 
that the manufacturer send out grade-marked 
lumber, it was doubtful if it would ‘be practical 
from the retailer’s standpoint. O. O. Russell, 
of Denver, said he thought grade marking was 


coming and that sawmills would) grade mark 
all their products in the future. ‘4T can see 
no great advantage in this. As far as the 


builder of a house is concerned, he never knows 
Whether the lumber is grade marked or not, 
since the retailer deals with the contractor. 
The grades of lumber are better today than they 


were years ago, and how this system would 
affect the grades is difficult to see. However, 
regardless of what the retailer thinks of the 


because 
was shown 


subject, he may as well fall in dine 
grade marking is sure to come.’’ If 


that the objections to grade marking itself 
were not well founded but what actual benefit 


would result from it was an unanswered ques- 
tion, 


Hoo-Hoo Chaplain Makes Spirited Talk 


Parson DP. A. Simpkin, up to that time oceupy- 
ing an inconspicuous place in the hall, was 
called upon to address the assembly. In his 
usual characteristic style he delivered a spirited 
talk, the effect of which aroused the enthusiasm 
of the members and was noticeable throughout 
the remainder of the convention. Parson 
Simpkin also stressed the point that it was use- 
less and worse than useless to be paying associa- 
tion dues without doing anything in the organ- 
ization, 

““The trouble with you men is that you leave 
everything to the officers of your association, 
thinking that by merely paying your dues you 
have fulfilled your obligation and that you may 
expect great returns. You get out of it just 
as much as you put into it. We are living in 
an age of organization and I predict that not 
‘i man in business today will be there five years 
hence unless he joins some business organiza- 
tion, Get fused and burn out some of that 
selfishness!’?? advised the Hoo-Hoo Chaplain in 
closing, after he had compared the members of 
any business organization to mineral ore which 
must go through a smelter before the granules 
of metal are ready to be fused together and 
made useful. Parson Simpkin was in Denver 
in the interests of Hoo-Hoo, departing for the 
Pacific coast on the morning of the third day 
of the convention. 

Results of Business Cost Survey 


Dr. Sowers, of the University of Colorado, 
gave the results of a survey made by the uni- 
versity extension course department with refer- 
ence to the cost of doing business. He explained 
how it was possible to collect the statisties and 
draw conclusions without infringing on the 
Sherman antitrust act and that it was not only 
in accord with court rulings but that it was 
necessary that such figures should be compiled. 
The figures represented were the result of only 
2 preliminary investigation, the first that had 
been attempted in the lumber field in this region. 
He brought out very plainly the necessity for 





lumber dealers, in figuring their so called profits. | 
to include not only their actual expenses py 
to make due allowances for interest 
vestments, rent, salaries ete. 

Ife said that standard uniform accounting 
should become more accurate every year ay 
that all available information should be use) 
by the dealer in conducting his business on 4 
safe basis and that most failures were due ty 
the lack of cost accounting systems and 4 
knowledge of percentages. ‘There are, he said, 
50 percent of the business men today who lose 
because they do not figure correct mark-up oy 
their commodities simply because they have nyo 
means of knowing what that mark-up should 
he. Ife explained how a budget could be made 
out in advance so as to have a goal toward 
Which to work, and that this budget could only 
he made up by means of compiled figures jy 
that line of business gathered from reliable 
sources. This work will be carried on and more 
accurate information made available concerning 


On jn. 


the lumber business in this section of. the 
country. 
Glenn Foster, of Wolf & Co., installing 


accountants, Chicago, gave a practical demon- 
stration relative to cost accounting. With the 
aid of a blackboard, upon which he had tabu- 
lated figures illustrating how costs could be 
readily determined on a twelve times a year 
basis, he showed that it was as practical to do 
so on 2 thousand-foot basis as upon any other, 
and that by means of the National uniform 
cost accounting system this could be applied to 
uny yard, regardless of size. 

Appointment of committees completed the 
first afternoon program, which was followed by 
« Hoo-Hoo concatenation. R. EK. Spencer, of 
Denver, was appointed Counselor, and R, E, 
Kllwanger, also of Denver, was named Vice- 
gerent Snark. It had been planned to organize 
2 local Hoo-Hoo club but the matter was forced 
to be put over to a later date. A Denver Hoo- 
Hoo club is practically assured, however, this 
year. 


FRIDAY MORNING 


Friday, Jan. 15, the big day of the conven- 
tion, began with the reading of a telegram of 
greeting from Fred L. Lowrie, president of the 
National Retail Lumber Dealers’ Association, 
and was followed by an address by Adolph 
Pfund, secretary-manager of the association. 
He explained the purpose of the national organ- 
ization and charaeterized its purpose as ‘‘the 
concentrated or national expression of mer- 
chandising principles.’? The seriousness of 
purpose required for efficient organization and 
the necessity of coéperation both among mem- 
bers and between retailer and wholesaler were 
high lights in his talk on associations. He de- 
Clared that retailers must think in business 
terms in order to be suecessful and that some 
men «are paying themselves such low salaries 
they can get no one else to do their work for 
like considerations; still, they will struggle on, 
cutting their prices so low that they can not 
meet their obligations, much less make profits. 
He pointed to the risk on the investment 1m 
building materials and showed how the retailer 
could not possibly operate on 3 or 4 percent, 
even though many try to do so. 

There should be reasonable prices and returns. 
In order to obtain these, there must be a Cost 
accounting system; and still, a cost system ol 
itself is no cure. It is only a help and it de- 
pends upon the dealer himself how he uses the 
system, just as it depends upon an association 
member how much he gets out of his association 
by making use of the helps given him. 

In addition to association work, Mr. Pfund 
dealt with grade marking of Jumber, instal- 
ment selling, the business of reforestation and 
better homes with better construction. 


Selling on Instalment Plan 
A masterful paper was read by Marley Brown, 
manager at Sterling, Colo., of the Sterling 
Lumber & Investment Co., on ‘‘ Instalment Sell- 
ing—How Far Should It Go?’’ Defining 
instalment selling as ‘‘the sale of merchandise 
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Survey, Instalment Selling and Lien Law 
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upon deterred payments of definite amounts 
at specified intervals of time,’’ Mr. Brown drew 
a comparison between the commodities of other 
husiness and that of the lumber dealer and gave 
the arguments for and against instalment sell- 
ing. ‘‘Shall the lumber dealers fight fire with 
fire???’ he asked, referring to the success of 
other merchants selling on credit at the expense 
of the lumber dealer. ‘‘There is no doubt but 
that instalment selling of luxuries is rapidly 
crowding out merchants of staple and necessary 
products, thus holding the public money. Should 
the building industries add to the overbalanced 
credit condition now existing, in this country 
by adopting with all its advantages, a system of 
merchandising that could not withstand the 
effects of a financial crisis??? 

After a discussion from the floor in which 
it was brought out that the lumber dealer need 
not sell on the instalment plan even though it 
were an unqualified success because he would be 
unnecessarily engaging in a method that would 
not increase business but would merely be sell- 
ing now what he would sell in the near future 
anyhow, Mr. Brown read from advice given 
by Roger Babson, the statistician, and J. H. 
Tregoe, executive manager of the National As- 
sociation of Credit Men of the United States. 
The conclusions seemed to warn the lumber 
dealer from engaging in this method of mer- 
chandising. This appeared to be the consensus 
of the assembled members. 

Mr. Brown’s paper created so much interest 
and contained so much valuable information 
that it was voted that the contents be printed 
and distributed to the members by the Moun- 
tain States Lumber Dealers’ Association. 


FRIDAY AFTERNOON 


A discussion of a model lien law was the 
important phase of the session Friday after- 
noon. Adolph Pfund led the discussion with 
a brief resumé of what it is and why the present 
proposed law is out of harmony with the lum- 
her and building material dealers. He ad- 
vocated a Campaign whereby lumber dealers 
would assist dealers in other building material 
limes to understand the importance of the 
movement now under way and to gain their co- 
operation. Stanley Wallbank, attorney for the 
organization, then explained the more technical 
phases of lien laws with reference to the pro- 
posed model law. 

I. F. Downer, Denver, gave an interesting 
talk on the subject in so far as the lien laws 
might affect the mechanies lien act of Colorado. 
Colorado lumber and building supply men are 
very well satisfied with the law now operating in 
this State, Mr. Downer declared, and they would 
not desire to endanger that law thus giving up, 
perhaps, all that had been gained during the 
last thirty years. From this standpoint, Colo- 
rado lumbermen would not desire a Federal 
lien law enacted. ‘‘This might do away with 
the natural geographical protection now af- 
forded,’? said the speaker, ‘‘and I feel that this 
association is not only opposed to some parts 
but to the whole of the model lien law.’’ This 
seemed to echo the ideas of the majority of 
the members. However, in order to show their 
desire to obtain for lumbermen in other States 
adequate and just lien laws, it was decided to 
refer to a committee with power to act the work 
ot drafting as soon as possible proper resolu- 
tions with regard to a model lien law. 

It had long been a question in the Mountain 
States association whether building material 
exhibits should be permitted at conventions. 
The question was brought up in open session 
and debated, W. E. McClung, Colorado Springs, 
presenting the affirmative, and W. F. MeFar- 
land, Denver, offering the objections. A vote 
Was taken with the result that no exhibits will 
be had in connection with the annual convention 
in 1927, or until further action has been taken 
by the association. 

_ Dues of the members of the association were 
Increased 20 percent by reason of greater activi- 


ties planned dufing 1926 and the fact that the 
Jocal association voted to affiliate with the Na- 
tional. 

The business session of the day closed with 
the election of officers and directors for 1926. 
The following were elected: 

President—R. FE. Spencer, Denver; Vice Presi- 
dent for New Mexico—Charles Proebstel, 
Santa Fe; Vice President for Wyoming—T. C. 
Nicolaysen, Casper; Vice President for Colorado 
—L. W. Biele, Pueblo. 

Directors: District 1—J. C. Counter, Brighton, 
Colo.; District 2—T. C. Hurst, Arvada, Colo.; 
District 5—W. C. Kurtz, Grand Junction, Colo.; 
District 4—Leo G. Long, Alamosa, Colo.; Dis- 
trict 5—P. J. Black, Cheyenne, Wyo.; “District 
6—left open. 


BANQUET AND ENTERTAINMENT 


In the evening, the Denver Dry Goods Co. 
ten room was a scene of splendor and gayety 
unparalleled in the history of the Mountain 
States association activities. At the invitation 
of the Denver Knot-Hole Club, 660 lumbermen 
and their ladies gathered for a banquet and 
entertainment. Every year for the past sixteen 
years the Knot-Hole Club, composed of manu- 
facturers of building materials, for the purpose 
of entertaining convention delegates, has acted 
as host to the visiting lumbermen, but this 
year’s program without a doubt, eclipsed all for- 
mer activities of this kind. After a sumptuous 
banquet, the diners were entertained for two 
hours by a troupe of talented dancers, musicians 
and novelty actors. The taste and artistry 
shown in every number deserve the highest 
praise for the Knot-Hole Club which had gone to 
such pains to entertain the members of the 
Mountain association. The committee in charge 
of the affair consisted of G. E. Aldom, T. H. 
Nance and J. D. Maitland. 


Departing slightly from the usual routine of 
convention meetings, the new board of directors 
met at 9 a. m. on the third day to discuss or- 
ganization for the coming year. T. J. Vincent, 
who was appointed secretary last March, will 
continue to guide the destinies of the associa- 
tion throughout another year. He was com- 
mended for the efficient and careful manner in 
which he performed his duties during the time 
he has been in office. 


SATURDAY SESSION 


The convention crowd held together well dur- 
ing the final period of the meeting. George 
M. Cornwall, of Portland, Ore., delivered an 
address Saturday morning in which he dwelt 
at length upon the future in store for the West 
and the important role that lumber dealers 
throughout this section of the country should 
assume in building up business for their com- 
munities, thus building up trade for themselves. 
Then followed a discussion on ‘‘Group Activi- 
ties and How Can They Be Stimulated?’’ thus 
closing the three day program in much the same 
manner and in the same tone as it was opened. 
O. D. Neill, of Greeley, Colo., led the discussion 
and brought home to his audience the necessity 
of codperating with other lumber dealers. 

Our real competitors are not lumber dealers, 
he said, but dealers in other lines of merchandise; 
for example, the automobile dealer. The tend- 
ency today is for the young couple to buy a 
car before they buy a home. Our business is 
to compete with the auto dealer and get busi- 
ness for ourselves instead of getting business 
away from each other. The word ‘‘competitor’’ 
as it applies to lumber dealers should not exist. 
The best way to accomplish our purpose of get- 
ting more business for ourselves is to organize 
into small groups to talk things over as they 
concern our business. We should have common 
interests, get together and become acquainted. 


T. J. Vincent took up this last feature and 
said the first element in codperation consisted 
in becoming acquainted and that this could only 
be brought about by stressing the social side of 
life more than it is now. The idea was to be- 


come friendly, for only in friendliness can any- 
thing constructively be accomplished, he main- 
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tained, and that nothing can be done where one 
dealer is afraid of another. 


Value of Trade Marks 


The final number of the convention was a 
paper read by M. L. Cooper, of Denver, on the 
mystifying subject of ‘‘Dog.’? Beginning with 
an interesting story of a particular dog and 
of that dog’s activities, Mr. Cooper in a 
humorous vein approached the more serious and 
practical subject of trade marks. He contended 
that every firm should have its ‘‘dog’’ or trade 
mark, which would lead to more business; that 
the firm that had its product trade marked had 
an advantage over the firm that did not. Then 
he spoke of ‘‘ invisible dogs’’ that took the form 
of courtesy and dependability, and scored the 
type of dogs designated as ‘‘price cutting,’’ 
‘“sooners’? and ‘‘mail orders.’? Mr. Cooper 
said he liked to think of the convention in 
terms of an organized hunting party, in which 
each hunter goes out in quest of game with the 
aid of one or more good dogs. No hunting 
party was ever a success without good dogs 
and no business will ever be successful without 
those aids which will follow the building 
‘“game’? and tree it before some mail order 
““dog’’ picks up the trail. 

By and large, the twenty-third annual con- 
vention of the Mountain States dealers was suc- 
cessful from every angle, business done, in- 
formation furnished, and social activities. A 
summary of the proceedings will show that the 
Mountain group affiliated with the National 
association; action was taken with regard to 
making use of surveys of the lumber business 
in this section of the country; twenty-six firms 
adopted the national cost accounting system; 
a definite stand was taken toward the proposed 
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model lien law; decided opposition to the in- 
stalment plan of selling was voiced except in 
so far as it pertained to any individual dealer 
in which case it should be conducted carefully 
and to a limited extent; a local Hoo-Hoo club 
has been issued for Denver; no building ma- 
terial exhibits will be had in the 1927 con- 
vention; membership dues have been increased 
20 percent; a constructive program for 1926 
has been adopted in the association, not only for 
an increase of membership but also for more 
cooperation. 

The three days’ sessions were enlivened by 
musical numbers and, between discussions, mov- 
ing pictures shown of the various phases of the 
lumber industry. The final registration lists 
showed that more than 250 had attended the 
convention. Many remained to take in the 
Denver Stock Show Jan. 17-23. 


Opinions on 1926 Prospects 


W. A. Scueuricu, Farmer’s Lumber Co., Im- 
perial, Neb.—I believe that 1926 will be about the 
same as 1925 as regards building in that part of 
the country. Farming conditions are good. There 
will be more new building, however, than remodel- 
ing. 


R, S. Grier, Grier Lumber Co., Cheyenne, Wyo. 
—-We had a good year in Cheyenne during 1925 
and business is advancing right along. I believe 
building conditions will be about the same, with 
considerable remodeling. Building of homes will 
continue, although on perhaps a slightly decreased 
scale, whereas many improvements will be made. 
There will be considerable business building, in 
which will be included a $175,000 theater. 


W. E. McCiure, Newton Lumber Co., Colorado 
Springs, Colo.—It’s hard to tell about Colorado 
Springs. Sometimes when the least business is ex- 
pected, it happens that the volume is large. I 
have no doubt that from the present outlook re- 
modeling will furnish the greater portion of the 
lumber business, although some new ventures are 
planned. This year does not look so promising 
as 1924 did, but it may be about the same as 
1925. 


P. J. Buack, P. J. Black Lumber Co., Cheyenne, 
Wyo.—I think conditions are favorable for a good 


year. We’re so snowed under right now though, 
it’s hard to tell just what to expect. 
A. J. CUMMINS, Brush Lumber Co., Brush, Colo. 
The beet prices are so good that the feeling 
among our people is as good as could be expected. 
There will be quite a lot of new building and some 
remodeling. 


H. C. Hocu, H. C. Hoch & Sons, Yuma, Colo.— 
Wheat looks fine because we have had plenty of 
moisture. The lumber business in January has 
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A. S. CHAPPELL, J. H. BURNSIDE, 
Denver, Colo. Denver, Colo. 


Members of Knot-Hole Club Who Helped to Enter- 
tain Convention Delegates 


been better by far than that of last January. I 
believe business will pick up and greatly exceed 
what it was in 1925. There will be a great deal 
of remodeling. All in all, I look for better busi- 
ness, even if it does not exceed last year’s volume. 


HARRY NUTTING, Littleton, Colo.—Prospects for 
remodeling will be better this year than 1925, 
especially among farmers. They have not been 
able in the past to do what they will be able to 
do this year. We’ve had four times the snow we 





had last year. I believe city buildings will be 
more, dwellings about the same. 


E. G. Kviewer, Seibert Lumber & Coal Co., Sei. 
bert, Colo.—One thing is certain, there will be no 
falling off in the lumber business, but every pros. 
pect is that it will be better. 


_- — 


M. J. DuGan, Citizens Lumber & Supply Co., 
Fleming, Colo.—Immediate prospects point to a 
great deal of remodeling. Prospects in general 
are considerably better than last year this time, 
Live stock prices and farm products prices are 
good, which makes the farmer feel like investing 
in lumber. 

Leo G. LoNG, Farmer’s Lumber Co., Alamosa, 
Colo.—Business is reported good with mostly new 
buildings to make up the greater portion of build- 
ing activities. This year will undoubtedly be bet- 
ter than 1925. 

C. A. Len, Atwood Lumber Co., Atwood, Colo.— 
Business is declared to be fair and considerable re- 
modeling expected in the spring. There is, how- 
ever, no great change anticipated. 


J. C. Younc, Hogsett Lumber & Mercantile Co., 
Niwot, Colo.—Business has been growing and 
promises to continue to grow considerably. Pros- 
pects for lumber material buying are good. Farm- 
ers are all rejoicing over the heavy snows and the 
high beet prices. 





PREPARES A NIFTY MENU CARD 


The Denver Knot-Hole Club, which acted as 
host to the Mountain States’ dealers at the 
sixteenth annual dinner on Jan. 15 at the 
Denver Dry Goods Co. tea room, prepared a very 
novel menu card. It consisted of four sheets 
and a cover, the latter being in imitation, both 
front and back, of a blue print. The front 
showed specifications for making the millwork 
of an elaborate building entrance, while the 
back was apparently the floor plan of a 3-story 
school building, with shops, auditorium, swim- 
ming pool ete., that go to make up such an in- 
stitution. The first inside sheet gave the menu, 
and on the second and third sheets were repro- 
duced photographs of members of the club; the 
fourth sheet listed the names of the different 
companies which acted as hosts. 


California Pine Association Adopts New Operating Plan 


(Continued from Front Page) 


effect just as soon as the officers and new direc- 
tors can go through with the necessary formali- 
ties. 

Officers elected were as follows: 

President—Arthur Heavenrich, 
Madera Sugar Pine Co., Madera. 

Vice president—D. H. Steinmetz, president of 
the Standard Lumber Co. 

Treasurer—Elmer H. Cox, president of the Ma- 
dera Sugar Pine Co. 

Board of directors—R. D. Baker, Lassen Lum- 
ber & Box Co.; A. Heavenrich, Madera Sugar Pine 
Co.; James Danaher, Michigan-California Lumber 
Co.; H. D. Mortenson, president Pelican Bay Lum- 
ber Co.; Willis J. Walker, vice president Red River 
Lumber Co.; O. C. Haslett, Spanish Peak Lum- 
ber Co.; D. H. Steinmetz, president Standard Lum- 
ber Co.; B. A. Cannon, general manager Sugar 
Pine Lumber Co.; J. M. White, Weed Lumber Co. ; 
W. T. Virgin, Clover Valley Lumber Co., and 
W. G. Kahman, McCloud Lumber Co. 


sales manager 


Another new phase of the association govern- 
ment will be the advisory committee, formed 
of a member from each mill of the association, 
not to be named but sent to such meetings 
which the particular mill wishes to attend. 
This representative need not be named before- 
hand but apply for admission at the meeting, 
discuss the problems as a representative of the 
particular mills which he is representing and 
cast a vote for that manufacturer. This vote 
will then be a guide for the board of directors 
who will make the decision of the advisory 
committee official by their approval. 

With the decision of the association members 
to discontinue the price statistical service to 
any one in the lumber industry except members 
of the association, a plan was proposed for the 
organization to purchase and operate a private 
printing plant to make possible more secrecy 


in price information and statistics. Average 
price information and monthly comparative re- 
ports hereafter will be of a confidential nature 
and not available to the general wholesaler or 
commission man. A committee was appointed 
to get information as to the possible cost and 
maintenance of a printing plant wherein all 





D. H. STEINMETZ, 
Standard City, Calif. ; 
Vice President 


ELMER H. COX, 
Madera, Calif. ; 
Treasurer 


office stationery and interoftice blanks for re- 
ports and other stationery would be printed in 
addition to the weekly price reports. 

Another victory for the association was seen 
in the decision of the box men not to put into 


effect the proposed grading rules affecting box 
shook materials. However, the rules are to be 
turned over to the association’s grading rules 
committee for publication in the graders’ rule 
book. 


The question of establishment of a branch of 
the National Association of Box Manufacturers 
was delayed until the arrival here of a delega- 
tion composed of B. F. Masters, chairman of 
the board of governors of the box association, 
F. C. Gifford, Paul L. Grady, chief engineer 
of the body and Louis Wuichet, who are due to 
arrive Feb. 22, to put the proposition of estab- 
lishing a branch of the association here, before 
the members of the pine industry. No action 
will be taken until after that time. 


Maj. J. A. Dorst, executive officer of the Army 
Engineering Corps, Ninth district, which in- 
cludes San Francisco, addressed the stockholders 
on ‘‘Procurement of Lumber for War Needs.’’ 
Maj. Dorst is leading a movement to organize 
for the wartime supply of timbers and lumber 
so that delay will be eliminated. 


Paul G. Redington, recently appointed as- 
sistant to Col. William B. Greeley, United 
States forester, attended the luncheon held at 
noon and bid goodbye to the lumbermen. The 
forester lauded the pine men for the cordial co- 
operation they had extended to the Forest Serv- 
ice, making possible a great reduction in loss 
by forest fires. Col. S. O. Johnson, formerly 
of the Weed Lumber Co., also attended the 
meeting and was one of the speakers at the 
lunch, 


Just before adjournment the association voted 
to retain George T. Bell, of Washington, D. C., 
as traffic attorney of the association. Mr. Bell 
is now in Kansas City fighting for lower freight 
rates for Pacific coast lumbermen. 
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First Annual of Georgia Retailers Draws Large Attendance; 
Discuss Cost Accounting, Lien Law and Retail Distribution 


(Continued from front page) 


Georgia outside of Atlanta, and a number of 
visitors from Alabama. 

Herbert J. West, president West Lumber 
Co., Atlanta, presided. The meeting convened 
on Tuesday morning and following invocation 
the address of welcome was given by B. 8. 
Barker, secretary Atlantic Chamber of Com- 
merce. 

Touching briefly upon the present condition 
of business in the Atlanta and Georgia terri- 
tory, particularly as it affects the lumber busi- 
ness, Mr. Barker stated that recent investiga- 
tion by the Atlanta Chamber of Commerce in- 
dieated this district to be in the best shape 
financially, industrially and agriculturally in 
several years, with a promise of another big 
construction record during 1926, a record that 
may even exceed that of 1925, which was the 
largest building year in Atlanta’s history, and 
one of the largest building ycars for the whole 
of Georgia. Hence, he declared, the outlook 
for the retail and wholesale lumber business 
in all parts of the State is unusually bright. 

Response to Mr. Barker’s address was given 
by E. Darden Borders, Hightower Lumber & 
Supply Co., of Cedartown, Ga., who also dis- 
cussed briefly the present condition of busi- 
ness throughout the State, and expressing 
opinions similar to those of Mr. Barker. He 
commented on the value of organization and 
association, deelaring that even though the 
Georgia body is still in its infancy, it has al- 
ready accomplished a great deal for the indus- 
try in this State. 


Committee Appointments 


President West appointed the following 
committees: 

Resolutions: R. C. Morrison, W. C. Disbro Lum 
ber Co., Atlanta, chairman; A. O. Marbut, Marbut- 
Williams Lumber Co., Atlanta, and M. L. Carter, 
Carter Bros., Rochelle. 

Nominating: O. B. Willingham, Willingham-Tift 
Lumber Co., Atlanta, chairman; R. C. Morrison, 
and S. H. Adams, Macon. 


Legislative: J. W. McCook, J. W. MeCook Lum 
ber Co.. Macon, chairman; H. FE. Fellows, La 
Grange Luraber & Supply Co., La Grange, and M. E. 
Dyess, Augusta Lumber Co., Augusta. 

Cost: E. Darden Borders, Cedartown, chairman : 
C. H. Dudley, sr., Phoenix Planing Mill Co., At- 
lanta. and Henry Washington, Davis-Washington 
Co., Gainesville. 

The following new members were elected: 
Builders Supply Co., Macon; Willingham Sash 
& Door Co., Macon; Patillo umber Co., At- 
lanta (active). Addison-Rudesal Co., Atlanta; 
Guf Red Cypress Co., Savannah (associate). 

The annual report of the secretary and treas- 
urer showed the organization to be in good 
shape financially, with an ample cash balance 
on hand to earry on its work. 


President’s Address 


In his address, President West declared that 
the association had enjoyed a realJy remark- 
able growth sinee its organization at Macon 
some seven months ago. He stated that reg- 
gular meetings will be held four times a year, 
in addition to the usual annual convention. 
The quarterly meetings are to be held at dif- 
ferent towns and cities throughout the State, 
their purpose being largely to discuss local 
problems, while the annual meetings will be 
devoted to problems of a State-wide nature. 
He stated, too, that already this organization 
has done much to improve the business 
throughout the State, and that many of the 
members had told how its work had individ- 
ually helped them and their business. 

Discussing cost accounting, Mr. West declared 
that a careful investigation of the present situa- 
ion among the retail lumber and millwork dealers 
throughout Georgia indicates that the business 
stands badly if need of a uniform cost system, and 
that he believed, as did many other lumber dealers 
throughout the State, that should such a system 
be formally adopted, and put into use by the retail 
dealers, it would insure their adding considerably 
to their annual net profits. “We complain,” he 





declared, ‘‘of short profits. The solution, I believe, 
lies in the adoption of a good uniform cost sys- 
tem, for the simple reason that the cause of short 
profits in ninety-nine out of one hundred cases is 
our lack of knowledge about costs.’’ He urged the 
organization, therefore, to go on record as favor- 
ing the adoption of such a system, the cost com- 
mittee to make a thorough investigation, recom- 
mend a satisfactory system, and the membership 
then to vote whether it should be accepted and 
used by the retail dealers in this State. 


Advocates Adoption of Model Lien Law 


Mr. West also advocated the adoption of a model 
lien law in Georgia, stating this to be almost or 
equally as important a problem as that of costs. 
For some time, he pointed out, a law of this na- 
ture has been in the making in this State, but so 
far no definite action has been taken in regard to 
it that is favorable to the lumber or building ma- 
terial business. He urged that the Georgia asso- 
ciation adopt some form of a model lien law, and 
that through the association and its legislative 
committee an effort be made when the Georgia leg- 
islature again convenes to have this law passed. 
By collective effort through the whole organiza- 
tion these matters could be successfully carried 
out where individual efforts on the part of dealers 
would accomplish little or nothing. 

The same thing is true of tax measures. To 
evidence this he pointed out the tax law passed by 
the Georgia legislature some two years ago by 
which all retail lumber dealers in Georgia are re- 
quired to pay an occupational tax, the amount on 
a graduated scale depending on the size of the city 
in which the dealer is located, $10 for dealers in 
the small towns, and running to $100 a year for 
dealers in the larger cities. Efforts are being made 
by the dealers in Georgia to have this law declared 
invalid in the courts, and at present are seeking a 
rehearing before the supreme court, which some 
time ago ruled the law constitutional 


Favors 100 Percent Dealer Distribution 


Another important point referred to by Mr. West 
was that of 100 percent distribution through the 
retail dealer, and he declared that there were any 
number of reasons why the manufacturer should 
practice this policy. The dealer has a big invest- 
ment tied up in his business, and yet there are 
some manufacturers who will not only try to sell 
their product through the retail dealer, but also 
will sell direct to the consumer in that deal- 
er’s own territory, a practice which he believed 
should be stopped through association effort. 

Referring to insurance, he told how coéperation 
would have the result of lessening premium rates, 
the association working in conjunction with the 
insurance organizations. Right now, he said, in- 
surance companies are making an effort to raise 
the rates for compensation insurance, but he stated 
this effort can be defeated by coédperative effort of 
the dealers, thus saving them a_ considerable 
amount each year. 

Mr. West closed with a recommendation that 
the Georgia association engage a paid secretary to 
handle the details of its work. This plan is likely 
to be adopted during the year. 


Stresses Value of Codperative Effort 


C. B. Harman, of Atlanta, secretary South- 
ern Sash, Door & Millwork Manufacturers’ As- 
sociation, discussed association work, pointing 
out what had been accomplished through co- 
operative effort. He strongly advocated the 
formation of State-wide organizations all over 
the South similar to the Georgia and the Ten- 
nessee retail dealer organizations, declaring that 
these State bodies would prove of material bene- 
fit to the whole industry. 

J. R. Nunnally, W. H. Nunnally Co., of Mon- 
roe, Ga., spoke on ‘£100 Percent Distribution by 
the Retailer,’’ declaring that those manufactur- 
ers who sold to consumers direct, and then also 
endeavored to sell to retail dealers as well, were 
injuring the retail business. 


Grade Marking of Southern Pine 


Albert R. Israel, of New Orleans, La., pub- 
licity manager Southern Pine Association, dis- 
cussed ‘‘Grade-marked Lumber,’’ suggesting 
that the Georgia association adopt a resolution 
favoring the practice of grade marking lumber 
by the manufacturers. It is a policy that is 
becoming more widespread in the South every 
year, Mr. Israel stated, and it is proving of 


considerable benefit to all branches of the busi- 
ness. He also commented on the new book 
which the Southern Pine Association has just 
published under the title of ‘‘Beautifying the 
Home Grounds,’’ containing many plans for 
articles made of pine wood such as swings, 
arbors, lattices ete., that can be used to make 
the home grounds more attractive. 


TUESDAY AFTERNOON 


The first address on Tuesday afternoon was 
by Hugh K. Taylor, of Chicago, on association 
work and codperation among the dealers, whole- 
salers and manufacturers identified with the 
various branches of the lumber and millwork 
business. 


Profit Margin and Cost Control 


W. Clement Moore, of Philadelphia, Pa., in 
his address on ‘‘The -Profit Margin and Cost 
Control’’ gave the convention some practical 
thoughts on profits and the relation of cost 
accounting to profits. He said that every busi- 
ness man should make an honest profit on his 
investment and a fair margin of profit on every 
sale and that successful business practically al- 
ways results from a well defined, carefully con- 
ceived plan of business organization governed 
by intelligent executive control. Business prog- 
ress is obtained by utilizing business facts in 
a comparative and constructive manner. 


Mr. Moore, after a few preliminary remarks 
on progress, launched into his subject of costs, 
saying: 

In your business today, at this very minute, the 
silent little figures of cost exist. They are the 
ever-working, ever-necessary elements which must 
be controlled else they will control both you and 
your business. So let us consider that your costs 
of doing business must be known because they in 
a sense either absorb or fix your net profit. But 
costs even when known must be comparable to be 
of the greatest value to us. Your own comparative 
costs will be your first concern, because they will 
prove a very definite guide in controlling the op- 
erating expenses of each of your various depart- 
ments. Then you will, of course, need to compare 
very carefully and watch very closely your cost 
margins, or rather the margin between your rev- 
enue or income and the cost of doing business. 
Figured still more closely, you will be able to de- 
termine your margin of gross profit on each line 
of goods handled. This information will quite 
naturally eee a very satisfactory executive check 
on what should be the right margin of gross profit 
and how it may be maintained. 


But we must go further in the matter of cost, 
than to compile and study the figures relating to 
our own business, because competition exists and 
keen competition must be healthy and fair for the 
good of competitors and consumers. Therefore we 
should know something of our competitors’ costs 
or rather the average cost of doing business within 
a given territory. Such knowledge can best be 
obtained through a uniform cost system. 


President West a few months ago made this 
very pertinent statement: 


“Knowing your costs is the secret of success. 
It is remarkable how dealers who are simply guess- 
ing day after day and month after month survive 
as long as they do. We are now entering upon a 
new era in the business world where profits will be 
small and overhead hard to control. Keener com- 
petition will demand that a dealer shall know his 
costs or find himself out of the running.” 


Control Through Comparative Reports 


The uniform method of determining costs has 
always proven the correct way to stop leaks and 
losses. If we are to place our business figures on 
the right side of the ledger we must know not 
only our own costs but we must know how those 
costs compare with others in the same trade or 
industry. Such knowledge presented to you ex- 
ecutives every month in the form of comparative 
statements will enable you to immediately place 
your finger on dozens of little leaks creeping 
stealthily into your business, and best of all be- 
cause you have such monthly control you are able 
to stop the leaks in time, 

A uniform cost system is the most satisfactory 
way to eliminate price cutting. In all parts of 
the country one hears about the evils resulting 
from the price cutting that some business men are 
practicing. This is especially true in those com- 
munities where the general demand has shown a 
tendency to slump. Dealers who have increased 
investments in their plants and capacity to serve 
the peak demand of former years are reluctant to 
readjust themselves to existing conditions. They 


endeavor to force the demand by cutting the price. 
They seem to feel that because they were once able 
dollars’ worth of merchandise, 


to sell a million 
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they must continue to do so, regardless of the 
ever changing demands of a community. 


Forget Fundamentals of Merchandising 


In their eagerness to get a large volume of busi 
ness they forget some of the fundamentals of 
merchandising. They will argue and satisfy them- 
selves with theoretical calculation based on the 
proposition that increased volume will mean quick 
turnover and will enable them to operate on a 
smaller margin of profit. 

While these theories appear practical on paper, 
close observation proves conclusively that they do 
not work out in practice. The average dealer who 
gets this big-volume, quick-turnover idea does not 
go into his calculations deep enough fully to com- 
prehend what he actually has to accomplish in 
the way of increased volume to offset the loss he 
sustains by cutting his price. If cutting the price 
would create a new, or an additional field for his 
product there might be some justification for his 
action; but unfortunately this is seldom, if ever, 
the case. As a consequence it is not only an unh- 
profitable procedure to him, but frequently is 
ruinous to the whole industry in his community. 
We wish to call your attention to the following 
examples of what happens when a price is cut. 

A dealer who knows his cost of operations real- 
izes that he must make 25 percent gross profit on 
merchandise that he sells, therefore he adds 383%, 
percent to the delivered cost of material. The 
sales price of his goods is $100 and the cost of 
material is $75, leaving a gross profit of $25. 

This dealer is told that his price is high and, 
even though he knows that such a margin is his 
“dead line” if he desires to earn a reasonable net 
profit, he yields to the temptation of volume and 
accepts the business on a 5 percent cut price. That 
sale then appears as follows: Sales price, $95; 
cost of material, $75; gross profit, $20. The cost 
of material remains the same, and the dealer’s 
cost of doing business has not changed, but $5 
of profit has been sacrificed and additional volume 
must be secured to offset this loss. 


What Happens When Price Is Cut? 


To regain the $5 gross profit lost on the original 
bill 25 percent additional business must be ob- 
tained, which, in this particular illustration. 
amounts to $23.75. Wow many lumbermen realize 
when they cut a price 5 percent that it is neces- 
sary to have a 25 percent increase in volume to 
offset that cut? Is it possible to obtain this 25 
percent increase in a staple business without ma 
terially increasing the scope of operations and 
perhaps going into other territory? And if that 
be done, it necessarily means increased expense. 

Recently it was brought to our attention that a 
dealer in a northern city cut 15 percent to sell a 
bill. We do not think this dealer understood that 
in order to offset the sacrifice he made, he would 
have to obtain an increase in volume of 250 per- 
cent. Most merchants will hesitate when they 
know the facts about making such a slash. 

If business men in any line of industry would 
adopt a uniform cost system and see that group 
installations are made, then call meetings and com- 
pare figures, price cutting would soon be elimi- 
nated; the whole industry would soon be on a 
sound basis; and individual concerns. using the 
system would be assured always of a fair and just 
return on their investment. 

Some recent statistics are interesting. In the 
printing trade where no good uniform costs are 
applied 253 out of 808 concerns showed heavy 
losses during a prosperous year when losses should 
have been almost entirely eliminated. Almost the 
same result came about in the paper trade with 
eighty-six out of 244 suffering heavy losses. In 
a similar test of 100 retail lumber yards where 
the uniform cost system had been installed all 
showed a profit ranging from 4 percent to 15 per- 
cent on their investments. We can offer no better 
proof of the value of costs in making your profits 
sure. 

Building and Loan Association Work 

Building and loan association work was the 
topic discussed by Frank A. Chase, of the 
American Savings, Building & Loan Institute, 
of Kansas City, Mo. He showed the dealers 
how important these associations are to all 
branches of the lumber and millwork business 
in that they increase home building. He 
pointed out there is need for organized work 
in Georgia to inerease the number of such 
organizations, and that dealers would find such 
work distinctly profitable. 

L. L. Dougherty, of Dougherty, MecKey & 
Co., of Valdosta, Ga., spoke on ‘‘Lumber Mer- 
chandising as the Wholesaler Sees It,’’ declar- 
ing that a spirit of codperation between the 
wholesaler and the retailer will prove of con- 
siderable benefit to both. He also opposed the 
practice of some manufacturers, and even 
wholesalers, of selling their product direct to 
the consumer, particularly in a territory where 
they also try to sell through the retail dealer, 
and stated that he believed concerted effort on 
the part of the associations could put a stop to 
this practice. 

B. M. Lufburrow, State forester, spoke on 
forestry work in Georgia, and what the State 
forestry department hopes to accomplish dur- 
ing the next few years in reforestation work 


and in the preservation of the existing forest 
lands. 
FIRST ANNUAL BANQUET 

The first annual banquet of the association 
was held Tuesday night at the Henry Grady 
Hotel, followed by a number of short talks as 
to the condition of the retail lumber business in 
Georgia and the southeastern territory. These 
talks indicate that business recently has been 
quite satisfactory, that it has been improving 
steadily since the first of the year, and that 
the outlook for the coming spring and summer 
gives promise of a particularly prosperous 
period due to the large amount of new construc- 
tion in prospect. 

FINAL SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

ATLANTA, GA., Jan. 20.—AlIl officers of the 
Georgia Retail Lumber & Millwork Association 
were reélected at the final session of the an- 
nual convention here today, as follows: 

President—Herbert J. West, Atlanta. 

Vice president—T. M. Willingham, Macon, 

Secretary and treasurer—-W. B. Willingham, jr., 
Atlanta. 

Directors—C. H. Dudley, John Mills, J. W. Me- 
Cook, Henry Washington. M. E. Dyess, Il. E. Fel- 
lows, Frank M. Durant, bE. Darden Borders, J. R. 
Nunnally and Kenneth Hodges. 

Augusta, Ga., was selected as the place for 
the first quarterly meeting for 1926, which will 
be held on Thursday, March 25. 

Value of Local Clubs 

The first address today was by Fred H. 
Ludwig, of Reading, Pa., director National Re- 
tail Lumber Dealers’ Association and chairman 
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Atlanta, Ga.; 
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of its arbitration committee. He spoke on as- 
sociation work, one of the most interesting talks 
of the convention. He told of the remarkable 
success of the local club at Reading in improv- 
ing the lumber business in that city, and urged 
the Georgia body to form local clubs in all 
towns and cities in the State, declaring they 
would prove very beneficial to the business. He 
told particularly of the success of the credit ex- 
change work of the members of the Reading 
¢elub, which has saved the dealers there thou- 
sands of dollars the last two or three years by 
eliminating their acceptance of poor credit risks. 
He also told of the suecess of the Pennsylvania 
dealers’ organization, and of how it worked in 
cooperation with the National association, urg- 
ing the Georgia body to adopt a similar plan. 

Col. J. W. Warden, representing the Red 
Cedar Shingle Bureau, urged the association 
to go on record as opposing the adoption of 
antishingle ordinances, a considerable number 
of which have gone into effect in southern towns 
and cities the last few years. The bureau, he 
declared, is meeting with considerable success 
in defeating such ordinances, and also has sue- 
ceeded in bringing about the repeal of many 
of them that had already been passed. The 
association took no definite action in the mat- 
ter at this meeting, referring it to the reso- 





lutions committee which will report at the 
quarterly meeting at Augusta in March. The 
association favors such a resolution, and it will 
likely be adopted at the coming mecting. 

Osear Venable, prominent fire insurance man 
of Atlanta, spoke on insurance inspection in 
retail yards and lumber plants, giving a number 
of instances to show where such inspection had 
resulted in the staving off of what might have 
proved disastrous fires, and also showing how 
proper equipment in the yard or plant would 
materially reduce the insurance premium, thus 
adding to net profits. 


Gist of Resolutions Adopted 


Lack of time necessitated the elimination of 
several matters from the regular program, and 
the resolutions committee then reported. Three 
resolutions were adopted, one favoring the re- 
peal of the occupational tax on lumber dealers 
in Georgia, and until this is done the turning 
of the entire amount derived from the tax over 
to the Georgia forestry department. 

The second resolution favored the grade 
marking of lumber, endorsing the Hoover plan. 
The third favored the establishment of more 
building and loan associations in Georgia, and 
commended the American Saving, Building & 
Loan Institute, and the Georgia State League, 
for their work in this respect. 

George West, prominent Atlanta lumberman 
and brother of Robert J. West, is the president 
of the Georgia league. 

The committee on cost accounting reported 
through its chairman, E. Darden Borders, that 
it had drawn up a system very similar to that 
of the National association, and urged its adop- 
tion by the Georgia association. This matter 
was referred to the board of directors for action 
at the Augusta meeting. 

The only new business was the decision to en- 
gage a salaried field secretary during the first 
half of this year, who will work as an assistant 
to the secretary. The members of the associa- 
tion agreed to underwrite the salary and ex- 
penses for this office. 

Wednesday afternoon was devoted to enter. 
tainment, including golf matches at the Druid 
Hills Golf Club, W. F. Methvin being chairman 
in charge; and a sightseeing trip around At- 
lanta, Paul Patton being chairman in charge of 
this feature. 

Georgians Speak Optimistically 

Interviews with some of the retail dealers 
attending the convention of the Georgia asso- 
ciation indicate that the retail business in all 
parts of the State has been fairly good the 
last few weeks, with a steady and fast in 
creasing demand noted since the first of the 
year. Optimism over the outlook for the 
spring and summer months was the keynote 
of these interviews, which follow: 

S. J. PATILLo, president Patillo Tamber Co., 
Atlanta—We are more than satisfied with the out- 
look for the lumber business in Georgia during the 
first half of 1926 at least, and believe that busi 
ness is going to prove unusually good most of the 
year. Though Atlanta established during 1925 
a new construction record, conditions are so favor 
able to building now that it seems an even better 
record than this may be made during the present 
year, and that home construction will be especially 
active. We have enjoyed a brisk business through 
the winter months so far, and a steadily improving 
business of late. 


ITERBERT J. WEST, president West Lumber Co., 
Atlanta—We have very little to complain about 
Our business has been active for some months, and 
not only that, but the outlook gives promise of an 
excellent lumber demand in the Atlanta section 
through the coming spring and summer, due to the 
fact that there is going to be an unusually large 
amount of new construction done in the city and 
adjacent territory during the year. Business has 
been better with us than usual all this winter. 


C. H. Dupiey, Sr., Phoenix Planing Mill, At- 
lanta, Ga.—Business is quite good, inquiries are 
very active, and the outlook is excellent. Sales 
have improved materially since the first of the 
year and appear to be increasing rapidly from day 
to day. Considering the lumber business as a 
whole in this section, I would say that it was in 
for a decidedly prosperous year during 1926, and 
that all dealers will enjoy good business in all 
parts of the State. Indications are that Atlanta 
may even establish a bigger building record in 1926 
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than in 1925, in spite of the fact that 1925 was 
a record year. 


W. B. WILLINGHAM, Jr., Willingham-Tift Lum- 
ber Co., Atlanta, Ga.—Our business has been bet- 
ter than it ordinarily is all this winter because of 
the fact that there has been little abatement in 
new construction here. We enjoyed especially 
good business during the last few months of 1925, 
and we are looking for 1926 to prove an excellent 
vear. Indications give promise that there will bea 
particularly large amount of new building here the 
coming six or eight months, and we are looking for 
home construction in the Atlanta territory to be 
unusually active. 


Cc, A. MATTHEWS, De Kalb Supply Co., Decatur, 
Ga.—While business has been fairly satisfactory 
the last month or two, save for a lull during the 
holidays, it has improved during the last two 
weeks, and gives promise of being especially good 
the coming spring and summer. There is a large 
amount of new construction in prospect for this 
territory. 


A. O. Marset, Marbut-Williams Lumber Co., 
Atlanta, Ga.—Prospects of a large construction 
year again in Atlanta naturally make the outlook 
for the lumber business from a retail standpoint at 
jeast all that could be desired. We expect it to 
prove a very satisfactory year, Business of late 
has been better than usual at this time of year; in 
fact, has been particularly good all winter. 


J. Epwarbd FLynt, Williams-Flynt Lumber Co., 
Atlanta, Ga.—We have been recently figuring on 
a particularly large amount of new construction 
work for this early in the season, and take this as 
an indication that the retail lumber business in 


Atlanta and the adjacent territory will prove un- 
usually good the next few months. In fact, our 
sales of late have been the largest for this period 
of the year in some time and they appear to be im- 
proving steadily. From my observations I would 
say that the retail lumber dealers in Atlanta will 
enjoy as good a January this year as they have 
enjoyed in the last four or five years. Further- 
more, the outlook for the spring and summer 
promises continued prosperity. 


J. W. McCoox, J. W. McCook Lumber Co., 
Macon, Ga.—Building in Macon is more active 


than usual this winter and, therefore, retail lumber 
business also is better than it usually is in the win- 
ter period. We look for a really good year, as 
there is promise of considerable construction ac- 
tivity. 

IIENRY WASHINGTON, Davis-Washington Co., 
Gainsville, Ga.—We are figuring on a good amount 
of new work and hence are confident the coming 
spring will prove active for the retail lumber trade. 
There is promise of another big building year in 
Georgia. Our business has been quite satisfactory 
all winter, and lately has been improving quite 
steadily. 





E. DARDEN Borpers, Hightower Lumber & Sup- 
ply Co., Cedartown, Ga.—We have found business 
so good of late that it has been necessary to en- 
large our plant and are building a new planing 
mill, storage sheds, warehouse and offices, and add- 
ing some new dry kiln equipment. The prospects 
for spring and summer appear to be fine. 

J. Ih. MILLs, Newton Coal & Lumber Co., Griffin. 
Ga.—We have little cause for complaint. We have 


enjoyed a better-than-usual business all winter 
just as we did last fall, and of late business has 
been getting steadily better. We are more than 
optimistic over the outlook for the coming few 
months. 


M. Mack Evans, Atlanta, Ga., representing the 
Steel City Lumber Co., Birmingham, Ala.—Busi- 
ness has been lately improving at a good pace, and 
promises to continue doing so. As there appears 
to be another big construction year in prospect for 
Georgia we naturally look for the lumber business 
to enjoy a prosperous era. 


J. H. Starr, J. W. Starr & Sons, Atlanta, Ga.— 
There is a mighty good lumber year in prospect 
for Georgia dealers from all I can see. Construc- 
tion has been active all winter, more so than usual 
in fact, and from the amount of work dealers are 
figuring on indications are for a very large amount 
of building this spring and summer. 


PauLt Patton, Dudley Lumber Co., Atlanta, Ga. 

We are wholesalers, and recently have noted a 
marked improvement in our demand from the retail 
trade in this section; hence we feel confident the 
business is going to prove unusually good the com- 
ing year. Lately, sales have been much better than 
they usually are this early in the season. 


J. R. NUNNALLY, W. H. Nunnally Co., Monroe, 
Ga.—Business has been improving at a good rate 
the last two or three weeks, and is better with us 
now than it usually is so early in the year. The 
outlook for the year seems to be good, as there is 
a large amount of new construction to be carried 
out in all parts of Georgia. 


Maine Mills See Need for Balancing Supply With Demand 


PorTLAND, Mg., Jan. 18.—It is imperatively 
necessary to reduce radically the production of 
boxboards in the Northeast until present dry 
stocks on sticks have been absorbed, and the 
pressure of actual demand is sufficient to force 
prices on to economically sound and reason- 
ably remunerative levels, was the assertion of 
prominent lumbermen who spoke here last Fri- 
day at the annual meeting of the Maine Lum- 
ber Manufacturers’ Association. Lumber pro- 
ducers and dealers and box manufacturers from 
other sections of New England gathered here 
with the Maine lumbermen to discuss problems 
of mutual interest. 

H. Herbert Sturgis, president of the associa- 
tion, presided at the business sessions and was 
toastmaster at the dinner at the Hotel Fal- 
mouth. President Sturgis in his report gave a 
brief history of the organization of the associa- 
tion in July, 1921. He presented a table show- 
ing the workings of the economic law of supply 
and demand as applied to the lumber industry as 
represented by the Maine and New Hampshire 
association, taking as a basis the amount of 
stock reported on sticks as of June 30, 1921, 
with the price of round edge lumber delivered 
Boston at $29. 

With a material reduction of the stock on 
sticks in the hands of each operator Nov. 30 
of that year, prices had advanced to $30. In 
March, 1922, with further reduction of stock 
on sticks prices had advanced to $31. In Sept., 
1923, the reports showed the smallest stock on 
hand since June 30, 1921, and the’ price had 
advanced to $34 a thousand feet; July 1, 1924, 
showed a considerable increase of stock 
on hand, and prices had fallen to $32; April, 
1925, showed a still further increase of stock 
on hand, and prices had fallen to $29; July 31, 
1925, a further increase of stock on hand, and 
prices fell to $27; Jan. 1, 1926, showed a con- 
siderable reduction of stock on hand, and 
the price rose to $28. 

This proves, according to Mr. Sturgis, that 
the economic law of supply and demand works 
as accurately on round edge box boards as on 
any other commodity, and that with an in- 
creased supply, prices fall. As supply and de- 
mand balanee, prices are fair to both parties, 
and with a decrease in the surplus, prices rise. 
It was the consensus that a further curtailment 
of production and a consequent reduction of 
surplus will be necessary before it will be pos- 
sible to manufacture and market round edge 
box boards at a reasonable profit. 

Other speakers strongly endorsed President 


Sturgis’ assertion that in the recent past the 
formal action of the association in unanimously 
voting in favor of restriction of production had 
not worked out satisfactorily. C. L. Turgeon, 
of Turgeon Bros., lumber wholesalers of Au- 
burn, Me., was strongly of this opinion. 

One solution recommended was that the 
Maine and New Hampshire producers of box 
lumber follow the example of red cedar shin- 
gle mills in the Northwest, where over-produe- 
tion is stabilized by actually closing down 
plants for weeks at a time. A wholesaler re- 
cently returned from a trip to the West Coast 
mills declared that if smoke is seen coming 
from a sawmill stack it tells everyone that this 
particular producer is not loyal to the associa 
tion program, whereas here in Maine where the 
matter of curtailing production has been left 
indefinitely to the individual judgment and 
spirit of fair play of the association members, 
there has been no accurate check on how the 
matter is working out. 

Owen Johnson, president of the New Hamp- 
shire Lumbermen’s Association, a guest of the 
Maine lumbermen, spoke along similar lines. 
F. L. Cram, of Manchester, N. H., and Ralph 
F. Seavey, of Rochester, N. H., also were 
present as delegates from the New Hampshire 
organization. 

Frank W. Winter of the Union Box & Lum- 
ber Co., Auburn, strongly favored definite as- 
sociation action which might result in a pro- 
gram of balancing supply with lumber demand, 
stabilizing box lumber prices on a sound eco- 
nomic basis and eventually benefiting all con- 
cerned from growing tree to the ultimate con- 
sumer of merchandise shipped in wooden con- 
tainers. 

M. W. Fleming, of Boston, secretary of the 
National Association of Box Manufacturers, en 
dorsed these views. He deelared that the box 
manufacturer would rather have stabilized 
prices for box lumber, even though this means 
no more bargains in distress lumber, because he 
can then figure definitely on his raw material 
and know definitely what his selling prices for 
boxes will be. Secretary Fleming said that the 
box manufacturer is not entirely altruistic in 
desiring that the lumber manufacturer shall 
also make a fair profit, but looks at the prob- 
lem in a broad way and sees that the industry 
must be mutually profitable in order to attain 
its maximum volume and success. 

He proposed that the producers of box lumber 
shall assess themselves 5 cents on each 1,000 
feet they sell and contribute this amount to the 


National Association of Box Manufacturers’ 
appropriation for a national advertising cam- 
paign setting forth the uses and advantages of 
wooden boxes as merchandise containers. This 
suggestion aroused considerable discussion. No 
formal vote was taken. Secretary Fleming sug- 
gested that members of the National Associa- 
tion of Box Manufacturers and of the Eastern 
Shook & Wooden Box Manufacturers’ Asso- 
ciation should take up the question of the 5 
cents on a thousand feet assessment with the 
individual boxboard manufacturers with whom 
they place contracts in the future. 

In his general address Secretary Fleming, 
speaking for the wooden box manufacturers, 
declared that the competition of the fiber con- 
tainer is now at its peak. He said that the 
fiber container people have rapidly expanded 
their business until they have now reached prac- 
tically every source of consumption which can 
use fiber containers to advantage. This means 
that the wooden box interests now know the 
worst and can be sure that the trade left to 
them will continue to buy wooden boxes because 
fiber containers are not satisfactory for their 
requirements, and they must have wooden boxes 
despite the higher cost in comparison with the 
fiber container competition. 

Others who took an active part in the pro- 
ceedings and discussions were C. S. Seavey, 
Harry D. Brooks and J. W. Sturgis, of Port- 
land; W. H. Chadbourne, of Auburn; George 
H. Smith, of Waterboro; John E. MeCarthy, of 
Lewiston; S. H. Fitts, of Freeport; EK. S. Giles, 
P. W. Brewster and Harry B. Pratt, of Kezar 
Falls; Fred C. Small, of Cornish; C. M. Cheney, 
of Biddeford; W. B. Deering, of Hollis Center; 
John H. Stevens, of Alfred; H. H. Bishee, of 
Bridgton; S. C. Ridlon, of North Bridgton; 
F. E. Whitman, of Saco; C. F. Cummings, B. 
G. McIntire, George F. Hill and EK. L. Brown, 
of Norway; D. R. Hawkes, of Sebago Lake; 
and L. H. Penley, of West Paris. 

The association has established offices and 
headquarters here, at Room 511, Press Build- 
ing. The following officers were continued in 
charge of the association affairs: 

President—H. H. Sturgis, Portland. 

Vice president—George W. Smith, South Water- 
boro. 


Secretary-treasurer—C. Samuel Seavey, Port- 
land. 
Directors—H. H. Sturgis, Portland; W. E. Mor- 


rill, Woodfords; C. M. Cheney, Biddeford; B. G. 
McIntire, Norway, and Samuel Fitts, Freeport. 
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Annual Meeting and Banquet of Lumbermen’s Association of 
Chicago Marks End of Fifty-Seventh Year of Achievements 


(Continued from Front Page) 

every dollar paid into its treasury was an in 
vestment in the interest of the local industry 
and that it was a positive factor in mak 
ing the business profitable. He briefly pointed 
out how it had introduced the spirit of codpera- 
tion into the local industry and had rendered 
valuable service in the arbitration, inspection 
and traffic fields and concluded by expressing 
the hope that the Jumbermen would rally to its 
support and preserve the institution for poster- 
ity. These remarks by the man who organized 
the association and for over thirty-two years 
served as its secretary evoked a fruitful discus 
sion, which was equaled in interest only by the 
officers’ reports and the annual banquet in the 
Red Lacquer room of the new Valmer House. 

According to the usual custom, the business 
meeting was held in the afternoon and preceding 
the banquet. The attendance was rather small 
when President M. G. Truman, of the Marsh & 
Truman Lumber Co., called the business session 
to order in the association clubrooms, but this 
deficiency was more than made up by the inter 
est displayed in the proceedings. After dis- 
pensing with the roll call and minutes, Presi- 
dent Truman read his annual address. This 
dealt with factors influencing the removal of the 
association headquarters to its present location, 
the present status of its membership and the 
need for increasing personal contact within the 
organization by use of the clubrooms. He said: 


The outstanding event of 1925 for this associa- 
tion was the necessity of moving to new quar- 
ters which had just definitely developed when 
the administration for that year took office. 
With advance in value of office space over the 
rates in our old lease together with the grow- 
ing objection to kitchen facilities in the larger 
and more modern buildings, the committee 
charged with responsibility for selection of new 
quarters had four alternatives facing it: 

First—Counting on an immediate and larger 
increase of membership than seemed possible 
upon short notice; Second—Making a combina- 
tion with some other organization, club or res- 
taurant that could furnish us dining room serv- 
ice, meeting rooms or both; Third—Abandoning 
our restaurant service entirely and maintaining 
only business office and meeting rooms; Fourth 
—Seeking quarters in a smaller and older build- 
ing more suited to club facilities. 

A large number of locations were investigated 
with no assurance from any that we could secure 
satisfactory dining room service at reasonable 
cost. The majority active in the association 
seemed unanimous that our dining room be 
maintained. It was for that reason that the 
present quarters were selected, giving us prac- 
tically a floor to ourselves in a building orig- 
inally built for club purposes, and largely so 
used at present. 

This has made a slight reduction in our prin- 
cipal overhead items, in place of an increase of 
probably 50 percent in our rent, had we been 
able to continue where we were, or secured sim- 
ilar quarters in a building of similar type. 

This, with careful management by our exec- 
utive secretary has enabled us to live within our 
income in spite of the expense of moving and 
refitting. It only remains to increase the active 
membership and the attendance at the club- 
rooms to make your association accomplish its 
best purposes. 

With the changes in our own organization and 
unfavorable conditions in the trade, we have 
been fortunate in gaining a few new members, 
enabling us to about hold our own in this regard. 


_ With a solvent and going organization, and an 
inheritance of fifty-seven years of useful service, 
I believe that the 1926 administration should put 
on an active drive to secure the membership of 
all reputable concerns in the Chicago district 
connected with the lumber industry and those 
outside doing business here, to whom non-resi- 
dent membership should be of value. 


While our inspection and arbitration facilities 
having as they do the sanction of law under our 
charter, are valuable assets, the greatest good 
can probably be done by the association in in- 
creasing personal contacts by more general use 
of the clubrooms. 

We have a heritage in this old charter which 
only came to its maximum opportunity for use- 
fulness when the present association was formed, 
providing a division for each different class of 
the lumber industry. Whether all of us seem 
to need the protection of this general organiza- 
tion at this particular time, we should not un- 
der any circumstances allow it to fail or dwin- 
dle but should keep it alive as a measure of in- 


surance to the lumber industry of Chicago and 
vicinity. 


The thanks of all of the association are hereby 


extended to our efficient executive secretary and 
to all of the loyal organization working under 
her, and my personal thanks to the officers, di- 
rectors and members of committees who have 
willingly cobperated in the work of the associa- 
tion during this difficult time. 

Kor the incoming administration, I can only 
wish that this activity and co6peration can be 
more generally extended through the member- 
ship of the association, not only for the good ot 
the organization, but for the benefit of the in- 
dividuals so employed, as we only gain from as- 
sociation work in proportion to what we put in. 

Secretary’s Report 

This report was followed by that of Secretary 
Ki. A. Thornton, of the E. A. Thornton Lumber 
Co., who briefly summarized the work of the 
year with the statement that the association had 
maintained its same service to members and had 
observed the strictest economy in the last year. 
However, he issued the warning that if the as- 
sociation is to function 100 percent efficiently 
in the future, some change in its government 
and operation would be necessary. This he 
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President Executive Secretary 
proposed should be worked by the board of di- 
rectors in earnest codperation with the member 
ship. ‘ 

Taking up the matter of attendance at asso- 
ciation meetings, the secretary said that 169 
meetings had been held in the last year and that 
these had been attended by 6,676 people. Nine- 
ty-two meetings were credited to the divisions, 
six to the board of directors, two to the asso- 
ciation, one to the United Employers’ Associa- 
tion and sixty-eight to outside organizations. 
Division B led in the total attendance figures 
with 522 present at forty-three meetings. Sec- 
retary Thornton then quoted figures trom the 
AMERICAN LUMBERMAN comparing the local re- 
ceipts and shipments of lumber and local stock 
and consumption in 1925 with 1924. Comment- 
ing on these figures he said they ‘‘show that 
the total receipts of lumber were 272,600,000 
feet more than the total receipts of 1924, sur- 
passing all records. The amount of lumber con- 
sumed locally was the highest figure yet reached, 
due undoubtedly to the great amount of build- 
ing in Chicago, which broke all previous ree- 
ords,’’ 

At this juncture Mr. Thornton read the names 
of members who had been called by death in 
1925 and the assemblage stood at attention as 
a mark of respect for their departed colleagues 
and friends. The list this year was remarkable 
for the fact that only two had crossed the great 
divide, Fred W. Upham, of Upham & Walsh, on 
Feb. 15, and Bolling Arthur Johnson, of the 
Lumber World Review, on Dec. 19. 


Reporting on the finances of the association, 
Treasurer A. H. Ruth said that they were in 
sound condition, with a balance on hand of 
something over $740. On formal motion the 
three preceding reports were ordered accepted 
und placed on file. An additional motion to ap- 
prove the acts of the directors as reviewed in 
these reports was passed without a dissenting 
vote. 


Committee Reports 


In the absence of its chairman, P. 8. Fletcher, 
Secretary Thornton read the report of the in- 
spection committee as follows: 

During the year 1925 the inspection depart- 
ment of the association received 151 requests for 
reinspection of lumber. ‘The total lumber in- 
spected was 1,436,043 feet. We are glad to re- 
port that the inspection department has _ been 
self sustaining. 

The traffic situation during last year and the 
outlook for 1926 were carefully reviewed in a 
report by A. N. Barton, traffic manager of Bur- 
naby Bros. Lumber Co., chairman of the traffic 
committee. This report also was read by Seere- 
tary Thornton, as Mr. Barton was unable to be 
present. The opening of the report consisted of 
the following statement by Robert 8. Binkerd, 
vice chairman of the committee on public rela- 
tions, of the Eastern Presidents’ conference who 
finds the situation good and the outlook for the 
immediate future excellent. 


Kor the first half of 1926 economic conditions 
seem to warrant belief in a continued broad pro- 
duction and distribution in most lines, with 
railway traffic probably at least upon a parity 
with the traffic of 1925. It is difficult to see be- 
yond the middle of the year because of the im- 
portance which crops will have, not alone in 
traffic offered for transportation, but in re- 
plenishing and continuing the purchasing power 
of our great farming population. Should our 
1926 crops be reasonably large in amount and 
fairly adequate in price, then the year 1926 may 
slightly surpass 1925 in the volume of traffic 
handled. The railroads will add to the good 
times by larger purchases of cars and locomo- 
tives than in 1925 and by a continuance of 
important work on their track and structures. 
It would seem that new capital expenditures by 
the roads during the year will probably, «at least 
equal the $750,000,000 of this year. 


After quoting figures on revenue freight load- 
ing by weeks for the last three years, showing 
that 1925 had been a banner year, the report 
referred to the general optimism now prevalent 
in railroad circles. 

This same viewpoint, the report continued, 
seems to be expressed by the majority of 
shippers as indicated by the various chairmen 
of the regional advisory boards in their re- 
ports at the annual meeting held in the Black- 
stone Hotel, Chicago, Jan. 7, 1926. The con- 
sensus of opinion seems to be that there is no 
longer a railroad problem but what is now con- 
sidered as the railroad situation. The carriers 
have moved the largest volume of traffic in 
their history with no car shortage or other 
troubles. 

Only two division chairmen were present, and 
so the reports of the different working units of 
the association were very brief. Ernest T. 
Bond, of the Hugh McLean Lumber Co., chair- 
man of Division C., said that his division had 
met regularly with a good attendance, and 
that it appreciated the splendid codperation 
that it had received at the hands of officers, 
directors, and members. Secretary Thornton 
reported for Division D. by saying that few 
problems had occupied the attention of the 
softwood wholesalers and consequently only two 
meetings had been held. These had been well 
attended, and a feeling of codperation and good 
fellowship had been evident in all activities of 
the group. 


Activities of National Chamber 


The order of business next ordained the re 
port of the national councillor of the Chamber 
of Commerce of the United States, which was 
delivered by President Truman. As this was 
the third year which Mr. Truman had served 
as national councillor, he was very familiat 
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with all the activities of the national chamber 
and outlined them in a comprehensive manner. 


The first event of importance was the national 
distribution conference at which costs of dis- 
tribution were considered. The outcome of this 
meeting was to divert the public from the idea 
that distribution charges are an extra charge 
put rather a part of the initial cost. 

Two referendums were taken, one proposing 
that the national banking laws be amended so 
that national banks might engage in the same 
activities as State banks and the other that the 
Federal government repeal those tax laws dupli- 
eating State financial measures and take steps 
to prevent conflict in State and Federal tax laws 
in the future. 

The feature of the annual meeting at Wash- 
ington, D. C. was the dedication of the national 
chamber’s new home, which is in a sense a 
monument to Harry A. Wheeler, of Chicago, the 
first president of the organization and throug) 
whose effortS the funds necessary for its erection 
were raised. Everett Griggs was the only lum- 
berman to be elected to the board of directors 
put Chicago was singularly honored in the elec- 
tion of John W. O’Leary as president. The 
keynote of the meeting was service for the 
public good. 

Within the last few years the national cham- 
ber has come in close contact with the admini- 
stration at Washington and has exerted a good 
influence on the activities of many departments, 
which frequently come to the chamber for ad- 
vice and guidance. Mr. Humphrey, of the Fed- 
eral Trade Commission, was present and outlined 
the revised attitude that the commission is 
taking toward business. He said that the com- 
mission is trying to eliminate cases growing out 
of the attacks of one competitor on another and 
is refusing to arrest on suspicion alone. 


Mr. Truman briefly reviewed the resolutions 
adopted at the annual meeting, laying particular 
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Division H. (box manufacturers)—C. A. Staf- 
ford, Rathborne, Hair & Ridgway Co. 

Division [. (coopers)—W. O. Johnson, The 
Johnson Co. 

Division J. (manufacturers of southern hard- 


wood)—J. H. Faust, of Faust Bros. Lumber Co. 








After paying an eloquent tribute to Miss M. 
E. Cowper, executive secretary of the association 
for the efficient manner in which she has man- 
aged the affairs of the association, E. L. Cook, 
of the E. L. Cook Lumber Co. offered a mo- 
tion that the directors be instructed to raise 
her salary $25 a month, effective Jan. 1, 1926, 
in appreciation of her good work. It was car- 
ried unanimously. Miss Cowper responded with 
the suggestion that association members come 
to the support of the organization when it is 
unfairly criticised. She felt that a little boost- 
ing would go a long ways toward eliminating 
unwarranted eriticism. 

Mr. Cook further praised the association’s 
inspection service with the statement that it 
was worthy of a vote of confidence. In this 
connection President Truman said _ that 
grumbling had been heard about the work but 
that investigation revealed that there was no 
basis for dissatisfaction. Mr. Thornton thought 
that the only criticism that could be voiced 
against the service was the fact that it might 
be a trifle slow, but Mr. Cook pointed out that 
the National Hardwood Lumber Association 
was now more than two weeks behind in its 
inspections and that the local association had 
never been that far in arrears. 


Extend Thanks to Officers 


George D. Griffith offered a resolution ex- 
pressing the appreciation of the membership for 
the service and interest displayed by the officers 
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stress on that relating to the Panama Canal. 
In this connection, he said that it was his per 
sonal opinion that control of traffic through the 
canal should be placed in the hands of the 
same body that regulates the affairs of the rail- 
roads. 

It was at this point that Mr. Hooper was 
ealled upon for a few words, and the dean of 
Chicago lumbermen responded with the well 
chosen remarks that have been reported earlier 
in this article. 

Report of Nominations Committee 

At the close of Mr. Hooper’s talk, the presi- 
dent called for the report of the nominating 
committee, which was read by Secretary Thorn- 
ton. The report was accepted on proper motion 
and the following directors and committee mem- 
bers declared elected: 

Board of Directors 


Division A. (pine yards)—Sangston Flettler, 
of the Herman H. Hettler Lumber Co. ; 
Division B. (hardwood yards)—E. L. Cook, 


of the E. L. Cook Lumber Co. 


poivision C. (hardwood wholesalers)—Ernest T. 
ond, of the Hugh McLean Lumber Co. 
Division D. (pine and fir wholesalers)—E. A. 
ornton, of the E. A. Thornton Lumber Co. 
Division E. (manufacturers)—EF. A. 
0 the Bowman-Hicks Lumber Co. 
t, Division F. (commission salesmen)—Charles 
i of the Charles L. Baxter Lumber Co. 
Jivision G. (millmen)—George P. Rir ° 
Philip Rinn Go. ” ie Bs 





Coleman, 


Committee on Arbitration 

V. F. Mashek, F. J. Heidler, Ansel J. 

George D. Griffith, L. J. Marshall, N. T. 
Committee on Appeals 

Charles W. Jacob, W. W. O’Brien, J. 
I’, L. Williams, Robert Cousin, J. C. 


Olsen, 
Hand. 


H. Faust, 
Stunkle. 





1 _— 
| 
| 














C. A. STAFFORD, E. A. 
Chicago ; 
Director 


COLEMAN, 
Chicago; 
Director 





in the last year and ealled for a standing vote. 
Every man in the room was on his feet in an 
instant. Secretary Thornton thanked the as- 
semblage for this vote of confidence. The busi- 
ness session closed with the decision to call a 
meeting of the board of directors the following 
Monday, when the officers for the coming year 
will be elected. 
ANNUAL BANQUET 

Business cares were laid aside and good fel- 
lowship held sway at the annual banquet in the 
Red Lacquer room of the new Palmer House. 
The setting was ideal and more inviting than 
the smaller quarters in which this event has been 
held in former years. Out-of-town lumbermen, 
who had come here expressly for this occasion, 
joined with representatives of all branches. of 
the local industry in making the banquet one 
of the most memorable in the annals of the 
association. While attendance figures are not 
available at this time, it is thought that the 
banquet was the largest that has ever been 
served to the association. Singing and dane- 
ing numbers added zest to the occasion and the 
excellent food, for which the Palmer House 
has gained an enviable reputation, was all that 
was necessary to make the banquet an unquali- 
fied success. The committee in charge was 
composed of the following: Minor E. Botts, 
chairman; F. M. Baker, A. J. Barker, L. C. 
Haring, H. W. Maxwell, A. H. Schoen, and 
William FE. Trainer. 
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Jan, 25 Eastern Millwork Bureau, Hotel Pennsylvania, 


New York City. Annual. 

25-26—Northern White Cedar Association, Minneap- 

olis, Minn. Annual. 
Jan. 25-26--Mountain Lumber 
tion, Palliser Hotel, 
26-28—American 
Cleveland Hotel, 
Jan. 26—Northern Pine Manufacturers’ Association, 
Radisson Hotel, Minneapolis, Minn. Annual. 
Jan. 26-28—Northeastern Retail Lumbermen’s <Assxocia- 
tion, Hotel Pennsylvania, New York City. Annual. 
27-29-——Southwestern Lumbermen’s Association, 
Kansas City, Mo. Annual. 

27-29— Western Retail Lumbermen’s 
(Canada), Fort Garry Hotel, Winnipeg, Man. 
nual, 

27-28— National 


Jan. 


Manufacturers’ Associn- 
Calgary, Alberta. Annual, 

Wood 
Cleveland, 


Jan. Preservers’ Association, 


Ohio. Annual. 


Jan, 


Jan. Association 


An- 
Jan. Lumber Exporters’ 
Neil House, Columbus, Ohio. Annual. 
28-29-—National Association of Railroad Tie Pro- 
ducers, Cleveland Hotel, Cleveland, Ohio. Annual. 
28-29—West Virginia Lumber & Builders’ Supply 
Dealers’ Association, West Virginia Hotel, Blue- 
field, W. Va. Annual, 

28-29—Pennsylvania Lumbermen’s 
sellevue-Stratford Hotel, Philadelphia, 
nual. 


Association, 
Jan. 


Jan. 


Jan. Association, 


Pa. An- 


28-29—-West 


; Lumbermen’s Association, 
Seattle, Wash. 


Coast 
Annual, 


Jan 


Jan. 29—Northern Hemlock & Hardwood Manufacturers’ 
Association, Milwaukee, Wis. Annual, 

Jan. 29—West Coast Lumbermen’s Association, Seattle, 
Wash. Annual stockholders’ meeting. 

Jan. 29-30-—Pacific Coast Hardwood Dealers’ Association, 


U. S. Grant Hotel, San Diego, Calif. Annual. 


Feb. 2-3—Kentucky Retail Lumber Dealers’ Association, 
Phoenix Hotel, Lexington, Ky. Annual. 

Feb. 2-3—Hardwood Manufacturers’ Institute, Hotel 
Roosevelt, New Orleans, La. Annual meeting. 

Feb. 2-3—Ohio Forestry’ Association, Ohio State Uni- 
versity, Columbus, Ohio. Annual. 

Feb. 2-4—Canadian Lumbermen’s Association, Mount 


Royal Hotel, Montreal, P. Q. Annual. 
Feb. 3-4—Western Pine Manufacturers’ 
Davenport Hotel, Spokane, Wash. 


Association, 
Annual, 


Beb. 


3-4—Southeastern Iowa Retail Lumbermen’s Asso- 
ciation, Ottumwa Hotel, Ottumwa, Iowa. Annual. 
Feb. 3-5—Michigan Association of the Traveling Lumber 
& Sash & Door Salesmen, Statler Hotel, Detroit, 
Mich. Annual. 
3-5—Retail Lumber Dealers’ 
sylvania, William Penn 
Annual. 
Feb. 3-5—Michigan Retail Lumber Dealers’ Association, 
Statler Hotel, Detroit, Mich. Annual. 
Feb. 4-5—New Jersey Lumbermen’s Association, Hotel 
Traymore, Atlantic City, N. J. Annual. 

Feb. 6—Connecticut Forestry Association, Sage Hall, 
New Haven, Conn. Annual. 

10-11—National Association of Commission Lumber 
Salesmen, Congress Hotel, Chicago. Annual. 
10-11—Florida Lumber & Millwork 
Tampa, Fla, Quarte:ly meeting. 
10-12—Nebraska Lumber Dealers’ 
conjunction with Knot Hole Clubs, 
Omaha, Neb. Annual. 
Feb. 10-12—Illinois Lumber & Material Dealers’ Associa- 
tion, Edgewater Beach Hotel, Chicago. Annual. 
Feb. 11—Central Association of the Traveling Lumber & 
Sash & Door Salesmen, Edgewater Beach Hotel, 
Chicago, Annual, 

11-12—-Tennessee Retail Lumber Dealers’ 
tion, Hermitage Hotel, Nashville, Tenn. Annual. 

15-16—Trade extension conference of National 
Lumber Manufacturers’ Association, Congress Hotel, 
Chicago. 

16—Western Red Cedar Association, 
Hotel, Spokane, Wash. Annual, 
Feb. 16—Lumber Trade Club of Boston, Boston, Mass. 
Annual, 


Feb. 16—Northern Wholesale Hardwood Lumber Associa- 
tion, Milwaukee, Wis. Annual, 


16-18—Wisconsin Retail Lumbermen’s Association, 
Hotel Pfister, Milwaukee, Wis. Annual. 


Feb. 17—Northwestern Lumber & Sash & Door Traveling 


Feb. Association of Penn- 


Hotel, Pittsburgh, Pa. 


Feb. 
Feb. Association, 


Feb. Association in 


Hotel Castle, 


Feb. Associa- 


Feb. 


Feb. Davenport 


Feb. 


Salesmen’s Association, Hotel Pfister, Milwaukee, 
Wis. Annual. 
Feb. 17-18—Southwestern Iowa Retail Lumbermen’s 


Association, Iowana Hotel, Creston, Iowa. Annual. 


Feb. 18-——Central Committee on Lumber Standards, Con- 
gress Hotel, Chicago. 


Feb, 18-19—Better Farm Homes Conference under aug. 
pices American Society of Agricultural Engineers 
Hotel Sherman, Chicago. ; 
18-20-——Western Retail Lumbermen’s Association, 
Multnomah Hotel, Portland, Ore. Annual institute. 


Feb. 19—Eastern Iowa Retail Lumbermen’s Association, 
Lafayette Hotel, Clinton, Iowa. Annual. 
Feb. 20-——East Texas Mill Managers’ Association, 

mont, Tex. Monthly meeting. 

20—Province of Quebee Retail Lumber Dealers’ 

Association, Chateau Frontenac, Quebee City, Que, 

Annual, ; 

Feb. 22-27—National Association of Builders’ Exchanges, 
Coliseum, Oklahoma City, Okla. Annual. 

Feb, 23-25—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo Commercial Club, Fargo, N. D. Annual, 


Feb. 24—Northern Indiana & Southern Michigan Retajj 


Feb. 


seaue 


Feb. 


Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual, 
Feb. 27-March 10—Detroit Builders & Better Homeg 


Show, Detroit, Mich. Annual. 


March 1-3—Get-together Conference of Southern Naval 
Stores Producers and Distributers with Land and 
Timber Owners, St. Charles Hotel, New Orleans, La, 
Annual, 

March 3-4—Central & Northeastern Iowa Lumbermen’s 
Association and Northwest Iowa Retail Lumbermen’s 
Association, Fort Des Moines Hotel, Des Moines, 
Iowa. Joint annual conventions. 


March 10-11—South Dakota Retail Lumbermen’s Associa- 
tion, Coliseum, Sioux Falls, S. D. Annual. 

March 17-18—Southeast Missouri Retail Lumber 
ers’ Association, Cape Girardeau, Mo. Annual. 


March 13-20—Milwaukee Home Show, Milwaukee Audi- 
torium, Milwaukee, Wis. Annual. 


March 26-27—Millwork Institute of California, 
ton, Calif. Quarterly meeting. 


April 10-17—Home Complete Exposition, Manufacturers’ 


Deal- 


Stock- 


Exposition Building, Indianapolis, Ind. Annual. 
April 13-15--Lumbermen’s Association of Texas, San 
Antonio, Tex. Annual. 


April 15-16—National American Wholesale Lumber As- 
sociation, Ambassador Hotel, Atlantic City, N. J. 
Annual, 





Penn Retailers’ Convention 

PirtspukGH, Pa., Jan. 19.—The nineteenth 
annual convention of the Pennsylvania Retail 
Lumber Dealers’ Association will be held at 
the William Penn Hotel Feb. 3, 4 and 5, with 
an attendance of about 400 delegates expected. 
A definite plan of publicity to combat the gen- 
eral belief that a lumber shortage impends is 
scheduled for adoption at one. of the earliest 
sessions of the convention. At the opening 
session, members will get their allotments of 
the new plan book just issued by the associa- 
tion. The book contains pictures and floor plans 
of 214 dwellings of various sizes and designs. 

The convention committee is composed of 
William B. Stayer, secretary of the ussociation, 
chairman; W. E. Ahlers, Davis W. Glass, R. F. 
McCrea, Walter W. Millen, Glen C. Milloy, and 
Carl Van der Voort. 

The Pittsburgh Wholesale Lumber Dealers’ 
Association will entertain the delegates the 
first night of the convention at a six o’clock 
dinner in the William Penn Hotel and a theater 
party after dinner. J. G. Criste is chairman 
of the wholesalers’ committee. 


Plans of Pennsylvania Lumbermen 


PHILADELPHIA, Pa., Jan. 18.—‘‘Don’t Be a 
Stay-at-Home—Step Out and Meet Your Fel- 
low Lumbermen,’’ is the suggestion made on 
the printed program that has been prepared for 
the thirty-fourth annual convention of the 
Pennsylvania Lumbermen’s Association, to be 
held Jan. 28 and 29 at the Bellevue-Stratford 
Hotel, this city. As a preliminary to the con- 
vention, there will be held on Wednesday eve- 
ning at 7 o’clock a young men’s dinner, at 
which fellowship, good will and peppy enter- 
tainment put on by the young men themselves 
will be the features. 

The business sessions of the convention will 
begin on Thursday morning, with the reports 
of the officers and committees, while in the 
afternoon a number of topics will be discussed, 
including ‘‘Are Your Costs Eating Up Your 
Profits;’’ ‘‘The Freight Situation for 1926;’’ 
‘Pacific Coast Lumber.’’ <A special film on 
lumbering in the Northwest will also be shown. 


That evening a theater party will be held, and 
the ladies will accompany their husbands and 
gentlemen friends to see the Dunean sisters in 
‘“Topsy and Eva.’’ 

At the Friday morning session a number of 
important discussions will be brought up, in- 
cluding improving the morale of the employees ; 
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how returned merchandise may be handled and 
credited; long- and shortleaf pine status, and 
grade-marked lumber. Discussions will be con- 
tinued in the afternoon, topics to be discussed 
including credit risk, 1926 outlook, and selling 
the prospect. The annual banquet will be held 
Friday evening, at which there will be special 
entertainment. 


Northeastern Retailers’ Program 


RocuEster, N. Y., Jan. 18.—Plans for the 
program for the thirty-second annual convey- 
tion of the Northeastern Retail Lumbermen’s 
Association, to be held Jan. 26, 27 and 28 at 
the Hotel Pennsylvania, New York City, have 
been completed and a number of excellent speak- 
ers have been secured to address the conven- 
tion. Among those who will talk are Edgar L. 
Heermance, on ‘‘ What Established Trade Prae- 
tices Mean to an Industry;’’ Austin L. 
Black, on ‘‘ How National Advertising Has Giv- 
en the Public a New Conception of the Retail 
Lumber Dealer;’’ L. R. Putman, on ‘‘ What 
Does Grade Marking Mean to the Retailer and 
the Consumer;’’ and Charles Henry Mackin- 
tosh, on ‘‘How to Make Them Say Yes.’’ Mr. 
Mackintosh is a former president of the Asso- 
ciated Advertising Clubs of the World. A num- 
ber of important discussions are to be brought 
up, including instalment selling; determining 
the worth of a credit risk; the best kind of 
national model lien law; a retail yard budget; 
standardizing the sizes of stock millwork; mort- 
gages to safeguard credits, increase business, 
and insure profits. In addition to these discus- 
sions, there will be a question box session which 
is expected to develop a lot of interesting 1n- 
formation. 

As previously announced, there will be two 
contests—that on better homes, and a time and 
labor savers’ contest, which will undoubtedly at- 
tract much attention. There will also be com- 
prehensive exhibits of manufactured products 
handled by retail lumber dealers. 

A Hoo-Hoo concatenation will be held on 
Monday evening, Jan. 25, and it is hoped that 
a large number of kittens will be present to be 
led through the catnip bed. : 

A very comprehensive program of entertain- 
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ment is being arranged both for the men and 
their ladies in attendance. On Jan. 26 a dinner 
and smoker will be held and on Jan. 27 the an- 
nual banquet. J. Hamilton Lewis, of Chicago, 
will be the principal speaker at the banquet. A 
theater party will be held on Jan. 28, the play 
being ‘‘The Vagabond King.’’ The foregoing 
program is for the men, and for the ladies a 
dinner will be given on Tuesday evening at the 
Hotel Pennsylvania, at which Channing Pollock, 
author of ‘The Enemy,’’ will talk. The ladies 
will also visit the theater where ‘‘The Enemy’’ 
is being given. There will be a noon luncheon 
on Wednesday at Wanamaker’s, with an organ 
recital. Thursday the ladies will visit the 
Metropolitan Art Museum under the direction 
of Mrs. Edwin Doolittle, and will take luncheon 
at the museum at noon. On Thursday evening 
the ladies will accompany their husbands and 
gentlemen friends to the theater to see ‘‘The 
Vagabond King.’’ 
See: 


Arranging for Texas Convention 


Houston, TeEx., Jan. 18.—Railroads have 
granted special rates from points in Texas to 
San Antonio for the annual convention of the 
Lumbermen’s Association of Texas on April 
13, 14 and 15. The special rates will apply to 
members of the Lumbermen’s Association of 
Texas, the East Texas Mill Managers Associa- 
tion, the Tri-State Saw Mill Managers’ Asso- 
cintion.and the sash and door jobbers. Appli- 
cation is being made by Jumbermen for rates 
from adjoining States to San Antonio for the 
convention. 

(@@@aaaaGaaeaaaae 
West Coast Lumbermen’s Association 

SEATTLE, WASH., Jan. 16.—Robert B. Allen, 
secretary-manager of the West Coast Lumber 
men’s Association, has announced that the 
forthcoming annual session will require two 
days, Jan. 28 and 29, instead of only a single 
day, as previously stated. Prominent places 
on the program have been accorded to Charles 
S. Keith, of the Oregon-American Lumber Co., 
and J. D. Tennant, of the Long-Bell Lumber 
Co. 

Nominations for trustees have been made as 
follows: 

For Oregon—Coos Bay district, C. D. Johnson ; 
Willamette Valley, A. C. Dixon; Columbia River, 
(. H. Watzek; Portland, E. D. Kingsley. 

For Washington—Southwestern Washington, IE. 
Kk. Emery; Grays Harbor, E. K. Bishop; Tacoma, 
J. KE. Manley; Everett, E. B. Wight: Bellingham, 
Hf. J. LaPlant; Willapa, Charles Lewis; Seattle, 
W. A. Whitman. 

For British Columbia—A. W. Miller, Victoria. 


Kentucky Retail Annual 

LOUISVILLE, Ky., Jan. 19.—Secretary J. Crow 
Taylor, of the Kentucky Retail Lumber Dealers’ 
Association, in a recent letter to members, en- 
closed copies of two lien laws to be introduced 
before the Kentucky general assembly, and 
which are backed by the association. He also 
discussed plans for the annual meeting. His 
letter read: 


Getting Ready for the Big Doings 
_ We are enclosing you herewith some leaflets hav- 
ing to do with additional legislation being urged 
by the Building Material Men’s Crédit Association. 
Louisville, to supplement and improve upon our 
present lien laws. We will probably discuss these 
in connection with the lien law subject at our 
annual convention. Meantime, though, Mr. Hen- 
derson has hopes of getting some action on them 
and makes an appeal for codperation, so we are 
helping to the extent of circulating the literature. 

Plans are being rounded out for the big doings 
of the twentieth annual at the Phoenix Hotel. 
Lexington, Feb. 2 and 3. Among the speakers and 
subjects that we expect to include in the program 
are the following: 

; J. ©. Stone, Lexington, of the Burley Tobacco 
Growers’ Coéperative Association. 

I. RK. Putman, Southern Pine Association, on 
grade marking ete. 

W. M. Nichols, Elrod, Ala., on end matched pine 
flooring. 

_ Vice President C, Walter Koehler, Louisville, on 
lien laws. 

_ Second Vice President Porter H. 
Georgetown, ‘on advertising. 

O. R. Waterstraat, Louisville, and others, on 
uniform cost accounting. 

Itugh Allen, Middlesboro, wholesale and retail 
cooperation. 

We have a lot of interesting subject matter laid 
out, and the Lexington boys have the hospitality 
Sign out. So it looks like we’re going to have 
the best convention ever. Let's make it just that! 


Nunnelley, 





Coast Hardwood Dealers’ Program 


Los ANGELES, CALIF., Jan. 16.—A tentative 
program has been prepared for the annual con- 
vention of the Pacific Coast Hardwood Deal- 
ers’ Association, to be held Jan. 29 and 30 at 
San Diego, Calif., according to announcement 
made by H. W. Swafford, secretary of the asso- 
ciation. The convention will begin in the morn- 
ing of Jan. 29, and at noon the men will lunch 
with their ladies in the private dining room of 
the U. S. Grant Hotel. During the afternoon 
the men will play golf at the San Diego Coun- 
try Club, and the ladies will be taken for a ride 
uround the city and have tea and play bridge at 
the country club. The annual dinner will be 
held that evening at the Plata Real, followed by 
dancing. The Saturday morning session will be 
devoted to business, and after luncheon the 
party will go to Tia Juana and Old Mexico. In 
the evening the ladies will be taken to the thea- 
ter while a stag party is being carried out for 
the men. 


To Honor Pioneer Fir Manufacturer 
SEATTLE, WASH., Jan. 16.— Complimentary 
to E. G. Ames, the West Coast Lumbermen’s 
Association will conclude its annual meeting 
in this city Jan. 29 with a banquet at which the 
noted general manager of the Puget Mill Co. 
will appear as guest of honor. For half a 
century Mr. Ames has 
been a distinguished 
figure in the fir in- 
dustry of the West 
Coast, and he has been 
particularly dominant 
since the passing of 





kK. G. AMES, 
Seattle, Wash. : 
Pioneer in Fir Trade 








Cyrus Walker some 
years since. 

Mr. Ames was born 
at Machias, Me., sev- 
enty years ago. His 
father was John K. 
Ames, a prominent 
business man, with ex- 
tensive timber inter- 
ests, and a surviving brother is Alfred Ames, 
who is still in the forefront of the lumber in 
dustry of Machias, conducting a concern that 
has been going for one hundred and fifty years 
or more. E. G. Ames came to the Coast in 
1878, becoming connected with Pope & Talbot 
in San Francisco, and in 1881 he came to Puget 
Sound, where he has taken a Jeading part in 
the vast development of the Puget Mill Co., 
with its sawmills at Port Gamble and Port 
Ludlow. His mission in the fir industry has 
been that of a Jeader in the expansion of the 
foreign trade. 

When the Federal Trade Commission sat in 
this city some time ago, Mr. Ames’ testimony 
was illuminative of the pioneer methods in em- 
barking upon ‘‘ventures,’’ through which the 
timber of this Coast found its way to Australia 
and other foreign lands. With the purchase of 
the timber holdings and sawmills of the Puget 
Mill Co. by the Charles R. MeCormick Co., Mr. 
Ames’ active connection with the fir industry 
has been severed. The forthcoming banquet, 
which will reassemble his old-time associates, 
will be a memorable incident in the eventful 
lifetime of a leading West Coast lumberman. 


Eastern Millwork Bureau 


New York Ciry, Jan. 18.—An interesting 
program has been prepared for the eighth an- 
nual convention of the Eastern Millwork Bu- 
reau, to be held Jan. 25 at the Hotel Pennsyl- 
vania, this city. The morning session will be 
devoted to the reports of the officers, followed 
by talks by Raymond Vaughn, of Providence, 
R. I., and E. B. Neweomer, of Philadelphia, Pa., 
on ‘Why I Believe in and Support the Eastern 
Millwork Bureau.’’ W. W. Wood, of the Pro- 





—_—_—_——_—— 


gressive Merchants’ Bureau, will tell of adver- 
tising methods and how the millwork bureau’s 
members may participate. At the afternoon ses- 
sion, J. L. Clynick, of Los Angeles, Calif., will 
(liseuss ‘‘ Organization and Operation of Central 
Listing Bureaus,’’ after which there will be an 
open discussion. The cost system of the bureau 
as an aid to the industry will also be discussed 
by all members present. J. W. Doherty, of the 
B. F. Sturtevant Co., will discuss ‘‘ Proper 
Methods for Kiln Drying.’’ After this talk 
members present will report on the general 
business outlook as they see it in their respective 
territories. 


Florida Lumber and Millwork 


JACKSONVILLE, FLA., Jan. 16.— Announce- 
ment is made by J. Ben Wand, secretary of the 
Florida Lumber & Millwork Association, this 
city, that the next quarterly meeting of the 
organization will be held at Tampa on Feb. 10 
and 11. The program is in course of prepara- 
tion and is expected to include a free discussion 
of the embargo situation and a report on the 
work of the Florida advisory board. More 
than thirty applications for membership have 
been received since the last quarterly meeting 
at Miami, and Secretary Wand expects that at 
least forty members will be accepted at the 
Tampa meeting. 


Mountain Lumber Manufacturers 


NELSON, B. C., Jan. 16.—Advices received 
from Secretary I. R. Poole of the Mountain 
Lumber Manufacturers’ Association, this city, 
are that the organization’s annual meeting will 
be held Jan. 25 and 26 at the Palliser Hotel, 
Calgary, Alta. 


Western Pine Manufacturers 


PORTLAND, ORE., Jan. 16.—The Western Pine 
Manufacturers’ ‘Association will hold its an- 
nual meeting on Feb. 3 and 4 at the Davenport 
Hotel, Spokane, Wash. Secretary A. W. Cooper 
states that probably two days will be necessary 
to complete the business session of the program, 
there being much of importance to be brought 
up. The annual dinner will be held on the eve- 
ning of Feb. 3. 


Tennessee Retailers’ Program 


JOHNSON City, TENN., Jan. 18.—An exeellent 
program has been prepared for the first annual 
convention of the Tennessee Retail Lumber 
Dealers’ Association, to be held Feb. 11 and 12 
at the Hotel Hermitage at Nashville, Tenn. 
The Thursday morning session will open with 
addresses of welcome and responses, followed 
by reports of the officers. Hugh K. Taylor, 
of Chieago, will make a talk on the activities 
of the National association. This will be fol- 
lowed by appointment of committees and by 
an open forum on the benefits of the State as- 
sociation and why every lumber dealer and 
millwork concern should support it. W. H. 
Picklesimer, of Knoxville, J. E. Brading, of 
Johnson City, and A. J. Smith, of Nashville, 
will be the leaders. W. P. MeBroom, of Chatta- 
nooga, ©. E. Brooks, of Kingsport, and Mr. 
Picklesimer will lead the discussion of the best 
methods to be employed to secure 100 percent 
distribution through the retail dealer. The 
Thursday afternoon session will be devoted to 
entertainment tendered by the Nashville lum- 
bermen, and points of interest in and around 
Nashville will be visited. The annual banquet 
will be held in the evening, with special enter- 
tainment features, the ladies being especially 
invited to attend. 

The Friday morning session will begin with 
an open forum on ‘‘ What means should be em- 
ployed to have architects be more specific in 
their specifications for building so that they 
ean and will specify the proper grades and kind 
of lumber according to standards as adopted 
by the various associations?’’ The leaders 
will be Fred Scheidegger, of Chattanooga, Rich- 
ard Norvell, of Nashville, and Joseph Scheffer, 
of Nashville. Fred R. Stair, of Knoxville, will 
lead a discussion on the benefits of the National 
retailers’ cost accounting system. Methods to 
be employed to raise the ethical standard of the 
retail lumber industry will be discussed by 
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Write for 


| 


Lumber 


Band Mills: 
Deering, Missouri. 


10,000,000 Feet 


Missouri 
Cypress 


and Hardwoods 





Cut from our own timber. 


Our Cypress is all Swamp Sec- 
ond Growth of the sound knot- 
ty type—-practically no peck or 
uhake, even in the grades of No. 
1 and No. 2 Common. 


RANDOM or DIMENSION 
Can Surface or Resaw. 





New Idea Stock List | 
| “Nothing Picked Out” 


WISCONSIN 


Company 


CHICAGO, ILL. 











that field. 


ST. LOUIS 


New York Chicago 
San Francisco 








Established 1857. 


A. Leschen & Sons Rope Co. 


Denver 


Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
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Model No. § 





PORTLAND METER 


=— For Fast Feed Matchers 


The cut shows a Left Hand 
Meter for use at the Infed end, 
but, may be built as a Right 
Hand Meter for use at the 
Outfeed end. 

Model No. 5 is built in two 
sizes, measuring 100,000 and 
1,000,000 feet, and sell for 


$42 and $47 


net. f. o. b., Portland, Maine. 


ADDE & COMPANY 


PORTLAND, MAINE. 











W. M. Richardson, of Florence, Ala.; A. L. 
Goldberg, jr., of Nashville, J. H. Reynolds, of 
Bristol, and C. T. Nichols, of Bristol. ‘‘ What 
form of advertising produces best results, and 
should dealers in various communities advertise 
the retail industry individually or collectively?’ 
will be discussed by W. A. Cockrum, of Knox- 
ville, W. O. Whitaker, of Chattanooga and 
Harry Hill, of Mount Pleasant. The directors 
will meet at 12 o’clock noon, and at the after- 
noon session committees will report and officers 
will be elected. J. Tyree Fain, secretary of 
the Nashville Lumbermen’s Club, will deliver 
an address on ‘‘Our State and National Lien 
Laws;’’ Harry Colman, of Chicago, will dis- 
cuss the National retailers’ cost accounting 
system, and L. R. Putman, merchandising 
counsel for the Southern Pine Association, will 
tell about that organization’s grade-marking 
program. 


De Kalb County Club Meeting 


De Kaus, Iuu., Jan. 19.— Invitations are 
being extended by George W. Read, secretary 
of the De Kalb County Lumbermen’s Club, to 
the ladies’ night dinner and entertainment to 
be given in the parlor of the Universalist Church 
at Syeamore on Tuesday evening, Jan. 26. 
Dinner will be served at 6:30, followed by a 
pleasing program and theater party at the 
Fargo Theater. 
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Hardwood Institute Topics 

MEMPHIS, TENN., Jan. 20.—A standard form 
of contract to cover transactions by and _ be- 
tween producers and consumers of hardwoods, 
and also the establishment of an arbitration 
committee to function along lines similar to 
those set forth in the recent Federal Arbitration 
Act, are two of the most important subjects that 
will come up for discussion at the fourth annual 
meeting of the Hardwood Manufacturers’ Insti- 
tute which will be held in New Orleans, at the 
Hotel Roosevelt, on Tuesday and Wednesday, 
Feb. 2 and 3. The announcement that these two 
subjects would be discussed was made today by 
J. H. Townshend, executive vice president of 
the institute. 

It is also probable that at this meeting there 
will be some consideration given to putting the 
hardwood industry on a cash basis. In regard 
to this subject Mr. Townshend said: ‘‘ At the 
present time a 2 percent cash discount is al- 
lowed within ten days which means that $100 
lumber is selling for $98. The cash discount 
has been abused to such an extent that it is not 
infrequent that discounts have been allowed 
sixty days after the transaction has closed.’’ 

Present indications are that at least 500 pro- 
ducers of hardwood mills will be in attendance at 
this annual meeting. More than two hundred 
have already made reservations through the 
general offices in this city. The meeting will 
be strictly business. The speeches and frills 
have been eliminated and the producers will at- 
tend to business strictly. The sessions will be 
short and snappy and much discussion will be 
heard. It will be a real get-together meeting 
and it is certain that everyone interested in the 
future of the hardwood industry will be in at- 
tendance. 
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Canadian Dealers’ Plans 


MONTREAL, QUE., Jan, 18.—The annual con- 
vention of the Canadian Lumbermen’s Associa- 
tion to be held here Feb. 2, 3 and 4 will consume 
three days for its deliberations and activities, 
instead of two days as has been the former 
custom, according to the announcement made 
here. Convention headquarters will be at the 
Mount Royal Hotel. 

Another innovation announced is the depart- 
mentization of the work and business of the 
convention. The first day will be devoted to 
meetings of various groups, including hard- 
wood, spruce and white pine representatives, to 
discuss matters pertaining to these classes of 
woods. In the afternoon, the sections will hold 
a joint meeting with a view to codperative action 
between the wholesalers and the manufacturers. 

In the evening, dinner in connection with the 
Concatenated Order of Hoo-Hoo will take place, 


after which a coneatenation will be held, a 
ceremony that will mark the formation of a 
Montreal branch of this order. 

On Feb. 3 and 4, the association will dis- 
cuss various problems connected with the lum- 


ber industry and also elect officers for the 


ensuing year. The questions to be discussed 
will include arbitration, traffic affairs, taxation, 
legislation, lumber standardization and grading 
rules, while the competition of western forest 
products with those of the East will also find 
a place on the program. 

A supper dance will take place on the eve- 
ning of Feb. 3, and the eighteenth annual ban- 
quet on Feb. 4. EK. W. Beatty, president of the 
Canadian Pacific Railway, will be among the 
speakers. 

The general arrangements are in the hands 
of the directors of the Canadian Lumbermen’s 
Association, while certain local arrangements 
have been made by the following committee: 
Brig.-Gen. J. B. White, chairman; George W. 
Grier, past president of the Canadian Lumber- 
men’s Association; J. 8. Bock, Arthur H. Camp- 
bell, W. A. Filion and Albert J. Smith. 


Ohio Forestry Association 


WoosTER, OnIO, Jan. 18.—A change in plans 
has made necessary the advancement of the 
date of the Ohio Forestry Association annual 
meeting from Feb. 3 and 4 to Feb. 2 and 3, at 
the Ohio State University, Columbus, Ohio. The 
forenoons of both days will be devoted to saw- 
mill demonstrations, and in the afternoons a 
business program will be carried out. Topics 
to be discussed at the Tuesday afternoon session 
include ‘‘Closer Utilization in Logging,’’ by 
J. J. Crumley; ‘‘Management of Timber to Im. 
prove Yield and Grade,’’ by O. A. Alderman, 
and ‘‘Lumber Grading and Marketing,’’ by 
F. W. Dean. On Wednesday afternoon Ed- 
mund Secrest, State forester, will discuss ‘‘ Es- 
tablishment and Care of Forest Plantations.’’ 
Other speakers will be L. J. Leffelman, on 
“*Studies of Forest Plantations,’’ and B. E. 
Leete, on ‘‘New England Forestry.’’ 


Old Guard Will Hold Dinner 


Detroit, Micu., Jan. 19.—The Old Guard 
will hold its annual dinner at the Statler Hotel, 
Feb. 3, the first day of the Michigan retail con- 
vention. Any lumberman who has been in the 
business twenty years or more is eligible to 
membership and is invited to attend the ban- 
quet. 


Louisiana Mill Managers Meet 


LAKE CHARLES, La., Jan. 18.—Better rela 
tions and a eloser spirit of codperation was the 
keynote of the monthly meeting of the Louis- 
iana Mill Managers’ Association held here on 
Jan. 16. The discussion of the relation of the 
sales and manufacturing departments of the 
sawmill industry was launched by O. N. Cloud, 
sales manager Peavy-Byrnes Lumber Co., of 
Shreveport. Interesting talks were made by 
C. C. Sheppard, H. H. Rhodes, W. P. Weber, 
J, W. Lewis and R. L. Gould, and the consensus 
seemed to be that too little attention has been 
paid to a harmonious working of the two es- 
sential departments of the industry and that 
the time had come when, if manufacturers were 
to derive the greater benefits from their op- 
erations, a close and workable relation must 
be established. 

Though no definite program was laid down, 
those who attended the meeting and took part 
in the general roundtable talks on the chief 
subject of discussion, went away greatly bene- 
fited by the meeting and enthusiastic over its 
work. 

The business session of the association took 
place at the Majestic Hotel in the morning and 
was followed by noon luncheon, the ducks for 
the meal having been furnished by J. W. Lewis, 
of the Caleasieu Long Leaf Lumber Co. P. A. 
Bloomer, president of the association, presided, 
and in the absence of the secretary, J. W. Lewis 
acted as secretary pro tem. 

A number of the visiting members stayed 
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over in the city in the afternoon and enjoyed 
golf at the Lake Charles Country Club. 

Those who attended the meeting were: 

Mixon Lee, Pickering Lumber Co., Pickering; 
p, H, Allen, Delta Land & Timber Co., Carson ; 
R. K. Brooks, Hillyer Deutsch Edwards (Inc.), 
Mab; J. O.  Cupples, Peavy-Byrnes Lumber 
Co, Emad; W. C. Garrett, Pickering Land & 
Lumber Co., Cravens; A. T. McDonough, Louis- 
jana Sawmill Co., Glenmora; G. F. Keever, Indus- 
trial Lumber Co.,. Elizabeth ; W. D. Hoover, Powell 
Lumber Co., Lake Charles; J. W. Crawford, Gulf 
Lumber Co., Fullerton; G. C. Sheppard and H. O. 
Cooksey, Forest Lumber Co., Oakdale; C. L. Wil- 
liams, Long-Bell Lumber Co., Lake Charles; C. A. 
King, Weber-King Manufacturing Co., Leesville ; 
Ww. J. Cobb, Long-Bell Lumber Co., Ludington ; 
Ww. P. Weber, Powell Lumber Co., Lake Charles ; 
0. N. Cloud, Peavy-Byrnes Lumber Co., Shreve- 
port: J. W. Lewis, Caleasieu Long Leaf Lumber 
Co., Lake Charles; H. H. Rhodes, White-Grandin 
Lumber Co., Slagle; R. L. Cloud, Alexandria Lum- 
ber Co., Alexandria; P. A. Bloomer. 
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Philadelphia Wholesalers Hold Annual 


PHILADELPHIA, PaA., Jan. 18.—The Phila- 
delphia Wholesale Lumber Dealers’ Association 
held its annual meeting last Thursday evening, 
at the Manufacturer’s Club. A dinner preceded 
the event. Two very interesting and informative 
addresses were given at the banquet—one by 
W. W. Schupner, secretary-manager of the 
National-American Wholesale Lumber Associa- 
tion, and one by J. W. Long. Mr. Schupner 
discussed the effective distribution of lumber 
and the value of codperative buying. Mr. Long, 








Cc. F. KREAMER, M. G. WRIGHT, 
Philadelphia, Pa. ; Philadelphia, Pa. ; 
Elected President Elected Secretary 


who has just returned from a tour of Florida, 
told of conditions in that State, from a lum- 
berman’s standpoint. 

The reports of the various committee chair- 
men opened the business session. A recounting 
of the last year’s activities was given by each 
of the following committees: Railroad and 
transportation, inland waterways, entertain- 
ment, trade relations and forestry. The re- 
views embraced transportation conditions, the 
development of the Delaware & Chesapeake 
Canal, the efforts made to promote codperation 
of the association with the manufacturing and 
retailing organizations; and the steps which 
the State is taking in the interest of forest 
preservation and development. A discussion on 
the merits of grade and trade marking lumber 
followed. The association went on record as 
being entirely in accord with the grade marking 
of lumber, but unalterably opposed to trade 
marking, 

Officers elected for the coming year are as 
follows: 

President—C. F. Kreamer, Kreamer Lumber Co. 
a president—F. A. Dudley, Sterling Lumber 
Treasurer—W. D. D. Smith, Kay Lumber Co. 
Secretary—M. G. Wright, Henrico Lumber Co. 
Board of directors—C. F. Kreamer, W. R. John- 
ston, F. X. Diebold, F. A. Dudley, W. D. D. Smith, 
M. G. Wright, Joseph P. Comegys, Edward F. 
Magee, Thomas P. Hammer. 


Four firms were admitted to membership, 
as follows: Penn Lumber Co., William McLean 
Lumber Co., Terry Lumber Co., and J. F. 
Rohrbach Lumber Co. 


New Jersey Salesmen Organize 


NEw York, Jan. 18.—Thomas M. Young, of 
Westfield, N. J., representing the Arthur E. 
Lane Corporation, of this city, has been elected 
first president of the recently organized Asso- 
ciated Lumber & Allied Materials Salesmen of 
New Jersey. The meeting at which the associa- 
tion was launched was held in the Newark Ath- 
letie Club, Newark. Mr. Young is one of the 
most progressive salesmen in the metropolitan 
district and has long been interested in asso- 
ciation work. 

W. B. Reese, representing the Beaver Prod- 
ucts Corporation, is vice president, and J. V. 
Lindsley, of the Lindsley Lumber Co., Newark, 
is secretary. Clarence H. Hershey, of Stone & 
Hershey, Newark, is treasurer. The directors 
are Walter 8S. Smith, B. H. Hicks, D. C. Pur- 
due, Frank S. Hershey, Milton L. Duke and 
Luther Frost. 

Objects of the organization are: ‘‘To im- 
prove the conditions incident to the vocation of 
the members, and by organized effort and co- 
operation render mutual assistance and aid to 
its members and promote, encourage and main- 
tain a high standard of ethics and fair dealing 
in the lumber business.’’ 

There were nearly forty salesmen present at 
the organization meeting. 
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Elected President of Congress 


SAVANNAH, GaA., Jan. 18—H. L. Kayton, 
president of the Carson Naval Stores Co., of 
Savannah, and president of the Georgia 
Forestry Association, was elected president of 
the Southern Forestry Congress at the closing 
session of its meeting in Richmond, Va., last 
week. Mr. Kayton is one of the best known 
naval stores men in the Southeast, and has been 
a leader in the new movement to conserve lum- 
bering and the naval stores industry through 
fire protection and proper methods of forestry. 
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Charlotte Dealers Elect 

CHARLOTTE, N. C., Jan. 18.—Officers who 
served the Charlotte Retail Lumber & Build- 
ers’ Supply Dealers last year were reélected at 
the annual meeting of the organization at the 
Chamber of Commerce. The officers are as 
follows: 

President—R. S. Query. 

Vice president—J. L. Wiggins. 

Secretary-treasurer—W. D. Sloan. 


East Texans Discuss Grade Marking 


Houston, Tex., Jan. 19.—Detailed examina- 
tion of a dozen or more mechanical devices de- 
signed to facilitate the grade marking of lum- 
ber was made at the monthly meeting of the 
East Texas Mill Managers’ Association at the 
Bender Hotel Saturday. 

The operation of the various devices was ex- 
plained first by A. S. Boisfontaine, of the South- 
ern Pine ‘Association, and later individual dem- 
onstrations were made. H. W. Whited, vice 
president and general manager Frost Lumber 
Industries (Ine.), and C. J. Woodward, me- 
chanic, both of Nacogdoches, in an adjoining 
room to the Lumbermen’s Club headquarters, 
where the mill managers met, employed a 
small dynamo‘ and generator to demonstrate a 
branding device for grade marking. 

With considerable facility Mr. Whited and 
Mr. Woodward showed how the rough ends of 
lumber could be marked in a way that would 
last. The stamp gave the number of the mill 
in a circle, the initials ‘‘SPA’’ of the Southern 
Pine Association and ‘2 Com”? or ‘£2 EG’? as 
the case might be. The 10-ampere generator, it 
was explained, would care for four branding 
irons. Each iron is a 3-ampere iron. Mr. 
Whited said it was more economical to buy a 
generator and attach it to the main shaft with 
a belt than to use a transformer and reduce the 
voltage from a high power line. 

At the direction of E. L. Kurth, of Keltys, 
president of the association, Mr. Boisfontaine 
with a committee went over all the models and 
decided upon a half dozen as being practicable. 
It was inferred that the association would sug- 






Sawing high grade aro- 
matic Tennessee 
Red Cedar 





These cedar 
boards, of 
good widths 
and lengths, 
carefully 
sawn, will 
merit anybuy- 
ers consider- 
ation. 


Tennessee Red Cedar 


Good Tennessee Red Cedar logs well manufac- 
tured, produce the kind of lumber that will save 
some of the waste caused by poor lumber, badly 
sawn. Waste considered, poor lumber costs more 
than when you buy the best. We offer the best, 
either air or kiln dried. 


Any quantity, delivered anywhere 


Our shipments are made to suit user’s conveni- 
ence, and there will be no disappointments from 
lack of stock when your orders are placed with us. 


Wire our expense for prices. 


E. Co) 


40S2 Princeton Ave., CHICAGO Telephone Boulevard 0636 
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Fix Your Credit Loss 


in Advance 


| 

it _ You can state pretty accurately every 
if item in your over-head expense but one— 
| 

| 

| 

| 














your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s ‘otal covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 
| _ Thus your credit loss for twelve months j 

is determined in advance and nothing can | 
increase it. ih 

The cost of Credit Insurance is small i} 
compared to the security afforded. } 


Over $9,500,000 paid to our policyholders 


|The American Credit-Indemnity Co. 
OF NEW YORK 

511 Locust St. 1045II1.Mer.Bank Bid. 80 Maiden Lane 

St. Louis. Mo. Chicago, Ill. New York, N. Y. 




















SHIPPING & COMMISSION 
Export Lumber 9 /2'ls or Cargoes 


direct from 
Shingles — Lath Reliable Mills, to 
Responsible W holesaleY ards or Distributors 
Adlantic Coast, California and Foreign Freight Engagements 
Made and Vessels Chartered. Inspection Service, 
ocuments and Insurance. 


EDWARD H. SCHAFER 
Board of Trade Vancouver, B.C. 
Building, Canada 


ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 
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NorthernWoods 








We offer the following 
in choice 


Dry Hardwoods 


BIRCH 


{car tx4—5'2"” 1 & 2 Face 
Clear 

6 cars 4/4” No. | Com & Sel. 

5 ears 4/4x10’ & Lor. No. 2 
Common , 

2 cars 5/4” No. | Com. & Sel. 

2 vars 5/4” Noa. 2 Common 


BASSWOOD 
cars 4/4” Piano Key 
ears 4/4” Ist & 2nds 
ears 4/4” Noa. | Com. & Sel. 
ears 5/4” Ist & 2nds 
cars 6/4” Ist & 2nds 
ear 6/4” No. 2 Common 


The Adams-Thom 





Jean LaRue says: 
** She’s dam’ good 
mans to deal wid!** 


—NNOS PD 











Hemlock—Complete Stock 


4/4 Birch No. 1 C.&B... 350,000 4/4 MapleNo.3 Com. __- 150,000 

4/4 Birch No. 2Com ._.175,000 4/4 Basswood No. 1 C. &B. 30,000 

4/4 Maple Sel. & FAS 15,000 4/4 Basswood No. 2 Com.... 8,000 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Co., Inc. 


FIFIELD, WISCONSIN 


wais’’ Lumber Co. | 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
\ Kindly address all inquiries care Dept. 7 ] 














Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


———_, \ 
Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

anels, doors, sash, blinds, door and window 

rames,etc,etc. Send for circular containing 
sample pages. 


Pocket Size (4% x 6%") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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gest the use of perhaps two or three of the 
devices by the mills. 

The devices demonstrated held the interest of 
the mill managers during Mr. Boisfontaine’s 
talk. One device resembled an air hammer and 
worked on the same principle; another resem- 
bled a blow torch; another a nail puller, and 
still another a pistol. 

S. M. Morris, of Longview, Wash., formerly 
of Lufkin, Tex., and the first president of the 
Kast Texas Mill Managers’ Association, dis- 
cussed West Coast conditions briefly. Mr. 
Morris, who is general western manager for the 
Long-Bell Lumber Co., discussed the West Coast 
situ:tion in light of the interest to East Texas 
lumbermen, 

The next meeting of the association will be 
held in Beaumont Feb. 20. At this time the 
membership will discuss the questionnaire that 
was to have been considered Saturday. 

Among those attending the meeting were: 

Kk. L. Kurth of Keltys, president; George R. 
Christie, Houston. secretary; S. M. Morris, Long- 
view. Wash.; L. T. Cobb, Southern Pine Associa- 
tion; HT. T. Roehl, Lufkin; J. B. Channing, Or- 
ange; A. S. Boisfontaine, New Orleans; E.R. Tid- 
well. Lumberton, Miss. ; Hf. G. Wildreth, Beaumont ; 
W. P. Wallace, Grayburg ; Watson Walker, Diboll ; 
W. A. Brownlee, Silsbee; C. P. Myer, Wiergate ; H. 
W. Whited, Nacogdoches; Allen A. Few, Jasper; 
J. KE. Jones, Southern Pine Association: F. H. Wil- 
son, Nacogdoches ; W. F. Ebbing, Cincinnati; A. FE. 
Hickerson, Conroe; J. Hf. Kurth, jr., Kurthwood ; 
tobert Carpenter, New Orleans; C. B. Edwards 
and L. M. Krauss, of Houston; B. L. Zeagler, Luf- 
kin: C. B. Westmoreland and J. F. Glass. Conroe : 
J. W. MeKee, Haslam: R. B. Ridley, J. S. Bonner 
and R. W. Wier, Ifouston. 
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Engineer’s Part in Wood Utilization 

NEW York, Jan. 21.—-Members of the Amer- 
ican Society of Civil Engineers gathered in New 
York this afternoon for their seventy-third an- 
nual meeting, were told that the engineer is 
partly to blame for forest waste in the United 
States. It was also brought to their attention 
that the engineers pay their share, with other 
consumers, for this failure to strive for a full 
utilization of all timber cut in this country. 

Dudley F. Holtman, assistant director of the 
National Committee on Wood Utilization, of 
the Department of Commerce, speaking on, 
‘“The Engineer’s Responsibility for Better 
Forest Utilization,’’ explained to the strue- 
tural division of the society, that its codpera- 
tion should mean much toward extending the 
national program of the committee in behalf of 
the general public. Secretary Hoover is chair- 
man of the Committee on Wood Utilization. 

The engineer causes and pays for part of the 
forest waste, Mr. Holtman assured the engineers. 
Hle has a responsibility for the development of a 
better utilization of our forests that can be assured 
by no other group of citizens. By training and 
experience he has learned the value of a eareful 
and precise use of most of the materials of con- 
struction. Ile knows the economic waste involved 
in the improper use of these materials, but for 
many reasons which can be accounted for in no 
way except by assuming it to be the result of uni- 
versal popularity, lumber and its proper utilization 
in construction has been more or less taken for 
granted by everyone. As a consequence we have 
not seen the necessity for reform. Inability to 
visualize a negative has made it difficult to com- 
prehend a positive. Failure to admit misuse has 
made us callous to the economic benefits to be 
derived from better use. 

Pointing out that the perpetuation of our for- 
ests is essentially a public responsibility, Mr. Holt- 
man said that an increased proper utilization of 
forest products will insure the perpetuation of 
forestry as a commercial tree-growing enterprise. 

It is proper use that creates value and conser- 
vation of value that must be the urge behind re- 
forestation on a commercial seale, Mr. Holtman 
said. Increased proper use of sawmill products 
must be depended on to furnish the commercial 
incentive to grow forests. That is why better 
forest utilization is looming large as a national 
problem of the first magnitude. 

Carrying his message direct to the engineer, Mr. 
Holtman said that it is to the application in engi- 
neering practice of information already available 
and to the development of new information that 
the engineers of the country should devote them- 
selves. He explained that much research work 
in this direction has already been done. 

So at the present time, he continued, there is 
ready for use a vast amount of material which 
when generally applied to practice will represent 
a long step forward toward the coveted goal of a 
more intelligent use of wood products. It is to 





the promotion of a universal appreciation anq 
application in engineering works of such facts that 
the members of this newly organized division of 
the American Society of Civil Engineers should 
exert their influence. 

Mr. Holtman detailed how the engineers could 
aid in solving many of the problems of wood 
waste along the lines being followed by the Com. 
mittee on Wood Utilization, which is made up 
of wood consumers, timber owners, manufacturers, 
distributers and others. He explained that ag q 
result of the committee’s work standardized qual- 
ity and size has resulted which is of extreme bene- 
fit to the specifying consumer. The achievement 
of equalizing structural grading requirement of 
lumber, Mr. Holtman also contended, gives to the 
engineer, for the first time, the means of estab. 
lishing a relationship with the lumber industry 
that will lead to a more efficient and economical 
use of lumber in engineering works. 

A wholehearted continuing interest in applied 
wood technology will enable the members of 
this society to assume and maintain a position of 
leadership in the nationwide program for better 
forest utilization which is now being launched, 
Mr. Holtman declared. 

Mr. Holtman, among other things, advocated 
that the engineer think along the lines of a more 
general use of the little used species of wood as an 
aid to utilization. 
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Birmingham Retailers Hold Annual 


BIRMINGHAM, ALA., Jan. 18.—At the annual 
meeting of the Retail Lumber Dealers’ Asso- 
ciation of Birmingham, held last Friday, reports 
showed that 1925 was the most successful year 
in the history of the association and that pros- 
pects for 1926 are even better than last year. 
Officers elected for this year are: 

President—-Thornton Estes, 
Lumber Co. ‘ ' 

Vice president—J. T.. Rhodes, president First 
Avenue Coal & Lumber Co. ’ 

Treasurer—K. E. Lockwood, president Avondale 
Lumber Co. 

Secretary and general manager—E. P. Mallam. 


British Columbia Associations Elect 


VANCOUVER, B. C., Jan. 16.—Annual election 
of officers was the business transacted by the 
British Columbia Loggers’ Association at. its 
general meeting yesterday. P. A. Wilson, a 
former president, has been again elected to that 
office, and G. P. Challenger and George Peck, 
first and second vice presidents respectively. 
Maj. L. R. Andrews continues as secretary-treas- 
urer. Directors for 1926 are: <A. J. Anderson, 
R. L. Cobb, Norman A. English, Sigurd Hage, 
G. G. Johnson, T. A. Lamb, George Moore, H. 
J. Powers, 8. G. Smith and L. H. Weber. 


president Estes 


Meeting at Prince Rupert, the Northern Brit- 
ish Columbia Timbermen’s Association this 
week elected G. W. Nickerson president; Olaf 
Hanson, vice president, and Arthur Brooks- 
bank, secretary. These officers with George Me- 
Afee, of Georgetown; W. E. Williams, Vancou- 
ver, and M. P. McCaffery, Prince Rupert, com- 
pose the advisory committee. Renewal of direct 
export shipment of cedar and hemlock squares 
to Japan was discussed, the members expecting 
it will begin soon. 
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Elect Permanent Officers 


BALTIMORE, MpD., Jan. 18.—The recently or- 
ganized Forest Products Association met last 
Thursday evening at the Hotel Rennert and made 
the temporary officers a permanent staff. They 
are J. J. Duffy, jr., of the Lafayette Mill & 
Lumber Co., president; Francis C. Bayne, of 
the Lewis Waggner Company, vice president; 
Bruce H. Helfrich, of George Helfrich & Sons, 
secretary, and Frederick A. Ascherfeld, of the 
James Lumber Co., treasurer. 

Some minor business matters were discussed, 
but the beginning of the real work of the or- 
ganization now awaits the selection of a man- 
ager, who shall be the actual executive and 
upon whom the work of setting afoot the vari- 
ous activities planned by the association will 
devolve. One of the matters considered is that 
of establishing a yard where reserve stocks 
can be kept and which would become a sort of 
cooperative enterprise, enabling the members 
of the association to draw upon it for their 
wants in the way of lumber which they do not 
ordinarily keep in liberal selection. Included 
in the stocks of that yard would be various 
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hardwoods. The plan has not vet been worked 
out in detail and its adoption is still in doubt. 
The relations between the retailers and the 
wholesalers with regard to what constitutes a 
retailer and when is a lumber establishment a 
wholesaler are expected also to come up for ad- 
justment. 
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Wholesale Association’s New Officers 

SpoKANE, WASH., Jan. 16.— The Spokane 
Wholesale Lumber Association at its recent 
annual meeting, mention of which was made on 
page 66 of the Dee. 19 issue of the AMERICAN 
LUMBERMAN, was fortunate in having elected 
as its president a man of the experience in or- 


ganization work possessed by W. W. Wooster. 
Mr. Wooster started in the lumber business 


forty-three years ago in northwestern Lowa, 
where for twenty years he operated retail yards 
at Hawarden, Ireton, and Calliopie under the 
firm name of Wooster & Milne. 

In 1902 Mr. Wooster came West, where he 
became interested in the organization of the 
Springston Lumber Co., which built and oper- 
ated a mill at Springston, Idaho; and also 
operated retail yards at Pullman, Oakesdale, 
Endicott, Albion, and Spokane. Mr. Wooster 
made his home in Spokane, and paid special 
attention to the retail interests of this company. 
From his arrival here until 1915 he took an 
active interest in the retail lumbermen’s as- 
sociation, and was several times its president. 

From 1915 to 1919 he managed the manufae- 
turing end of the Springston Lumber Co. also. 





W. W. WOOSTER, A. H. GOETTEL, 
Spokane, Wash. ; Spokane, Wash. ; 


President Secretary 

In 1919 the company sold its mill and timber 
interests to the Russell & Pugh Lumber Co. 
The retail yards had been previously disposed 
of. In 1923, in association with A. A. Bock, 
he formed the present wholesale concern of the 
Bock & Wooster Lumber Co. 

R. B. Canfield, secretary-treasurer Advance 
Lumber Co., is the new vice president of the 
Wholesale association. He started in the lum- 
ber business some thirty years ago in Michigan 
with William Kroll, prominent Inland Empire 
lumberman. He came West twenty-two years 
ago and spent a year on the Coast with the 
Mukilteo Lumber Co. Then he returned to 
Idaho where he was with the Stacks-Gibbs 
Lumber Co. for ten years, and when that com- 
pany discontinued business he went to the 
Blackwell-Panhandle Sales Co. for four years. 
He was with the Hagenbuch and Duffy- 
Hamacker companies here in Spokane as sales 
manager from 1921 to 1924. A year ago, with 
Andrew MacCuaig, he formed the Advance 
Lumber Co. 


The new secretary of the association, A. H. 
Goettel, is sales manager of the John M. Rich- 
ards Lumber Co. Mr. Goettel started in the 
lumber business eleven years ago in Montana. 
He was for several years with the Eureka Lum- 
ber Co., Eureka, Mont., and came to Spokane 
in 1918 to join the John M. Richards company. 





Intercoastal Shippers’ Annual 

NEw York, Jan. 18.—The annual meeting 
and dinner of the Intercoastal Lumber Ship- 
pers’ Association was held last Saturday night 
in the Yale Club, with a large attendance of 
officials and employees of the firms represented 
in the organization. The dinner was in the 
nature of a welcome to the new officers of the 
association recently elected. Ralph Angell re- 
tired as president, yielding his. place to Stanley 
D. Pearee, of the Pembroke Lumber Sales Co. 
Mr. Pearce also becomes treasurer. 

Arthur Yereance, of the Henry D. Davis Lum- 
ber Co., was elected vice president and secre- 
tary. Directors elected are KE. H. Lewis, of the 
United States & Foreign Sales Corporation, 
and L. B. Anderson, of the Krauss Brothers 
Lumber Co. 


Ohio District Election 


CANTON, OnI0, Jan. 18.—George H. Walker, 
of Canton was elected chairman of the sixteenth 
district of the Ohio Association of Retail Lum- 
ber Dealers at the annual banquet Tuesday 
evening, Jan. 12, at the Cortland Hotel, this 
city. Other officers are H. G. Roby, Minerva, 
vice chairman; H. W. Bachtel, Canton, secre- 
tary, and Robert O’Brien, treasurer. Judge A. 
W. Agler was the speaker and emphasized the 
necessity of reforestation. 


Retail Credit Association Elects 


SEATTLE, WAsH., Jan. 16—At the annual 
meeting of the Retail Lumbermen’s Credit As- 
sociation, in this city yesterday, all the officers 
and trustees were reéleeted. The affairs of the 
association are in prosperous condition, with the 
largest membership ever known in its history, 
and the organization is setting forth into the 
new year with a distinet note of confidence. 
More than two hundred retailers and their 
friends assembled at the annual banquet of the 
association last evening at the headquarters of 
the Seattle Yacht Club. It proved to be the 
most ambitious party yet given by this organ- 
ization, with attendance exceeding expectations. 
A high class entertainment was provided by 
Russian talent, under the direction of Ivan 
Novikoff, ballet master. Speechmaking was 
barred during the banquet. 

The reélected officers and trustees of the as- 
sociation are: 

President—Carl Blackstock. 

Vice president—George Rich. 

Treasurer—-Frank Compton. 

Secretary-manager—Phil G. Hilditeh. 

Trustees—Carl Blackstock, Charles Oliver, J. F. 
Ranning, Alvin Schwager, Walter Virgin, Dominic 
Brace, D. L. Bell, George Rich, Frank Compton. 


New Shingle Association Formed 


SEATTLE, Wasu., Jan. 16.—The — shingle 
branch of the West Coast Lumbermen’s Asso- 
ciation is passing into the discard, and in its 
place is appearing the Washington & Oregon 
Shingle Association. This step has been taken 
in accordance with a resolution adopted at the 
recent Red Cedar Shingle Congress, in this city, 
authorizing the board of trustees to place such 
u policy into effect. 

An announcement to that end has been made 
by Arthur E. Bevan, assistant seeretary and 
treasurer of the shingle branch. It has been 
deemed advisable, Mr. Bevan states, to form an 
organization which will carry on the work of 
the shingle branch, and also represent the Amer- 
ican mills, just as the Shingle Manufacturers’ 
Association, of British Columbia, répresents the 
Canadian mills—leaving the Red Cedar Shingle 
Bureau an international, non-political organ- 
ization to carry on its fight unhampered for 
trade expansion and against antishingle ordi- 
nances. 

Dues have been reduced in order to build up 
the membership of the Washington & Oregon 
Shingle Association. It will publish a market 
report, similar to that issued by the shingle 
branch, and will retain Fred J. Monte on plant 
efficiency work. The new association will carry 
on all the activities of the shingle branch. 
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Hardwoods 
Ready to Ship: 


The following items are all 
good quality stock. Manufac- 
ture reliable. Grading accu- 
rate. An inquiry will prove to 
i that we are offering real 
Value, 


2 cars 4/4” Pay | Com. & Btr. W. Ash 
tecar 4/4” F. A. S. Basswood 

cars 4/4” Pagar Basswood 

cars ayer No. | Com. Basswood 

cars 5/4” F. A. S. Basswood 

cars 5/4” No. 2 Com. Basswood 

car 6/4” No. | Com. Basswood 

cars 4/4” Sel. & Btr. Soft Maple 

cars 4/4” Selects Birch 

cars 4/4” No. ‘ Common Birch 

ears 4/4” No. 2 Common Birch 

cam 4/4” No. 3-A Common Birch 
” No. | Com. & 
cars 6/4” No. | Com. & Btr. Birch 


F. A. S. 
cars 4/4” Selects Hard Maple 
cars 5/4” No. {| Com. & Btr. H. Maple 
cars 4/4” No. 2 Com. & Btr. S. 
car 5/4” No. | Com. & Btr. S. 
cars 6/4” No. 2 Com. & Btr. S. Elm 
Ss 
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cars 8/4” No. 2 Com. & Btr. 
cars 3/4” No. | Com. & Btr. 

































































Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 























HARDWOOD FLOORING 
Maple - Oak - Beech 


3 ” 3 Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 
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Varied Program for Illinois Retailers 


The program for the thirty-sixth annual con- 
vention of the Illinois Lumber & Material Deal- 
ers’ Association to be held at the Edgewater 
Beach Hotel, Chicago, Feb. 10, 11 and 12, has 
been completed and reveals good speakers, prac- 
tical business subjects for discussion and ample 
entertainment for the guests. Wednesday 
morning, Feb. 10, will be given over to regis- 
tration and a visit of the exhibits, at which 
seventy manufacturers and other possessors of 
exhibit space will be represented. 

The first session will be opened Wednesday 
afternoon at 1:00. John Claney, of Lord & 
Bushnell Co., will give the convention welcome 
from the Chicago dealers and Director Ray 
Durham, Harrisburg, will respond. President 
A. C. Gauen, Collinsville, will give his address, 
followed by Secretary-treasurer J. F. Bryan 
and Field Secretary W. G. Joyce, who will give 
their reports. Greetings from the national as- 
sociation will come from its secretary, followed 
by A. J. Hager, Lansing, Mich., who will talk 
on ‘‘Hoo-Hoo Plans and Purposes.’’? Craig 
saine, Building Supply News, will tell the con- 
vention how to get more business. Committees 
will be appointed and the convention will ad- 
journ until Thursday afternoon. A Hoo-Hoo 
concatenation conducted by Snark A. J. Hager 
will be the program for Wednesday night. 

There will be no Thursday morning session, 
as the dealers are urged to spend the time at 
the convention exhibits. The afternoon session 
will open with a motion picture on the applica- 
tion of wall board conducted by H. A. Simonds, 
of the U. 8. Gypsum Co. Next will be a talk 
by L. R. Putman, Southern Pine Association, 
on grade marking lumber. A memorial to de- 
ceased members will be held with Mrs. Albert 
Potter, Morrison, giving a vocal solo. Fol- 
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WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
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lowing this will come a discussion on an associa- 
tion traffic bureau led by R. J. McBride. The 
district chairman will report and then P. T, 
Branton will lead a discussion on plan books as 
selling helps. Austin H. Black, Calitornia White 
& Sugar Pine Manufacturers’ Association, will 
tell how national advertising has painted a 
new picture of the retail business. H. J. Col- 
man, will lead a discussion on how to know 
your costs. The last thing on the Thursday 
afternoon program will be the election of of- 
ficers. 

The climax of the convention will be the an- 
nual banquet and dance Thursday night. 
Douglas Malloch, the lumberman poet, will be 
the principal speaker. A feature stunt will be 
talks or responses to the toasts by four ladies, 
each limited to three minutes. There will be 
ample entertainment until 9:00 p. m., when the 
dance will begin. 

A retailers’ forum conducted by H. 8. Har- 
grave, Hillsboro, will open the Friday morning 
session. J. W. Paddock, Aurora, will conduct 
a discussion on delivery of material; Fred M. 
Faber, Peoria, will be the leader when dealer 
distribution of building materials is discussed, 
and ethical business relations will be led by 
Louis Buenger, Granite City. James B. Wes- 
cott will speak on the proposed uniform lien 
law and President Gauen will speak on ‘‘ Your 
Book Accounts.’’ Instalment selling will then 
be discussed with William Sanford, Freeport, 
as the leader. 

The Friday afternoon session will be opened 
with a moving picture ‘‘Modern Lumbering in 
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the Northwest’’ conducted by C. W. Lawrance, 
of the Long-Bell Lumber Co. Officers will be 
installed and then Judge W. S. Bennet, of the 
Edward Hines Lumber Co. will speak on rela- 
tions of manufacturer and dealer. EK. C. Hole, 
manager ot the AMERICAN LUMBERMAN wil] 
speak on ‘‘ Building Future Business.’’ The 
1926 program will then be discussed, the rego- 
lutions committee will report and the conven- 
tion will adjourn. 


Ladies’ Auxiliary Prepares Program 

The executive committee of the Ladies’ Aux- 
iliary of the Illinois Lumber & Material Dealers’ 
Association, composed of Mrs. Ernest Jeter, of 
Plano, Mrs. C. L. Schwartz, of Naperville, Mrs, 
W. W. Tilden, of Bloomington, and Miss H. 
Leonard, Chicago, met at luncheon at the Hotel 
LaSalle on Monday of this week and formv- 
lated the program for the entertainment of the 
ladies who accompany their husbands and 
gentlemen friends to the Illinois convention. 

An extensive program has been outlined for 
the ladies who will have something to do every 
minute of the convention. Wednesday after- 
noon the ladies will be guests at a theatre party 
to see ‘The Miracle’’ at the Auditorium The- 
atre. In the evening they will attend the 4di- 
rectors dinner in the marine dining room at the 
Kdgewater Beach Hotel. Thursday morning 
they will visit the exhibits, holding their busi- 
ness meeting at 11 o’clock for the election of 
officers. That afternoon they will hold a valen- 
tine party tea and will attend the association 
banquet and dance in the evening. Friday 
morning they will take a trip through the furni- 
ture mart, listen to a talk on ‘‘Rugs’’ by Na- 
hougan, importer, and have lunch in the main 
dining room of the mart. 

















Dayton Invites You 

DayToN, OHIO, Jan. 18.—J. Elam Artz, chair- 
man of the Lumbermen’s Club of Dayton, ad- 
vises that the organization is ‘‘functioning reg- 
ularly’? now and that all lumbermen are cordial- 
ly invited to drop in and get acquainted with 
the boys whenever they are in Dayton. The 
club is composed of representative retailers and 
wholesalers of the city, and generally twenty- 
five to thirty men get together at noon for a 
social hour. 
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Endorsed for Federal Judge 

MEMPHIS, TENN., Jan, 21.—Federal Judge 
Harry B. Anderson, former hardwood operator, 
was endorsed and his confirmation by Congress 
was urged by the Lumbermen’s Club of 
Memphis at its regular meeting today noon when 
action of the board of directors and committee 
on resolutions was approved by the membership. 

A few weeks ago charges were filed against 
Federal Judge Harry B. Anderson, charging 
numerous offenses, and as a result his confirma- 
tion as Federal judge was temporarily held up 
until an investigation. These charges were in- 
vestigated by members of the board of directors 
of the Lumbermen’s Club and also members of 
the resolution committee and following this in- 
vestigation the following resolution was 
adopted: 


At a called meeting of the board of directors of 
the Lumbermen’s Club of Memphis and the reso- 
lutions committee, the matter of the protest to 
the confirmation of Judge Harry B. Anderson’s 
appointment as United States district judge for 
Tennessee was discussed, and the board of directors 
having made some investigations as to the correct- 
ness of these charges preferred against Judge 
Anderson and coupled with the acquaintance and 
knowledge of Judge Anderson’s character and legal 
attainments, feel that a great injustice has been 
done in preferring such charges, and 

Further, that this board believes that each and 
every one of said charges are without foundation 
or justification, 

And, it further appearing that all the members 
of this board of directors have known Judge An- 
derson for many years and are able to testify per- 
sonally to his high character as a man of unques- 
tionable integrity and to his ability as a lawyer, 
it is therefore 

Resolved, By this board of directors of the Lum- 
bermen’s Club of. Memphis and the resolutions com- 


mittee of said club, which represents one of the 
most influential organizations of its kind in the 
country, that they have the fullest faith and con- 
fidence in Judge Anderson as a man, and believe 
that he possesses eminent qualifications as a judge. 

And that his administration of the criminal 
laws during his incumbency’on the bench meets 
with the approval and is fully endorsed by a great 
majority of the best law abiding citizens of the 
community. 

And further it is the opinion ot the board that 
the Senate judiciary committee should promptly 
confirm this appointment. 


Be it further resolved, That a copy of this reso-, 


lution be forwarded to Senator Rice W. Means, 
chairman of the Senate committee, and a copy 
furnished to Judge Anderson. 

The members of the resolution committee are 
J. W. McClure, H. J. M. Jorgensen, J. C. Steele, 
J. W. Welch and Harry Schadt. 

K. L. Emmons, the new president of the 
club, presided at the meeting. Entertainment 
was furnished by the committee headed by W. 
L. Evans. 


Toledo Club Elects 


TOLEDO, OnI0, Jan. 18.—The annual meeting 
of the Toledo Lumbermen’s Club was held 
Saturday evening, Jan. 16, in the Park Lane 
Hotel. Dinner was served to about fifty mem- 
bers preceding the election of officers. Retir- 
ing President James V. Davidson, after hear- 
ing the reports of the various committees and 
officers for the last year called for the nominat- 
ing committee report which was read and 2c- 
cepted unanimously as follows: 

President—Robert H. Campbell, Campbell Lum- 
ber & Manufacturing Co. 

First vice president—Charles C. F. Sieving, 
Western Manufacturing Co. 

Second vice president—Hylton L. Bravo, Berry- 
Bravo Lumber Co. ; 

Treasurer—Fletcher A. Stickels, jr., M. R. Smith 
Lumber & Shingle Co. 


Secretary—J. Gardner Leach, B. A. Leach Lum- 
ber Co. 


Directors—George L. Freeman, jr., Kelsey-Free- 
man Lumber Co. and W. Harry Prentiss. 

After the election the club heard a very in- 
structive and interesting talk given by John M. 
McCabe, president Lucas County Bar Associa- 
tion. Mr. McCabe outlined the high points in 
the law of contracts as related to every-day 
business. 














i ae a Se, Se 


7. .-_— a 





JANUARY 23, 1926 


AMERICAN LUMBERMAN 








The Rich Man 
What did he leave when he passed the gate, 
When he traveled the road that is long and 
straight, 
That we all must come to, soon or late? 


Well, they say his land’s worth a tidy sum, 
Longleaf, and shortleaf, and oak, and gum. 
But he can’t take that to Kingdom Come. 


Well, he had a mill, and some yards a few, 
And some logging cars, and a railroad, too. 
But what did he leave?—for they won’t do. 


Well, he had some stock in a bank in town, 
A nice little bank of good renown. 
But you needn’t bother to put it down. 


Well, he had some bonds in a box of tin, 
And other things he’d invested in. 
But hadn’t he any friends or kin? 


Well, he had a wife who had grown to gray, 
That he loved and cherished all the way. 
They were married forty years, they say. 


Well, he had a girl, but she’s married now, 
The kind of a girl you like somehow, 
For a king who met her I bet would bow. 


Well, he had some boys who were like their dad, 
Who stuck right to him through good and bad, 
As fine as a father ever had. 


Well, he had some friends, yes, he had a lot, 
And it didn’t matter if rich or not, 
For he loved the poor the richer he got. 


Well, the kids in town called him Uncle Bill, 
And never remembered about the mill, 
Or the cash he had in the banker’s till. 


Well, he had some men who had worked for him 

Till their hands grew bent and their eyes grew 
dim, 

And he called them Henry and Pete and Jim. 


Well, he left a lot when you come to think, 
Not figured in figures, not marked in ink, 
For he kept his friends while he made his chink. 


What did he leave? Well, he left lots more 
Than folks had given him eredit for, 
And their eyes are wet and their hearts are sore. 


Well, you never think of these things, you see, 
When a man’s right here—but, goodness me, 
{ hope when I die I’m as rich as he! 


We See b’ the Papers 
The eoal parley came to nothing because 
those who came to it came with nothing. 


The price of raw rubber has fallen a little, 
but the Stevenson Act is just as raw as ever. 

Men’s clothes are to have a waistline, and, 
thanks to prohibition, men are again getting 
one, 

The poetry that is produced in Congress 
doesn’t seem to be much better than the legis- 
lation, 

The automobile shows are on in various cities. 
In facet about the only thing that hasn’t a 
show now is father’s bankroll. 

The 1913 dollar now has a purchasing power 
of 63 cents. But those who would like to go 
back to 1913 prices don’t say a word about 
going back to 1913 wages. 

Prof. Shotwell, of Columbia, points out that 

Germany has made more peace treaties since 
the war than we have. Yeah, and we know what 
Germany thinks about treaties. 
_ Charlie Chaplin has been invited to take part 
in a Russian film, but if he’s wise he’ll take 
along Bill Hart, who, by the way, we know at 
first hand, is not nearly as bad a bad man as 
lie looks in a picture. 

In Pennsylvania a trolley car jumped into 
the river and Gov. Pinchot jumped on Secretary 
Mellon all in the same day. There is no place 








where there is such a need of control devices 
as there is in Pennsylvania. 

Which reminds us of the time that our old 
friend former Gov. Eberhart, of Minnesota, in 
«a State convention moved to amend a resolu- 
tion that ‘funder God, the people rule,’’ by 
changing the word ‘‘under’’ to ‘‘by.’’ 

‘*No woman, however beautiful, is worth 
fighting for,’’ said Rudolph Valentino. But 
what about with, Rudolph, what about with? 

The fact that George Washington drank 
merely proves that we live in a better age, not 
that we should go back to his. 

This Louis Jacobs says that ‘‘ Miss America’? 
was to give him half of all she earned for 
‘‘managing’’ her. When we consider the Red 
Granges and the Misses America and such, we 
feel much like the Irishman who wondered 
whom it was that got hit with this briek. 


Between Trains 


Mapison, WIs.—Since we were here before at 
the Kiwanis Club, Madison has achieved for 
itself a fine new hotel, and already they have 
started to build an addition, the first addition 
having had such a large sale. We remember 
a few years ago how they told us that prohibi- 
tion would put the hotels out of business, and 
it. seems to have done it. That is, it has put 
them out of the saloon business and into the 
hotel business. 


CHATTANOOGA, TENN.—The folks who run the 
business colleges of the South and those who 
conduct the commercial courses in the public 
schools are assembled here in convention, and 
it would be a fine thing if some of you fellows 
who run offices could be here to tell them what 
you want. Not that they are to blame. They 
do the best they can, which is pretty good, with 
the raw material; but, of course, some of it 
sometimes is pretty raw. For one girl who takes 
up stenography as a stepping stone to a secre- 
taryship or a business career, there are prob- 
ably a hundred who take it up as a temporary 
expedient, or as a necessary evil, or because 
they want better clothes, or because they hate 
to wash dishes. And, of course, there is the 
girl who just doesn’t want to stay home. No- 
body does, you know; really, my dear, it isn’t 
done any more. Then too, there is the married 
woman who would rather work in an office than 
run a home, and uses the money to pay a maid 
or a scrub-woman. 

But over against these are the girl who looks 
upon an office job as a job and career (unless 
something turns up), and the woman who is 
working because she wants to help her husband 
pay for a home or to acquire a nestegg of good 
bonds. These two are the kind the business 
college is glad to get hold of, and that business 
is glad to get hold of after the business college 
gets through. After all, making good in an 
office is merely a matter of thinking about your 
work while you are doing it, not working at 
one thing and thinking about another. 


The Oak 
Many a wrinkle on you and me, 
And many a mark on the old oak tree, 
But the young folks love the old oak more 
Than the sapling shoot by the cabin door. 


For they seek its shade when the days are warm, 
And they seek its shelter in hours of storm, 
And the young may smile at the old, I guess, 
But they come to us in their time of stress. 


For meadows are fine in the month of June, 
But the summer sings them another tune. 
There are days too hot, there are rains too long, 
Then they need a friend who is old and strong. 


And do not fear, they will come to you, 

Will come to the oak, for they always do. 

When the meadow’s wet, when the sapling’s 
broke, 

They will need us then as they need the oak. 




















To Win More 
Flooring Sales 


we recommend that you try selling 
Meadow River Oak Flooring. Deal- 
ers have had unusually good suc- 
cess in building flooring trade on 
the basis of the splendid quality in 
this flooring. You'll find a real 
sales point in the fact that it is 
produced from finest West ‘Virginia 
mountain growth trees which is 
generally recognized as the cream 
of the Oak in the famous Appala- 
chian district. 


Meadow River Flooring has a 
wonderful soft texture and close 
grain that means finer manufacture, 
smoother surface and more beauti- 
ful finish. 


Let us tell you how other deal- 
ers are building sales on the 
basis of Meadow River quality. 


THE MEADOow River LuMBER Co. 
RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
—FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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THE SEIDEL HIS is the covered 
LUMBER LIST Oe ade platform cf 








one of the big Pacific 
Coast mills we recently 
made connections with 


Long or 
Short Leaf Pine 
Cypress 
Sitka Spruce 
Douglas Fir 


Washington FOR DIRECT FROM MILL 
yr otiessta TO POINT OF DESTINA- 
Red Cedar 


TION SHIPMENTS ON 


Douglas Fir 
Sitka Spruce 


Try our 
Wholesale Department 
direct from the mill service. 


Pondosa Pine 
Cal. White & 
Sugar Pine 
Redwood 


Oak Flooring 
Maple 
Beech, Birch 
Flooring 












LUMBER CO, 
St.Louis,Mo. 











The Biggest Card in the Business World 
The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 
Engravers 


Plate Makers 
Die Embossers 









1108 FOTEEL COMPANY 
So. Wabash PITTSBURGH. eA 


€.K.HARRIG CISHER BUILOING 
Avenue : oaaze acawe CHICAGO 


CHICAGO 

















Scribner’s 
Lumber and Log Book 


Most complete book of its kind ever published. Gives 
measurements of all kinds of Lumber, Logs, Planks, Tim- 
ber; Hints to Lumber Dealers; Wood Measure; Speed of 
Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measure; eae Rent, 
Board, Interest, Stave and Heading Bolts, etc 
c Standard book throughout the United ‘States and 

anada. 


Sent postpaid for 50 cents. 


S. E. FISHER, ROCHESTER Y. 











Southern Lumber News 


Office Desk Recalls Old Times 


New OrLEANS, La., Jan. 18.—Reproduction 
in the Jan. 9 issue of the AMERICAN LUMBER- 
MAN of a picture taken at Beaumont, Tex., in 
1896, of Guy H. Mallam seated at the desk 
which he still is using in his office here in New 
Orleans, has brought to him a number of letters 
from old friends, congratulating him on still 
being in the land of the living and still young. 
There was considerable speculation as to the 
identity of the man who was standing in the 
picture. Mr. Mallam has identified him as the 
late John N. Gilbert, who. for many years was 
at the head of the Nona Mills Co., a famous east 
Texas manufacturing operation, and one of the 
best known lumbermen in the country. 

Ben S. Woodhead, president of the Beaumont 
Lumber Co., was in New Orleans lust week, and 
on a visit to Mr. Mallam recalled that as a 
stenographer he took his first dictation from 
Mr. Mallam on May 14, 1896, on one of the 
desk rests of this same old desk. Mr. Wood- 
head attributes much of his success as a mer- 
chandiser of lumber to the training he received 
under Mr. Mallam in the old days when the 
Texas Tram & Lumber Co. was at the zenith of 
its prosperity and influence. 


Buys Appalachian Hardwood Tract 

ASHEVILLE, N. C., Jan. 18.—Purchase of tim- 
ber rights on 4,500 acres of Jand lying on the 
sides of Roan and Iron mountains in Mitchell 
County, was announced here last week by W. 
Granville Taylor, well known lumberman. The 
timber was bought from the Unaka Timber Cor- 
poration. Mr. Taylor stated that this area rep- 
resented one of the finest pieces of hardwood 
timber in the entire Appalachian chain, and 
that it had never been cut over. 

Four plants, capable of turning out 12,000,- 
000 feet a year, will be started within a short 
time in placing this timber on the market. The 
lumber will be shipped from Forbes, a small 
station on the Carolina, Clinchfield & Ohio rail- 
road, it was stated. It will be carried on trucks 
to that point. Mr. Taylor is regarded as one 
of the leading hardwood men in the Appalachian 
Mountains and is well known in this section. 
He stated that he contemplated early work on 
this project. 


Buys Four Ships for Redwood Trade 


JACKSON, MIss., Jan. 19.—J. W. Somerville, 
vice president and general manager Finkbine- 
Guild Transportation Co., recently organized to 
handle the transportation matters of the Fink- 
bine-Guild Lumber Co., and especially the trans- 
porting of redwood logs or squares from that 
company’s holdings in California, to its mills 
at Wiggins and D’Lo, Miss., has just returned 
from New York and reports that his company 
has purehased four ships—Abron, Dochet, Man- 
hattan Island and Sabotawan—to be used in 
such work. They are each 7,700 dead weight 
tons capacity, and draw 25 feet of water. The 
first two named ships are in Hoboken, N. J., 
being refitted to suit the contingencies of the 
new trade. The other two ships are near 
Jamestown, Va., and Mr. Somerville left Tues- 
day night to make arrangements for their re- 
fitting at either Norfolk or Newport News. On 
the smoke stacks will be painted the colors of 
the company—red, white and blue. The flag 
is a field of red containing « white oval with 
the letters F. and G. in blue. 

These four ships are to go into the service of 
the company as soon as refitted. The first will 
be sent out Jan, 21 and the others in order from 
that time. They will ply between Atlantic and 
Gulf ports west through the Panama Canal. The 
schedule for Gulfport can not be arranged un- 
til the middle of the summer, hecause loading 
facilities at Rockport, Calif., will not be eom- 
pleted to care for the redwood shipping. Each 
ship will carry about 3,500,000 feet of redwood 
logs or fliteches. The ships will make 10.25 knots 
an ne or about 225 miles a day. 

A dispatch from San Rafael, ( ‘nlif., announces 





the purchase by the Finkbine-Guild Lumber (Co, 
of 1,400 feet of San Francisco Bay frontage 
with six acres of land adjoining the United 
States coaling station, just ten miles from the 
Golden Gate. On this site a wharf and load 
ing depot are to be built. A reserve supply of 
redwood will be stored at this point at all times 
to insure a steady shipment to the mills, and 
this gives the company two stations on the 
California coast about 140 miles apart. Mr, 
Somerville stated his company owns o sufficient 
timber supply in California for twenty or 
twenty-five years and that in the purchase of 
loading depots every facility for, efficient busi- 
ness would be arranged, so that the timber can 
be cut in California, shipped from the concern’s 
ports to Gulfport thence to its mills at Wiggins 
and D’Lo, and then after milling can be mar- 
keted throughout the United States, much of 
it being sent out from the Gulfport harbor, 
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Grade Marking Helps Retailers 


LirtLE Rock, ArK., Jan. 18.—‘‘ All dealers 
will be placed on the same competitive basis 
and each will have a fair and equal chance 
with all competitors in bidding on orders,’’ 
said H. F. Rieff, local retail lumber dealer, in 
telling of the advantages of standardization 
and grade marking of lumber at the grade 
marking meeting held last Thursday in the ball 
room of the LaFayette Hotel of this city, at 
which the Little Rock Lumbermen’s Club and 
the Southern Pine Association acted as joint 
hosts. The meeting was attended by about 170 
representatives of the building interests in 
Little Rock and vicinity. A resolution was 
passed unanimously endorsing standardization 
and grade marking. 

Andrew Smith, president of the lumbermen’s 
club and also of the Little Rock Retail Lumber 
Dealers’ Association acted as chairman of the 
meeting and W. P. Gulley served as toastmaster 
and represented the building and loan associa- 
tions on the program. Mr. Rieff spoke for the 
retailers, J. H. Thalman for the contractors, 
C. L. Thompson for the architects, L. C. Hol- 
man, president Arkansas Real Hstate Board, for 
the realtors, L. R. Putman, Chicago, for the 
Southern Pine Association and Mayor Moyer 
for the public officials. 

Mr. Putman reviewed the history of the 
standardization movement and dwelt at some 
length with the problem of grade marking the 
output of small mills which are not affiliated 
with any association having a reliable inspee- 
tion service. He said that a large proportion 
of the small mills now operating in the South 
are controlled by wholesalers or concentration 
plants for dressing and working the rough lum- 
her. In a good many cases the wholesalers own 
the timber and control the output of many small 
mills and the tendency is toward still further 
organization of these mills. There will always 
be some unbranded lumber on the market but 
there is no insurmountable obstacle to the grade 
marking of the small mills’ production if those 
who control and handle it desire to brand this 
lumber. 

Mr. Rieff further mentioned that national, 
State and city organizations of retail dealers 
all over the country were endorsing grade mark- 
ing and commented on it as a good thing. He 
prophesied that any difficulties in the way of 
the universal establishment of this movement 
would be cleared away. 

Mr. Gulley, speaking for the building and 
loan associations, said that practieally all funds 
were loaned on homes, repayable in small pay- 
ments from six to eleven vears and showed that 
they were therefore vitally interested in the 
construction of the homes. Mr. Thalman sai 
that the contractors will welcome grade-marked 
lumber beeause it will tend toward better build 
ing and help to eliminate unfair competition 
among contractors. 

Mr. Holman spoke about the 
house proposition advocated at the Jast annual 


convention of the national organization of 


realtors and suggested formation by the build- 
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ing interests of Little Rock of a plan or bureau 
for establishing in their community ‘‘ pedi- 
greed’’ or certified houses, along the lines pro- 
posed by the national realtors. Ex-governor 
George Donaghey, of Arkansas, a prominent 
builder and financier, also spoke briefly. 

- Special interest was attached to this meeting 
pecause Secretary of Commerce Hoover, before 
becoming a national figure in government, was 
a resident of Little Rock and in the service of 
the State of Arkansas. The Arkansas Retail 
Lumber Dealers’ Association was one of the 
first State organizations of retail lumbermen 
to endorse the national program of standardiza- 
tion and grade marking. 
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Restore Former Tariff on Red Gum 

MEMPHIS, TENN., Jan. 19.—Advice has just 
been received by the American Overseas for- 
warding Co. that a new Spanish tariff has just 
heen promulgated which definitely classifies red 
gum lumber as ordinary lumber, thus restoring 
the former favorable tariff treatment. This 
means that the American exporter of hardwoods 
can again sell red gum in Spain in competition 
with other woods, and is quite a victory for 
American exporters. 

The new tariff was arranged through efforts 
of the Spanish lumber importers and the United 
States commercial attaché located in Madrid. 
The first word of the new tariff came in a mes- 
sage to R. 8S. Hawkins, manager of the local 
office of the United States Shipping Board from 
T. K. Gaukel, district manager of the Depart- 
ment of Commerce at St. Louis, Mo. 

It will be recalled by exporters that several 
months ago a new tariff was put into effect 
which classified red gum lumber as ‘‘ satin wal- 
nut’’ and put it in the class with ‘‘ fine woods’? 
which took an import duty of about $30 a 
thousand feet. This kept the American exporter 
from selling red gum in Spain and the result was 
that competitive Kuropean woods were used in 
preference to American woods. The American 
exporters took the matter up with the Depart- 
ment of Commerce urging that the wood be put 
back on an ordinary lumber basis showing that 
the cost of red gum was no more, and in many 
cases less than oak. It was the result of the 
efforts of the Department of Commerce that 
the new tariff was made effective. 

The new tariff will no doubt result in much 
red gum again being exported to Spain. 


Reforestation and Inheritance Tax 

Jackson, MIss., Jan. 19.—The Mississippi 
legislature is in session and lumbermen of this 
State are much concerned over legislation affect- 
ing their interests. Reforestation seems to be 
the principal topie of discussion and before the 
legislature adjourns a feasible plan will in all 
probability be worked out. Demonstrators in 
convention at the A. & M. College last week 
stressed the importance of this work. Senator 
Marshall, of Hancock County, says the main 
hindrance to the practice of reforestation by 
lumbermen and others of this State is the in- 
heritance tax. He says further: 

Reforestation of denuded pine lands embodies a 
most important step in saving the State from tre- 
mendous injury in the near future. Ih the timber 
belt, covering a relatively large portion of the 
State’s total area, the counties have an almost 
negligible proportion of areas under cultivation ; 
the agricultural acreage is shrinking, rather than 
expanding. The manufacture of lumber and timber 
products is virtually the sole industry supporting 
the people of these counties. The timber will be 
sone from this section in a short time; and if not 
supplemented with reforestation, the standards of 
living must be lowered, much of the population will 
migrate, and in many instances the small farms 
will be lost unless the State shall assume pay- 
ment of the bonds of the counties. 

. Of the industrial taxes of the State 46.4 percent 
18 furnished by timber, and 69 percent of our in- 
dustrial wage is paid by timber. The State can 
not afford to lose this industry with none to fol- 
low it; we can not absorb the loss. If reforesta- 
tion is instituted at once it will help the situation. 
Reforestation will not be begun and carried on to 
any extent in Mississippi unless the inheritance 
tax is removed. The man engaged in reforesting 
(lenuded lands encounters the natural hazards of 
forest fires, devastating equinoctial hurricanes, and 
destruction by forest pests, such as the southern 


pine beetle. In practically every instance he knows 
he should win past these unavoidable perils were 
it not for the fact that members of his family who 
survive him will not reap the benefit of his enter- 
prise on account of the inheritance tax. 

A warm fight is now on to repeal the Missis- 
sippi inheritance tax law and its progress Will 
be watched with keen interest by lumbermen. 


Cash Dividend Declared by Firm 

MEMPHIS, TENN., Jan. 18.—A 10 percent 
semiannual dividend was declared by the diree- 
tors of the American Overseas Forwarding Co. 
in their annual session last Saturday in the 
offices of J. H. Townshend, president. Checks 
will be mailed within a few days to all stock- 
holders and the second check for the year will 
be mailed about July 1, 1926. This is the first 
cash dividend declared by the company, which is 
only six years old. Last year a 100 percent 
stock dividend was declared. 

J. H. Townshend, who organized the company 
six years ago, was reélected president by the 
directors, and J. S. Thompson, of Louisville, 
Ky., was named vice president. C. A. New, 
Memphis, was reélected secretary-treasurer, and 
R. Kk. O’Rourke, was reélected general manager 
with headquarters at New Orleans, La. H. B. 
Phillips was renamed manager of the Memphis 
office. 

At the annual meeting of stockholders which 
preceded the directors’ meeting the following 
directors were named: H. D. Love, George C. 
Kheman, James E. Stark, J. W. McClure, Walk- 
er L. Wellford, 8S. M. Nickey, R. L. Jurden and 
J. H. Townshend. 





(Statistics—Continued from page 51) 


Hemlock and Hardwood 


OsHKOSH, WIs., Jan. 18.—The following is 
a summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to 
twenty-five firms that ordinarily ship about one- 
third of the total monthly shipments reported 
to the association by all members, and shows 
averages for November, December, and’ 1925, 
and weekly figures for January, 1926: 


Hemlock 

Period— Firms Cut Shipments Orders 
Weekly average— 

November 3,032,000 2,278,000 1,798,000 

December 3,720,000 1,886,000 2,260,000 

BOD. sien scr .. 38,385,000 2,475,000 2,065,000 
Jan. 2, 1926.... 19 2,493,000 1,836,000 1,261,000 
SRB caceoxecns 20 1,868,000 2,614,000 991,000 


Hardwood 
Weekly average— 


November 1,358,000 4,071,000 3,610,000 
December 1,920,000 3,835,000 4,043,000 
| ae eee .. 4,005,000 3,560,000 3,400,000 
Jan. 2, 1926.... 19 2,789,000 2,931,000 1,606,000 
A eR ee ee 20 4,914,000 3,087,000 4,143,000 





Western Pine Summary 


PORTLAND, ORE., Jan. 16.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Jan. 9, from 
thirty-four member mills: 

Percentages of 


Ship- 
Production— Cars} Feet Cut ments 
Normal ts 31,350,000 ..... ee 
yc) re Paces S.A200.000 = .cccs 
Shipments .... 780 20,280,000 134.90 
Local deliveries.... 455,000 3 ..25.. 
Total shipments.... 20,761,000 ..... 
Orders— 
Canceled .... 11 286,000 
Booked (car- 
0) ree 745 19,370,000 128.99 95.62 
"| ee eRe 481,000 ....:% Saas 


Total orders. .... 19,863,000 ..... 
Cy BORE: 355 2/32 3,173 82,408,000 ..... 

Car basis is 26,000 feet. 

Bookings for the week by thirty-two identical 
mills were 82.08 percent of those of previous week, 
showing a decrease of 3,900,000 feet. 
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THE UNITED STATES has ruined 20 percent 
of its forests, 50 percent is only indifferently 
stocked with second growth timber and about 
30 percent is still virgin timber. 














Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 





Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 








OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 


Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 
Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 











Complete line 
of 


Timbers 
Yard and Shed 
kK_ 


Distributors 


OF LUMBER 
from St Louis 


for 86 Years 


BOECKELER 
LUMBER COMPANY 
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Carter-Kelley 
Quality 


In addition to maintaining our re- 
putation of snipping quality stock 
we are justly proud of another 
achievement that of averaging 
11.2 day shipments for each order 
placed with us, including timber 
orders during the year 1925 


LONG AND SHORTLEAF 


Yellow Pine 
Lumber 


LET US SHIP YOU € SAMPLE CAR 
OF OUR “LARITE”’ FLOORING 


Through this medium, we also wish 
to extend our hearty thanks and 
appreciation to our many patrons 
and friends for the business receiv- 
ed during the past year. and we 
earnestly solicit a continuation of 
same for 1926. 


Carter-Kelley 
Lumber Co. 


MANNING, - - - TEXAS 


Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 














We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 


























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stoch— 
**Ask the Wholesaler ’’ 


The Alger- Sullivan Lumber Co. 


CENTURY. FLORIDA 

















Cummer Gypress Go. | 





Mills: Jacksonville and Sumner, Fla. 


. ws LUMBER 
Cyp1 Css Rough and Dressed 


Shingles and Lath 











| Sales Office, 300 Madison Ave., New York City i 




















Corporation Tax Rate 


An effort will be made to convince senators 
that the normal corporation tax rate should not 
be increased because of the repeal of the capital 
stock tax with a loss of some $94,000,000 reve- 
nue, as proposed by the Senate finance commit- 
tee. This effort is based on the contention 
that the volume of business in 1925 was measur- 
ably greater than in 1924, and the prediction 
that the surplus for 1926 will be nearer $500,- 
000,000 than the $290,000,000 stated by Secre- 
tary Mellon in the hearings before the ways and 
means committee. 

The contention of those who oppose the pro- 
posed small increase in the normal corporation 
tax rate is that with the volume of business 
much larger, taking the country as a whole, 
there is no need for increasing this rate in a 
bill that is supposed to provide for tax reduc- 
tion. Figures are quoted from the ‘‘Survey of 
Current Business’’ for December, issued by the 
Department of Commerce. 

For example, under the caption ‘‘Trend of 
Business Movements’? these important increased 
figures are found: 


Percent 
Bank clearings (through New York City).... 15.5 
Bank clearings (outside New York City).... 11.0 
Total GAO TORTIE .5 os. b iv 6 o.c sie eed ome e 13.0 
New corporation capital provided........... 18.5 
BOW AMOOTIOCRINONS «6.5.6.5. 06 05:0 5 6.04 oo coo er 31.0 
Average price of 108 representative stocks... 34.5 
Distribution through sales of large mail order 
ee RC Ae ne ears ents ee TD.2 
Life insurance policies, ranging from 12.5 to. 54.7 
Net operating income of railroads........... 16.3 


These items, it is declared, together with 
many others, show very clearly the greatly in- 
creased volume of business for 1925 as com- 
pared with 1924, and as the overhead charges 
in connection with practically all lines of busi- 
ness naturally do not increase in proportion to 
the increased volume of business, the larger 
volume of business in 1925 would indicate that 
there will be a very material increase in the tax- 
able earnings of corporations. 

For the first six months of 1925, 365 typical 
corporations in all lines of business reported to 
the Federal Reserve Bank of New York in- 
creased profits of 15 percent. 

It is likewise pointed out that the ‘‘Survey 
of Current Business’’ shows that there has been 
a decrease of 45.9 percent in the amount of 
money involved in failures of manufacturing 
establishments and a decrease of 20.5 percent 
in the amount of money involved in the total 
number of commercial failures throughout the 
United States. 

Various other figures tending in the same di- 
rection are being marshaled from official sources. 


Public Privileges in Private Forests 


Wilson Compton, secretary-manager National 
Lumber Manufacturers’ Association, was a 
speaker at the meeting of the second National 
Recreation Conference, held at the headquarters 
of the Chamber of Commerce of the United 
States on Wednesday. Mr. Compton sounded a 
warning against the abuse of recreational priv- 
ileges in privately owned forests and elsewhere. 
He pointed out that the non-land-owning pub- 
lic’s aecess to the wild world in this country 
is practically restricted to 480,000,000 acres, 
of which nearly half is privately owned. He 
said further: 

These private forests are most if not all of the 
wilderness that is accessible to millions of our peo- 
ple; that is, on the scale of extent which is really 
one of the attributes of a wilderness. A square 
mile or two of undisturbed nature is not a wilder- 
ness. Generally speaking, there has hitherto been 
practically no restriction of public access to these 
private domains. The public is not warned off; in 
many instances it is even notified of its welcome, 
along with some monitory notice about care with 
fire. This condition has been due partly to the 
proverbial good nature of lumbermen, to the inher- 
ited impulse referred to above (communion with 
nature), to a fear of exciting sinister local hostil- 
ity, and also to a feeling that beyond the fire risk 
to original forests the timber owner has no endur- 
ing interest in the land. 

_, But a change of attitude is in process. Part of 
it is inevitable with the transition to forest crop- 


ping, but another part is not inevitable. That de- 
pends on the public that uses these private forests 
for every purpose of outdoor and recreational life 
as if they were its own. As lumbering comes more 
and more to involve the practice of forestry, pru- 
dent land use will doubtless tend to limit some of 
the privileges the public now enjoys. When men 
have a large capital invested in growing trees they 
will be more jealous of proprietary land rights 
than when that capital is in the form of mature 
trees, “F “S. 2 

The American forest land proprietor is the most 
easy-going proprietor in the world, the most genp- 
erous, the least exclusive. Like the landless, he 
still is under the tradition of the free wilderness, 
He is by all inclination favorable to all public use 
of his land in the way of recreation that does not 
injure his property or do him economic damage. 
He is not a pompous junker, an arrogant landlord, 
who delights to keep people off merely because he 
has the right and the power. On the contrary, it 
gives him a certain pleasure of vanity that he does 
not exercise his proprietary powers. 

Now, are we going to keep this American pro- 
prietor in his good old American way or are we 
going to make him a gruff and hostile landlord, 
concerned more in repelling one guilty trespasser 
than in welcoming a hundred unoffending? Are 
we going to keep the private wilderness open to 
the public or are we going to bang the gates and 
padlock them’? ‘The answer will be given by the 
public rather than by the timber land owners. 

What the forest proprietors eventually elect to 
do with public use of their land will be determined 
by that use. If the outing publie continues to 
abuse, as it has abused, the private forests of 
America will become as closed to the people as the 
baronial estates of the old world. On the other 
hand, with right use and fair consideration of an 
other’s property which nature lovers must learn to 
respect, we may preserve and entrench these cus- 
tomary and time-honored privileges of the land. 


"SABRE ALSA: 


Drive Against Waste 


At its annual session here the American En- 
gineering Council declared war on ‘‘ America’s 
large waste of labor, machinery and materials.’’ 
To give practical effect to its declaration, the 
council launched a 5-year campaign to end this 
seepage and authorized a campaign fund of 
$335,000. Prof. Dexter S. Kimball, dean of 
the engineering college of Cornell University, 
was elected president of the council. 

Coal, oil and gas are being wasted in large 
quantities due to inefficient methods of use 
and production, the council observed in author- 
izing its eampaign. The drive against waste 
will be carried on in codperation with the De- 
partment of Commerce, wherever practicable, to 
avoid duplication of effort. 

The council adopted a resolution against the» 
Government engaging in business. 


Railroad Labor Disputes Bill 


Considerable opposition is developing to the 
Watson-Parker railroad Jabor disputes _ bill, 
drafted by railroad employees and officials of 
the railroads and designed to put an end 
definitely to transportation tie-ups. John E. 
Edgerton, president National Association of 
Manufacturers, takes the position that the ab 
sence of any representative of the public on 
the proposed mediation board vitiates the meas- 
ure and is a distinct backward step. He urges 
that the bill be amended to provide for public 
representation or that 1t be scrapped. 


New Forest Stations Planned 


The Federal forest experiment station pro- 
gram, which has so far resulted in the creation 
of six regional forest experiment stations in 
six of the principal forest regions, will be 
greatly strengthened if legislation now before 
Congress is enacted into law. The program as 
originally approved by Secretary Wallace sev- 
eral years ago provides ultimately for ten or 
twelve regional experiment stations, well 


manned and equipped, designed to aid the Fed- 
eral Government, the States, and private own- 
ers in solving their problems of timber growing 
and fire protection, and to codperate with vari- 
ous interested agencies in forest research. This 
program is regarded by the department as an 
important part of the national forestry pro- 
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gram. The bills now before Congress provide 
for these new regional Federal forest experi- 
ment stations and the substantial expansion of 
another. 

The agricultural appropriation bill as ap- 
yroved by the bureau of the budget carries $30,- 
000, to be immediately available, for the Cali- 
fornia station authorized but not appropriated 
for by the last Congress. 

A bill (H. R. 397) introduced by Representa- 
tive Fitzgerald, of Ohio, would appropriate 
$50,000, to be immediately available to estab- 
lish a forest experiment station in the Ohio and 
Mississippi valleys. This great central hard- 
wood region includes Ohio, Indiana, Illinois, 
Iowa, Missouri, and southern Wisconsin and 
Michigan. The bill provides for codperation 
with States, universities, colleges, county and 
municipal agencies, associations, and individ- 
uals. 

Senate bill S. 1,409, introduced by Senator 
Ashurst, provides $25,000 for the establishment 
and maintenance of a forest experiment station 
in Arizona, for research in that and adjacent 


States, presumably 
Nevada, and Utah. 
Senator Overman, through Senate bill S. 
1,161, seeks to enlarge the Appalachian Forest 
Experiment Station by adding $40,000 to the 
funds of the station, to become immediately 
available, for silvicultural and economic re- 
search and demonstration in North Carolina, 
Virginia, Maryland, West Virginia, Kentucky, 
Tennessee, and adjacent States. This bill like- 
wise provides for codperation with the various 
agencies mentioned under the Fitzgerald bill. 


Industrial Output in December 


Further reports on business conditions re- 
ceived by the Department of Commerce cov- 
ering December indicate a continuation of the 
increase over November in industrial output as 
previously reported, with gains in the produe- 
tion of mine copper, zine, northern pine lum- 
ber and oak flooring, cotton consumption, sugar 
meltings and corn grindings, while the produc- 
tion of Douglas fir lumber and shipments of 
linseed oil declined. 


including New Mexico, 

















Pine Association Files Complaint 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 20.—The Southern 
Pine Association and H. C. Berckes, secretary- 
manager, have filed a complaint against the 
Alabama & Vicksburg Railway Co. et al., at- 
tacking the reasonableness and legality of rates 
charged on numerous carload shipments of lum- 
ber and forest products from points in Ala- 
bama, Florida, Louisiana and Mississippi to 
Central Freight Association and Buffalo-Pitts- 
burgh territories to which no joint through rates 
applied over route of movement or route re- 
quested by shipper. Legal rates on such ship- 
ments, it is contended, were and are obtained 
by aggregating the separately published inter- 
mediate factors according to the rule contained 
in Agent Jones combination tariff I. C. C. U.S. 
No. 1. It is alleged that for three years past 
defendants have collected on all shipments 
charges in excess of the legal rates. 

It likewise is declared that for two years 
past complainants tendered numerous  ship- 
ments on bills of lading or other shipping or- 
ders which did not specify any definite route 
or did not specify complete intermediate rout- 
ing. On such shipments, it is contended, they 
were entitled to have their traffic moved over 
the route taking the lowest total rate. 

The commission is asked to issue a cease and 
desist order, to grant reparation on past ship- 
ments and for any other and further order it 
may deem necessary. 


Commission Postpones Hearings 


The commission has postponed to a date to be 
later announced the hearing set for Feb. 1, in 
Docket No. 16,383—Adams-Banks Lumber So., 
et al., vs. Aberdeen & Rockfish Railroad Co., et 
al. This proceeding includes as Sub. No. 1 a 
complaint filed by the Southern Pine Associa- 
tion, et al., against the Aberdeen & Rockfish 
Railroad Co., and also Investigation and Suspen- 
sion Docket No. 2,479, which covers much the 
same ground. 

The hearing in No. 17,658—Dawkins Lumber 
Co. vs. Chesapeake & Ohio Railroad Co., et al., 
now assigned for Jan. 22, also is postponed to a 
later date. 


Carriers Directed to Remove Undue Prejudice 
The commission, upon further consideration, 
has vacated and set aside an order issued May 
15, 1922, reopening Docket No. 8,167—Three 
Lakes Lumber Co., et al., vs. Washington West- 
ern Railway Co., Director General as Agent, et 
al.—and Docket No. 10,816—Three Lakes Lumber 
Co. et al. vs, Director General, as Agent, Wash- 
ington Western Railway Co., et al. 
_ The two cases were combined and a decision 
in No. 8,167 handed down in April, 1921, upon 
further consideration, modified a previous deci- 
Sion. Rates from points on the Washington 
Western to interstate destinations were found 
not to be unreasonable, but unduly prejudicial. 
The Carriers were directed to remove the undue 
Prejudice. Reparation was denied. 


Shippers’ Board Reports Progress 


NEW YORK, Jan. 20.—The lumber committee of 
the Atlantic States Shippers’ Advisory Board filed 
its report at a meeting of the commission held 
last week in Hotel Pennsylvania. Edward Carna- 
han, chairman of the committee, with Erwin 
Ennis, vice chairman, met on the day before the 


meeting and compiled records for submission to — 


the full meeting. 

Mr. Carnahan praised the board for the good 
that has been accomplished through its efforts in 
the last year and in turn the lumber committee 
was commended for its work in behalf of lumber 
shippers. It was the consensus, as contained in 
the committee report, that there is no chance of 
ear shortage in the East at any time in the near 
future. 

The committee also reported that lumber re- 
quirements for the next three months (January, 
February and March) will be about 10 percent less 
than for October, November and December. While 
this decrease in mid-winter is nothing more than 
seasonal, a bright side was given to the lumber 
outlook by the committee’s estimate that shipments 
for the next three months will be 10 to 15 percent 
above those in the corresponding period of 1925. 


Decision Will Boost Rail Shipments 


Los ANGELES, CALIF., Jan. 16.—The decision of 
the Interstate Commerce Commission to reduce 
rates on eastbound lumber between the port of 
San Pedro and New Mexico and Arizona points is 
expected to stimulate shipments of lumber into 
this territory, according to local lumber shippers. 
Although, as it was explained, the commission re- 
fused to uphold the complaint of the Los Angeles 
Lumber Products Co., to the effect that rates from 
Oregon and Washington were exceptionally low, 
discriminating against San Pedro, the verdict is 
looked upon as being fairly satisfactory. For 
years the mills located on railroads have been gain- 
ing a firmer grasp on the New Mexico and Arizona 
trade at the expense of the water carriers. It is 
expected the decision will restore some of the busi- 
ness lost to the all-rail haul. 


Oppose Advances in Lumber Rates 


KANSAS City, Mo., Jan. 18.—The Interstate 
Commerce Commission’s hearing on the proposed 
readjustment of agricultural rates in the South- 
west took an unexpected turn last Thursday eve- 
ning when a number of lumber traffic managers ap- 
peared and expressed their apprehension that lum- 
ber rates might be increased so as to give agri- 
cultural products a lower rate. 

A. G. T. Moore, of New Orleans, traffic manager 
Southern Pine Association, testified in behalf of 
the southern lumber interests. ‘Our commodity is 
as much a basic commodity as the products of the 
farmer,’’ Mr. Moore said, “but we do not advocate 
that the rates on lumber be reduced and agricul- 
tural rates increased.”’ 

The witness said lumber rates already were more 
than adequate in his territory and showed that the 
Kansas City rate of 34144 cents carried almost as 
far south as the northern boundary of origin and 
as far east as St. Louis. 

The witness explained that the carriers were ask- 
ing for a uniform advance of 2 cents a hundred 
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pounds on lumber and a 5 percent increase on mis- 
cellaneous traflic. This would mean, he said, that 
the lumber increase would exceed that of other 
traffic little southern pine was shipped 
farther north than the 3414-cent group. 

Lumbermen from the Northwest also testified 
that the present rates were sufficient and that any 
advances would cripple the industry. 

A. G. Kingsley, traffic manager for the Weyer 
haeuser interests of St. Paul, testified that the 
lumber interests of Wisconsin were in such a de- 
pressed condition that they would be unable to 
withstand additional rate increases. 

Roy H. Dahlberg, Minneapolis, traffic manager 
Shevlin, Carpenter & Clarke Co., also testified that 
the rates now were high enough and that any 
further increase would cripple the industry. 
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To Start Barge Line on Upper Mississippi 


MINNEAPOLIS, MINN., Jan. 20.—Barge line 
service is to be established on the upper Mis- 
sissippi River between Minneapolis and St. Louis 
carly next spring. The line is to be operated 
by the JI-ederal Government through the Inland 
Waterways Corporation. 

The fleet of twenty barges and three towboats, 
which is to inaugurate the service on a weekly 
basis, is to be built by a $1,000,000 private cor- 
poration, known as the Upper Mississippi River 
Zarge Line Company (Ine.), of which 8S. 8. 
Thorpe, a2 Minneapolis realtor, is president. It 
is to be leased to the governmental agency, 
Which will assume all the operating functions. 
The contract for this joint codperative enter- 
prise was signed here last night by Mr. Thorpe 
and previously had been signed by Secretary of 
War Dwight F. Davis, the executive in control 
of the waterways corporation. 

This means that the Northwest and the upper 
Mississippi River Valley, after a 12-year fight, 
will rehabilitate upper Mississippi River navi- 
gation next spring. 

srigadier-general T. Q. Ashburn, executive 
director of the Inland Waterways Corporation, 
who came to Minneapolis-St. Paul to perfect 
details for inaugurating the new service, told 
an assembly of 1,200 upper river shippers in 
Minneapolis yesterday that in five years a com- 


‘bined rail-water transportation system will be 


built up to put the middle West on an economic 
parity with other regions of the United States, 
He had particular reference to sections of the 
country which have been benefited by the Pan- 
ama Canal. 


Rail Rates Have Been on Dry Land Basis 


One vital factor brought river transportation 
back to the upper river valley. In 1918 the In- 
terstate Commerce Commission ruled that the 
Northwest no longer was entitled to water com- 
petitive railroad rates because it had no po- 
tential water carriers of freight. Since that 
time rate adjustments have been made effective 
in the Northwest, all on the dry land basis. 
Sharp increases in railroad rates have been 
applied. Only last summer some Minnesota 
rates were increased as much as 40 percent. 

Upper river shippers organized. They went 
to St. Louis in November to initiate their cam- 
paign and at that city obtained support of the 
Mississippi Valley Association, representative 
of all of the valley rivers. Then the campaign 
turned to Washington. The Federal Govern- 
ment, in the war period, had built a fleet of 
towboats and barges for upper river use which 
were not adapted to that use. They were sub- 
sequently leased to a private operator on the 
lower river. The Government since has sought 
to regain these boats and barges for its own 
use but the private operator has gone to court 
to protect his rights. Upper river shippers’ rep- 
resentatives at Washington were confronted with 
an opinion of inland waterways corporation 
counsel that as long as this fleet was tied up 
in litigation a barge line service between Min- 
neapolis and St. Paul and St. Louis could not 
be established and operated by the Govern- 
ment. The upper river shippers, eager to force 
the issue, were prepared to build the fleet and 
lease it to the Government if the Inland Water- 
ways Corporation would operate it. Recently a 
favorable opinion was forthcoming from the 
judge advocate general of the army, after the 
appeal had been taken to the President, Secre- 
tary Davis and Secretary of Commerce Herbert 
Hoover. 

Then it was that the Government proffered 
a contract to Mr. Thorpe as president of the 
private corporation. This contract provided 
that the Government would lease the fleet, built 
on approval ot the Government’s officials, for 
5) percent annually of the initial cost. It would 
be operated by the Inland Waterways Corpora- 
tion. At the end of two to five years the Gov- 
ernment might have the option of buying the 
fleet at the original cost, less 3 percent deprecia- 
tion. The Inland Waterways Corporation was 
to give its experience, establish the service, em- 
ploy the personnel of the office, except a trafiic 





solicitor who would be in the employ of the 
private corporation. 

On that basis the contract was signed. Con. 
tract for building the barge and towboat fleet 
is to be let as speedily as possible, to haye 
them built during the summer. But General 
Ashburn, in conference with the upper river 
shippers here, agreed to operate two rented tow- 
boats with the new barges, which can be ob.- 
tained speedily, at the opening of navigation 
in the spring, pending completion of Diese] 
engine, stern wheel towboats, as part of the 
regular equipment. 

River Has Dependable 41/,.-foot Channel 

The Mississippi River today has a dependable 
channel of four and one-half feet of water, ac. 
cording to engineers. The new fleet is to be 
constructed to carry freight with a draft of no 
more than four feet of water. This, General 
Ashburn said, he believed would make the en- 
terprise successful. 

Through the establishment of this new barge 
line, which is to connect at St. Louis with lower 
river boats, the upper river valley shippers be- 
lieve they will be able to win back the ad- 
vantageous position they maintained for many 
years while the territory was being developed, 

General Ashburn and his official associates on 
the Inland Waterways Corporation staff will 
begin immediately a tour of the river between 
Minneapolis and St. Louis, pointing out to cities 
their needs in the way of terminal facilities, 
Already many of the cities between the two 
terminals of the upper river line have shaped 
plans for building dockage facilities. The Min- 
neapolis city council has outlined plans for 
spending $250,000 to improve its river terminals, 
equipping them with locomotive cranes and 
warehouses. Dubuque, Iowa, and Moline, IIl., 
are other cities which have outlined plans for 
full utilization of the river service. Lumber- 
men regard the proposed river service as a new 
outlet which should greatly expand this market. 
Government Can Effect Rates with Railroads 

One of the advantages of governmental op- 
eration, as contrasted to private operation, is 
that the Government, according to Mr. Thorpe, 
has the means of effecting joint rates with the 


railroads which make for the success of the 
enterprise. 
Successful common water carriage is codpera- 


tion with the railroads, General Ashburm said in 
Minneapolis, and the Government alone is powerful 
enough to enforce this. 

I am sure that this demonstration will be 
watched with the keenest interest by the Presi- 
dent, the secretary of war, the secretary of com- 
merece, the members of Congress and the country 
at large, he continued, and I pledge you the entire 
machinery of operation, the personnel, the ener- 
gies, and the resources, as well as the experiences 
of the Inland Waterways Corporation, will be de- 
voted to the making of an undoubted success and, 
within a period of five years, we shall build up for 
you a continued water-rail transportation system 
that will put you on an economic parity with the 
remainder of the United States. 

Meanwhile, upper river shippers represented 
in the new $1,000,000 private upper river cor- 
poration, have been in Chicago for conference 
with the Illinois River division, of the Missis- 
sippi Valley Association, with a view to opening 
a short route from the Twin Cities of the North- 
west to Chicago. Diversion of water from 
Lake Michigan, now in progress, must be con- 
tinued, Chicago conferees said, to permit use of 
the Illinois River and the Hennepin Canal to 
make a short cut to Davenport, Iowa, where the 
canal has a confluence with the Mississippi. 
Hallack Seaman, Clinton, Iowa, one of the con- 
ferees, said that Chicago’s diversion of water 
from Lake Michigan is purely a navigation ne- 
cessity and not a sewerage disposal expedient, 
as opponents contend. The right of Chicago to 
continue to divert this water from the lake 15 
in litigation, with Minnesota arrayed against 
Chicago. This, the barge line representatives 
said, they would attempt to alter to insure the 
short cut between Chicago and Minneapolis, 
via water. 
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Current Eastern Activities 


New Pittsburgh Company 

PITTSBURGH, PaA., Jan. 19.—The new Pitts- 
burgh lumber company, the outgrowth of the 
merger effected last week by the Keystone 
Lumber Co. and the May Lumber Co., two of 
the leading retail lumber concerns of the Pitts- 
burgh district, will be known as the Keystone 
Lumber Co. The two present vards of the for- 
mer individual companies will be maintained. 
Organization of the merged companies has been 
effected by the election of the following offi- 
cers: President, George N. Glass; first vice 
president, Charles Ross; second vice president, 
(, H. Weber; secretary, W. E. Hatch; treas- 
urer, W. H. Williams; assistant treasurer, Davis 
W. Glass; assistant secretary, John Meyers; 
auditor, ©. B. Geiss. All the officers but the 
last two named are directors of the company 
also. The Keystone Lumber Co. was the sue- 
cessor of the old Crown Lumber Co. a few years 


ago. 
("Qu @g@geaaaaaar 


Made Commodore of Yacht Club 

NortH TONAWANDA, N. Y., Jan. 19.—Maj. 
H. Morton Jones, of the R. T. Jones Lumber 
Co., is finding time to take a leading part in 


other things than the lumber industry. Maj. 
Jones, who is_ right 





hand man for his father, 
R. T. Jones, in the lum- 
ber business, has just 
been elected to the com- 
modoreship of the Buf- 
falo Yacht Club, one of 
the most active and 
oldest organizations of 


| 
| 








MAJ. II. M. JONES, 
North Tonawanda, N. Y.; 
Lumberman Active in 
Civie and Political 
Affairs 





its kind along the lakes. 
He has been most active 
for a number of years 
in promoting the wel- 
fare of the club. 

On Jan. 1 Maj. Jones 
was appointed by Mayor 
J. P. MacKenzie, another North Tonawanda 
lumberman, to a commission on the police board. 
When the board organized a few days ago Maj. 
Jones was chosen chairman. He _ promptly 
sponsored the enactment of North Tonawanda’s 
first ordinance to regulate drinkers and bring 
about « more strict enforcement of the pro- 
hibition law. 

Maj. Jones has held other city offices since 
the World war. He entered the service at the 
outset of. the war and was advanced to a major- 
ship in the army. 

(g@a@aeaaanan 

Prominent Retailer in New Position 

SyracusE, N, Y., Jan. 19.—George M. Wilson, 
senior member and president of the Wilson & 
Greene Lumber Co., of this city, one of the 
largest lumber and building material dealers in 
the State of New York, has retired from the 
local firm to affiliate with the Wilson-MeDonald 
suilders’? Supply Co., of Tampa, Fla., with 
offices in that city. Mr. Wilson was elected 
president of the Florida company and is now 
attending to his duties in Tampa. 

The Wilson & Greene Lumber Co., was or- 
ganized ten years ago and has offices in Syracuse, 
Marathon and Cortland, N. Y. The company 
is well-known to the retail lumber fraternity 
throughout the country, and has a reputation for 
employing modern merchandising methods and 








uptodate advertising schemes in conducting 


its business. The firm will continue under the 
present name ‘and no changes in the policy of 
the company are planned. Orville H. Greene 
Will be the new president, Louis Will will hold 
the office of vice president and John W. Beynon 
will carry out his duties as secretary and treas- 
urer, 


Mr, Greene, the new president of the lumber 


company, is also president of the Chapin Skel- 
ton Co., the Syracuse Triplex Presser Co., and a 
member of the advisory committee of the City 
Bank. 

Mr. Wilson started in the lumber business 
here in 1909, when with his brother, he organ- 
ized the firm of Wilson Bros. Lumber Co. He 
has been in business with Mr. Greene since 
1916. He served as alderman of the seven- 
teenth ward of Syracuse during 1914-1915. 
He was one of the founders and organizers of 
the Rotary Club and was the first treasurer of 
the loeal club. His many friends wish him sue- 
cess in his new connection in Florida. 


aa eaeaaaaaaa 


Protest Private Use of Terminal 


WILMINGTON, Deu., Jan. 18.—Lumbermen 
here have lodged complaint with the Chamber 
of Commerce against the granting by the 
local board of harbor commissioners to the 
Eastern Lumber Co. permission to make use of 
the city-owned marine terminal. The lumber- 
men claimed that the Eastern Lumber Co. was 
selling lumber retail, at jobbers’ prices. The 
firm consists of Clarence Blagen, president; G. 
Kk. Anderson, vice president; W. H. Able, secre- 
tary, and T. L. Haines, manager. They are all 
from the Pacific coast. The harbor commission- 
ers explained that in 1924 they had made an 
agreement with representatives of West Coast 
operators for use of the terminal. They an- 
nounced also that the steamship West Keats is 
en route from Grays Harbor, Wash., with a full 
cargo of lumber for the terminal. The lum- 
her interests of Wilmington have signified their 
intention of strongly protesting the use of the 
city-owned terminal for the exploitation of pri- 
vate interests. 


Wholesale Commodity Price Index 


CAMBRIDGE, MAss., Jan. 18.—The Harvard 
University committee on economic research an- 
nounces its wholesale commodity price index for 
the week ended Jan. 13 is 151.5, as compared 
with 151.3 (revised from 151.2) for the week 
ended Jan. 6. 


Interviews With Ohio Retailers 


(Concluded from page 66) 


percent of the business of the previous year. 
Then the balance of the year slumped markedly. 


-~- 
i 


kk. I’. STEPHAN, Stephan Lumber Co., Upper San- 
dusky.—We experienced very satisfactory business 
during 1925 and the prospects for the present year 
are fully as good. ‘There is considerable talk of 
new work and we are doing some estimating but 
the main bulk of new work will come later in the 
I‘armers are in better shape financially 
and we are expecting considerable business from 
that source this year. Repair work is steady. 


season, 


Guy T. Jump, B. A. Smith & Son Lumber Co., 
Antwerp.—Trade last year was pretty good in 
every way and we can not complain. But it looks 
better for this year and we are making plans ac- 
cordingly. There is some estimating going on now 
but later on we expect a good deal of that sort of 
work as prospects are good for building operations. 
We are in a farming community and we find there 
will be much farm construction this summer. 


Id. B. Warris, Harris Lumber Co., Tiltonyville.— 
With us business at this time looks about the same 
as Jast year. Probably there is a slight improve- 
ment in the outlook. Our industry is half mining 
and half milling and as a result we are better off 
than if we were located in a coal mining region 
exclusively. There is a lot of talk of new con- 
struction work, much of which will be started in 
the spring. 


G. L. Catn, Dillonvale Lumber & Supply Co., 
Dillonvale-—We had a rather bad year but that 
was due to the mining industry which slumped 
considerably in our locality. The mines are now 
working better and as a result there will be a 
considerable amount of construction work. There 
is a fair amount of repair and remodeling work, as 
is always the case. We believe that business in 
1926 will be far ahead of trade in the last year. 
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The Chosen Wood 
On Atlantic Coast | 





In fact it proves to be a 
big favorite wherever used 
or sold because Goldsboro 
North Carolina Pine is 
naturally suited to all build- | 
ing needs. | 


Our present holdings of 
virgin timber afford buyers 
a steady supply of lumber 
for years to come. 


Whatever your requirements 
may be, give us an oppor- 
tunity to demonstrate our 
prompt service by rail or 
water. 


Johnson & 
Wimsatt 


WASHINGTON, D.C. | 
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The PIONEER 
LUMBER CO. 


MANUFACTURERS 





VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edge and Flat Grain. 


Write or wire for prices on 
. ’ 
Pioneer's 


No Waste 
Endless Flooring 


ELROD, ALABAMA 


























SIPSEY VALLEY 





ee 
SHORT LEAF PINE 


Here is virgin Shortleaf Pine 
that dealers will find unsur- 
passed for retail yard sale in 
finish, flooring, siding, ceiling, 
boards, shiplap. 











150,000 feet Daily. 


SIPSEY VALLEY LUMBER CO. 


BUHL, ALABAMA 



















Yood Old Fashioned 
YELLOow PINE 


BOARDS ° 


SMALL TIMBERS — FACTORY FLOORING 


STRINGFELLOW LUMBER CO. 


‘TTUSCALOOSA,ALA. pees 


Mills ot 
TUSCALOOSA + 





























Cy: O-f7 G oe 
Min leiliung Specialisis 
HIGH GRADE 

3%" and 14" CEILING. 
yy" and &%" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 


















































MRS. EDWARD GERMAIN, pioneer resident 
of Saginaw, Mich., and widow of one of that 
city’s best known lumbermen and manufactur- 
ers, died suddenly on Jan. 13 at her home in 


Saginaw. She was 77 years old and had been 
a resident of Saginaw for 70 years. Mrs. Ger- 
main, whose maiden name was Emma Taylor, 
was born in Akron, Ohio, her parents moving 
to Saginaw when she was a little girl. She was 
married to Edward Germain in 1870. Mr. Ger- 
main died in 1913. Mrs. Germain had not been 
in good health for several years, but she was not 
known to be in a serious condition, and her 
family and friends were entirely unprepared for 
her sudden death. She was an active club, 
charity and church worker and a prominent 
resident of the city. She is survived by two 
daughters, Miss Louise A. Germain and Mrs. 
Frank G. McKinley, both of Saginaw. Edward 
Germain was for fifty years one of the most 
prominent figures in the lumber industry of the 
Saginaw region at a time when that region was 
one of the largest producers. He built up a 
thriving business in various lines, all of which 
interests have been operated since his death 
under the name of Estate of Edward Germain. 


W. E. MIER, treasurer and general manager 
of the Keystone Planing Mill Co., of Connells- 
ville, Pa., died suddenly at his home at Penns- 
ville, Pa., a few hours after making a visit to 
his office in Connellsville. Mrs. Mier and three 
of their children were at Orlando, Fla., where 
the Miers some time ago purchased a home, with 
the intention of making that city their perma- 
nent residence. Mr. Mier was shaping his af- 
fairs so as to be able to join his family there. 
Death was due to exhaustion following a severe 
attack of influenza. William E. Mier was born 
at Elk Lick, Pa., and was about 54 years old. 
He was formerly engaged in the lumber business 
at Pennsville where he made his home most of 
his life and where he also conducted a store for 
a'time. Besides his holdings in the Keystone 
Planing Mill Co. he was a stockholder and di- 
rector of the Broadway National Bank of Scott- 
dale and a stockholder in the Etna Connellsville 
Coke Co. He was a member of the First Pres- 
byterian Church of Scottdale. Besides his wife 
he is survived by five children and two sisters. 


JOHN T. CAWLEY, manager of the delivery 
department of the McPhee & McGinnity Lumber 
Co. and a veteran of the World War, died sud- 
denly Jan. 8. Funeral services were held Mon- 
day, Jan. 11. Mr. Cawley was born in Denver 
on Sept. 19, 1897. He was educated in the Den- 
ver schools and later entered the employ of the 
McPhee & McGinnity Co. After the outbreak 
of the war be entered the service and served 
overseas with the 458th motor transport organ- 
ization. After the armistice, following twenty- 
one months of service, he returned to his old 
position in Denver, which he has held ever since. 
While at work recently he became ill from ap- 
pendicitis and underwent an operation. His 
death came suddenly after he had apparently 
recovered from the operation. He is survived 
by his wife, Mrs. Mathilda Cawley; mother and 
father, one sister and four brothers. 


MAHLON MORAN, salesman for the Amer- 
ican Wood Pipe Co., of Tacoma, Wash., was 
found dead in his automobile on the highway 
near Portland, Ore. At his feet was a paper 
on which he had scrawled the words ‘Mother 
I am dying——,’’ when he was interrupted by 
death. The car was found stalled on the high- 
way by a deputy sheriff and Mr. Moran was 
slumped over the wheel, dead. He had evi- 
dently just managed to stop the car and at- 
tempted to write a message before losing con- 
sciousness. Mr. Moran was returning from a 
business trip to Walla Walla and it is believed 
that apoplexy was the cause of the death. He 
had been a resident of Tacoma for about six 
years. A widow, his parents and two sisters 
survive him. 


GEORGE W. HANDY, aged 68, for many 
years engaged in the lumber business in Bay 
View, Mich., died Jan. 14 in Los Angeles, Calif., 
where he had made his home since retirement 
from active business a few years ago. Mr. 
Handy was born in Decatur, Ill., in 1857 and 
grew to manhood there, engaging in the real 
estate business. In 1892 with his brothers he 
entered the lumber business in Michigan and 
was very prosperous, becoming prominent in 
Michigan lumber circles. Funeral services were 
held in Los Angeles and the body sent to De- 
eatur, Ill., for burial. Mr. Handy is survived 
by his wife, two sons, Fred K., of Pasadena, 
Calif., and Gilbert, of Detroit, Mich., and a 
daughter, Mrs. C. E. McClelland, of Decatur. 


ARTHUR B. TROMBLEY, secretary and 
treasurer of the Carr-Trombley Manufacturing 
Co., sash and door manufacturer, of St. Louis, 
Mo., died on Tuesday afternoon, Jan. 19, at Mayo 
Bros. Hospital in Rochester, Minn., where he had 
been for two weeks. Mr. Trombley had been ill 
for several months. Funeral services were held 
at the home in St. Louis on Friday afternoon, 
Jan. 22. Arthur Beaumont Trombley was born 
at Dubuque, Iowa, 36 years ago. He began his 








business career with the Carr, Ryder & Adams 
Co. there and went to St. Louis in 1910 from St, 
Joseph, where he had been connected with the 
Collier-Adams Co. Mr. Trombley leaves a 
widow, who was Miss Roxana Butterfield, of 
Mitchell, S. D., and a daughter, Catherine, 10 
years old. He was a member of the Masonic 
order, the Concatenated Order of Hoo-Hoo, the 
Missouri Athletic Association, the City Club and 
the Algonquin Golf Club. 


HOWELL B. ERMINGER, SR., 67 years of 
age, for many years prominently identified with 
lumber interests at Sibley, Ga., died there and 
was buried at Macon, Ga., Sunday, Jan. 10. He 
had been in ill health for some time. At one time 
Mr. Erminger was the largest lumber mill opera- 
tor in his part of the country. And the farm 
that he operated at Sibley also was one of the 
largest in that section. Mr. Erminger was re- 
puted to be very wealthy. He is survived by 
one son and two daughters, H. B. Erminger, 
Jr., and Mrs. John B. Harris, of Macon, and 
Mrs. Nelson D. Mallory, of Fort Lauderdale, Fila. 


FRANK M. THOMPSON, aged 81, engaged in 
the lumber business in Cedar Rapids, Iowa, for 
many years, died Jan. 14 at his home there, after 
a lingering illness. Mr. Thompson was born in 
Ohio, March 1, 1840, and was in the lumber 
business practically all his life. He had been 
in Wisconsin until 1896 when he went to Cedar 
Rapids, where he was associated with the Fay 
Brothers, later the Fay Lumber Co., until he 
retired two years ago. His wife died four years 
ago and no immediate relatives survive. 


THOMAS J. DUNDON, aged 71, a retired re- 
tail lumber dealer of Columbus, Ohio, died at 
his residence there Jan. 17, following a three 
weeks illness. For many years he conducted a 
retail business at Spring and Water streets 
under the name of the T. J. Dundon Lumber 
Co., retiring in 1917, by selling out. He was 
born in Limerick, Cork County, Ireland, in 1854 
and brought to Columbus the same year by his 
parents. Funeral services were at St. Patrick’s 
Church Jan. 20. 








EDWARD L. COLMAN, vice president and 
treasurer of the C. L. Colman Lumber Co., of 
La Crosse, Wis., died at his home in that city 
on Jan. 3. Mr. Colman’s death followed that of 
his brother Lucius C. Colman by a few days. 
The two brothers entered the business which 
had been established by their father, Charles L. 
Colman, in 1854, upon graduation from college. 
Edward L. was in charge of the retail end of the 
business, operating branch yards in various 
places in that section. 


W. W. HALLORAN, who for many years was 
engaged in the lumber business at Evansville 
and Indianapolis, died a few days ago at St. 
Louis, Mo., and the body was sent to Paducah, 
Ky., for burial. He was 52 years old. For many 
years Mr. Halloran was at the head of the 
W. W. Halloran Lumber Co. at Evansville and , 
while a resident of that city assisted in the 
organization of the Evansville Lumbermeén’s 
Club. His wife died several years ago. 

JOHN B. KESSLER, at one time secretary of 
the Lumbermen’s Exchange of St. Louis, also 
of the Lumbermen’s Club there, died at Bourbon, 
Mo., on Jan. 18 from a complication of diseases. 
He was editor of the Bourbon Standard at the 
time of his death, and had formerly edited news- 
papers at Ottawa, Kan., and Muskogee, Okla. 
He is survived by his widow, two daughters, 
Mrs. Oscar Woodruff and and Mrs. W. P. Bar- 
ton of Bourbon, and Camillus Kessler, a cartoon- 
ist of New York. 

HENRY PEARSON, superintendent of the 
S. W. Barker Logging Co.’s camp at Lake What- 
com, Wash., during its operation of .several 
yvears, was fatally injured by a rolling log on 
Jan. 8 when serving as foreman for the Samish 
Bay Logging Co. near Blanchard, Wash., and 
died the same day. He was 66 years old. 


GEORGE M. AYLES, for many years engaged 
in the lumber business at New Albany, Ind., 
died on Jan. 8 at his home in that city follow- 
ing a long illness. He was well and favorably 
known to the trade in southern Indiana and 
northern Kentucky. He is survived by his wife, 
one son and two daughters. Burial was in the 
city cemetery at New Albany. 





Building Activity in New Zealand 

WASHINGTON, D. C., Jan. 21.—Of a total ex- 
penditure throughout New Zealand of £4,281,370 
in the year 1924-25 for building, there was ex- 
pended on wooden houses £3,712,045, as against 
£569,325 for other materials, according to a report 
to the Department of Commerce from J. C. Hudson, 
vice consul at Wellington. Despite the building 
activity shown during the last year, however, it 
is not anticipated that the housing shortage will 
be less serious in view of a 25,000 increase in 
population. 
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Business Changes 


Mobile—Edward IL. Davis Lumber Co. 
sueceeded by Sears Lumber Co. 


ALABAMA. 


ARIZONA. Phoenix—Johnson & Koch succeeded by 
John A. Johnson Lumber Co. 

ARKANSAS. DeWitt—Dr. E. C. Park sold interest 
in DeWitt Lumber Co. to his partner, Carl Owen, who 
is now sole owner. 

Evening Shade—B. R. Carroll has bought the Hearne 
sawmill near Viola and moved it to Goacher land west 
of the place. 

CALIFORNIA. Marysville—Matheny Bros. Lumber 
Co. sueceeded by Matheny Thompson Lumber Co. 

COLORADO. Fleming-—Sterling Lumber & Invest- 
ment Co, traded yard at Fleming to the Citizens Lum- 
per Co. for the latter’s Willard yard, 

CONNECTICUT. East Port Chester—Parks & Towne 
(Inc.) succeeded by Byram Lumber & Supply Co. (Inc.) 

ILLINOIS. Arthur—Merchants Lumber & Coal Co. 
and Arthur Lumber & Fuel Co. have concluded a deal by 
which the former will bandle lumber and building ma- 
terials exclusively. Lumber sheds recently érected by 
the Arthur company are to be removed to the Merchants 
property. 

IOWA. Gaza—Abbott Lumber Co. sold to Home Lum- 
ber Co. 

Knoxville—Kool-Canfield Lumber Co. succeeded by 
Kool Lumber Co. 


KENTUCKY. Lexington—J. Is. Stone & Co. sue- 
ceeded by Geerge Hoskins. 
MICHIGAN. Chelsea—Chelsea Elevator Co. and Chel- 


sex Lumber & Coal Co. consolidated us Chelsea Lumber, 
Grain & Coal Co. 

Trenton—N. A. Mans succeeded by N. A. Mans & Sons. 

MISSOURI. Oape Girardeau—Cape Lumber Co. suc- 
ceeded by Home Builders Lumber Co. 

Union—Hope Mfg. & Lumber Co. succeeded by C. C. 
Swanson and others who have organized the Franklin 
County Lumber Co. 

NEBRASKA. St. Paul—Fleming & Groshans Lumber 
Uo. succeeded by Fleming Lumber Co. 

NEW YORK. Buffalo—Wittmeyer-Klaes Lumber Cor- 
poration succeeded by Geo. H. Klaes Lumber Corpora- 
tion, 

NORTH CAROLINA. Granite Quarry—J. W. Frick 
& Son succeeded by Trexler & Klutz Lumber Co. 

OHIO. Willoughby—Plant of the Brott Lumber Co. 
has been taken over by the City Ice & Fuel Co., of 
Cleveland, which will deal in coal and building supplies. 
ceni i Bumber Co. property and interests sold 
to Greene County Lumber Co. 

PENNSYLVANIA. Philadelphia—Detts Lumber Co. 
moving office to 1511 Packard Bldg., 15th and Chestnut 
streets, 

Philadelphia—Rohrbach & Terry Lumber Co. went out 
of business on Dec. 31, 1925, according to notice from 
Terry Lumber Oo., wholes: aler, 1324-25 Stephen Girard 
Bldg., 21 S. 12th St., which is operated by Walter H. 
Terry. 

SOUTH DAKOTA. Glencross and Timber Lake— 
Timber Lake Lumber Co. sold to Central Lumber Co. 

TENNESSER. Nashville—S. C. Ewing & Co. announce 
removal of offices from the Stahlman Bldg. to 1312-1313 
Nashville Trust Bldg. 

TEXAS. Brownwood—Odell Lumber Co. sold to Hig- 
zinbotham Bros. & Co.; W. J. Odell remains as manager. 

Mineral Wells—Burton-Lingo Lumber Co. succeeded 
by R. W. McLeod Lumber Yard. 

Troup—J. T. Seay sold to Troup Lumber Co. 

VIRGINIA. Roanoke—Roanoke Cooperage Co., lumber 
department succeeded by Valley Lumber Corporation, in- 
corporated; capital, $50,000. 

WASHINGTON. Port Angeles—C. C. Henry has pur- 
chased the sawmill of Earl K. Goodwin. 

WEST VIRGINIA. Parkersburg—Robert Briggs Lum- 
ber Co, sold local yard to Interstate Lumber Co. 

WISCONSIN. Appleton—John Hettinger has _ pur- 
chased the interest of W. G. Commentz in the Hettinger 
Lumber Co. 





Incorporations 


CALIFORNIA. Alhambra—Olson Lumber Co. increas- 
ing capital to $500,000. 

_ Culver City—Davidson Planing Mill & Lumber Co., 
incorporated; capital, $150,000; old concern, to expand 
ifusiness, 

Ios Angeles—Woodcraft Cabinet Mfg. Co., incorpo- 
rated; capital, $75,000. 

Sunta Oruz—Homer T. Hayward Lumber Co. increas- 
ing capital from $150,000 to $250,000. 

COLORADO. Del Norte—Del Norte Lumber Co., in- 
corporated; capital, $10,000. 

Pueblo—Santa Fe Trail Lumber Co., incorporated; 
capital, $20,000. 

ILLINOIS. Chieago—Ozark Stave Co., incorporated; 
capital, $75,600; succeeds Ozark Timber & Stave Co. 

INDIANA. Mishawaka—R. J. Corlett & Son Lumber 
Co., ine orporated; reorganization of old company. 

Van Buren—Van Buren Lumber Co., incorporated; 
capital, $20,000; to deal in lumber and "puilding mate- 
rails, 

Wabash—Frank Diehl, incorporated: to manufacture 
and sell woodworking tools and machinery. 

LOUISIANA. Opelousas—Opelousas Cooperage Co., in- 

corporated; capital, $25,000. 
Shreveport— Joe R. Pierce Lumber Co., incorporated; 
capital, $10,000. 
_ MASSACHUSETTS. Boston—I. N. Chase Lumber Co., 
incorporated; capital, $75,000; wholesale; specializes in 
eastern spruce, white pine, hemlock, lath, shingles and 
western white pine clapboards. 

MICHIGAN. Detroit—Greenfield Ave. Lumber Co, in- 
creasing capital from $50,000 to $100,000. 

MISSISSIPPI. Laurel—Dubois Lumber Co. increasing 
caital from $500,000 to $600,000. 

MISSOURI. St. Louis—New Mexico Tie & Timber 
Co., incorporated, 





St. Louis—Teckemeyer Lumber Co., incorporated; 
capital, $40,000. 

NEW JERSEY. Camden—Hitchner-Holmes Co., incor- 
porated; capital, $225,000. 

Rochelle Park—MacMullen-Terhune Co., incorporated; 
capital, $150,000. 

Tre J. WB. Richardson: & Sons, incorporated; 
capital, $100,000; retail millwork. 

NEW YORK. New York—Jas. McBride Flooring Co., 
increasing capital to $50,000. 

New York—Bonafide Lumber & Supply Co., incorpo- 
rated; capital, $50,000; planing mill and retail lumber. 

NORTH CAROLINA. Asheville—<Asheville Sash & 
Door Co., incorporated; capital, $100,000. 

Charlotte—Julian Shook & Lumber Co., incorporated, 
to take over the old Julian Box Co. near the southern 
edge of Guilford County. New equipment to be in- 
stalled and plant operated. 


OHIO. Bedford—Tinkers Creek Lumber Co., incorpo- 
rated; capital, $10,000; to deal in lumber, millwork and 
builders’ supplies. 

Findlay—Findlay Saw Service Co.. incorporated; capi- 
tal, $25,000; to manufacture and deal in saws. 

OKLAHOMA, Albion—Lone Valley Lumber Co., in- 
corporated; capital, $20,000. 

OREGON. Astoria—Pacific Mfg. Co., 
capital, $10,000; sawmill. 

Chiloquin—Mazama Millwork Co., incorporated; capi- 
tal, $12,000. 

Portland—Stewart, Walsh & Wolfe, 
capital, $5,000; logging. 

PENNSYLVANIA. Philadelphia—Aetna Lumber & 
Supply Co., incorporated, 

Pittsburgh—Williams Bros. Lumber Co. incorporated 
under Delaware laws; capital $100,000; wholesale; of- 
fice in Empire Bldg. 

SOUTH CAROLINA. Columbia—H. V. 
incorporated; capital, $25,000. 

Greenville—Harbro Mfg. Co., incorporated: capital, 
$100,000; woodworking; general lumber production. 

TENNESSEE. Texington—Threadgill Lumber Co., 
capital reduced to $25,000, 

Memphis—A. R. MecNeas Co., 
$75,000; logging equipment. 

Nashville—Hull Lumber Co., 
$30,000. 

TEXAS. Amarillo—-Panhandle Lumber Co. increasing 
capital to $900,000. 

Cameron—Jeter Lumber Co., 
$60,000; old concern. 

Mineral Wells—McLeod Lumber Co., incorporated; 
eapital, $25,000. 

Texarkana—Sheldon .. Campbell Lumber Co., incorpo 
rated; capital, $300,06 

WASHINGTON. raid ed-O-Kar Mfg. Co.,  in- 
creasing capital to $100,000; toys. 

Eatonville—Creighton Mfg. Co., incorporated; capital, 








incorporated; 


incorporated; 


Culber Co., 


increasing capital to 


incorporated; capital, 


incorporated; capital, 


Seattle—Western Wall Board Co., increasing capital 
to $183,000. 

Seattle—D. A. Johnson Hardwood Co. incorporated; 
capital, $95,000; succeeds D. A. Johnson. 

Vancouver—DuBois-Matlock Lumber Co., incorporated; 
eapital, $30,000; saw mill. 

Wenatchee—Scheble Lumber & Tox Co., incorporated; 
capital, $150,000. 

WISCONSIN. Milwaukee—Henry Martin & Son, in- 
corporated; capital, 200 shares 100 par value; millwork 
and general contracting and construction. 

BRITISH NORTH AMERICA. 

ONTARIO.  Bracebridg T. Shier and George 
Tennant, both of Bracebridge, are two of the incorpo- 
rators of a new company, the Northern Planing Mills 
Co.; capital, $40,000; will manufacture all kinds of 
woodwork, sash and doors, transit dressing and generally 
deal in rough lumber and building materials. 


New Mills and Equipment 


ALABAMA. Chickasaw—J. M. Card Lumber Co., of 
Chattanooga, Tenn., which is establishing a hardwood 
plant here, announce that machinery has been pur- 
chased, 

Gadsden—Ray Handle Co. has begun clearing ground 
preparatory to rebuilding plant recently destroyed by 
fire; loss, $15, 

CALIFORNIA. Los Angeles—Advance Auto Body 
Works about to begin erection of a fastory; cost, 
$125,000. 

Los Angeles—Angelus Furniture Mfg. Co. erecting 
177x504 ft. factory building; cost, $150,000. 

Los Angeles—Morris Furniture Mfg. Co. planning to 
rebuild burned plant. 

FLORIDA. Fairvilla—Lord Lumber & Building Co., 
of Orlanda, Fla., has acquired site and will put in a 
new lumber plant this spring. 

Tampa—Tampa Lumber & Mfg. Co. has ordered ma- 
chinery for its new millwork plant now under con- 
struction here. 

GEORGIA. Cedartown—Hightower Lumber & Supply 
Co. has awarded contracts for electrically driven ma- 
chinery to be installed in the new mill. Plant will 
also include lumber storage sheds and warehouses. 


ILLINOIS. McHenry—McHenry Sash & Door Co. will 
install machinery in the old creamery building and 
begin operating in temporary quarters; will build 
plant. 

KENTUCKY. Bond—Bond-Foley Lumber Co. will re- 
construct its plant which was recently burned. 

Louisville—Mengel Co. building warehouse, 350x65x60 
ft., cost, $25,000. 

NORTH CAROLINA. Asheville—Asheville Sash & 
Door Co., recently incorporated with capital of $100,- 
000, reported planning establishment of plant this spring 
for manufacture of millwork. 

Hickory—Martin Furniture Co. awarded contracts for 
$30,000 factory to replace the Fu destroyed with loss, 
including equipment, of $100,06 

OREGON. Baker—Baker ‘soning Co. planning im- 
provements to cost about $100,000. 

Medford—Owen-Oregon Lumber Co., planning im- 
provements to cost about $500, 

New Grand Ronde—J. C. and C. L. Jensen and K. i 3 





C9 LOUISIANA — 
_ 


| Deep Bayou 


Willow 


for the discriminating buyer 
who is interested in produc- 
ing the BEST finished pro- 
ducts. 


S.B. Anderson & Son, Inc. 
PLAQUEMINE, LA. 


Red and Sap Gum, Sycamore, 
Cottonwood —Tupelo. 
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Manufacturers of band 
sawn hardwoods. 
Grades guaranteed un- 


. der rules of National 
Hardwood Lumber 
Association. 


We solicit your inquiries- 


Bonita Lumber 


Company, Inc. 
BONITA, ("Pern") LA. 
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WATT [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA 
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SOFT 
TEXTURED 
FLOORING 
Finish and Trim 


In the Same Car 


It is no longer necessary for you 
to overstock your yard, tie up 
your money, etc., when you can 
order these three fine quality 
items in the same car. 





McMinnville soft textured Oak 
is unexcelled for beauty or dura- 
bility. It pleases the most ex- 
acting builders. Order any quan- 
tity of our Oak flooring, finish and 
trim in straight or mixed cars. 
You'll like our quality, milling 
and service. 


ILLE 
MIN Nr GCo. 


MCMINNVILLE,TENN. 


— 


It Now Has Gurney 
Ball Bearings Throughout 





The New Mechanically Recon- 
structed Ball Bearing 


Atlas—IMPROVED PHILLIPS —Invented 
Window Frame Machine 


Pulley Mortiser—Pocket Cutter—Variety Saw Table 


It Increases Profits with no In- 
crease in Labor or Power Costs. 


Write for Complete Information Today 
Address: Department G-45. 


Atlas Manufacturing Co. 
Orlando, Florida 





























Kostick have engaged in the logging business and plan 
Jater installing a sawmill, 

OREGON, St. Helens—The St. Helens Pulp & Paper 
Co. has let the contract for the first unit of plant of 
which the total cost will be $1,000,000. 

TENNESSEE. Nashville—-Sterchi Bros, & Montgomery, 
woodworking, will expend $50,000 on plant improve- 
ments, 


TEXAS, Robstown—E. MeCaskill will add to his 
planing mill a rip saw, band saw, pointer, swing cut-off 
saw und other machinery. 


New Ventures 


CALIFORNIA. Chula Vista-—National Avenue Lum- 
ber Co., new concern; Maurice Graves, manager. 

Montrose—Albert E. Sullivan and Theo, G. Soderberg 
have engaged in business at 20 E, Honolulu Ave. as 
Sullivan Lumber Co. 

Pico—W. P. Jackson opening lumber and_ building 
material business (R. F. D. from Rivera). 

Redlands—G. H. Johnson, formerly manager of Tilden 
Lumber Co., at Fresno, and J. W. Bowman, also of 
that company, have organized the Bowman-Johnsou 
Lumber Co. and will open yard in “Redlands. 

Willowbrook—-Willowbrook Lumber Co., of which F. 
ID. Evans is manager, has engaged in business on the 
corner of Burton and Willowbrook. 

FLORIDA. Dunedin—H,. L. McCurdy Lumber Co, has 
started a retail lumber business. 

Jupiter—Odeon Lumber Co., opening retail lumber 
business. 

Miami—Miami River Lumber Co. opening retail lumber 
business. 

Tampa—McCreary Lumber Co. opening retail lumber 
business. 

GEORGIA. Atlanta—Thompson Safety Swing Co. is 
establishing a southern plant at 54 W. Linden Ave., to 
handle the company’s trade in the Southeast. Mfrs. 
porch and outdoor swings. 

KENTUCKY. Fountain Run—oO. P. Link Handle Co. 
has begun mfr. of handles. 

Lexington—George Hoskins, formerly «a Cynthiana 
lumber dealer, has purchased property in Lexington and 
will operate a retail coal and lumber business. 

Louisville—Kentucky Lumber & Millwork Co. opening 
branch plant at 6th and Galbrich; mfr. 

MINNESOTA. St. Paul—Lampert Lumber Co. opening 
branch yard at Cleveland and Otto. 

NEVADA. Yerington—Ruel Lothrop has purchased a 
site on Center St. and will open a lumber yard. 

NEW JERSEY. Delmar 
retail business. 

NEW YORK. Dansville—Vogt & McDonald Lumber 
Co. has begun retail business. 

OHIO. Columbus—A. H. Sparks & Co. have opened 
wholesale lumber business at 8 E. Long St. 

OREGON. Bend—Archie ID. Pepin and Frank Haack 
have engaged in the toy manufacturing business as 
American Fun Gun Co, 

Portland—C, R. Williams has engaged in ladder and 
screen manufacturing business at 267 Second St., as 
Williams Wood Products Co, 

PENNSYLVANIA, Pittsburgh—Homewood Lumber Co, 
has begun retail business. 

TEXAS. Nocona—Donald Bros., of Bowie, are putting 
in a lumber yard here. 

Carrizo Spring—Grant Lumber Co. opening new yard 
at Commerce and Nopal. 

WASHINGTON. Fern Hill—Warvard TLumber Co. 
opening as branch yard of Fern Hill Lumber Co. 

Seattle—C. V. Gray, owner of the Gray Lumber & 
Shingle Co., has been in business in Seattle since 1919, 
The business was formerly operated as a partnership 
by A. V. and C. V. Gray and upon the death of the 
former in February, 1925, was changed to Gray Lumber 
& Shingle Co. 

WISCONSIN. Milwaukee—Knockdown window and 
door frame department has been added ‘to plant of 
August C. Beck Co.; warehouse has been built. 


Selmar Lumber Co, starting 


New Sheds and Yard Improvements 


CALIFORNIA. srawley—Charles Morrow has pur- 
chased a site and will erect office and sheds for retail 
lumber business. 

Oakland—Sterling Lumber Co. having plans prepared 
for construction of an office building and warehouse at 
32nd and Ettie streets. 

ILLINOIS. Glasford—R. G. Mackemer Lumber Co., 
enlarging a salesroom to handle recently acquired hard- 
ware stock. 

OKLAHOMA. ‘Tulsa—Dickason-Goodman Lumber Co. 
granted permission to build lumber shed 20x70 feet, 
two stories high. 

PENNSYLVANIA. Shamokin—Shamokin Lumber Co. 
erecting $60,000 warehouse. 

TEXAS. Amarillo—Star Lumber Co. granted building 
permit for construction of lumber yard buildings. 


Casualties 


ALABAMA. Gadsden—Ray Handle Co., loss by fire, 
$15,000. 

ARKANSAS. Cotter—Fire destroyed local factory of 
Wallace Pencil Co., of St. Louis. 

CALIFORNIA, Los Angeles—Boy Lumber Co., loss by 
fire, $75,000. 

FLORIDA. Sumner—Cummer Cypress Co.’s sawmill 
destroyed by fire; will be rebuilt. 

INDIANA. Peru—Wilkinson & Reinhart Lumber Co., 
loss by fire, $40,000. 

MASSACHUSETTS. North Cambridge—Dix Lumber 
Co., loss by fire, $1,000. 

MICHIGAN. Onaway—American Wood Rim Co., loss 
by fire, $500.000; plants destroyed. 

MINNESOTA. Baker—Nortz Lumber Co., loss by fire; 
yard destroyed. 

NEW YORK. Corning—Corning Building Co., loss by 
fire, $3,900. 

NORTH CAROLINA. Holly Ridge—Plant of Eu- 
banks & Foy Lumber Co. burned; loss, $25,000. 

TEXAS. Muleshoe—Office and warehouse of E. R. 


Hart Lumber Co. destroyed by fire; loss, $15,000. 
WASHINGTON. Littell—Snow Lumber & Shingle Co., 


loss by fire, $12,000; bunk house and dining room 
burned, 

WEST VIRGINIA. South Charleston—Lilly Lumber 
Co., loss by fire, $8,000; yard destroyed. 


SASH, DOORS and MILLWORK 


With prices down and warehouses well stocked, 
sash and door mills in the Minneapolis and 
St. Paul (Minn.) district this week noted a sub- 
stantial pick up in trade. Word has gone out 
that the present low level of prices can not long 
continue, since raw materials have advanced, This 
is one cause for greater activity. Another clement 
was the fact that many of the retailers were jn 
the district this week for the Northwestern Lum- 
bermen’s Association convention at Minneapolis. 
City trade is light but normal while from the 
rural districts little business is being done, pend- 
ing the opening of the spring building season, 











A slight increase in the demand for yard stock 
was noted by some of the plants in Kansas City, 
Mo., Jast week, and there is a larger volume of 
millwork business coming in. The demand for 
screens is very good. 

With heavy construction work being planned 
by builders and home owners in Columbus, Ohio, 
mills have been kept fairly busy figuring on new 
business and filling orders previously booked. Con- 
struction work has gone forward during the winter 
months without much interference from cold 
weather. Mills, as a rule are operating at about 
75 to SO percent of capacity and most have suffi- 
cient orders ahead for a month. Mills specializ- 
ing in doors and sash have been making stocks 
for the spring rush. Dealers are placing orders 
for standard stock and that is causing a_ better 
run of business. Prices are still unsatisfactory 
although some improvement has been noted, 

The year has started fairly well for the sash and 
door men of Baltimore, Md., who have passed the 
dull period and who are now engaged in trying 
to measure what the future has in store for them. 
The results of these calculations are on the whole 
favorable, Construction work proceeds on an im- 
pressive scale. Last week brought some check 
upon these activities, with the heaviest snow of 
the season and the coldest weather, but despite 
this, inquiry is fair, and special sizes of mill prod- 
ucts still have the call, so that the mills are kept 
busy. Some of the plants still report full running 
time. 

The door and millwork trade at Tbuffalo, N. Y., 
is checked by stormy weather and mills could 
handle more business than they are receiving, but 
the building bureau figures indicate a healthy vol- 
ume of trade for this season of year and many 
plans are being filed for new dwellings to be 
started with better weather. 

The sash and door factories of Los Angeles, 
Calif., are reporting a large number of inquiries 
and orders. Prices are stiffening with the in- 
creased demand, 


Three Companies Reélect Officers 


Rock ISLAND, ILL., Jan. 18.—Directors and of- 
ficers of three interlocking directorates here which 
control the Weyerhaeuser & Denkmann interests 
were reélected at the annual meeting last week. 
The concerns are the Rock Island Sash & Door 
Works, Weyerhaeuser & Denkmann Co. and Rock 
Island Lumber & Manufacturing Co. 

Mrs. W. H. Marshall was named director of the 
Rock Island Lumber & Manufacturing Co. to fill 
the vacancy caused by the death of her husband, 
W. H. Marshall, and officers were elected as fol- 
lows: . 

President—J. P. Weyerhaeuser. 

Vice president—Edward P. Denkmann. 

Secretary-treasurer—F. C. Denkmann. 

Assistant secretary-treasurer—Arthur B. DuVon. 


Officers of the Rock Island Sash & Door Works 
are: 

President—F. C. Denkmann. 

Vice president, treasurer and general manager— 
Charles Esplin. 

Secretary and assistant treasurer—Arthur C. 
Tiansen. 

Officers of the Weyerhaeuser & Denkmann Co.‘ 

President—F. C. Denkmann. 

Vice president—John P. Weyerhaeuser. 

Secretary-treasurer—Edward P. Denkmann. 

Directors—T. B. and S. S. Davis and the officers. 

The stockholders were entertained at the Rock 
Island Club, where their meeting was held. At- 
tending the gathering were R. M. Weyerhaeuser, 
Cloquet, Minn.; F. O. Brownson and F. J. Cossitt, 
Wichita, Kan., and Edward P. Denkmann, J. H. 
Hauberg, T. B. and S. S. Davis, A. B. DuVon, 
Charles Esplin, A. C. Hansen and Carl A. Hallgren. 
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TACOMA, WASH. 


Jan. 16.—Whether the lumber industry should 
concentrate on market extension work to sell its 
product, or should take steps to prevent the an- 
nual overproduction, was the subject of discussion 
at the regular meeting of the Tacoma Lumbermen’s 
Club last Wednesday noon. The discussion, while 
entirely informal, brought out a distinct conflict 
of opinion, and the members present were fairly 
well divided as to the method that should be 
adopted. There was in no sense any action con- 
templated, the argument being held to bring out 
the views of the different club members. 

One group of members held that the industry 
has done all it can do in the way of reducing costs, 
and that the only hope for the future is to spend 
a much larger proportion of-its income for adver- 
tising and market extension work generally. The 
proponents of this idea are firmly convinced that 
attempts at curtailment are doomed to failure, and 
that the industry is far behind all the other prin- 
cipal industries of the country in its marketing 
program. It was predicted that within ten years 
the millmen will be spending ten times what they 
are now doing on the selling end. 

The other group held that this will do little 
good unless undertaken by the industry nationally, 
and curtailment has been of great assistance in the 
past. Manufacturers must learn, these members 
held, that it is fatal to produce what they can 
not sell at a profit and must curtail on their own 
initiative. 

The argument brought out several very interest- 
ing talks by different members. 

The club also discussed the question of the grow- 
ing Christmas tree business in Washington. ‘This 
was agreed to be a menace to the future of the 
industry, but it was decided that no action could 
be taken by the club at this time. 

Lambert Davis made a. short talk, urging the 
Jumbermen to support the campaign of the civic 
érganizations to obtain a large registration for the 
coming city election. 

Lumbermen of the Tacoma district gathered at 
the Winthrop Hotel Thursday to discuss prelimi- 
nary plans for the advertising and trade exten- 
sion campaign to be put on by the industry of the 
Pacific Northwest. The meeting was preliminary 
to the general gathering to be held at Seattle on 
Jan. 28 and 29. More than fifty of the leading 
lumbermen of the district attended. The meeting 
in this district was sponsored by the Tacoma Lum- 
bermen’s Club. Speakers at the meeting included 
Charles Donnelly, president of the Northern Pacific 
railway, who was a visitor in Tacoma on one of 
his regular trips. Mr. Donnelly spoke on the bene- 
fits resulting from a properly prepared publicity 
and advertising campaign, and urged the lumber- 
men to carry out the program already outlined. 
Others on the program were George S. Long, gen- 
eral manager Weyerhaeuser Timber Co.; J. D. 
Tennant, vice president of the Long-Bell Lumber 
Co.; Charles S. Keith, president Oregon-Washing- 
ton Lumber Co., and Henry Schott, who will have 
charge of the campaign. Mr. Schott outlined the 
preliminary plans already made, and urged the 
Tacoma manufacturers to support the campaign. 
Most of those present had already signed up for 
the movement. 

The annual Southwest Washington Furniture 
Manufacturers’ Exposition will be held Feb. 2 to 8 
in the Washington Building. The furniture manu- 
lacturers have taken the entire second floor of 
the building. ' a 

Tacoma Jumber manufacturers will have an 
opportunity to develop a market for their lumber 
in the Argentine Republic 4nd Uruguay as the 
result of the establishment of a new line of steam- 
ers giving regular monthly service between Ta- 
coma and the east coast of South America. The 
line will be operated by the General Steamship 
“0., and the vessels assigned to the run include 
five modern motorships, the first of which will 
call here late in February. 

Nearly 20,000,000 feet of lumber was shipped 
over the Tacoma docks in the period between Jan. 
1 and 9, During the time covered, twenty-one 
deep sea carriers were loading in the port. The 
Atlantic coast took the largest share of the lum- 
ber, more than 8,000,000 feet going into that 
market. 

Unususally heavy fog which disrupted shipping 
Schedules, to a large extent tied up the lumber 
carriers, and shipping fell off considerably this 
Week, An unusually heavy list of ships is ex- 
pected in port next week. The lumber carriers 
at the local docks during the present week in- 
cluded the following : Puget Sound Lumber Co., 
Kalfarli, west coast South America, 150,000 feet 


(part cargo), and Rotarian, west coast 
America, 500,000 feet (part cargo). Defiance 
Lumber Co., Falls City, Atlantic coast, 750,000 
feet (part cargo), and Stanwood, California, 500,- 
000 feet (part cargo). Shaffer terminal, Katrina 


South 


_Luckenbach, Atlantic coast, 6,000,000 shingles and 


25,000 feet cross arms (part cargo); Lurline, 
Hawaiian Islands, 700 doors and 35,000 feet lum- 
ber (part cargo), and Wapama, California, 250,000 
feet (part cargo). Portacoma piers, Mystic, At- 
lantic coast, 500,000 feet (part cargo). Milwau- 
kee dock, A. L. Kent, Europe, 5,000 doors and a 
carload of broom handles (completing). St. Paul 
& Tacoma Lumber Co., Depere, Atlantie coast, 
1,500,000 feet (completing) ; Heiyei Maru No. 12, 
Japan, 600,000 feet (completing), and K. J. Luck- 
enbach, Atlantic coast, 1,000,000 feet (part cargo). 
sjaker dock, Kansan, 18,230 doors, 335 bundles 
broom handles, 13,000 feet cross arms and 100,000 
feet lumber (part cargo), and Glymont, California, 
200,000 feet lath and 1,254 doors (part cargo). 
Wheeler, Osgood Co., Wapama, California, 125,000 
feet (part cargo). 

Deep sea carriers visiting Tacoma during 1925 
numbered 1,649, a gain of 22 over the previous 
year. 

The Tidewater Mill Co. shut down for the an- 
nual overhauling this week, and will remain down 
for some time. The curtailment in the Tacoma 
district has been heavier than was expected, and 
most mills which went down for the holidays are 
still closed. 

The Shaffer Box Co. has resumed operations, 
after being shut down for two months as the result 
of the fire last November, which destroyed the 
firm’s dry kilns. New kilns have been constructed 
and additions to the plant made, which have in- 
creased the capacity 25 percent. 

The Harvard Lumber Co., operating as a branch 
of the Fern Hill Lumber Co., recently opened a 
retail yard in the south end. Walter L. Rostedt 
will be yard manager. 


BELLINGHAM, WASH. 


Jan. 16.—This week the Bloedel Donovan Lum- 
ber Mills placed in operation its Hastings shingle 
mill and its Saxon logging camp. All its mills, 
including sawmill and shingle mill at Skykomish, 
are running and all its camps likewise, except the 
Skykomish works. The company has about fif- 
teen hundred men on its payrolls and in the near 
future will have about two thousand. Next week 
the St. Paul & Tacoma Lumber Co.’s camp will 
begin operating, if snow does not prevent, says 
Manager Everett G. Griggs, jr., who this week 
returned from St. Paul, Minn. Another camp that 
will soon be active is that of T. K. MeRae. 

Very little lumber was shipped by water this 
week, but several million feet will move within the 
next ten days. The week’s cargo list follows: 
Bloedel Donovan Lumber Mills, Norco, 160,000 feet 
of shook, Alaska; Mystic (loading), 1,500,000 feet, 
Atlantic coast: Vinita (due), 2,500,000 feet, At- 
lantie coast; Undine (due), box shook, Australia. 
Puget Sound Sawmills & Shingle Co., Kalfarli 
(due), 600,000 feet west coast South America ; 
Sudusco (due), 600,000 feet, Atlantic coast. 

Local rail agents believe that Canadian shingle 
manufacturers are rushing their shingles into the 


United States to get ahead of a tariff of 50 or 
60 cents, as advocated by Congressman Lin H. 
Hadley, of Bellingham, and Congressman Albert 


Johnson, of Hoquiam. Recently there has been a 
big increase in Canadian shingle imports through 
Blaine and Sumas, say rail agents. 

sellingham’s lumber cut in 1925 was 60,000,000 
feet less than in 1924, due chiefly to fires that 
leveled the sawmill of the E. K. Wood Lumber Co. 
and the planing mill of the Puget Sound Sawmills 
& Shingle Co. The former concern operated about 
nine months and the latter company, only seven 
months. ‘The city’s lumber output was 340,925,- 
000 feet. The shingle production was 381,000,000 
shingles, an increase of 8,000,000 shingles over 
1924. The production by companies was: Bloedel 
Donovan Lumber Mills, 202,800,000 feet and 155,- 
500,000 shingles; Whatcom Falls Mill Co., 52,750,- 
000 feet and 106,000,000 shingles; Morrison Mill 
Co., 29,375,000 feet; Puget Sound Sawmills & 
Shingle Co., 36,000,000 feet; E. K. Wood Lumber 
Co., 30,000,000 feet; Siemons Lumber Co., 27,- 
500,000 shingles; N. Jerns, 20,000,000 shingles ; 
Dodd Lumber & Shingle Co., which operated three 
shifts throughout 1925, 72,000,000 shingles. In 
Lynden, the Imperial Fir Co. cut 13,000,000 feet, 
an inerease of 3,000,000 feet over 1924. The 
Bloedel Donovan Lumber Mills cut 33,050,000 lath ; 
manufactured 9,000,000 feet into box shook and 
converted 3,500,000 feet into sash and doors. The 
Whatcom Falls Mill Co. cut 5,650,000 lath. 

Vice President J. J. Donovan, of the Bloedel 








MIXED CAR 


Shipments from our 


Minnesota 
Transfer 


Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil’? Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir —Cedar— Spruce —Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, . - + 





Minn. 














F YOU use BOX SHOOKS or cut 
to size stock in any of the follow- 
ing woods and will give us an oppor- 

tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


(‘Idaho White Pine 


Pondosa Pine 
d 
pa j Engelmann Spruce 
Anywhere. |Mountain Red Cedar 








| Mountain Hemlock 


Sullivan Creek Lumber Co., Lr. | 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 




















CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 


Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 
honors Panama - Pacific 
Internationa! Exposition 


GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 
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Co PACIFIC COAST Co 


2x4 


No. 1 or No. 2 Common 


S458 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’ or 18’ if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 

















REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
F.W.Smith, - - .O. Box 288, Rockford, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
James A Harrison, P.O. Box 745, Sioux Falls, 

Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 








Nowhere 


else on earth is there 


SPRUCE 


to compare with Alas- 


Air Dried 
Factory 


ka for 
Stock 
Clears Texture 
TRY IT. 


Northwest Spruce Co. 


955 Stuart Building, SEATTLE, WASH. 


REPRESENTING : 
Ketchikan Spruce Mills, - 
Wrangell Lumber & Power Co., 
Juneau Lumber Mills, : 


Ketchikan, Alaska 
Wrangell, Alaska 
Juneau, Alaska 








IN MIXED CARS 


FLOORING, CEILING, DROP SIDING, 
FINISH, DIMENSION and BOARDS 


or can include 


CEDAR or SPRUCE BEVEL SIDING 
or CEDAR SHINGLES. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE WASH. 











CML Ago Suc 


Manufacturers of High Frade 


Spruce and fir Lumber 
Sacoma: vastur gion. 





THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuri 
moulding, lumber bills, car freights, car Hn tng po | 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
apy nn ang ee ae Sener, Price postpaid, bound 
eather, 50. LUMBERMAN, ¢ 
Dearborn 8t., Chicago, Ill. — 


Donovan Lumber Mills, and Fred J. Wood, were 
reélected directors of the First National Bank this 
week. William McCush, president Christie Timber 
Co., and President C. F. Nolte, of the Commercial 
Shingle Co., were reélected directors of the Bell- 
ingham National, and President Frank N. Brooks, 
of the Brooks and Warnick lumber companies, was 
elected a director of the Northwestern National, 
succeeding the late Edwin Lopas, a retired shingle 
manufacturer. 

J. A. Loggie, president Whatcom Falls Mill Co., 
is planning a trip to southern California. 


SEATTLE, WASH. 


Jan. 16.—G. L. Bartells, vice president of the 
Elliott Bay Mill Co., left Seattle Tuesday on a 
tour that will require his absence from Seattle 
more than two months, during which time. he will 
devote his energies toward market extension for 
plywood. He will take in middlewestern territory, 
attending several conventions, later will proceed 
to the Atlantic seaboard, and will sail Feb. 15 
from New York for London and Hamburg. 

John A. McEvoy, assistant sales manager of the 
Bloedel Donovan Lumber Mills, returned this week 
from a business trip to San Francisco. He reports 


an encouraging outlook, remarking that pine is 
opening strong. 
The Sumner K. Prescott Co., Seattle, has 


changed its title to Prescott Iron Works, effective 
Jan. 1. Sumner K. Prescott, commenting on the 
change, says: “Our old name did not give a 
stranger to us any idea of the nature of our busi- 
ness, and we feel that the new name will better 
inform the public as to our facilities, which com- 
prise a foundry, machine shop and machine design 
ing and constructing departments. ‘There is no 
change in our personnel nor in our activities.’’ 
The Mumby Lumber & Shingle Co.’s mill B, at 
Malone, Wash., will begin operations Jan. 18, 


es 


SAN FRANCISCO, CALIF. 


Jan. 16.—Sixteen California pine mills are re. 
ported shut down because of heavy snows in the 
mountains. All of these will probably remain 
closed until spring thaw, when operations for the 
summer will be resumed. Several mills have cop. 
tinued to run through the winter, and will prob- 
ably maintain full forces in the woods throughout 
the vear. 

Retail business in San Francisco and in the yal. 
ley districts is declared to have shown a remark. 
able increase during the short period since the 
holidays. Export business, particularly to Aus- 
tralia and Japan, is on the increase, with severa] 
chartered for that trade. Intercoastal 
business for north of Hlatteras is good. Florida 
shipments have been slightly retarded because of 
unloading difficulties. Reports indicate that some 
vessels, lumber laden, have been held at Florida 
ports for as long as two and three weeks, demur- 
rage costs more than eliminating the profits of the 
shipment. 

Charters and fixtures in the lumber industry 
show an increasing overseas demand. During the 
week several vessels have been fixed: Austvard, 
by South Alberta Lumber Co.; Nordbo, North Pa- 
cifie to Sydney, by W. L. Comyn & Co.; Freeport 
Sulphur No. 1, east coast north of Hatteras, by 
Krauss Bros.; Shinkia Maru, North Pacific to 
Japan, by Wilcox Hayes Co.; Arizonian, Puget 
Sound to Boston, New York and Baltimore, by 
Babcock-Angel Lumber Co. Australian shippers 
are bidding $14.50 and $14.75, and little space 
is available at those figures. Lumber for the west 
coast of South America is much inquired for. 
Japanese inquiry is on the increase. Florida is 
taking much lumber. 

Bringing a new conception of the building and 
loan associations to the lumbermen of San Fran- 


vessels 











Forestry extension workers from twenty-two States who held a three-day conference last week 
under the auspices of the Department of Agriculture at Washington, D. C., to consider the prepa, 


ration of forestry extension programs. 


In the center of the group is Secretary of Agriculture 


W. M. Jardine 





after having been closed down seven weeks for 
repairs. Among other improvements and additions 


was the installation of a new log slip and log 
deck; a new Sumner, roller bearing, 10-foot band 
saw, Simonson log turner, 42-foot steel carriage, 
and a Stetson-Ross 16x25 fast feed planer. Rus- 
sell Bordeaux, manager, states that the company 
contemplates running only one 8-hour shift at this 
mill, but with this new machinery it will be able 
to give still more satisfactory lumber. Charles 
B. Munday, who has been selected by Manager 
Russell Bordeaux as sales manager, is expected 
to arrive in Seattle and take up his duties about 
Feb. 1. Mr. Munday has been connected with 
Locke-Moore & Co. (Ltd.), of Westlake, La. 

Charles M. Rohne, sales manager R. P. Shannon 
Lumber Co. (Ltd.), Vancouver, B. C., stopped over 
in Seattle last week on a trip which will take him 
back to the more important lumber consuming 
centers of the United States. Mr. Rohne will be 
away two months or longer. W. H. Maley, of the 
company, visited Seattle in connection with a trip 
among the Washington mills last week. 

Lloyd Hillman, of the Lloyd Hillman Lumber 
Co., Seattle, has just returned from a month’s trip 
in the East. He visited New York, Chicago and 
several other centers and reports an ever increas- 
ing demand for the company’s ‘‘Faultless” shingles. 

M. N. Hawley, of the M. N. Hawley Mill Co., 
Milltown, Wash., attended the Thursday luncheon 
of the Hoo-Hoo Club of Seattle as the guest. of 
A. J. Wartes, of the Excel Shingle Co. 

W. A. Rankin, manager of the Port Blakeley 
Mill Co., who has been seriously ill, has recovered 
sufficiently to attend to business. He made a visit 
to his office Thursday, for the first time since his 
illness. 





cisco, George K. Rogers, of the Metropolitan Guar- 
antee Building & Loan Association, was the prin- 
cipal speaker at the luncheon of the San Francisco 
Hoo-Hoo Club here yesterday. The next meeting 
is scheduled for Jan. 28, and will be Ladies’ Day. 
A dinner-dance is also being planned for February. 

William Beebee, recently stricken with paraly- 
sis, is recovered and has resumed work. Mr. Bee- 
bee, now in business for himself, was formerly 
sales manager of the Long-Bell Lumber Co. 


COOS BAY, ORE. 


Jan. 16.—Coos County is far short of her annual 
rainfall this season, and the streams are generally 
low. The logging companies have enjoyed open 
weather this fall and winter for operations, and 
had one freshet which brought out a large supply 
of logs. The new idea of splash dams in the 
smaller streams will provide sufficient water, 
operators say, to handle the cut this winter and, 
because of the fine weather, camps are cutting more 
logs than usual. 

Charges for handling lumber over the Port of 
Coos Bay dock will not change, it was announced 
at the January meeting of the commissioners. 
Fifty cents a thousand will be the regular rate for 
unloading cars and wharfage. Storage is charged 
separately. 

The Port of Port Orford commissioners plan 
some improvements and have adopted creosoted 
piling. The port is an open roadstead, though 
protected, and there is no fresh water to moderate 
inroads of teredoes. 

The Umpqua Mills & Timber Co., of Reedsport, 
which has been under reorganization, will be 
operating full capacity after March 1, it was 
stated by J. O. Elrod, who has become associated 
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with the concern. Large quantities of timber in 
the vicinity of the plant have lately been pur- 
chased. The camps will resume cutting the 
middle of February. 

Of the 40,000,000 feet of lumber stored in the 
yards of the California & Oregon Lumber Co., at 
Brookings, when operations closed several months 
age, probably 15,000,000 feet has been shipped, a 
considerable part of which was redwood. The 
Necanicum took 660,000 feet for San Fran- 
cisco. About 1,000,000 feet of redwood went over 
the Stout Lumber Co. docks at North Bend. Re- 
cent estimates from Brookings said there was 
25,000,000 feet on the docks. 

The Pacific Veneer Co. has added to the direc- 
torate William E. Coleman and William Archer. 
Officers are: Frank Lowe, president; George C. 
Huggins, vice president; Harold Savage, secre- 
tary-treasurer ;, Emil Gabrielsen, Dr. C. L. Brown 
and Messrs. Coleman and Archer, directors. 

The Coquille Products Co. has elected to the 
directorate: J. E. Norton, C. T. Skeels, J. Earl 
Lowe, Frank A. Rowe and A. O. Walker. 

W. J. Ward, formerly superintendent of the 
California & Oregon Lumber Co. at Brookings, has 
been installed as local manager, succeeding Thomas 


co PORTLAND, ORE. 


Jan. 16.—Western Oregon is having an unusually 
open winter, with no snowfall as yet, even in sec- 
tions normally snow covered. But the rains make 
the ground soft and operations more or less haz- 
ardous, and logging is slowed down. Demand for 
lumber is about normal for this time of year. 

Claude Richardson, assistant manager Sterling 
Lumber & Investment Co., of Denver, Colo., who 
was here this week on a tour of the Pacific North- 
west, gave encouraging reports from his part of 
the country. His company operates some forty 
country retail yards in the Denver territory, and 
he is of the opinion that these yards will enjoy a 
good business the coming spring. Purchases dur- 
ing the last two years were comparatively light 
and his section is now about ready for a consid- 
erable consumption of lumber. Denver itself con- 
sumed a great deal of lumber last year. 

W. H. Buoy, of the Buoy-Cutler Lumber Co., is 
on his way home from Los Angeles, where he has 
been enjoying a vacation since November. 


ABERDEEN-HOQUIAM, WASH. 


Jan. 16.—The logging camps of the Grays Har- 
bor district are slowly getting under way again 
after the holiday shutdown. The camps of the 
Northwestern Lumber Co., Hoquiam, resumed 
operations this week. 

During the first fifteen days of January, 60,000,- 
000 feet of lumber was shipped from Grays Harbor 
on thirty-two vessels. The largest part went to 
Japan in five freighters, four loading full cargoes 
here. California took 16,500,000 feet in seven- 
teen steam schooners. Two large intercoastal ships 
loaded full cargoes on the Harbor, while three 
others completed loading here, giving third place 
to the east coast with slightly over 15,000,000 
feet. The rest of the lumber went to Australia, 
South America and the Hawaiian Islands. 

The Hoyeisan Maru arrived Friday to complete 
loading, and will take about 3,000,000 feet for the 
Orient. The Munindies completed loading about 
2,000,000 feet for the east coast yesterday. The 
Eureka Lumber & Shingle Co. finished loading a 
full cargo on the Rozan Maru yesterday. The 
Akibasan Maru is expected the latter part of Janu- 
ary. The Vinita arrived Thursday to load about 
4,000,000 feet for the east coast. The Poljana 
will arrive nexf week to load about 1,000,000 feet 
for the west coast of South America. The Nordbo 
is expected here to load for the west coast the 
second week in February, under charter to W. L. 
Comyn & Co., San Francisco. The West Keats, 
of the California-Atlantic line, sailed Friday with 
a capacity cargo of lumber and shingles loaded by 
Grays Harbor Lumber Co., Schafer Bros. No. 4, 
Anderson & Middleton, Bay City Lumber Co. and 
Evergreen Shingle Corporation. The Missoula, 
operated by Hammond Lumber Co., is due to load 
4,500,000 feet late this week for southern Cali- 
fornia. 

It is reported that Grays Harbor will be the port 
of call for more of the Ford Motor Co. vessels, 
according to word received by the Hoquiam Cham- 
ber of Commerce. 

Total lumber shipments from Grays Harbor dur- 
ing 1925 were more than 1,100,000,000 feet. This 
is 56,630,136 feet in excess of the 1924 figure. The 
bulk of this lumber went to California, this mar- 
ket taking 554,300,000 feet. Japan was next in line 
With 238,028,412 feet. The Atlantic coast was 
third, with 226,675,665 feet. Australia took fourth 
Place with about 50,000,000 feet. Trade with 
China and the Philippine Islands declined during 
the year, 

Harry S, Knox, of Chicago, president of Knox & 
Toombs, sash and door manufacturers, Hoquiam, 


was a visitor this week. Mr. Knox stated that he 
was well satisfied with the volume of business 
handled by his plant during 1925, also that of the 
Harbor Plywood Co., which came to Grays Harbor 
through his good offices. 

B. W. Daniels, of the Harbor Plywood Co., 
Hoquiam, has been elected to the presidency of the 
Chamber of Commerce of that city. 

B. K. Bishop, of the Bishop Lumber Co., Aber- 
deen, and Mrs. Bishop will leave on Jan. 17 for 
an extended trip to Chicago, Buffalo and New 
York City, thence by steamer to the West Indies, 
returning to the Coast by way of the Panama 
Canal. They will arrive home in about six weeks. 

J. L. Dougherty, of the Irving-Dougherty Co., 
Aberdeen, was a harbor visitor this week. 


SPOKANE, WASH. 


Jan. 16.—Weather still continues almost un- 
precedentedly mild. Loggers are badly hampered 
by lack of snow, and work in the woods is cur- 
tailed. ‘There has been some snow the last few 
days, but it is raining today and a chinook wind 
now blowing bids fair to carry off what snow 
there is. 

Orders still continue comparatively few and 
small, so that the planing mills have barely 
enough work to keep them running. Inquiries are 
numerous and there are many offers which the 
mills will not accept. There is a general feeling 
among the manufacturers that in the next few 
months they will be able to sell what stock they 
have at as good or better prices than they are now 
asking. 

A. L. Porter, secretary Western Retail Lumber- 
men’s Association; George Duffy, of the Duffy- 
Hamacker Lumber Co., and Mrs. Duffy left yes- 
terday morning in Mr. Porter’s automobile for Los 
Angeles, where Mrs. Porter and children have 
been for several weeks. 

Ray Wilson, secretary-treasurer Deer Park Lum- 
ber Co., and Mrs. Wilson left this morning for a 
few weeks’ trip to Los Angeles and southern Cali- 
fornia points. 

Merrill Heald, manager Inland Insulating Co., 
Inland Empire distributer of Celotex, returned 
Wednesday from a two weeks’ trip to the Celotex 
plant at New Orleans, La., and its head office in 
Chicago. Two and a half days were spent at 
New Orleans inspecting the plant by Mr. Heald 
and forty-two branch managers and salesmen. In 
Chicago, two days were devoted to a meeting of 
the seventeen branch managers. Mr. Heald says: 
“That 1926 is going to be a good building year 
was the consensus. This judgment is borne out 
by all that I was able to observe on my trip. 
Here in the Inland Empire there is every indica- 
tion of another brisk building year. Last year 
we increased our sale of Celotex 300 percent above 
1924; we confidently expect as large an increase 
in 1926.” 


LOS ANGELES, CALIF. 


Jan. 16.—During the last two weeks 49,860,000 
board feet has entered the port, a rate of about 
100,000,000 feet monthly. Forty-seven ships were 
used. The estimated 25,000,000.feet on the docks 
will be sold out before the end of the month, it is 
expected, as the reports coming from the mills in- 
dicate that stocks are getting rather low, while 
prices are looking up after a depressive holiday 
season. Mill representatives are consistently re- 
fusing to shave their prices, realizing that a big 
building program is ahead. There is no doubt that 
1926 will see a huge amount of building through- 
out southern California. The yards have placed a 
fair amount of orders during the first half of the 
month, and no longer are the retailers so insistent 
in their demands for lower quotations. Orders are 
being placed at list prices. 

The latest Pacific coast ship to enter Florida 
trade is the midget steamer Bertie M. Hanlon, 
now en route from Los Angeles to Miami with 
400,000 feet of hardwood. She is under charter 
to the Kirchner Hardwood Lumber Co. 

J. R. Duffield has been made manager of the 
Banning Co.’s lumber department in Long: Beach. 
He succeeds William Maher, resigned. For the last 
two years Mr. Duffield has been associated with 
Sudden & Christenson. 

William M. Robbins, formerly with the J. D. 
Halstead Lumber Co., this city, has opened a yard 
at Downey Road and East Slauson Avenue. The 
company will be known as the William M. Robbins 
Lumber Co. 

Succeeding Ben J. Byrnes, Frank Clough, former 
manager of the Albion Lumber Co., San Diego, has 
been placed in charge of the Los Angeles offices. 
He will also have direction of the San Diego office, 
with R. T. Conyers in charge in the latter territory. 

Paul Kent, formerly with the Osgood Lumber 
Co., is now with the Kellog Lumber Co., of Cali- 
fornia, wholesaler, 

Charles W. Kempter, San Francisco manager of 
the Adams Lumber Co., has returned after visiting 
friends here. 


Co PACIFIC COAST Co 


ie anes enge hee Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Ex-hanee CHICAGO, ILL. 


Tel. Harrison 1295 
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Pine 


Dry Selects 


General Offices and Mills: 
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and Milwaukee Rys. Missoula, Mont. 

















H. B. Hewes, C. D. Terwilliger, 
President Sec.-Treas. @ 
W.T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R. H. Downman Asst. 
@ Treas. 


1.W. McWilliams 


ALIFORNIA 
White Pine 


BOX, SHOP and CLEARS 


Tell us your needs today. 


Clover Valley Lumber Co. 


LOYALTON, CALIFORNIA 


=I] SAN FRANCISCO Co 
Lumbermen’s Exchange | 


R. P. PRAY R. H. BROWNE 


Californi 
White wer ion P INE 


and North Coast Lumber, Box Shooks, 
| Cut Stock, Mouldings 


[| 255g52,FstNation! SAN FRANCISCO 







































ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 


California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St. SAN FRANCISCO, CAL. 














THE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume ‘‘Handbook of Build- 
Ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, Ill. 
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Willapa Louilbet Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried —Well manufactured. 

Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 








/ = 


Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers 


YELLOW FIR LUMBER 


We specialize in soft, old-growth, 
kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 


North Portland, Ore. y 











SALES AGENTS: 
Griswold-Grier Lumber Co. 
Evergreen Lumber Co. 





Service-Quality 


— ON— 


Douglas Fir - Joists 
Long Dimension - Timbers 
Bridge Ties - Planks 


WRITE US. 


TheGriswold Lumber Co. 


Gasco Building, PORTLAND, ORE. 

















Sitka Spruce 


| We cut our own timber, in a modern 
| Band Mill, equipped with latest type 
Kilns and High Speed Planers. 


| 

| OUR SPECIALTY IS SHOP 

| We Also Manufacture 

' FIR AND HEMLOCK 
| LUMBER AND LATH 

Capacity 150,000 Feet 8 Hours. 


_ Winchester Bay Lumber Co. 


| SALES OFFICE: 
910-11 Porter Bldg., PORTLAND, ORE. 











Mill at Reedsport, Ore., (on Winchester Bay) 











PITTSBURGH, PA. 


Jan. 19.—Wholesalers generally report a con- 
tinued good tone to the market, which applies to 
all kinds of lumber. Prices are firm. Some of 
the big industrials are seeking to place large or- 
ders at figures slightly under present market levels, 
which the mills are not inclined to accept. In- 
dustrial activity is being well maintained with its 
accompanying demand for lumber, but some yards 
report what is believed only a temporary lull in the 
house building demand. Some advances in south- 
ern and white pines and fir are expected. The im- 
provement in hardwoods is well maintained. De- 
mand for chestnut continues so keen that neglected 
West Virginia stands are being gone over by some 
of the large mills. The demand for special sizes 
of oak cutting seems more active, and the rail- 
roads are placing orders for switch ties in large 
quantities. Some shortages are. reported in dry, 
thick California white and sugar pines. All kinds 
of lath continue scarce. 

Ik. H. Picket, of the Picket & Volk Lumber Co., 
is spending this week visiting the southern pine 
mills in Virginia and North Carolina. 

I’, R. Babcock, of the Babcock Lumber Co., re- 
turned Monday from a trip to Florida. 

J. H. Henderson, of the Kendall Lumber Co., 
returned the last of the week from Detroit, where 
he spent some days in the interest of the company. 

The Interior Lumber Co., of which J. G. Criste, 
secretary of the Pittsburgh Wholesale Lumber 
Dealers’ Association, is president, has occupied 
new offices, suite 1504 Keenan Building. 


DULUTH, MINN. 


Jan. 18.—Northern pine is moving in better 
volume than in the several weeks, due to the filling 
of mixed carlot orders booked last month. New 
business is fully normal 
for the season. Better in 
quiry is coming from 


Archie Kennedy, general manager Kennedy Lum- 
ber Co., returned to Moose Jaw, Sask., after at- 
tending the company’s general meeting here last 


week. 
MINNEAPOLIS, MINN. 


Jan. 19.—The week began with signs which lum- 
ber wholesalers and manufacturers interpreted to 
mean the placing of a volume of orders which 
would measure with the heaviest weeks on record, 
Lumber retailers from seven middle West States 
are in the Twin Cities for the annual of the North- 
western Lumbermen’s Association, and many have 
come prepared to place orders. This is regarded 
as a more promising season for the wholesalers 
than in many years. There is price stability ; none 
expect prices to go lower, while those of many 
items are certain to go up. 

Lumbermen said they believed the opening of 
the river navigation between St. Louis and Minne- 
apolis, which now is assured for next summer, 
would mean to the Northwest what the Panama 
Canal has meant to Pacific coast cities. An open 
road to the sea now has been obtained for the entire 
Mississippi Valley, and benefits are expected to ex- 
tend far inland. Under the plan entered into by the 
Government, a private corporation, financed by 
upper Mississippi River shippers, will build a fleet 
of twenty barges and three towboats to initiate the 
upper river service early next summer. From this 
is expected to grow a great water fleet of freight 
carrying barges. The fight for restoration of 
upper river navigation resulted from recent de- 
cisions of the Interstate Commerce Commission 
that, sinee the Northwest no longer could be re- 
garded as having potential water transportation 
service, it no longer was entitled to rail rates on 
a water-competitive basis. Lumbermen’s interest 
in freight rates has become vital, following in- 


creases as high as 40 percent in intrastate rates 





agricultural districts of 
Minnesota and North 
Dakota. Operators of 
farmers’ elevators are 
quite generally | adding 
lumber’ to the lines 
handled. More inquiry is 
being received for fence 
posts than for five years, 
farmers making plans to 
earry through deferred 
improvements. City yards 
reported a substantial 
broadening in demand 
during the last ten days. 
Demand for lath con- 
tinues an outstanding 
feature, and though near- 
ly all small mills are pro- 
ducing actively, unfilled 
orders are sufficient to 
take up output for some 
time ahead. Quotations 
on all pine items are 
firmly maintained: 

The Weyerhaeuser in- 
terests at Cloquet are 
operating their sawmills 
and woodworking plants 
on a normal basis. ‘The 
Virginia & Rainy Lake 
Co., at Virginia, is running both its sawmills 
night and day on 10-hour shifts. Twelve camps 
employing about two thousand men are being oper- 
ated this winter. 

Herbert S. Robb, agent Newbegin Co., reported 
the springing up of a substantial inquiry for Coast 
materials, 

P. M. Shaw, jr., lumber jobber here, has _ re- 
turned from spending a vacation at Summerville, 


a. ¢. 
WINNIPEG, MAN. 


Jan. 18.—Wholesalers report business extremely 
quiet. Locally there has been some activity, Win- 
nipeg dealers placing some business for immediate 
delivery. Prices show a tendency to stiffen, al- 
though opinion seems to be that advances will 
affect only searce items of Coast stock. Northern 
spruce mills report quite a falling off in business ; 
all are experiencing excellent. logging weather and 
the cut will likely exceed early expectations. 

Secretary Ritter, Western Retail Lumbermen’s 
Association, says its building department is doing 
more business than for a good many years at this 
season. He expects this department will have to 
be greatly enlarged. 

George Fuller, of the Reliance Lumber Co., oper- 
ating retail yards in Saskatchewan, was a visitor 
here, returning from Minneapolis. 

T. A. Wilson, manager Western Manufacturing 
Co., Regina, Sask., was a visitor this week. The 
company foresees building activity in Regina this 
year, and a nice volume in country districts. 





in two. 


_of the West. 





It was necessary to move this house in Hollywood, Calif., to another 
location but the house mover found that trees and telephone poles pre- 
vented moving the whole structure at once so he literally cut the house 
The result was that there was less obstruction to traffic and 
less damage to the trees surrounding the house. 
wood is the best building material 


Another instance where 


as a result of Interstate Commerce Commission 
decisions. The State has fought the interference 


of the Federal rate making body, but a Federal 
court last week held that the Interstate Commerce 
Commission’s orders supersede the State’s orders. 
In Minnesota, for instance, there are three differ- 
ent schedules of rates today, some 40 percent 
higher than others, while before the decision of 
the Federal commission, all rates were on an equal- 
ity and on a distance tariff principle. This de- 
cision has caused an economic upheaval. 

Twin City lumbermen, and many of the visiting 
retailers now here, were preparing today to appear 
before the city council for a third time on Thurs- 
day to protest proposed passage of an ordinance 
which would prohibit use of wooden shingles. The 
lumber interests are thoroughly aroused. 

Two prominent officials of Hoo-Hoo were in the 
Twin Cities last week: N. A. Gladding, of Indian- 
apolis, Ind., Senior Past Snark and Seer of the 
House of Ancients; and J. A. Edgecumbe, Van- 
couver, B. C., Jabberwock of the Supreme Nine. 
Mr. Gladding, who is vice president and sales man- 
ager of E. C. Atkins & Co., manufaci ‘ers of saws 
and machinery, said that his company was obtain- 
ing liberal trade from the large lumbering centers 
The South, he said, is doing a heavy 
Mr. Edgecumbe is a 
(Ltd.), Van- 


volume of lumber business. 
member of Edgecumbe-Newman Co. 
couver, B. C. 

R. M. Brown, representing the A. E. Gordon 
Lumber Co., Toronto, Ont., was in Minneapolis a 
few days ago. 
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Robert Duncan, of the Robert Duncan Lumber 
(C‘o., accompanied by Mrs. Duncan, will go to New 
Orleans, La., and from there will cruise to the 
Panama Canal zone and back. 


WARREN, ARK. 


Jan. 18.—Demand for Arkansas soft pine has 
been slightly heavier than it was last week, and 
prices have held firm, The call is mostly for yard 
items, some finish and flooring moving. Demand 
for 4-inch B&better flooring is light, while common 
and upper grades of rift are moving readily. ‘There 
is a nice volume of orders being placed for cut-to- 
length trim. Inquiries are being received in good 
volume from the dealers, most of whose orders 
are for mixed cars, though they are buying some 
straight cars. The general opinion is that within 
the next fortnight the market will be stronger. 
Industrial business is being received in good vol- 
ume. Car siding, which has been quiet, is pick- 
ing up to some extent, and prices are fair. Pro- 
duction has been about normal, as log output has 
been good despite recent rains. Shipments have 
been about on a parity with production, while new 
business has been slightly behind both. Mill stocks 
continue somewhat broken, although not especially 
low. Uppers are the scarce items. Small mill pro- 
duction this week has been heavy, as all mills had 
logs and were able to operate. 


Shipments of hardwood have not been heavy, 
on account of yard stocks being green. Production 
continues low, as log supplies are exhausted and 
hardwood lands are extremely wet. Logs are in 
active demand and their prices are strong. Prices 
for gum and oak are good, and demand is some- 
what better than it was last week. A good many 
large orders for hardwood flooring have been 
booked. ‘The week’s takings of oak by hardwood 
flooring factories, however, have been light. 


MACON, GA. 


Jan. 22.—A flood of permits came through from 
Florida with the opening of this week, causing a 
heavy movement of roofers to that State. Toward 
the latter part of the week railroads again became 
somewhat congested and the movement was cur- 
tailed. Roofer manufacturers say that the East 
is taking more than in any period since early in 
December, indicating increased construction activ- 
ity in that section. Production of the mills in this 
territory is still low, because of continued rains. 
The prices have been unchanged for the week. 

Prices remain $21.50 for 6-inch, and $22.50 for 
8-, 10- and 12-inch roofers. Two-inch random di- 
mension is strong, the 2x4-inch bringing as much 
as $24, and other items $23. 

Opening up of new railroads in southern terri- 
tory, the extension of the Atlantic Coast Line to 
the west coast territory of Florida from Thomas- 
ville, Ga., and reports that railroads are about to 
make further extensive improvements during 1926, 
have strengthened the longleaf pine market. There 
is no noticeable change in the prices, however. 
Demand is absorbing the production. Mills 
throughout southwestern Georgia and Alabama are 
operating to capacity, though they were handi- 
capped a little this week by rainy weather. 


SHREVEPORT, LA. 


Jan. 18.—The southern pine market has been 
fairly steady, demand being strong enough to en- 
able prices to hold their own. Business is suf- 
ficient to prevent too keen competition. The mills 
are not expecting much demand until after the 
inventory period, but spring buying has already 
begun and may be expected to increase from now 
on. Upper grades of pine are still sCarce, and the 
mills will hardly catch up on their orders for 
B&better items until they have drying weather. 
Orders for oil field timbers and for piece stock, 
boards, center-match and shiplap are coming right 
along, and demand is about even with shipments. 
Production is perhaps off a little, as the larger 
mills are not crowding the output, though the 
Smaller mills are going along at about normal 
Speed. Sawmills are well supplied with labor, 
and cars are being furnished as called for. There 
will probably be a falling off in shipments, as 
many mills report dry stock nearly all gone, and 
a large percentage of the lumber now in pile is 
hot seasoned enough to run through the planers. 

The Southern Pacifie lines will make an ex- 
penditure of $16,248,783 for new equipment dur- 
Ing 1926, according to announcement by M. J. 
Dooley, division freight and passenger agent here. 
A number of large locomotives are included. 

Of the thirteen new directors of the Shreveport 
Chamber of Commerce elected at the recent annual 
meeting, two are lumbermen, namely: Randle T. 
Moore, of the Peavy-Moore Co., and William Steen, 
of the Long-Bell Lumber Co. 


George Freeman, of the Victoria Lumber Co., has 





Pair Association, by unazimou vote. eel PORTLAND, ORE. CS 


Two lumbermen are among the officers of the 
W. H. Mabryycamp of Spanish War veterans 
elected at the annual here: W. A. MecKennon, 
head of the W. A. McKennon Lumber Co., senior 
vice commander, and A. R. Dickinson, of the Vic- 
toria Lumber Co., trustee. 

W. H. Managan, of Calcasieu Parish, Louisiana, 
was elected a director of the M. E. Dodd Founda- 
tion. This foundation is raising funds now to 
erect a college for girls in Shreveport. 


LAKE CHARLES, LA. 


Jan. 18.—Last week there was a further in- 
crease in southern pine production and buying. 
Locally there has been a full week of excellent 
weather, which has permitted a little increase in 
logging operations. The woods, however, are still 
very boggy and work is necessarily hampered. 
Most of the larger mills are now operating and 
have gradually increased their schedules. Stocks 
are generally badly broken, and it is becoming 
apparent that there will have to be an increase 
in production if the expected demand develops 
during the next month. Meantime the market re- 
mains fairly strong, with prices showing a firm- 
ing tendency. ‘Though the export side of the mar- 
ket is still off, interior markets are showing more 
interest and mills are receiving inquiries in in- 
creasing volume. Recently the railroads have been 
sending out inquiries and some developments are 
expected from this source. Building items, espe- 
cially the better grades, are in fair demand. Tim- 
bers and dimension are in only fair call, and com- 
mon stocks are not especially active. 


BEAUMONT, TEX. 


Jan. 18.—From over the State, yards report 
business better. Both locally and throughout 
‘rexas much building is in prospect, many estimates 
being figured, some of them running into millions 
of feet. Prices of southern pine are holding firm, 
with a slight upward tendency. Mill stocks are 
rather badly broken. Small mills are prevented 
from operating by bad weather, being unable to get 
logs out of the boggy woods, and large mills are 
somewhat handicapped. Timber orders continue 
plentiful. The outlook is exceptionally bright. 

Hardwood buying, while not yet at full volume 
by any means, is beginning in a very satisfactory 
manner. Some orders of good size are being placed. 
Flooring interests continue to absorb inch oak 
as fast as it becomes dry. Box factories are 
actively in the market, and there are indications 
that railroad ties are in better demand. 


NORFOLK, VA. 


Jan. 18.—The North Carolina pine market has 
not been very active, but there has been a gradual 
improvement and, while buyers show a _ tendency 
to hold back, they are becoming aware that there 
is not much lumber to be had for quick shipment 
either at large board mills or small ground mills. 
The small mills are handicapped by bad weather, 
while the large mills entered the new year with 
only a small surplus centered in a few items. 
Fiorida demand has slowed down somewhat, but 
quite a bit of lumber is still being shipped there, 
while developments in other southern States are 
also taking up considerable North Carolina pine. 
There have been more inquiries calling for a wide 
variety of items. 

Sales of 4/4 edge No. 2 and better have been 
light, but inquiries have been more numerous. 
No. 2 and better 4/4 stock widths have not been 
very active, except in 1x4%4-inch and 5-inch, the 
former being rather scarce. Circular sawn has 
quieted down, due to advances. Edge 4/4 No. 3 
has been quiet, but 4/4 No. 3 stock widths are 
moving better and bringing rather good prices, as 
there is not a great deal available. Edge No. 2 
and better, 5/4 and 8/4, has been quiet, but 6/4, 
both band and circular sawn, is in fair demand 
and is not so plentiful. Nos. 1 and 2 bark strips, 
rough and dressed, are quiet. 

Demand for 4/4 edge No. 1 box, kiln dried 
rough, has been light, but this item dressed and 
resawn, both air dried and kiln dried, has been 
moving much better. Local box plants refuse to 
consider higher prices. Good air dried stock is 
hard to get, but will be more plentiful next month. 
Kiln dried edge box is apt to stiffen until more 
air dried is marketed. No. 2 4/4 edge box con- 
tinues quiet. No. 1 4/4 stock box rough, dressed 
and resawh, both air dried and kiln dried, con- 
tinues in good demand and is searce. No. 2 4/4 
stock box has not been so active; No. 1 air dried, 
its competitor, is scarce. Edge, 5/4 and 6/4, No. 
1 box, air dried, dressed and resawn, is very active 
and bringing good prices. 30x bark strips, 4/4, 
have not been active, most mills being oversold, 
while those having stock have advanced prices. 


(Concluded on page 102) 





Practical Specialists 
Pacific Coast Lumber Products 





_) DRYAD, WASH. 
MILLS :{ WP. Ry., C.,. M. & St.P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
» PORTLAND, OREGON, U. S. A. 














| ” 
Sumpter Valley Pine 


quality and texture is remem- 
bered long after the price is 
forgotten. Yourcustomers will 
be pleased with this soft tex- 
tured Pine lumber, as well as 
our other 


Western 
LumberProducts 


Order a trial car today. 


H. J. Anderson 
Lumber Co. 


Manufacturers and Wholesalers 
301-338 Northwestern Bank Building 
PORTLAND, OREGON 
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Old GrowthDouglasFir 


Finish—Mouldings 
Casing and Base 





Our manufacture is the very best and is confined 
almost entirely to the above items. We 
can however include in mixed cars 


Jambs, Sills, V. G. Flooring and Stepping 





SHAFER-MSLAUGHLIN & HILLIER. 


RPORAT 


PORTLAND, OREGON 
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Manufactured by Miller Bros. 


OAK FLOORING 
‘“‘ SPENOAK ” 


Co., Johnson 


City, Tenn., for our exclusive account in 
Chicago, Detroit and Milwaukee territory. The 
best of Tennessee Oak for the best of Flooring. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, ili. 








Conway Bidg., 


Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
CHICAGO, ILL. 














Lum ie 
HUTCHINS Szrsce | Beets 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 
Blue Island800 = Pullman 8020 (No Toll) | ORDERS SOLICITED 








MAPS 


108 SOUTH LA SALLE ST., 


DROLET & STEENSON 


TIMBER ESTIMATES 
LOGGING REPORTS 


CHICAGO 


Southern Office, Tuscaloosa, Ala. 








OUR 


large consuming 
ters, 


Service Satisfies 


the retailers and the 
manufacturers in three 


cen- 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Bldg.. KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 


Member National Association 
of Commission Lumber Salesmen. 








agency? 


subscriber. 
phlet No. 49-C. 


CHICAGO, ILLINOIS 





cae Furniture Factories 


or other woodworkers? 
If so, we can help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 


Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 


Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
For rates ask for Pam- 


Lumpermen’s Crevit Association 
Suite 1740-68—608 So. Dearborn Street 


Eastern Headquarters, 157 East 44th St., New York City 
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John §. Landon, of the Medford Lumber Co., 
Medford, Wis., was in the city this week transact- 
ing business. 


The board of directors of James D. Lacey & Co. 
held their annual meeting at the Chicago offices of 
the company on Monday of this week. 


Harry E. Daily, assistant general manager of 
the Vilas County Lumber Co., Winegar, Wis., was 
in Chicago Wednesday conferring with J. A. 
Gorman. 


Lafe Clore, of the Clore-Strack Lumber Co., has 
just recently returned from Memphis where he 
has been looking over stock and manufacturing 
conditions. 


Pete Smith, manager of the southern pine de- 
partment of the Hilgard Lumber Co., has been 
spending the last week visiting company mill con- 
nections in Mississippi. 


F¥. B. McMullen, of the McMullen-Powell Lum- 
ber Co., left last week for a two weeks’ trip 
through the South. He will visit Memphis, Tenn., 
West Point and Corinth, Miss. 


J. T. Wurtzbaugh, of the Lodwick Lumber Co., 
Shreveport, La., has been in the city this week 
looking over the trade situation and calling on 
his representatives in this territory. 


F. C. Klesner, representing the Grand Rapids 
Trust Co., receiver for William Horner, stopped 
off in Chicago Tuesday on his way to Minneapolis 
where he will spend several days on business. 


R. H. VanDoren, manager of the Detroit office 
of the Tri-State Lumber & Shingle Co., was in the 
city last week in conference with Mr. Emerson 
and Mr. Woodcock of the local office. 


George F. Gower, of the Durand Lumber Co., 
Durand, Mich., was a Chicago visitor last week. 
Mr. Gower was attending the good roads meeting 
and calling on some of his friends. 


I. H. Young, sales manager of the Garver Lum- 
ber Manufacturing Co., Tippecanoe City, Ind., 
was a business visitor in Chicago this week. The 
Garver organization has a mill at Cape Girardeau, 
Mo. 


A. O. Ratcliff, of Osgood-Corson-Ratcliff Co., left 
the first of the week on a southern trip, which will 
keep him out of the city about ten days. He will 
visit hardwood mills in Mississippi, Louisiana and 
Missouri. 


W. J. Whyte, secretary and treasurer of Gregert- 
sen Bros. Co., is leaving this week for the East to 
attend the meetings of the Northeastern Retail 
Lumbermen’s Association and the New Jersey Lum- 
bermen’s Association. 


William Drum, sales representative of the 
Thomas & Proetz Lumber Co., St. Louis, Mo., op- 
erator of several Arkansas and Mississippi hard- 
wood mills, was a business visitor here this week. 
Mr. Drum was calling on the trade. 


W. W. Bradley, general manager of the Home 
Lumber Co., New Orleans, La., manufacturer and 
wholesaler of car material, has been in the city 
this week conferring with J. M. Wesson, who is 
in charge of the company’s Chicago office. 


Lee H. Shepherd, secretary of the W. L. Shep- 
herd Lumber Co., of Montgomery, Ala., and man- 
ager of its Chicago office, has been in Columbus 
this week attending the annual meeting of the 
Ohio Association of Retail Lumber Dealers. 


Edward A. Horr, assistant general manager of 
the Chicago Lumber Co. of Washington, Oakland, 
Calif., stopped off in Chicago this week on his way 
East where he proposes to look into the business 
situation and make a survey of market conditions. 


Edward K. Bishop, of the E. K. Bishop Lumber 
Co., Aberdeen, Wash., passed through Chicago this 
week on his way East. Mr. Bishop was calling on 
some of his connections and looking over general 
conditions in the larger markets of the United 
States. 


Kenneth McR. Clark, of the Sewall cruising 
force, Old Town, Me., is in eastern Quebec on a 
short trip. Mr. B. C. Marsh of the same office is 
looking over certain New Brunswick lands. J. D. 
Latno is on an extensive examination of several 
townships in northern Maine. 


J. H. Carroll, sales manager of the Major-Sow- 
ers Saw Mill Co., Hattiesburg, Miss., arrived in 


the city last week to visit with some of his loca) 
friends and attend the annual banquet of the 
Lumbermen’s Association of Chicago, which wag 
held at the Palmer House Monday night. 


The Cooksville Lumber Co., of Gibson City, Ill, 
has elected officers for the ensuing year, as fol- 
lows: N. L. Elbert, president; George Wissmiller, 
vice president; Frank Sutter, secretary-treasurer, 
The officers with Fred Ehler and Louis Sutter com- 
prise the board of directors. 


L. J. Marshall, manager of the Chicago office 
of the Exchange Sawmills Sales Co., was expected 
to return this week end from Kansas City, where 
he has been convalescing from an operation which 
he underwent in that city at the close of the com- 
pany’s annual sales conference. 


J. P. Bushong, of the Northwestern Cooperage & 
Lumber Co., Gladstone, Mich., was in Chicago early 
this week calling on the trade. Mr. Bushong was 
especially interested in booking some orders for 
crating material. He reports a rather encourag- 
ing outlook for business for the new year. 


Paul Nicholson Hayes, of W. M. Crombie & Co., 
New York City, wholesaler of West Coast woods, 
passed through Chicago this week on his way to 
the Coast where he will look over mill conditions, 
Mr. Hayes spent a good portion of the time he 
was in this city calling on some of his friends and 
acquaintances in the trade. 


R. M. Morriss, vice president of the Thomas E, 
Coale Lumber Co. and manager of its western 
branch, leaves this week end for Philadelphia to 
attend the annual meeting of the stockholders on 
Wednesday, Jan. 27. The meeting will be held 
in the ‘“‘White House,” which is the name Mr. Coale 
has given to the company’s eastern quarters. 


Carl G. Wolflin, of the Wolflin-West Side Lum- 
ber Co., Evansville, Ind., was in the city this week 
calling on some of his friends in the industry. 
Mr. Wolflin, who is associated with his father in 
the lumber business, had been attending the meet- 
ing of Indiana retailers at Indianapolis last week 
and took this opportunity to run into Chicago be- 
fore returning home. 


I. C. Swan, sales manager of the Wisconsin- 
Alabama Lumber Co. and the Foster Creek Lumber 
& Manufacturing Co., who makes his headquar- 
ters at Madison, Wis., stopped off in Chicago last 
Saturday en route home after a three weeks’ trip 
through the South. There was rain falling in 
practically every section he visited, Mr. Swan 
reports. 


J. B. Deutsch, president of the Lake Indepen- 
dence Lumber Co., Big Bay, Mich., and H. 4H. 
Spaulding, vice president of the same company, 
together with their wives, have been spending sev- 
eral days at Hoopeston, Ill., visiting friends. Mr. 
Deutsch and Mr. Spaulding left Monday night for 
Detroit and after remaining in that city for a 
couple of days returned to Chicago Thursday. 


Tad W. Jacobs, who has charge of the Los An- 
geles office of the Lumbermen’s Reciprocal Asso- 
ciation, of Houston, Tex., was in Chicago this week 
visiting with some of his lumbermen friends. Mr. 
Jacobs had been attending a conference at Hous- 
ton and came north for a short visit before re- 
turning home. The Lumbermen’s Reciprocal Asso- 
ciation is an organization specializing in work- 
men’s liability insurance. 


M. J. Ragley, a former prominent manufacturer 
of longleaf pine at Ragley, La., spent several days 
in Chicago last week, accompanied by Mrs. Ragley. 
Since his operation in Louisiana, Mr. Ragley 
has not been actively engaged in business, but has 
been spending the time in investigating a number 
of propositions, and no doubt soon will be in posi- 
tion to announce his active reéntry into the lum- 
ber manufacturing game. In the meantime he and 
Mrs, Ragley are located at Jefferson, Tex. 


Cc. E. Klumb, sales manager, W. E. Guild, gen- 
eral manager, and Jacob Klumb, of the Finkbine 
Lumber Co., Jackson, Miss., were visitors in the 
city the latter part of the week. They had all 
been attending the annual meeting of the Fink- 
bine organization at Des Moines the fore part of 
the week and were stopping off here on their way 
home. Mr. Klumb took this occasion to call on 
the Charles L. Baxter Lumber Co., which repre- 
sents the Finkbine interests in this territory. 


L. J: Pomeroy, of the Landeck Lumber Co., re- 
cently received a card from Elmer Lundin, of the 
Cairo Wood Products Co., who is now selling ready- 
cut houses in Florida, asking to be remembered 
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to his friends in the local branch of the hardwood 
industry. Mr. Lundin reports that he has booked 
a large volume of business in the short time he 
has been in Florida and that there is every indi- 
eation this excellent demand for his product will 
continue. The card shows Mr. Lundin posing 
along side of a 154 pound tarpon, but the writer 
makes no mention of who landed the fish. 


(SE EE 22222008 


In Charge of Coast Purchases 


J. C. Morris, formerly in charge of the Chicago 
office of the J. E. Morris Lumber Co., of Seattle, 
has joined the Thomas E, Coale Lumber Co. and 
will represent that firm on the West Coast, ac- 
cording to R. M. Morriss, manager of the Coale 
organization’s western office. The change was ef- 
fective Jan. 1. Mr. Morris has already left for 
Seattle, where he will establish an office and from 
this headquarters purchase lumber for his new 
employers. Mr. Morris needs no introduction to 
the lumber fraternity as prior to his connection 
with the J. E. Morris Lumber Co. he was with 
the Henry Davis Lumber Co., of Portland, Ore. 
For the last four years he has been selling in 
territory east of Minneapolis and is thoroughly 
familiar with the requirements of the railroads, 
car companies and other large industrial consum- 
ers. He will be a valuable adjunct to the personnel 
of the Coale organization. 


Engineer for Lumber Manufacturers 


WASHINGTON, D. C., Jan. 19.—Frank P. Cart- 
wright, for the last four years technical secretary 
of the Department of Commerce building code com- 
mittee, has recently been appointed engineer and 
technieal representative of the National Lumber 
His work will 


Manufacturers’ Association here. 
be along the same lines 
as that of D. F. Holtman, 
construction engineer, 
who recently resigned to 
become assistant director 
of the committee on wood 
utilization. 

Mr. Cartwright, a na- 
tive of western New York 





F. P. CARTWRIGHT, 
Washington, D. C., 
Appointed Engineer 





State, graduated from 
Cornell University in 
1915 with a degree of 
civil engineer, and _ be- 
came identified with the 
New York State highway 
commission. He after- 
ward was employed in 
construction and railway 
work for several years. He brings to his new work 
an unusual combination of experience in construct- 
ive research work and acquaintanceship with the 
building industry. He has represented various in- 
dustrial organizations as consulting engineer, but 
will now devote all his time to the work of the 
National Lumber Manufacturers’ Association. 





Retailers Guests at Banquet 

R. C. Clark, manager of the Chicago office of the 
Tremont Lumber Co., C. L. Schwartz, of the C. L. 
Schwartz Lumber Co., Naperville, Ill, and J. H. 
Brydon, of the Lord Lumber Co., LaGrange, TIII., 
who left shortly after the first of tHe year on a 
trip through the South, returned a few days ago 
with many pleasant accounts of their swing 
through southern producing territory. 

At New Orleans they were met by L. G. Negrotto, 
sales manager of the Tremont Lumber Co., who 
accompanied them to Houston and thence to the 
plant of the Trinity County Lumber Co. at Grove- 
ton, Tex. After looking over this splendid opera- 
tion, they left for Rochelle, Tex., to inspect the 
mill of the Tremont Lumber Co. Accompanying 
them were Eugene Ford, general manager, and 
Herbert Moss, sales manager, of the Trinity com- 
pany. At Rochelle, the party was joined by H. S. 
Wiley, of the Lester Wiley Lumber Co., Buffalo, 
Ill. and several days were spent at this place. 

One of the features of their stay at Rochelle 
was a banquet, tendered by the Tremont Lumber 
Co. to the visiting retailers. Mr. Schwartz pre- 
sided on this occasion and the whole affair was 
thoroughly enjoyed by everyone present. In ad- 
dition to Mr. Clark, Mr. Schwartz and Mr. Brydon, 
those enjoying the banquet were: L. G. Negrotto, 
Sales manager, H. E. Reynolds, assistant sales 
manager, W. B. Latson, assistant treasurer, F. J. 
Guiteau, planing mill foreman, and W. H. Thorn- 


ton, superintendent, of the Tremont Lumber Co., 

Eugene Ford, Herbert Moss, and J. W. C. Buckley, 

of the Trinity County Lumber Co., B. B. Baldinger, 

= New Orleans and J. M. Fisher, of San Antonio, 
ex, 
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Votes Inspection Fee Increase 


At the semiannual meeting of the board of 
managers of the National Hardwood Lumber As- 
sociation held in Chicago Thursday, Jan. 14, ac- 
tion was taken on several matters of great interest 
to the hardwood industry. Probably the most im- 
portant outcome of the meeting was the unanimous 
decision to increase the inspection fees of the 
association on all classes of inspection 25 cents 
a thousand feet, effective February 1. 

The question of the date and location of the 
annual meeting came up for consideration and 
Chicago was selected as the most desirable place 
for that event. The date was not set but this 
will be agreed on later and announced in due 
course of time. It was the opinion of the board 
that June, the month in which the convention has 
been held in former years, is too early and in all 
likelihood a date in the early fall months will be 
selected. 

Consideration of the subject of grade-marking 
resulted. in the adoption of a resolution providing 
for the appointment by the president of a com- 
mittee of ten to investigate grade marking as ap- 
plied to hardwoods and report at the annual meet- 
ing of the board of directors which will be held 
at the same time as the annual convention. 

Seventy-eight new applications were presented 
and were acted on favorably. Those present were 
President Harry B. Curtin, of Clarksburg, W. Va.; 
Vice Presidents Ben C. Currie, of Philadelphia, 
Pa., John R. Thistlethwaite, of Opelousas, La., and 
John I. Shafer, of South Bend, Ill.; Secretary- 
treasurer Frank F. Fish, of Chicago, and the fol- 
lowing directors: Charles H. Barnaby, of Green- 
castle, Ind.; Charles A. Goodman, of Marinette, 
Wis.; Walter E. Chamberlin, of Boston, Mass.; 
James C. West, of Cincinnati, Ohio; W. Frank 
Oliver, of Toronto, Ont.; Payson Smith, of Min- 
neapolis, Minn.; E. J. Young, of Madison, Wis. ; 
W. H. Lear, of Philadelphia, Pa.; J. C. Wickliffe, 
of New York City; F. G. Christmann, St. Louis, 
Mo.; J. A. DeFaut, Ewen, Mich.; Charles F. Per- 
kins, Grand Rapids, Mich.; John W. McClure, 
Memphis, Tenn.; O. M. Krebs, Memphis, Tenn. ; 
KE. V. Babcock, Pittsburgh, Pa.; Horace F. Taylor, 
Buffalo, N. Y.; R. C. Stimson, Memphis, Tenn, 


Illinois Building to Break Record 


Among the outstanding features of the annual 
meeting of the Associated Contractors of Illinois, 
which closed Wednesday, Jan. 20, after a three- 
day session at the Sherman Hotel, were state- 
ments by Frank E. Doherty, city building com- 
missioner, and V. L. Page, of Rockford, president 
of the association, predicting that the building rec- 
ord of Illinois would be broken during 1926. 

Mr. Doherty bases his belief on the rapid in- 
crease in population in Chicago and other towns 
and cities of the State during the last year, which 
has created a need for more housing facilities and 
commercial structures. Much the same thought 
was echoed by President Page in his annual report. 
He pointed out that building in Illinois during 
1925 had amounted to slightly less than $700,000,- 
000, of which about $360,000,000 represented con- 
struction in the Chicago area. Indications are 
that this record will be exceeded in 1926, the re- 
port added, as the industry was never on a more 
firm foundation. The report referred briefly to co- 
operation in the building industry between labor 
and capital and predicted that an even friendlier 
spirit would be evident in 1926. 


Gives Funds to Complete Hospital 


WAUSAU, WIS., Jan. 18.—John F. Ross, well 
known lumberman of this city, is making possible 
the completion of the Wausau Memorial Hospital, 
built and partially equipped several years ago, by 
defraying the expense of finishing off and equip- 
ping the upper story of the building. 

The Wausau Memorial Hospital was erected 
largely through the efforts of several philanthropic 
people who gave large sums to the institution. 
Funds were not available, however, to complete 
the entire structure at that time. The need of 
additional adult wards has been keenly felt during 
the last year. 


Mr. Ross always has had a warm spot in his 
heart for the “lumberjack,” and because of his 
long connection with the lumber industry and as- 
sociation with the men who have followed the 
woods and mills, one of the new wards will be set 
aside for their benefit. There also will be a chil- 
dren’s ward and a number of individual rooms. 
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Sell Your Lumber 
Thru These Firms 


If you are anxious to keep your 
selling costs down and get away 
from the expense of maintaining 
a salaried sales organization, you 
should get in touch with the firms 
listed below. 


These firms are all members of 
the National Association of Com- 
mission Lumber Salesmen and 
adhere strictly to its rigid code of 
ethics regarding all transactions. 


Get in touch with some of 
these firms and find out 
what they can do for you. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. IIL. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 
332 So. Michigan Ave., Chicago, Ill. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (WéS3s 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 


Canton, Ohio 


HAYES LUMBER CO. 
38 So. Dearborn St., Chicago, IIL 


LUCAS LUMBER CO. 
605 No. Michigan Ave., Chicago, fll. 


R. D. HUNTING LUMBER CO. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


W. E. ALLEN LUMBER CO. 
30 No. LaSalle St., Chicago, Ill. 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, IIL 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, Ill. 


C. W. BODGE & CO. 
724-25 Genesee Bldg., Buffalo, N.Y. 


Other members of association are ) 
invited to join in this advertising. 
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All of the interior furnishings are being supplied 
by Mr. Ross. It is expected that the new addition 
will be ready for occupancy by March 1. 


Civic Services Win Praise 


BUFFALO, N. Y., Jan. 18.—George J. Zimmer- 
mann, retail lumberman and president of the Buf- 
falo Lumber Dealers’ Association, has retired from 
the city school board after giving faithful service 
for eight years. Commenting on his retirement, 


the Buffalo Courier says that he leaves an excel 
lent record for public service: “As chairman of 
the board’s building committee during the eight 


years he served on the board, he had a large part 
in school construction, and the spending therefor 
of millions of dollars. The cause of education 
has had a good friend in Mr. Zimmermann. Ie 
set a splendid example of public service in a posi 
tion where there is no recompense, except the sat 
isfaction that comes from doing a civic duty, and 
doing it well. The Courier feels sure that it speaks 
for the people when it says Mr. Zimmermann’s 
service as a member of the school board is grate 
fully appreciated.” 




















WELDON, WILLIAMS & LICK 


The Coupon Makers 


FORT SMITH. ARK. 





oe eT CC CCC UO LCCC POL 





GILBERT NELSON & CO. 


Public Accountants 
Il SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 








Established 1847 


Foreign Forwarders, 


C.B. Richard & Co. 


29 Broadway, NEW YORK ee UN cieees ot 
- cargo, collect invoices 

Ocean Freight = Gniccii' creas 
Brokers for Exports& Imports 


Special department handling export lumber shipments 











Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 
American Lumberman 


431 So. Dearborn St. 
Chicago, Ill. 














News Letters 


(Continued from page 99) 
NORFOLK, VA. 


Demand for flooring, thin ceiling and 
partition has not been large, but a little better 
than the week previous. While some large mills 
have surplus items, they are not inclined to cut 
prices. Due to bad weather in the East, it is a 
little early to expect much buying of flooring ete., 
but southern trade should pick up. There is a good 
demand for kiln dried roofers, and air dried are 
moving, although far from active. Prices are 
strong. Lath are not so active and are weakening. 
West Coast lath are a big factor in the price situa- 
tion here. 


Jan. 18. 


November exports through Norfolk and New- 
port News, Va., are given below: 
[tem Destination eet Value 
Lumber 
Oak, United Kingdom....... 2,201,000 $138,416 
Oak, Argentine Republic.... $42,000 85,541 
OER oS a 24,000 2,084 
Oy ore 126,000 8,210 
Oak, S70MGNd |... bese cewss 9,000 398 
Poplar, United Kingdom.... 494,000 33,9038 
Basswood, United Kingdom. . 86,000 6,126 
IHlardwood, United Kingdom. 92,000 7,381 
Walnut, United Kingdom.... 57,000 6,070 
Mahogany, United Kingdom. 31,000 2,219 
PING. MROPINANY 60050 oe seve 14,000 952 
Pine, TIOUGRG  . ookc ce cee cae 13,000 2,035 
DIAC, INNOTWAY 2.0.6 6s0000 0% 12,000 833 
Maple, United Kingdom..... 29,000 2,357 
Chestnut, United Kingdom... 46,000 2.258 
Spruce, United Kingdom.... 16,000 1,208 
Maple flooring, United King 
WOR asia, 5i's sug angie ahs Grain Roe 166,000 12,829 
Maple flooring, Hlolland..... 18,000 1,605 
Logs— 
Ash, United Kingdom....... 10,000 900 
vO Re os rr 4,000 200 
PBR AGOTMIOAMY oo acs sess as 4,000 200 
Walnut, United Kingdom... . 3,000 790 
Walnut, Germany ........:. 14.000 2,242 
Cypress, Germany ......... 6,000 400 
WANG; SSPPIMANY 4 ok a wis cscs 5,000 175 
Cedar, Begum ...4...8606% 9,000 2,000 


4,331,000 $321,327 
Cedar Pencil Slats 


RISURTAARUSIRUOI 5s a. c's siclaia aielee oesele ss 900 
ERMMDED,. 54-4056 Sisrecein! viole@ preieaniork s wraewea 51,950 
$374,177 


November, 1924, total was 4,710,000 feet; aver- 
age value per thousand feet, $76.42. October, 1925, 
total was 5,151,000 feet; average value, $73.58. 
The average value for November, 1925, was $74.19. 


HOUSTON, TEX. 


Jan. 19.—Houston lumbermen are still looking 
for the improvement in the market which they 
hoped would follow the holiday season. The 
amount of orders for pine is disappointing, while 
hardwood business is fair. There has been a slight 
weakening in prices because of the slack demand. 
Inasmuch as no considerable surplus exists, a few 
days of brisk orders would doubtless change the 
situation and cause the prices to revert to the 
pre-holiday basis. Yard stocks are about the only 
pine items moving nowadays. In the hardwood 
line the sales are chiefly sap gum and oak of the 
flooring grades. 

San Antonio executives of the Steves Sash & 
Door Co., including Albert Steves, sr., president ; 
Albert Steves, jr., vice president and general man- 
ager; V. H. Shepherd, vice president and _ assis- 
tant manager; Ernest Steves, treasurer, and Wal- 
ter Steves, secretary, were in Houston Wednesday 
en route to Fort Worth and Wichita Falls for 
official visits to their sash and door plants. 


NEW YORK, N. Y. 


Jan. 18.—Close students had forecast that the 
early days of the New Year would find an easing 
off in demand, with prices holding their own, or 
doing a little better than that, because of ex- 
pectations of an active movement as spring ap- 
proaches. The only place in which the prognos- 
ticators slipped up is that the lessening of de- 
mand has not been nearly S80 pronounced as they 
had expected. Of course, the students of lumber 
had not taken into account the present spell of 
mild weather, which has been most favorable to the 
progress of the industry. Building, in fact, has 
been more brisk than it was for the two weeks 
preceding Christmas. Prospects for future con- 
struction activity are brighter far than had been 
expected, and in every way the turn has been in 
favor of the lumber business. 

G. C. Barwick, of the Eastern Lumber Sales Co., 
predicts that 1926 will be the biggest year in lum- 
ber history. ‘‘With prospects looking bright and 
orders for spring delivery already flowing in, noth- 
ing can stop the industry,’ says Mr. Barwick. 

II. I. Coho, secretary New York Lumber Trade 


1 Paso, San Diego, Los Angeles, 





Association, has invited the National Hardwood 
Lumber Association to hold its next annual conyen-. 
tion iff this city. In a letter to Frank F. Fish, 
secretary of the hardwood association, Mr. Coho 
explained that members of the executive committee 
of the New York association had voted unani- 
mously to extend the invitation. 

Paul Marcone, of White Plains, N. Y., has joined 
the forces of the J. C. Turner Lumber Co. as office 
manager and assistant to President J. Arthur 
Currie. Mr. Marcone was formerly with the South- 
ern Pine Sales Corporation, but more recently was 
in the wholesale lumber business on his own ae. 
count. 

Frank B. Smith, for nine years manager of the 
Ocean Grove (N. J.) Camp Meeting Association, 
has resigned that position to become private sec- 
retary to John KE. Andrus, lumberman of Yonkers, 
N. Y¥. Mr. Smith’s resignation will become effective 
next June 1. 

Arthur A. Bateman has just joined the sales 
force of the Shepard & Morse Lumber Co. Ile will 
cover the New Jersey territory. 

The John R. Blair Co., distributer of hardwood 
flooring, has just closed a contract for extensive 
floor space in the Bush Terminal Building, Brook- 
lyn. 

Andrew If, Dykes, president, will be host on Jan. 
30 at the annual dinner party of the Dykes Lum- 
ber Co. The affair will be held at Hotel McAlpin. 

Dr. Samuel Record, of the Yale School of For- 
estry, whose lectures have done much to create in- 
terest in the Nylta Club, has left for British Hon- 
duras. He will penetrate to the interior of Guate- 
mala in his study of tropical woods in the interest 
of the Yale school. Dr. Record’s expedition will 
be financed partly by the American Chicle Co. 


Thomas C. Duther, lumber manufacturer of 
Saratoga Springs, N. Y., has left with his wife 


and daughter, Margaret, for a trip that will in- 
clude Cuba, Central America and Mexico. He 
sailed recently from New York for Havana. He 
will return by way of the West Coast, visiting 
San Francisco, 


Portland and Seattle. He will also visit the 
Grand Canyon, returning to Saratoga Springs 
about April 1. 

Arthur E. Lane, president of the corporation 


that bears his name, has returned from his annual 
trip to the Pacific coast. 

2aul Hayes, of W. M. Crombie & Co., left Sun- 
day for a six weeks’ business trip to the Pacific 
coast. 

L. B. Anderson, vice president Krauss Bros. 
Lumber Co., recently returned from a visit of ten 
days in the South. 

The Robert G. Gaber Lumber Corporation has 
just started business, with headquarters in the 
Bush Terminal Sales Building, 130 West Forty- 
second Street. Mr. Gaber since 1916 has been 
associated with the A. N. Milne Lumber Co. (Inc.), 
and since 1920 has been its sales manager. Mr. 
Gaber will give the new enterprise his undivided 
attention. The new corporation will cater exclu- 
sively to the industrial trade and “seek to grow 
on its merits.” 

The soccer team of the Indiana Flooring Co. 
played the crack Brooklyn Wanderers to a 2 to 2 
tie Jan. 17 at Hawthorne Field. Two extra periods 


of fifteen minutes each were played in a futile 
effort to break the deadlock. The work of Pete 
Renzulli, goal tender of the Indiana team, fea- 


tured the contest. 


TUSCALOOSA, ALA. 


Jan. 18.—Demand for southern pine continues 
to increase, and mills are having no trouble in get- 
ting suitable orders for practically any item. In- 
quiry has developed to about pre-holiday volume, 
but the mills are not accepting any great volume 
of offers, as production is at a low ebb on account 
of bad weather. Shipments are also very low for 
the same reason. For the last thirty days, rains 
have prevented stocks on sticks from drying, and in 
most cases the roads have been too bad to haul 
from the woods, while a number of mills are hav- 
ing trouble in logging. It is very doubtful if 
production and shipments can be materially in- 
creased during the next forty-five days, and it is 


likely that they will remain about 50 percent 
of normal, as at present. Prices are fully as 
strong as in December. Some buyers seem to 


realize that there is a shortage of pine at the 
mills, and that stocks will not be increased ma- 
terially within the next sixty days, so are allow- 
ing the mills considerable latitude in naming 
prices. Higher quotations are probable. 


Hardwood production is possibly lower than that 
of pine. Orders and shipments have not yet 
reached December levels. The mills are demand- 
ing December prices and are holding very firmly to 
them, but buyers seem to expect concessions oF 
are willing to wait. 


(Concluded on page 113) 
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Latest Reports on Lumber Prices 








SOUTHERN PINE 


mill prices are taken from sales made during week ended Jan. 16 in sections named: 











The following f.o.b. 
Hat- Kan- Hat- Kan- 
Alex- ties- sas Alex- ties- sas 
andria, burg, City, andria, burg, City, 
La. Miss. Mo. La. Miss. oO. 
Flooring pees 
150" DG Be ssiseccs eves S446. caves Va24” TRDOUEP cccc escics 40.16 
s& better <e aceers 738.89 Wt Bivvanucas . wane () O- 
PP Sivterewns. “eee TE winds = are edad 17.89 16.96 
OC cu eecveas. “owes GEIS ccc 5% x4” B&better 38.00 40.37 39.62 
TD vadeachs eeeew aeees 60.74 DR cwodginee aakes 35.44 33.71 
i ee ckne OoeeN 35.10 37.26 Sa wane ae 2.00 19.80 20.78 
FG B &better... ..... 60.17 58.41 Mle cwecaes <2 SRG anaes 
DP weceiest Shean ota 48.61 4x4” B&better acne 45.36 52.50 
i See en GO.Te cstuc PME ecb wadia. iccadd 38.70 39.50 
ee bias ones 19.37 27.04 WG, EE Wadunsas ccaes yi See 
1x4” EG rs Cs oxee aeees 75.48 Bevel Siding 
see eeees 2.50... | 14x6” B&better Re lee 
D CUE DaDS Suede eheoe 49.75 atic 
ao 2 eee —oeiartea Scanicace 32.50 Drop — 
FG B&bette vr... 49.00 48.60 48.92 1x4 or 6” B&better.. 48.00 45.45 49.10 
No. 1 _.. 41.09 40.94 40.48 Pa Wawe. eveae 38.65 43.46 
a Oe 28.00 20.38 24.60 ee 25.40 28.62 
he. Jno 3) ee No. 3 ode cae FSGS scuc 
1x6 a i. oy i hs cae Casing and Base 
le da lina 16.26 B&better: 
a i hl os cae a eee fee Oe scntsece. Kates 63.13 70.64 
Partition SD Ge Oe vanwuess 69.95 71.95 
1x4 & 6” B&better.. ..... bs Al, eae Jambs 
kD ceseiekree <ouds 43.00 B&better: 
ME Gastcanere waewe 24.45 ie RO ee ese sees. Gade 86.00 
Finish Fencing, S18 

B&better rough: PR Re Eat Re awadlie since! cee 33.75 
BO He ates Lowes >. Other lgts. Ce eee 33.75 
BME cc asudnaneee. eae 49.62 57.96 1 ht (eee 39.21 
DO Ratu cane) ee ie DBE sacs Other Igte. ..0.+ cecese FA 
— > and Me ated. eekee Gee basce No. 2 = lengths): 

FC ee ee ee ae Me Setceeuas BOORE cacoe’ Se 
Lig WRU So ciirs, OSes 58.50 ..... 128” dacamenia enneé 1.94 
MERE KeNance ue [ee No. 3 (all lengths) 

B&better surfaced: | “Mr rere _5y Sree te 12.10 
Pree D4. 25 59.23 1x6” «1.2.6... rete eee 15.03 
MOY chee cers sae, 5D. 60.26 
a enareitits 56.88 61.71 | xo 4 Bonsds, sis or 635 

ch od a4 4 Gg Oe 
aap llepteen alte 7. wa 1x 8”, 14 and 16°... ica Se 
NG oe tes Sere 64.44 os ber | lgts. 36.34 35.70 
a oo |6(t eS PERG SORE. caceR) socue 38.03 
ee 67.33 67.93 Other lets 38 03 
BM cise coxxe ew “ie aoe site 
DARE ata cera Zara ss 77.60 83.52 ~ * Other Igte. 1... he’ 4s 
6/4 & 8/4x6"..... 11... GOO cca. cetyl <sovencaia 53.45 
Ole B S/4SR" kc vavce cmos 69.75 No. 2 (all 10 to 20’): 
6/4 & 8/4x12”.... 10... 80.00 oil Weer weciias aes eas 23.62 22.71 
al aie ESS 23.68 - 23.95 

— ... io MY nied nascuss 24.34 28.80 
1 > eS ROE SRSEE ies Mann oe No, 3 (all lengths): 

ERE Sees As Sea oat 46.81 ..... Re CRORE oiwsue vs ree 
1x5 D and i a Sa 49.36 Ly WOE LCE  REE 17.71 =17.53 
RS ac al A 53.56 ..... ROIS indicia: 8 teh aos Piamg 18.71 18.32 

AGM i cewns. céeec oe ——— BREE x cngnicandas 18.05 18.60 18.15 

eee OR AO cis Sines cm ..... No. 4, all widths and 

WME ces he Sodas 67.75 WOR eecekece xacds 7.67 6.47 











Hat- .Kan- 
Alex- ties- sas 
andria, burg, City, 
Miss. Mo. 
Dimension, SIS1E 
No. 1— 
ro ge || deere 26.93 9.00 27.78 
> er erere ri -ereee 27.07 
BOO ssnaaes 29.09 26.33 29.32 
18 & 20’... 34.28 29.04 34.27 
te SP. ee. cucce cteas 
SE Oy te cacees 27.00 24.00 24.40 
ae i cecaws 26.10 23.61 23.24 
Me técdawes 27.18 23.08 24.86 
18 & 20’... 29.00 26.04 29.60 
IV ta Zi. TROD sccce. esece 
Pe re eee ree eer Cee Tee 27.78 
wae auaawes 27.66 25.50 24.37 
| eae 29.00 270.1 26.92 
18 & 20’ $2.75 28.13 29.71 
10 to 20’ GP secue. -aedee 
S51, AY estan wane <enee, Gee 
(err 30.60 26.50 27.18 
OD, ausis cus 32.23 27.75 30.90 
18 & Ww’... 27.93 32.04 
poy | eee 38.00 Pree 35.00 
De wwéeeent 35.75 28.71 36.47 
Me cudews 39.26 28.91 37.52 
18 & 20’... 38.00 30.42 39.89 
De ee Sc. “GR waeas “shuce 
No. 2— 
Se heccdws 25.72 22.87 
ee etecwes 22.16 22.82 
ie’ wcaneas 25.00 24.16 
18 & 20’... 28.41 25.36 
10’ to 20’.. 28.00 ae «sane 
oS ee ee me 21.50 18.18 
wae «dwae ss 22.00 20.23 19.09 
| re ee 22.00 20.42 19.77 
18 & 20’ 24.00 21.91 22.70 
ae eee an Catan iaddbansaeans 23.00 
ME CudehauD Cceawenneaes 1.33 
Mn crew ned +aeene 22.29 21.80 
18 & 20’. coces See S08 
SEN AO cctcwee | ciao --- 24.39 
a” Aweasee “aden 22.19 22.00 
| Serer ere 27.00 21.33 30.73 
US Ge acca aenes 22.78 26.02 
GOES pe ccedatw Jaded, evees 22.00 
Ee dtusada 24.50 --. ‘28.81 
i, Pere 26.50 23.00 30.14 
19'S 2... BO ccces 31.05 
10’ to 20’ SM acta. satus 
1 Oe Re. ree 12.00 11.00 14.07 
BM vévewedn asade 11.83 15.97 
BE cevtectes avews 15.00 16.50 
oO ieee DGD éses 
SEG” a vewens BaGe snawe 16.00 
No. 2 & better log run 
SO, De ekusnns “enter -- > epee 
We” wtnsern Comes , 3 | are 








Hat- 
Alex- ties- 
andria, burg, 
- Miss. 
Dimension, S1S1E 
2c +, 20.45 
16’ 19.69 
18’ 20. 
23 &,, 12 19.75 
16’ 22.50 
2x10", 10’ 21.39 
16’ 23.60 
2x12”, 107° 23.50 
12’ 21.09 
16’ 22.02 
No. 2, 1x6” 23.00 
1x8” 23.83 
Shiplap 
No. 1— 
3 3", 34: Ts GD eeu 
Cee Gs needa nbues 
Se, TE Ga caw cence: Secas 
Other Igts. ..... 34.42 
No. 2 (10 to 20’): 
Ete aadenees 24.00 23.12 
Re Sakduce) weaus 23.35 
No. 3 (all lengths): 
SO ec dadcds \Sedees 18.14 
BM seeaeaes 17.30 18.42 


Longleaf Timbers 
7, I Sq.E&S 84S, 20’ and under: 
5 


10" 
12” 
14” 
16” 


No. 1, Postece etees 
No. 2, %”, 4’...<.- 

re Bo gerereerr ce 
SC OM WP vewscouscsc 
12’ and longer...... 


Car Material 

(All 1x4 and 6”): 
B&better 9 & 18’ 
10 & 20’ 


No. 1, 16’ 
No. 2, 


random. . 


Car Sills 


S4S, SqE&S: 

Up to 9”, 34 to 36’ 
38 to 40’ 
34 to 36’ 


Up to 10”, 





Jacksonville, Fla., Jan. 18. 


Following is a 





recapitulation of 








f.o.b. mill prices obtained in this territory for two weeks ended Jan. 16: 





Week ended Jan. 16 Jan. 9 Week ended— Jan. 16 Jan. 9 Week ended— Jan. 16 Jan. 9 Week ended— Jan. 16 Jan. 9 
Flooring Ceiling Roofers — Boards 
Ixt B&better ......... $58.05... . x3% Bé&better ...... .+-.-. 38.00 1x 6 No. 2 com........$2 B7.G@ -sceds ae ‘ 
NO. F COM... .060%. 55.50 $44.10 ie 2 ae 35.00 No. 3 com 4960 © 2.2% 1x8 Shiplap ......... -.-«. 22.83 
No. 2 Com.......0> 23.02 19.80 nig ~tas 2" Siesta lbs i heaalaie . "s Sage 
Sa tom......... ae 28 | wee soe yo No. 2 Georgia.... 21.00 ..... No. 3 common— 
1x3% No. 3 com...... -..:- 7.00 2 : pe os i 
Ix3 Bé&better ........% G3:00 ccc ix 8 No. 2 Georgia.... 22.00 ..... tg rrr 17.50 
De: SOUR. 6 cosa 5:0 see ne 48.00 Longleaf Dimension. No. 2 and 1x10 No. 2 Georgia.... 22.00 ..... 
INO. 2 COM. «ceca 19.00 20.52 Better D4S Siding 
No, 3 com.......-- 11.50 «6... fandom length— Straight cars B 
vec . « « . oards " ao 
IXG NO. 2 COM... 2.65. 26.25 22.36 BEE irvecstecieenenes $40.50  ..... B&better— Novelty, 1x6”’— 
INO. @ COMB. 6 6c ccees 18.00 1%.00 Ls eer ree eee eee ee Gere’ el AI iia $60.00 ..... ee eee See $25.45 
. cific le x q S "¢ ig ‘ars a ’ J vm 
Ceiling —" hengene ws nee £56 to 12 TROUG cies osc de $50.00 Square edge, %4x6 
BEM. carecatsededuaticnikeees 32. re cect piietilte visi, 
ERG ING, 2 COW, 655.6022 snes $45.00 Specific lengths Mixed orders No. 2 common ‘ am tter wees e seen $29. 0 =s 
INOS MOM ic Giese pind ccc 24.44 | IS Een re $32.00 REG hike zendecadee ween 27.00 INS EE ailcsrawsaedaces 15.00 15.00 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Jan. 15: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
2 ps ‘ 
Edge grain 1x3 1x4 B&better “C”’ No. 1 No. 2 1x 6” $36.50 322. 25 $16.50 
ee $72.50 1x4" -. regeereeeese ss $67.50 $52.00 12, 14, , 10, 18, 12,14, 10, 18, 1x 8” |........ 35.00 23.50 18.25 
B be BEEGE cick cee 0s sGOueue 71.00 1x6 — ; peeeadeeuces bg Pepe 16 20 16 20 ee oe 23. 75 18.00 
ere P ere Peer eee. | 68.50 1x5, D, LEM cc ccc rece bad 8690. 99 00 2 “d a 
, 168.00 | im. i, 2x4 to #7... TAO... | SESS SR RE an Ceiling and Partition 
Pia sein 7 sce coke 1 eee eee ae ee -- TEOO ones | peke eke See See Ake iw hk pe 
eee nernvanens ae 27.00 29.00 2x10” 25.00 26.50 tig. Clg. Cle. Pé 
fh RE Serre 48.00 42.50 Fencing and Boards 28.00 30.50 2x12” 25.50 27.50 | Bé&better .$40.50 $42.50 $45.00 $50.00 
INOW. 2s nadinacennaees 23.50 23.75 No. 1 No.2 No.3 ; | 7 ee 35.50 37.00 . 41.50 
” 5 - y 6 6 4 
ro $33.50 $18.00 ee 24 Casing and Base No. 2 20.50 ee 
Moldings > 7 ae 36.50 22.00 5 
TRS Sicncavinc 35.00 23.25 18.00 Bé&better Lath oe 
1% and under..26 percent discount SIG, . cdvoecees 38.00 23.50 18.25 1x4, 6, Dr etcuciskoadundenaesewe . $75.50 , 4 No.1 No.2 
1% and over... 21 percent discount SEUS”  k.vewvasds 50.00 27.50 19.50 SRE” vicccaxdeneteanaaees .. 80.00 ee ee $5.40 $4.30 
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NORTH CAROLINA PINE 


Norfolk, Va., Jan. 18.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


Bage , rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
4/4 Terr rrr Ce eer T $5 : 00@54. 00 $31.00@35.00 $24.00@25.00 $20.00@21.00 Lath, Wo. 4 $ q. 00@ 1. 35 Roofers, 6” .$27.00@28 00 D4s 6”. $54. 00@60, 00 

5/4 pied eat itut ated ee 54.50 58.00 35.00 37.00 25.00 26.00 sea weceeee No. 2. 5.00 5.2 8”. 28.00 29.00 * 9" "56.00 62.00 

7, errs ry 58.00 61.50 37.00 39.00 COU “COED © 66.009 ss oben Factory, ‘gn. 28.00 32. = 10”. 29.00 30.00 10”. 58.00 64.09 
" on ve pio lenie aoe orem 61.50 65.00 See ane  Gssenaesues  “Sennneenes Sizes, 2”.... 22.00 28.00 12”. 30.50 32.00 12”. 64.00 70.00 
ough — wae : . 

a 56.00 58.00 39.00 41.00 27.00 28.00 23.50 24.50 Finished widths— No. 2 & better No. 3 No. 4 
i cris cseancouewne 58.00 60.00 42.00 45.00 28.00 29.00 24.50 25.50 Flooring, 3##x2%4 and 3” rift........ $72, DUVTGUO  Siceernaines _ :atudeslaswe. 
EBs <tcseiwidewegeawk 64.00 67.00 46.00 48.00 29.50 31.00 25.00 26.00 Be; 3 DRE Be visas viet 50.00 60.00 $39.00@43.50 $24.50@26.59 

3ark strips, Nos. 1 & 2.$32.00@33.00 Bark strip partition, Ceiling, yr eee v ee seeeeeceneenceees 28.50 30.50 24.50 26.00 16.50 17.50 
FROK oo cecc 15.00 16.00 Nia. Same Oo. ce es SAS 00DIG.00- 1 | AE eee w center ee snvyecies 30.00 32.00 26.00 28.00 18.00 19.09 
Cull red: DOATE.6..:6006068 10.50 11.50 POPORy. BE inci v0 see ss peweauawss 51.00 61.00 40.00 44.50 25.50 27.50 





















CoMMON Boarps, RoucH— 


6’ 8’ 10’ 12° 14&16’ 18’ 20° 
Oe ES: eee rr $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 
a inseenene 61.00 63.00 69.00 71.00 66.00 71.00 71.00 
| er 65.00 68.00 75.00 75.00 70.00 75.00 75.00 
NG;..2 BS ssssevese 38.00 40.00 47.00 49.00 47.00 53.00 55.00 
ES 41.00 43.00 50.00 50.00 47.00 53.00 55.00 
| _ ea” 46.00 48.00 57.00 57.00 52.00 60.00 63.00 
GO: 2 BF wececann . 29.00 31.00 33.00 32.00 33.00 33.00 33.00 
| 29.00 81.00 33.00 33.00 33.00 33.00 33.00 
ED’ éseseuene 31.00 32.00 34.00 *° 34.00 34.00 34.00 34.00 
For all white De Nos. 1 and 2, Fg $1. 
Boards, 6 to 20’, 8, 10 and 12”, $30; No. 5, “$21. 


For Sil or 28S, add 75 cents; SiS1E, Pada $1; for resawed, add $1. 
Drop siding, grooved roofing and 0. G. i. shiplap, Ss” and up, add $1.50. 
Shiplap and D&M, 8’ and up, add $1. 


No. 1 Pincn _—. — 


10’ 12’ 14’ 16’ 18’ 20’ 
2x 4” ...00. $26.00 $28.00 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 
BEC" .occ0e 26.00 27.00 29.00 29.00 28.00 30.00 32.00 32.00 
2x 8" ...000 27.00 29.00 30.00 32.00 31.00 81.00 34.00 34.00 
210” ....00 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 

| ee 32.00 aye 85.00 37.00 35.00 y 00 37.00 37.00 
~~ occcee 42.00 40.00 0 0 43.00 


37.00 00 40.00 0 0.0 43.0 
2 piece stuff, 33 ‘less than No. a3 pine, rough, Pi nd 75 cents; D&M 
or Nis. add $3. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 





NORTHERN PINE 


Duluth, Minn., Jan. 18.—The market is firm and there is a good volume of carlot shipments. Prices f.o.b. Duluth are: 


FENCING, RouGH— ; 
8’ 10,12&14’ 16’ 18&29' 





6”, No. 1 $55.00 $60.00 $62.00 $61.00 
No. 2.. 41.00 42.00 44.00 44.00 
No. 8.:. 28.00 29.00 30.00 30.00 
a”, No, 1,. 53.00 55.00 61.00 63.00 
No. 2 38.00 39.00 45.00 47.00 
No. 3 27.00 29.00 30.00 29.00 


No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 

5” fencing same as 6”, 

All white pine, Nos. 1 and 2, add $1. 

$1 or 2S, add 75 cents; SIS1E, add $1. 

Flooring, %- and %-inch ceiling, or beveled well tubing. add $2. 
Drop siding or partition, add $1.50. 

Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO 20’— 


4” 6” 4” 6” 
BAVOWUCE 6. oisceivctiveee ei Ae ln Coe ee eee $20.00 $22.00 
aS OV esie be viboaeaceoweee - 33.00 38.00 Norway, C&better. . - 34.00 36.00 
1D! savior 5G hosts von che 28.00 31.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 


Siding run to O. G., $2 a thousand extra; product of the strip as it 
grades. 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 









































































































































(Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Jan. 16.—Following are f.o.b. 
Pina Ore., Jan. 19.—Present log quota- Portland, Ore., Jan. 19.—The following are | mill prices: 
aens 40h ta tan f.o.b. mill, and f.o.b. Chicago shop, prices on | ponposa Pine, 16-F7., INCH— 
edar: $15 to $17. Pondosa pine: No.1 No.2 No.3 No.4 No.6 
raewe Ge: 90t, See one 828. Boards, S28 No.2 No.3 | 4” 42. Beeretierss 
R $42.50 $34.00 Beco 
ed fir: $16, $15 and $14. com. com. GS? 6. BEG Be0O <icce ve0us 
Spruce: $26, $18 and $12. Ee | a ee er ae $34.00 $19.00 ae 41 0 SOGG ZEGO cesses svecs 
Hemlock: $10 and $12. 1x 6”, 10 to 16’ ° 10” 41.50 80:00 ZL.B0 cccce seves 
—_——— ax 8” ONG 10’ ..05000 i. , le a3” 46.00 30:00 22.00 cesses svves 
Everett, Wash., Jan. 16.—Log market quota- 1x12, 10 LAO a vc esasauws prteeeeeeee E A CU Mess cncae Sheen Kexes $16.50 $8.00 
tions: 1x13” and wider, 10 to 16 . . PonDosA PINE SHopP, S2S— 
wo “o~ or a, Ons ~_ 2. oes = © $12. er 4. No.2 No.8 Com 
edar: Rafts of shingle logs only, ase; 1x4” and wider i : j 
26 cents added for each one percent of lumber a4 & 6/4.. os yd $01. . er —s eves 
ogs. s re ee 5 é ROU emeces 
Hemlock: No. 2, $13; No. 3, $11. bs Ms B&btr. Cc D iy Mis MoQeeain@ sabe —Woleriers ee eee $28.25 
Spruce: $1 higher than fir. 1x 47, 6” and 8”, 10 to 20’..$78.00 $66.00 $45.00 | Ipano WuitTn Pine, 16-Foot— 
RO? SGneuunaes es osbarnee hace 87.00 77.00 657.00 + F 
| BP a teiannneacses: 93.00 88.00 67.00 " No.1 No.2 No.3 No.4 No. & 
Seen: Leteecntencs++eres seers op ll 9 9 GT ae $50.00 $47.00 $22.50 .....  ... ee 
a | le 51.00 48.00 27.50 
5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 PN a le 4 ¥ 50 20. 
San Francisco, Calif., Jan. 9.—The following | 8/4 and wider............... 98.00 93.00 76.00 “ i eR aged bed ape BHO eens 
are average prices of California pines, f.o.b. RR : oo I a 
mills, for Jan. 1 to 5, as reported by the Califor- Shop, S2S, f.o.b. Chicago 12” ssssseeees 7150 45:00 2750 sesce cones 
‘ ‘ ; PIOcd “NOs BOSS: SO" Ge OWE ck aides aesne “00d $19.00 $8.00 
nia White & Sugar Pine Manufacturers’ Associa- 5/4 at he $63. 00 $48. X4 ee? | wasn Dim, 6 co. 660008, face 
tion: 8/4 Co oeerecocecesscccceceseece 8.00 38.00 7 4” 6” 8&10” 13" 4” &war. 
California White Pine Sugar Pine Above prices are for prea a No. 3 and | No. 1 & 2....$23.50 $25.50 $26.50 in ee 
Clear, a.w.— Clear, a.w.— better, shop. For straight cars of specified TOs Bsc wsece'e 19.50 20.50 21.50 39°60 sane 
Nos. 1&2, 5/4& Nos. 1&2, 4/4.$104.91 grades, add $5. No. 4 Mein bates HeaGe  weeee  wmeate $16.50 
Jf Seen a et nt ty re a 
No. 3, 4/4..... 47.5 os. : - 94. 
No: a/k1. oso Now: 142 8/4: 20802 | WEST COAST SPRUCE RED CEDAR SHINGLES 
Other Nos. 1& | C. 4/4 ....006. 96.71 [Special telegram to AmmRican LUMBERMAN] Seattle, Wash., Jan. 16.—Eastern prices f.0.b. 
2, clr. ...... 39.50 4 aoa tteeeees 87.85 Portland, Ore., Jan. 19.—The following are | mill are: 
C select, 4/4xi3 y 6/4 .....00, 86.50 | prices for mixed cars prevailing here today: Per square Per M 
& wider .... 82.50 Ce, rere 78.29 és bast cee 
Select, a.w.— Le eee 77.95 | Finish, 1x12 
re 6/4 peeawae's ee Pin ge By pees pe First Grades, Standard Stock 
eT, Seer 2.55 , com. a : 
C; 8/486 /4.... $7.00 Shop, awe neo e 0|lUe 
Cc 10/4&12/4.. 102.50 No: 1: 8/4..... 79.13 Extra ce Ser oe 2.60 3. 25 
Fr No. 2. 5/4 Ce Se ie: a ea 3.13 3.90 
Dy 4/4 veeeeees 71:50 No. 3, ih bees 37.10 NE iii hone ww sccnirneses 217@2.81  3.80@3.85 
Inch shop .... 33.85 No. 2, 8/4..... 46.88 Perfections ..........+.0+ 3.54@3.58  4.80@ 
Shop, a.w.— No. 3, 54674 26.21 First Grades, Rite-Grade Inspected Stock 
No. 1, 5/4..... 53.25 Mixed Pines Extra stars, 6/2........... $2.28 ’ $2.85 
NO. 1; 6/4...<% 49.25 Common— SURITE State, G/ 2. 000.000+00% 2.44 3.06 
No, 1, 8/4... 70.83 No. 1, 1x12....$ 46.00 Extra clears ..........0e0- 2.80 3.50 
No. 2, 5/4..... 32.58 No. 2, 1x4&6..” 37:00 Perfects, 6/2. .........0005 $17 Oo - 5.95 5 - 
No. 2 6/400... 3-99 No. 2, 1x12... 30.79 | CYPRESS SHINGLES & LATH | pirtections in sae 90%" 
White Fir No. 3, 1x12.... 22.93 Cincinnati, Ohio, Jan. 19.—The following are Second Grades, Standard Stock 
No. 4, 4/4 a.w. 15.50 | @verage wholesalers’ carlot prices today f.0.b. | Common stars, 6/2........ $ .88 $1.10 
NO. OTE es 20.60 Site” ate: 18.00 | Cincinnati: Common stars, 5/2......+: 1.00 1.25 
cceeseee . iding, misc.... 47.62 Shingles COMMION CIEATS: 6:0:00.00.0s005 1:06 1.95 
a wee +h oe Dimen, - hae eNOS ™ a Primes Economies British Columbia Stock, Seattle Market 
No. 2 .....0ee 17.33 Fi ee eee viene : 2 90 WE SINR os isc 0en seanennse $3.75 
Common’ 2.7.27: 12-33 Mixed pine sso 98.60 ip tensvennenbereners —te fa oe XXXEX (U.S). $5.33 4.15 
eee |: ne |: guetta rare aus - es ; BMI ais orots. 65:56 /sis oerseree is 3.49 4, 
Douglas Fir Mixed pine— 6” weeeeeee sevececseeres 6.95 5.45 4.30 Perfections ........ » 3168 5.00 
Com., 4/4 a.w...$ 15.96 ©. seeeauie $ 6.01 Lath, 4-Foot, 3x1/2-Inch XX 6/2 16” (Canadian). eee 1.60@1.70 
Dimension ..... 14.00 ee _ ee ey ae aC See ee oe + $8.90 INO: Bicccvcvcvscsu@tae | mae Ole BO” CU. Bidiss cece 1.45 1.80 
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[Special telegram to AMERICAN LUMBERMAN] 
Séattle, Wash., Jan. 20.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: . 
Vertical Grain Flooring 


: Pre- 

High Low vailing 

prices prices prices 

ted” NO. 2 CIOAP: 6 ccsnsace cee $41.00 $39.00 $40.00 

WOKS comsavenisacceness 30.00 28.00 28.00 
Slash Grain Flooring 

1x4” No. 2 and better....... $28.00 $27.00 ..... 

1x6” No. 2 and better....... 36.00 35.00 ..... 

WN Oe cesses ee ee BREE Vbndee. enews 


Steppi 
No. 2 clear and better...... $65.00 
Finish No. 2 and Better 


sees eevee 


Pee BR) Be ice ccaenesuwees $56.00 $51.00 ..... 
Casing ANd DASE... oscicccess 63.00 58.00 ..... 
Ceiling 
54x4” No. 2 clr. & btr....... $28.00 $27.00 ..... 

OG M. icte para edeeoC ues BU kawee caves 
1x4” No. - CW: & Dthicccccs BEG “skewes wees 
No. S cenas3a x eeuadanen 19.00 nkeeen  Seene 
Drop Siding 
{x6 No. 2 cht: & Dre. kcc ccc $35.00 $34.00 ..... 
INO @ GHEE és cdawcdsces 29.00 REO sees 
No. 1 Common Boards and Shiplap 
RES DOG BO oii 3.650 cndveinde ve WH -Gecea Sleds 
SR civ caeeres Meemcnacdne ee. aces 


Dimension, No. 1 Common pa 
See, 3h GE IE eo vswncicaciied $16.50 sis Zo $16.00 
Plank and Small Timbers, No. 1 Common 


4s ¢°, 12-16 30° BAG. occcccs Woe aasas “ecelns 
Suiz’, 12 tO 16° BAGscckcie AON weeny wéemes 
Timbers, 32’ and Under, ag 1 Co on 
We WD cek a haadawe cages os $23.00 $22. 00 ‘eikerd 
Shop 
1%x5/12 vertical grain, rough, green, se- 
IGGG Ne, SNOREOW: Sania ccwuewad pacaeewavaned $45.00 
om, dl wdr., vertical grain, kiln dried, 
MROROGE es ORD oa: aoa Aisa bb be Reale he ace kilwis 40.00 
No. Tage dehckc tae ch bade, 30.00 
TE WacCagleets owe apen wh Raw eae ene eee 20.00 
5/4- -6/4x6 & wdr., kiln dried, rough— 
Select & better—40 percent.............. 33.00 
CMC bu dv wins oR cialae cae a Wea eee ode ies 28.00 
8/4x6 & wdr., door stock, vertical grain, ; 
kiln dried, rough— 
OlCCE Ge WOCEOR So uci ok coc concacavaces 47.50 
MOM Chea Wakil: wad ouaee vasente un te 32.50 


[Special teen to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 19.—Fir prices today, car 
basis, f.o. b. mills, are as follows: 


Vertical Grain Flooring 








EAPONG: TGR ccc ccvcncnaiaceceane 
No. 2 clears 20000000001 ae 
No. ClO a See cao wawanwawanasne weet acct 
1x3 and 1K No. 2 clear amd better........ 45.00 
We (CUMS 6 onacdisinvancdcewus 32.00 
: Slash Grain Floorin 
1x4” No. 2 clear and better...... peuesedes 28.00 
Me ME cccnenenscaseadcceanse ane 
1x6” No. 2 clear and WP iicncsccccsceces ME 
No. 3 el it CRUCCIBECREEAC DS WadeednreKe 28.00 
Vertical Grain Steppin 
1% and 1%” No. 2 clear and etter, “dean 60.00 
Finish 
NO: 2 Clear and: BOttePs osc sc cciocedccececece 50.00 
" Ceiling 
5x4” No. 2 clear and better............... 27.00 
" INO. GLOBE alka ao eisc 6oeie. uso ed bKdaee on 21.00 
1x4” No. 2 > PAUOR sas weccceieud dé ciueece 28.00 
Ob (BQ a tac idce daxnacidedesucciee cs 22.00 
" Drop Siding and Rustic 
1x6” No. 2 and better = Mia tobuoteehtecke 34.00 
ENO} Ot CLUOEY. Av ecidinstees ooreearsia seaward 27.00 
Boards 
RN, Sere crate ‘ 
Wee vets 
~ Ey ened 4-Inc 
No. by WP and 16" 5 cccees eonitateaen tie Peete 16.50 
_ Serre peer aniraits st omtoivtntaaetaanrcbi 12.00 
a nee ae es Ctentendeduud 18.00 
6x6” and DR iiiétdecadtinrcudeseveccs unas Te 
Miscell 
California, random. —” — , 15.00 
WN MN inns dec scksludnoniciectcan 
I, lath, green, for water shipment....... 6.50 


Seattle, Wash., Jan. 16.—Prices of red cedar 
lumber, NB 8- 18’, f.o.b. mill, are: 


Bevel Siding, '/-Inch 


P Width— lear “sa” “BR” 
BAIR fesse Siler SO re $36.00 $33.00 $20.00 
it me ere cre reer ee 29.00 27.00 16.00 
HE ms Sa ah Rae arate war aw ete a 28.00 26.00 17.00 

RURON oSaiuceidteeaastachee 40.00 S700 cwees 
RUPNGN <4 aerate oleae GROG. \wescs. vawae 

Clear Bungalow Siding, 34-Inch 

D: niipcuad sc eres guae sedenaeanueentaewe $53.50 
MEN aauhiakin cits cue ceewodawamadenaeaedial 63.50 
RUT nisin cide bN deveined ddedmeeannnnees 70.00 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
ee ee Rough 
‘a 


omer 

Tank ‘AS Shop Box Peck 

4/4”. ..$118.50 si08. 50 re ti “50 $46. Bo +s. 50 $34.50 
5/4”... 123.50 108.50 58.50 50 34.50 
6/4”. - 126.50 111.50 34°60 61.50 36:50 34.50 
8/4” 135.25 119.25 92.25 69.25 35.25 35.25 
10/4”. - 141.256 125.25 98.25 75.25 ...c. csecce 
13/4”... 141.26 135.26 98.26 [6.26 ccce cccss 
16/4”... 146.25 130.25 103.25 80.25 ..... 47.50 


Common, S1S or S2S to 13/16-Inch, 8- Mig 20-Foot 


No. 1 No. 2 No. No. 4 

Be icavieueks $52:50 $41.50 * ri $28.50 
MO vevccawnxs 52.50 43.50 50 28.50 
ME cssaceeces 52.50 41.50 34, 50 30.50 
ESI” «ccaviende 54.50 45.50 35.50 30.50 
ESE ccacacecus 61.50 50.50 36.50 30.50 


Nos. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 


ieee hag 4 —— "7 to 20- _" 


1x4 to 10”.. “$104 iO ¢ $9. 00 $ a. 00 seu 00 $74: 00 
[> pre 11.00 107.00 102.00 92.00 00 

For 5/4 and 6/4 in D grade, add $3; for 8/4, ee 
$5.75. Other fates. for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15. 


Bevel sn Vp-inch, Standard Lengths 








Cincinnati, Ohio, Jan. 19.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
MIE s dacddacdadadddcbesdadesdauand $69.25 $44.25 
BLE; ckdcinnouunnetessuenacasuaes 79 56.25 
Oe Sicncudiadeuleasedsnneauaaaee 82.25 59.25 
DIG Cictsudaxadddiacecéccceceusunes oo 66.00 
Common, Rough— No. No. 2 com. 
1”, random widths and lengths. 563. 26 $42.25 
Finish, S$1S or S2S— 
Heart 
5N4 10.12" << ccceas $102.50 $97 % 50 $92 50 $821 50 sri 50 
For 5/4, add $5; 6/4, add $8; 8/4, add $15 


YELLOW CYPRESS— 


Factory, nT No.1 Rand. widths 


‘AS Sel. Shop No.1 No.2 
C1! CCC Cre Oa = 65 $37@42 $33 $25 
5&6/4 .. 75 52@58 38 27 
SEO accoues 90@95 30 85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
WO Gl CO cc sccdsonscad duce 40.00 $33.00 
PENG GE AF a co sccteccccesicus 47.00 30.00 


St. Louis, Mo., Jan. 18.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 





A B Cc D 
” Factory 
x4, 6 OF Cre vecias $45.25 $45.75 $41.75 $28.75 Tank Selects Shop Box 
Bungalow Bevel Siding, 8 Inches Wide GIA ivcicidanxen $116.75 $ 68.75 $48.75 $32.75 
—From 4/4 Stock— —From 5/4 Stock— WEE Sactdcanuaes 121.75 78.75 60.75 34.75 
A B C&btr. A Te CH | GUE. cenncccccues 123.75 81.75 63.75 34.75 
$53.75 $45.75 $43.75 0 OD SEAT S/4  ccccccccccce 131.75 94.00 71.50 33.50 
64.75 55.75 53.75 3. $71.25 $62.25 $60.25 12/4 ste eeeeeeeee ote bee 7 teeee 
scales ellie E') eee” i i an Gapeien 
Lath, 4-Foot a P GCM THM OfE oc cccncucecctaccvacesceses $24.75 
a 0. o. Common Rough— No. 1 No. 2 No. 3 
EE ccicccdcccccesadacdsaucuaceeee $9.00 $8.00 1x4—10" psi Sie ae $52.75 $43.75 $31.75 
— MEM | déctadccasaneacceosas 4 
RED CYPRESS, OLD GRADES Add $2 for specified lengths on common grades. 
Factory, Rough— No.1 No.1 No. 2 
FAS Selects shop com com Finish, S1S or S2S— 
se ihe RS HES ES oS Beat Ag Be « a5 
6/4 :... 107.00 95.00 70.00 60.00 40.00 | 1x4—10” . _ $104 00 $_99. ‘00 $92.00 $ 82.00 #720 00 
8/4 .... 110.00 100.00 80.00 60.00 40.00 | 1x12” ....... 110.00 108.00 110.00 90.00 79.00 
10/4 .... 135.00 120.00 OMe ceca bade oo! 127.00 122.00 112.00 104.00. ..... 
12/4 . 135.00 120.00 SEED A ceeo. ° ork Ree? cacwans 137.00 132.00 122.00 115.00 ..... 
16/4 - 145.00 130.00 100.00 ade wanes Bungalow Bevel Siding— A B Cé&btr. 
oneetn Rough— No. 1 com. No. 2c com. Peck 2 gl Er ere Perr eT $74.75 $65.75 = 25 
pe SOY 3 Leer $53.50 $43.00 ae DARMEG”  waesdsccunedacesaceuua 79.75 70.25 8. 9 
1x12” correc rccccccececes 60.50 i errr oe Siding— A B CS 
i iicdtsceaticis- eer. sabre LE severe eer $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— : YELLOW CYPRESS— 
Factory, Rough— No. 1 No.1 No.2 | Factory— No.1 No.1 No. 2 
FAS Selects shop com. com FAS Select shop com. com. 
4/4 $ 85.00 $64.00 $43.00 $39.00 $32.00 C1. ree $ 75 $60 $38 $31 $26 
95.00 69.00 55.00 41.00 33.00 OLE sccecceds 80 63 50 35 29 
95.00 69.00 55.00 42.00 33.00 ie Ree 80 65 52 35 29 
8/4 100.00 76.00 60.00 44.00 34.00 10/4 seeeeeees a e - 37 31 
ees ' ee ee ee P 
ay ee Selects ——- = Peck | Boards— No. 1 com. No. 2 com. 1” random 
PG -cniesuaws $75.00 $44.00 $37.00 $29.00 WG avecrecedekdst $42.50 $33.00 j= .cecce 
iz & sade 75.00 44.00 37.00 SE RULE | cs tcncanewacs 42.50 SaG8. “aweae 
yi | gree 77.00 44.00 38.00 29.00 De “sctadedevcaee 43.50 See” == eae 
WEEE cKnwecees 85.00 _ ” 41.00 31.00 PG daceanedcoese 53.00 , eee 
a” TOO eecaccies <saewe-  <“ceues 27.00 WO@Gms EMER cccccc ceees = =—=— sue $23.00 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, /a-Inch, SiS1E 


r—Clear—, 46 Ar “«B” 

3°! 7’ 8'-20’ 3°-7’ 8’-20’ 3°-20’ 

Me sixcawaawed $24.25 $34.25 $20.25 $30.25 $23.25 

ae niiuceamuwed 29.25 39.25 25.25 35.25 27.25 

SO ccutiwacane 26.25 36.25 22.25 32.25 26.25 

Bungalow Siding, S1S1E, 4 to 20-Foot 

1x8 5x8 x10 %x8 %x10 %x12 

CIGAP vccas oe 25 $47.25 $54.25 $66.75 $68.75 $70.75 

“Er «ewan .25 42.25 51.25 64.75 66.75 68.75 
ysl Drop Siding 

Clear heart ‘‘A’”’ <i 

ft  BeGG®” caccddaasedewene $49.25 = 50 $37.75 

GP Bee kdececcscacniens 45.50 40.75 34. 75 


Prices of 7” based on shipping 5 percent 4-7’ 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
tra. 

Random Shop, Rough or S2S, 8’ to 20’ 
1” 14%x1%” Q” 214” 3” 4-6” 
5” to 12”..$43.50 $57.50 $53.50 
14” & up.. 53.50 62.50 63.50 
$75.00 $73.00 $77.00 


Wide Clear lea “All ——, Rough or $2S 
13 ” , od | nd ” 


14”... $101. po $116. 50 $115.50 $126.00 $131.00 
16” 110.5 50 118.50 0 


136.00 

18”... 113. 0 122° 50 121.50 141.00 
20”... 116.50 125.50 124.50 146.00 
22”... 119.50 128.50 127.50 151.00 
24”... 122.50 131.50 130.50 156.00 
26”... 127.50 136.50 135.50 161.00 
28”... 132.50 141.50 140.50 166.00 
yale 137.50 146.50 145.50 166.00 171.00 
wdr. 112.50 50 50 131.00 136.00 139.50 
Add for Sus, "2. add yo specific lengths, $2. 


174.50 








Clear and Tank, Rough or 82S, 8 to 20’ 





Width— 6” 8” 10° 12” 6-12” 
Thickness— 
en ccccdddsedudanaewas $107 $107 $108 $109 $107 
A”  Sxdaanneanqendaceke 111 112 113 114 «112 
Finish, Rough, S2S or S4S 
Rev “All Heart” — dal «ts 

1-inch— 3-444’ 5-7’ 8-20’ 3-44" 5-7’ 8-20’ 
So aeatuse = = $60. - = Po +? 5 7 i $62.50 
, eer ere 60. 2.50 49.50 62.50 
. awkceda 89:80 69:80 a 60 61:50 68°60 76.50 
Oe ceeauds 52.50 62.50 72.50 44.50 51.50 62.50 
a déedads 69.50 74.50 77.50 59.50 64.50 67.50 
Mae “svawxee 79.50 81.50 81.50 69.50 74.50 76.50 
ee wannene 81.50 83.50 83.50 71.50 76.50 78.50 
OlO DM ica cutee «seas SUG aases adeas 72.50 
1% to 14%-inch— 

SO éiddeaa $55.50 $65.50 $82.50 $47.50 $54.50 $72.50 
On “icaeved 55.50 65.50 82.50 47.50 58.50 72.50 

me “esuana 64.50 74.50 88.50 61.50 71.50 83.50 
OP stituas 57.50 67.50 82.50 51.50 61.50 72.50 

wy 78.50 81.50 87.50 73.50 76.50 82.50 


50 80 50 53.50 65. 
ae 73.50 78.50 85.50 69.50 72.50 72.50 
** 87.50 89.50 89.50 79.50 79.50 79.50 
12” °..2222 89:50 91.50 91.50 81.50 81.50 81.50 
SA Soa tedev 050s EN fatkowa sscaais 78.50 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Jan. 19.—Average wholesalers’ prices, carlots, Cincinnati base, 


on Virginia, West Virginia, and Tennessee hardwoods today: 


QUARTERED WHITE OAK Hickory— 4/4 5/4&6/4 5: feos 
® al F oo See ~- $ “05 @ 105 95@105 
ast 5/686 /4 8/4 ‘ No. 1 com..... 65 70 65 70 
FAS 22. 185145 $145@155 $155@a 165 No. 2 com. 30 40 35 40 
Selecta ....... 105 110 110 115 115 120 pean 
No. 1 com... .. sO RD SH 90 90 5 = ‘s re oo 88 
No. 2 com.... 2a) a0 D4 ny a 60 No "y com Seg s Sn eh ee ee 52 . 57 
Sound wormy., 43 45 520 57 55 80 Noo com 4045 
QUARTERED RED OAK WHITE ASI 
WAS ks ...$110@115. ims ake  aiafe DS aise cies sas sit 2 doee seen MEO 
No. 1 com.... 60 65 ... — oo. a O.. © OOM. MRE BOL Sc 206g ke ees 5D 60 
No. 2 com..... 40 45. | md SRDS ce PINE 6 saya ore hp tee ecalalasaie tae bios 32 35 


BEECH- 

Sara ae $ 65@ 70 $ TO@ 75 $ T5@ xo 
No, 2 €OMm:......; 2 45 47 50 47 50 
NO. 2 COM.....%% 27 30 30 33 33 35 

5/4&6/4 8/4 10&12/4 16/4 
$ SS@ 92 $ 92@ 97 $100@110 $115@120 
65 70 70 75 SO 90 95 100 
42 47 45 50 48 ay 50 55 
$107@112 osiee LET $125@130 $155 @160 
(2 V7 82 100 105 95 100 
35 40 40 45 ) 45 50 50 55 





PLAIN WHITE AND RED Oak 











































































































































































































































For shiplap or flooring, add 50 cents to prices of No. 1 boards. 

















wider, 5 18@20. 


FAS .........$108@115 $118@125 $1300 140 VALLEY HARDWOODS 
ag aoe oe z: by rs a7 a 0 Cincinnati, Jan. 19.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com... 42 1 17 nO 48 52 | GumM— 4/4 5/4&6/4 8/4 Corron WOop— 4/4 5/4&6/4 8/4 
No. 3 com..... 22 24 23 25 24 a § aa red— FAS, 6” & wdr.$ 55@ 60 $ 60@ 65 
Sound wormy 45 50 DD 60 a 60 SS ee $115@125 $115 @125 “es No. 1com..... 28 40 40 44 
Ne aehaleiieenins No. lcom... 70 75 75 80 80 85 No. 2 com..... 31 383 33 385 
opasiviss oats 5h od ne . Qtrd. red, sap no de fect: 
". ss -§ 0G 7 $ Toa oo $ Tou oe OAS, ccsca os iD 70 75 QUARTERED WHITE OAK— 
No. Jeo !<1.1" 30° BH BR” gs” BS SS | No. acon... 50 55 58 “nee $123@128 $128@133 $133@138 
Plain red: Selects ....... 92° 97 97 102 102 107 
CHESTNUT FAS ....... 105@115 115@120 115@120 No. 1 com..... 70 7 7 80 80 88 
FAS .........$105@110 $115 120 $125@ 120 Pe 1com... 65 0 70 % TT 80 No. 2 com........ 40 45 45 50 50 = 55 
ae 4 nen rea — vo 4 7 7 80 : “Bxbds, 13.17” 70@ 75 QUARTERED RED OAK— 
Sd. wormy and —~ ~ ~ eine i Plain FAS 6” ere 105@110 
ssa Py a 38 40 10) io «#2 14 N & Pn oo 60 ta = td 7 No. EC0M . 205 . 65 0 
wna 7 = No. com... ) 42 4: 5 f No. 2 com..... 
was ge oe agg No.2 com... 24 25 26 28 28 30 weeps ~ 
sched ae 14 45 «47 17 49 | Marie— PLAIN WHITE AND RED OAK— 
eo! ; Spot worms N. ree $ 90@ 95 go $110@115 
Biren D. log run..$ 42 $ 57 $ 60 Selects ....... 65 70 70 75 %8 
ee $115120 $120@125 $1254a130 | Sorr ELmM— 4/4 5/4 6/4 8/4 NO. 1 COM... 55 60 60 63 65 70 
No. 1 com. and CS Se $65 $67 $67 $70 INO, 2 COM, «2.0 38 42 42 45 45 50 
WOES. wale winta-'o 67 72 4 7 %2 77 No, 1 com.... 47 50 50 55 INO: 3 COM. «ss 20 22 22 25 25 30 
No: 2 @om...... 33 35 35 40 40 42 No, 2 com,.... 25 PA 27 28 Sound wormy.. 35 38 40 45 45 50 
NORTHERN HARD OODS Cincinnati, Ohio, Jan. 19.—The following are 
Present hardwood prices, f.o.b. lower Michigan mills, are as follows: average wholesalers’ carlot prices, Cincinnati 
. neg Tr , "9 Wo ¢ base, on “soft texture’”’ poplar, from Virginia 
No.1 No.2 No.3 No.1 No.2 No.3 ee I Piscvve , 
FAS Selects nino om. nine FAS Selects cont. com. com. West Virginia, Kentucky and Tennessee, and on 
Basswoop— se a pan ieaing a - Sort ELM— eens Valley = . 
4/4 $ 65@ 70 $ 55@ 60 $ 45@ 47 $28@ 30 $20@ 22 12/4 110 1156 95 100 85 90 60 55 ...... Sorr TEXTURE— : /4 1/4&6 /4 8/4 
5/4 70 % 60 65 48 50 30 32 22 24 16/4. 125 180 110 116 110 *105 65 60 ...... 1 ae ne $ 98105 $105@112 sr ede 
6/4 (oO 80 6o ‘0 O38 29 33 35 22 24 Harp MAPLE Saps & select... 88 
8/4 80 8570 7 60 65 38 40 sexton 74 85a 90 10a 75 55@ 60 33@35 16@18 No. 1 com ee 50 53 65 70 70 75 
10/4 95 100 85 9() 70) 18 AG: BO. acces 5/4 9() 95 75 80 «60 65 35 37 8 20 No. 2 com. A.. 86 38 42 45 45 48 
o/ ‘ de 7) Q > ode e ’ > a or 9 ‘ GTi 9 
BEECH— sca tal alll 6/4 9 100 80 85 65 70 35 37 18 2] y No. 2 com. B.. 25 2% 27 29 £428 += 30 
5/8 No, a. ee S Better 2 - a 32 12@14 8/4 100 105 85 90 70 75 40 45 18 20 vss. 8 92 92@ 98 98@103 
4/4 65@ 70 55@ 60 40@ 45 26 28 17 19 | 1074 115 120 100 105 85 90 45 50 23 25 TAS a eee eee ee $ 87@ 92 $ 92@ 98 $ 98@10: 
5/4 70) 75)6=—sC«6O—~té«CGS‘S 45 50 30 32 19 21 97, yr DY ( r Or FE oe 98 Saps & selects. 60 65 70 75 75 80 
) ay av 7 ? ve ee ee oe 12/4 125 130 110 115 95 100 45 50 26 28 N te pe 48 RO Roe ne 60 
6/4 ‘9 80 65 “0 av) 2» 35 #4 19 21 14/4 140 145 125 180 115 120 50 55 ...... NO. = —— ee ee 45 a0 ve v0 40 2 
ee ee ee Te Te Ee ee TE cess No 2com Bl. 28 37 BG 88 8T 80 
R J * . = — — . he . ** ~ _ — — 
4/4 105@110 85@ 90 50@ 53 30@32 17@19 oy mime “Te ee 
5/4 110 115 90 95 55 58 32 35 19 21 £5 eS ee Bh ae. ap Oe 
a4 110 115 90 (95) 6065 37 40-19 Bt | B/E ween eee ween eee 62055 32 85 22 25 POPLAR BEVEL SIDING 
8/4 115 120 95 100 70 75 40 45 ...... Sorr marae =e sialon ee ; v Cincinnati, Ohio, Jan. 19.—The following are 
10/4 13 TBE 300 10580 BO BB 4 WT SoG $5 sea 30 gsO% 1842 | average ‘wholesalers’ carlot prices, -Cincinnal 
“/* 20 « o « Jo ” Be ~se20% . ‘ : be o _ uc oe ac sini . 
16/4 140 145 120 125 110 115 ...... Gene 6/4 80 . ee + Pens ee ee wae 1 No? 
rn le ha 8/4 85, 90 7 80 G60 65 40 45 20 22 ; 0. 0. 
4 3G 1 50@ 55 4@ 45 28020 18020 | xD Daren Wiwre Marne Bs ccciweasiel ~ e eS SS 
5/4 75 80 60 65 45 ) 50 30 32 20 2 4/4 i10@ BE. scctuceets i ge mn re me er $ C 
6/4 80 85 65 70 50 55 33 35 20 22 b/4 WIS 420 feces OO MOB accisten, cxdstearen ae, Sree oS er 40.00 28.00 Lee 
8/4 90 95 75 80 60 65 40 45 ...... i i Me oi... Ue Sica Sac Cee 8.00 87.00 21.00 17.0 
10/4 100 105 8 6990) 675 680 50 55 ..... We See Ee «seers BOR TOR icons ween Louisville, Ky., Jan. 19.—Poplar siding demand 
Following are prices of Wisconsin hardwoods f.0.b. mill points: is picking up as retailers are beginning to stock 
No. 1 No.2 No.3 No. 1 No.2 No.3 their yards following inventory, and with build- 
FAS Selects com. com com. FAS Selects com. com com. ing active, outlook is good. Prices are steady, 
AsH—- Rock ELmM— quotations f.o.b. Louisville being: 
a4 FOSS § $5050 § $10 Ho Mets Oe | ae OG cc BOR Bow w0n Clear Splect “goin. oy, 
6/4 115 120 100 105 80 85 45 48 23 24 | 6/4 83. 85 ilc201] 85 60 32 35 20 22 | Grinch ..........0.. = = = 
8/4 120 125 105 110 85 90 50 52 23 24] 8/4 85 90 60 65 35 40 21 23 | S-inch ...........+. 55 42 3 3 
ace Gogins i) re a aa 50 40 24 18 
Bagswoon— eS BOB BR con 
4/4 68@ 70 58@ 60 48@ 50 28@31 20@22 nonin DB seeeee 
/4 T° 18 G2” 6 GO” 8g S032 22024 | Han Marco — HARDWOOD DIMENSIONS 
6/4 78 80 68 %7O0 58 60 84 86 23 25 4/4 75@ 80 65@ 70 55@ 60 30@33 16@18 ee 
8/4 83 85 7 75 63 65 38 40 ...... | 5/4 80 8 70 75 60 65 35 38 18 20 Chicago, Jan. 20.—Actual sales of clear short 
BircH— a4 8 90 75 80 60 65 88 40 19 21 | hardwood dimension, maple and birch selling at 
95 100 85 90 70 75 40 45 20 22 the same price as oak, were made f.o.b. Chicago 
Ea Lise die oe? oe eee oe SB@S5 F802) | 10/4 105 110 95 100 80 85 58 60 .....- this week at the following prices: 
19/8 td aed Le] lon Li 4 e 4 20 22 — MaPLE— il PRR: $48.00 
1 Seer ae /4 68@ 73 58@ 62 40@ 44 25@28 20@22 | 214x24gx19” 1... eee cece eee ee 55.00 60.00 
TBJS secccece cosscees WS OR unsere corner ll SS BS & he &£ se Ss 2 S| eee pt ttiiterertececerseees 65.00 65.00 
Sort ELM— 6/4 80 85 70 75 55 60 35 40 21 23 SKA EESO” ccccscccs E coe COO 70.00 
¥ #0 79 58@ 60 42@ 45 25@28 21@28 po 8 90 75 80 60 65 40 45 21 23 | 3x3x30” ....... ccc cece cneeweteus eee 75.00 
AK— Chair stock— 
6/4 80 85 70 7 65 60 32 35 23 25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 ix4” and wider X: 19” ..ce0se0> 65.00 55.00 
8/4 8 90 75 80 60 65 385. 40 23 26 5/4 100 105 80 85 65 70 40 42 22 24 14%4x4” and wider x 19”......... 60.00 60.00 
10/4 95 100 85 90 70 7 650 56 ...... 6/4 105 110 85 90 70 75 44 46 22 24 2xe” ONG WiGer XZ 19" vccscvcccece TOO 70.00 
ae7e- 300° 305 3D DS 75 80 BB GO .ccwce 8/4 110 115 90 95 7 80 47 50 28 25 PREEMEO” sc sous evesievbecceancew TOO 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeMiock Boarps, S1S— HEMLOCK, No. 1, SiS1E— 
8’ 10-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ al 18-20’ 22-24’ 
Ix 4” $27.00@28:00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 =. eh 00 $31.50@32.00 $34. tly - $35.00 @36. 00 
1x 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 | 2x 6 27.50 28.00 28.50 29.00 30.50 31.00 33. 35.00 36.00 
1x 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x, 8” 29.50 30.00 30.00 33 00 31.50 32.00 33. $0 se 80 35. = 36.00 
1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 ce 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
ixi2” 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.5 35.00 35.50 | 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37. 00 38.00 
For merchantable S1S, deduct $3 from price of No. 1; for co 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 











aoe 


ace 


- 


ae 


SSE OS OS a a 











January 23, 1926 


AMERICAN LUMBERMAN 


107 








HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Jan. 18.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended Jan. 12, as reported to the Hardwood Manufacturers’ 
























































Institute: 
RED GUM POPLAR SOFT ELM-CONTD BIRCH -CONTD 
Quartered Plain Quartered 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Firsts & Seconds Firsts & Seconds No. 1 Common No. 2 Common No. 2 Common 
4-4 122.25 coe 54 52.00 eee 4-4 «ee 66.00 84 29.00 ooel] 4-4 eee 39225 
54 127.25 eee No. 1 Com & Sels 12-4 24.50 evel] 2=4 cece | 55-00 
84 136-25 eee 5-4 41.00 eee Plain 
fo, 1 Com & Sels No. 2 Common Firsts & Seconds COTTONWOOD PECAN 
44 oy 50 eee 44 27.25 32.25 44 96.75 112.50 
64 +75 54 +++ 116.75 |/Firsts & Seconds Firsts & Seconds 
84 34.25 WHITE OAK Saps 54 66,25 eeel] 8-4 . eee 
5-8 67.75 eee o- 1 Com & Sels 
Plain yen No. 1 Com & Sels _ aan: CYPRESS 
Firsts & Seconds 4-4 137.00 163.25 44 53.75 63.50 54 40.75 eee 
4-4 118.50 ove 5-4 145.25 8-4 69.75 «+. |JNo. 2 Common Firsts & Seconds 
Sat 320.00. cs Bees Gon & Sete No. 1 Common 4-4 34.75 44 73.00 93.75 
No. 1 Com & one 1-2 58.75 swe hae «ee 46.25 |[No- 3 Common 5-4 - 98.75 
4-4 70.25 . 5.8 66.00 80.50 5-8 eee 52.50 at 20.75 oof] 6-4 81. 25 98.75 
54 80.00 eee 3-4 74.50 44 58.00 62.50 8-4 101.50 114. vps 
6-4 79.75 eee 4-4 86.50 98.25 54 eee 70.75 CHES 12-4 122.00 
No. 2 Common No. 2 Common 6-4 eee 73.50 Quartered Selects 
44 42600 0. 4-4 58.50 ... |fNo. 2 Common 44 67.25 85.75 
5A 43.75 nee Plain 8-4 «++ 52.00 |j/Sound Wormy 5-4 75.50 tee 
8-4 46.00 Firsts & Seconds No. 2 A Common 4-4 e+e 46.00]] 6-4 77.50 ere 
io 71.75 4-4 37.00 41.00 Bat = 84.75 ae 
SAP _GUM 5-8 77.25 “°° I] 5-4 38.00 ae Plain [No. 1 Shop 
Quartered 4-4 99.75 116.25 No. 2 B Common aoe 43.25 ee 
Firsts & Seconds 54 "ee 128.25 |] 2-8 ~=—:19-25 Firsts & Seconds 6-4 62.25 eee 
44 72-00) oe 6x4 *°! Yogis0 || 4-4 9-29-75 29.00 || 4-4 eee 109.00}] 8-4 52.75 e 
G4 79450 ee HB 47°66 138.25 || 84+ ooo 32075 |] 5-4 pee 124.50|[No. 1 Common 
No. 1 Com & Sels HO =4 ee 165.78 ish 8-4 aoe 124.50]] 4-4 33-50 eee 
— 2 Ct et sie 165.75 Firsts & Seconds Mo. 1 Com & Sels _— 37-00 oak 
64 65.75 eee 16 4 te 180.25 44 89.75 44 eee 66.50]| 6-4 37.00 eee 
G4 69025 coe Togs 12. 180.25 || 5-4 96.75 ... || 4 22. 67.00] 8-4 37.75 vee 
104 16025 +0 [Roy com & Sele 64 lee 60 ere Hl gg vee 74.50/10-4 38.25 ae 
: te + 2 Common 
Plain 1-2 coe 60025 |] 4 120.50 ... |["O> 2 Common P 
13-17" Box Boards |} 5-8 53.75 65.50 |ho4 131.50 «.. ||. +4 ae Se, ee 
4-4 70.00 «. 34 55.00 67.50 [2-4 136.75 ... |[f0-3 Common 
13" & Ware F.A.S. 44 70.25 76.50 |INo- 1 Com & Sels eae sce SENN 
4-4 70.50 «+. |] 54 s+» 83.25 |] 4-4 65.25 —... |] sHeS- Wormy 
Firsts & Seconds 6-4 eco 85625 Il 54 59.00 80.25 eee 54625 
a are | 22 g5.25 16-4 69.00... Sound Wormy 
5A 49-75 wee [hows ++ 140.25 1] 8-4 982.25 ... |] 44 coe 48025 
S-4 56.00 «+. hog »» 140.25 |ho-s 97.75 =... |] 34 ce, ome 
4-4 64.25 «0 [heat «+ 150.25 |f¥0. 2 Common - eee 47.50 
— 2 - Bo e+ 180.25 [1 4-4 34.00  ... || 8-4 coe 48.75 
: . io. 2 Common “4 225 . 
> oe Sela” 4-4 52.25 8-4 Eee BASSWOOD 
5-8 32. e+e |INo. 3 Comion 0-4 48.25 : a - 
4-4 37.25 eee 4-4 34.00 23.00 |INo. % Common "irsts & Seconés 
5-4 52.00 Sound Wormy 424 24,25 4-4 ‘see 86425 
6-4 =51.75 4-4 61.00 50.75 115-4 24.25 No. 1 Com & Sels 
No. 2 Common 54 65.75 ness 4-4 eee 56.75 
5-8 19.25 cee 6-4 70.75 Rs SOTT MAPLE No. 2 Common 
rae ee pati 8-4 76.50 ++ |WPirsts & Seconds _— oss TGS 
5 . 0-4 80.50 aes 
No. 3 Comnon ; ig A —-_- SYCAMORE 
44 19.75 coe RED OAK ho =4 76.50 a 
54 23.25 «6. Quartered “|No. 2 Common 
Firsts & Seconds HARD MAPLE 4-4 27.25 ma 
C GUM 5-8 82.00 ... |Firsts & Seconds 
Quartered 44 120.50 wee 144 eee 95.00 WILLOW 








Firsts & Seconds Oo. 1 Com & Sels 





64 54.50 «ve 4-4 72.50 ecco 
No. 1 Com & Sels 0. 2 Common 
44 49.00— ... sa 56.50 eco 
64 44.25 eee ‘Plain 
re Plain irsts & Seconds 
Firets & Seconds 4n4 97.25 116.50 
44 44.50 eee 54 115.00 126.75 
No. 1 Com & Sels 64 123.50 -128.00 
4-4 34.50 coo 84 eee 135.50 
Ho. 2 Common oO. 1 Com & Sels 
44 28.75 eee 5-8 eee 50.75 
44 67.25 79.75 
TUPELO Oo. 2 Common 
Quartered 44 49.75 coe 
No. 1 Com & Sels 54 47.75 aa 
8-4 64.75 . ound Wormy 
44 43.50 eco 





HICKORY 





Firsts & Seconds 

















Firsts & Seconds 44 66.25 
8-4 104.00 eats ry —_—. 7 
1O4 109.00 eee IiNo. 3 Common yi 
16-4 119.00 eos 44 19.50 ud 
WALNUT 
Selects MAGNOLIA 
84 eee 184.75 
No. 1 Com & Sels 
SOFT ELY 44 57.25 eee 
Firsts & Seconds 
h2e4 77.75) nee BIRCH 
No. 1 Com & Sels Firsts & Seconds 
hO4 69.75 “ide 
hoa 62.75 4-4 eoe 111.25 
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No. 1 Com & Sels 


67.25 











SOUTHERN HARDWOODS 


St. Louis, Mo., Jan. 


GumM— 4/4 5/4&6/4 


No. 2 com... 38 40 0 re 
~ red, S.N.D.: 
jt ree 65@ 67 70@ 72 
Ne 1 com. & 
re 52 54 55 57 
No. 2 com.. 30 331 33 35 
Plain red 
ee 115@120 115@120 
No. 1 com 68 70 78 80 
No. 2 com.. 38 40 40 42 
Plain sap: 
FAS ....... 58@ 60 60@ 62 
No.l com... 43 45 46 49 
No. 2 com..-. ‘ 24 26 28 
Corron woop— 
_, sececsess 58@ 60 60@ 62 
No.1 com..... 39 40 42 44 
No. } com..... 84 85 386 37 
Weemee WHITr OaK— 
seeseseeees 125@130 135@140 
No. 1 com. and e e 
Misano: te CO Se 








18.—Current quotations 


on 


8/4 


“ aiere-éie “ne “pes ar a 


45 48 
80@ 82 
70 7% 
38 40 
120@125 
82 85 
45 48 
7% 
60 62 
26 28 
150@155 
90 =F 


southern hardwoods f.o.b. St. Louis: 
4/4 5/4&6/4 8/4 

QUARTERED RED OAK— 

| | Rr $105@110 $120@125 $130@135 

No. 1 com. 65 68 710 % 75 17 

No. 2com..... 44 46 50 53 £57 60 
PLAIN WHITE OAK— 

| | ee ree 92@ 94 108@110 118@120 

No. 1 com. and 

eer 2 ae 64 67 70 %T2 £75 

No. 2 com..... 40 42 43 45 45 48 

Ne. SCG csce Se wus 24 26 24 26 

Sound wormy.. 36 38 48 49 55 £57 
PLAIN ReD OaK— 

eM ikwawa wae 88@ 90 98@100 108@110 

No. 1 com. and 

SR wgacosesre oS @ SS GC Ge re 

No. 2 com.... 38 40 42 43 43 £45 
PoPLAR— 

WAS. scx 88@ 90 1018 105@110 

— and sel.. 65 68 73 78 #£«80 

No. com..... 49 51 is 50 351 52 

No. 3 com. A.. 33 34 36 38 37 += 88 

No. 2 com. B.. 27 28 30 = 31 31 82 
Sort MaPur— 

Fo Saree 40@.. 55@ 60 #85@ 70 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows f.o.b. cars flooring 
mill basis during the week ended Jan. 16: 

MAPLE Clear No. 1 Factory 

Do) ill A $7284 $66.55 * %.... 

Se) a Un leg ay eras 91.09 TO.73 $38.65 
WE aie Ja 23 ode 4CG0 8 séned 
RS orcs Sat Aeon, Stet SO.T5 37.83 

4”. NS ere 5, lene Cee t. waedcas < 

BEECH 
SOREN ite an ee pals ees 7 a Sr 

Biren 
SER) . heiress See “ekaaarm Cites 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Jan. 9, as reported by the;Qak Flooring Manufac- 


turers’ Association : 

}3 x14” 133x214” 34x1 1 ” 34x iiZA 
Ch A SO eee ee Pb | eee 
Cire Gta Sitio ccc «. eae EGE iseae  cunan 
le OR PP ee See , «anes. Samene 
Clr. pln. wht.:.. $73.30 1 92.78 $67.38 $70.3 
Clr. pIn. red..... 74.20 85.81 61.55 63.12 
Sel. pln. wht.... 63.90 80.18 53.48 52.08 
Sel. pln. red..... 67.35 T6.89 y2.11 51.55 
No. 1 common... 54.67 64.41 26.19 33.00 
No. 2 common... 18.45 TES s<eas 0 aa eee 

YyxX1Yy"” Yyx2” YBXTIA” 1ax2” 
Ci eee Weer cs. cease. oi¢ueeam, + neues $76.76 
Car eI ese acdee” “ages 9 swaes 85.10 
te D2 eee Fe 
DOR Pi BO ves ce waees FR \ wiewde 16.26 





OAK FLOORING STRIPS 


Chicago, Jan. 20.—The following are carload 
prices, f.o.b. Chicago, on ,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 














White Red 
Qtrd. Plain Qtrd. Plain 
a Oe $129. oe $82.00 $116.00 $79.00 
Sap clear ....... pi] \ | err re mee ee 
WONGGU eenesacawns 89. 00 71.00 89.00 71. - 
No 
COMO b ekcwc cade dddendassunncadacaceacens $42.00 
St. Louis, Mo., Jan. 18.—The following cross 
tie prices prevail f.o.b. St. Louis: 
Untreated 
White Southern 
Oak Sap- 
No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, +8 8-inch face..... 1.35 1.10 
No. 3, 6x8”, , 8-inch face..... 1.20 1.00 
No. 2, 6x7”, ’ q-inch face..... 1.10 85 
No. 1, 6x6”, °" 6-inch face..... 1.00 75 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. 
Switch Bridge 
Ties Plank 
White oak ..... eeegdeedpeaceses $43.00 $42.00 
ROG OOM cecccccccecccccosssics .- 40.00 38.00 





HARDWOOD LOGS 


Memphis, Tenn., Jan. 18.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inch and up in diameter, and 
12- to 16-foot in length: 

F.o.b. cars 


Delivered Memphis 
Memphis territory 
Variety— Per M Per M 

Red & white oak. -_ 00 to $44.00 $26.00 to $29.00 
co  eerrrrrrrr 00 to 45.00 33.00 to 35.00 
— we am ewac are” 32:00 to. 33.00 23.00 to 25.00 
poadceuneadanné 22.00 to 24.00 14.00to 16.00 
Ash (12” and up). 35.00 to 50.00 « 28.00to 33.00 
Hickory (12” & up) 28.00to 38.00 20.00to 30.00 
Maple (16” & up). 33.00 to 38.00 25.00to 30.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The differences between delivered and f.o.b. 
price ranges are based on the distance the logs 
are hauled, and the weight of the timber. Oak, 
ash and hickory are drawn from wider dis- 
tances; while gum, poplar and elm can be profit- 
ably drawn into Memphis only from nearby 
points. 
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Nickel Alloy Steel | 
‘BAND SAWS 


| 

} The cutting and 

| wearing qualities 
of Simonds Band 

. Saws result in 
greater economy 

. of mill operation. 

| 





They run true, 
cut better lumber 
} and give greater 
freedom from mill 
trouble. 


{| Saws are compos- 
ed of tough, wear- 
resisting nickel al- 
loy steel, and are 
made by expert 
saw men. They 
are perfect in me- 
chanical construc- 
tion and are 





| 
| 
Simonds Band 


ground to a thou- 
sandth part of an 
inch. 





k Youget exception- 

k ally high grade 

‘ saws when you 
| specify Simonds. 


sMONDS 
AW>ro STEEL 
Company 


« Establtshed 1832 
FITCHBURG, MASS. 








Chicago, Ill. Portland, Ore. 
Boston, Mass, San Francisco,Cal, 
Detroit, Mich. Seattle, Wash. 
New York City Montreal, Que, 
NewOrleans, La. Toronto, Ont. 





=~ Lockport, N.Y. Vancouver,B.C. 
. Memphis, Tenn. 
St. John, N. B. 
London, England 



































* SIMONDS 
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BLACK WALNUT 


Cincinnati, Ohio, Jan. 19.—The following are 
today’s prices of American black walnut f.o.b. 
Cincinnati: 


FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 
a Setocta, 6 4/4, $150; 5/4. $155; 6/4, $160; 8/4, $170. 


4/4, $97.50@10 5/4, $107.50@110; 6/4, 
$112.50@115; 8/4, 319501 30. 


No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 





For Editorial Review of Current Market Con- 
ditions See Page 37 
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NORTHERN PINE 


MINNEAPOLIS, MINN., Jan. 19.—The last 
week has shown greater activity in the northern 
pine market. Railroads are taking a fair quan- 
tity. Crate and box manufacturers are requiring 
heavier volume than expected. Retailers, with 
inventories completed, are coming into the mar- 
ket. Prices are firm. 


BUFFALO, N. Y., Jan. 18.—The northern pine 
trade is fair. The lower grades show strength 
and mill stocks have been much reduced. Some 
salesmen report a more marked tendency of 
customers to anticipate their needs. 


BOSTON, MASS., Jan. 18.—Northern pine pro- 
ducers are booking some orders for future de- 
livery but there is little forward buying. Offer- 
ings are moderate and there is not much sell- 
ing pressure. Although prices are steady they 
are prevented from advancing by the competi- 
tion of western woods. 


NEW YORK, Jan. 18.—Northern pine ship- 
ments are slow and demand shows no inclination 
to briskness. Prices have improved with the 
increase on southern lumber, but northern pine 
is still laboring under a very decided handicap. 


NORTH TONAWANDA, N. Y., Jan. 19.—A 
general improvement in business conditions 
since the first of the year is reported by whole- 
salers. No large orders have been placed but 
purchases have been increasing in number and 
size to such an extent that dealers are given to 
the belief that within two or three weeks ac- 
tive buying for spring will be in evidence. 
Stronger prices are quoted on scarce items, 


EASTERN SPRUCE 


BOSTON, MASS., Jan. 18.—Selling pressure 
has increased slightly with winter mills getting 
into operation. The large manufacturers selling 
direct to retail yards continue to quote $45 base 
for frames, but easy orders are being accepted 
at $42@43. Within a few days at least one sale 
of dimension was made at $38 base. Buyers are 
cautious. Quotations: Dimension, rail shipments, 


f. o. b. Boston, 8- to 20-foot, 8-inch and under, 
$42@45; 9-inch, $43@46; 10-inch, $44@47; 12- 
inch, $46@49. Provincial random, 2x3 to 2x7, 


$32.50@34; 2x8, $37@38; 2x10, $38.50@39.50. Cov- 
ering boards, D1S, 5-inch and up, 8-foot and up, 
$33@34; matched, clipped, 8- to 16-foot, 1x5 and 
up, $35@36. a 1x2, $33@34; 1x3, $32@33. 


NEW YORK, Jan. 18.—Small stocks of lumber 
are in the hands of wholesalers and retailers. 
Prices have continued uniformly firm in -recent 
weeks, with Canadian mills showing no disposi- 
tion to offer stocks in large volume at present 


quotations. 
WHITE CEDAR 


MINNEAPOLIS, MINN., 
a substantial improvement in movement of 
posts last week. Retailers are replenishing 
stocks for spring business. Pole trade is quiet. 
Prices are unchanged. 


HARDWOODS 


CHICAGO, Jan. 20.—Demand for northern 
hardwoods has shown a slight but steady im- 
provement since the first of the year and al- 
though not in heavy volume is well above the 
average for this period. A fair amount of busi- 
ness is being secured from all the large consum- 
ing industries, but the bulk of the bu¥ing con- 
tinues to be done by the automotive body plants. 
Prices are steady. Demand for southern hard- 
woods is characterized as fair by distributers. 
While the millwork interests are not quite as 
active as a few weeks ago, there is some busi- 
ness being secured from the furniture factories 
and an early improvement is expected among 
the other large consuming groups. Mill stocks 
of desirable items are well cleaned up and on 


Jan. 19.—There was 


these prices are firm. A surplus in some items 
in lighter demand has induced producers to 
lower prices to move this stock. 


INDIANAPOLIS, IND., Jan. 18.—Demand for 
hardwoods is good, especially from industrials, 
Flooring manufacturers have begun buying 
rather actively of oak and maple. A heavy de- 
mand for oak and hickory is coming from farm 
implement fctories. The automobile demand also 
is heavy. Reports from furniture factories are 
encouraging. 


NEW ORLEANS, LA., Jan. 18.—Local reports 
indicate a January business of encouraging vol- 
ume, with prices well held, and an even more 
encouraging outlook. Buyers in close touch with 
mill stock and operating conditions apparently 
find no incentive to hold off the market. Sta- 
tistically southern hardwoods are in strong po- 
sition and the volume of demand developing 
thus early is strengthening confidence in the 
spring market. 


KANSAS CITY, MO., Jan. 19.—Hardwood de- 
mand the last week has shown a small increase, 
with some items, notably gum, hard to get. Oak 
also is scarcer. Furniture factories and the mo- 
tor car trade are buying freely and smaller con- 
sumers are getting more active with inquiries. 
Retail demand still is light, oak flooring being 
in best demand. Hardwood prices are firm. 


ST. LOUIS, MO., Jan. 18.—Demand for south- 
ern hardwoods is coming mainly from whole- 
salers. Furniture concerns and automobile body 
plants are active. The close of furniture shows 
in the near future is expected to react on the 
hardwood situation. Rains in the producing 
sections have again interfered with the loading 
of stock. Prices are generally firm. 


CINCINNATI, OHIO, Jan. 19.—The hardwood 
market maintains a firm tone but business has 
not yet opened up. There has been little change 
in prices, southern woods showing some dispo- 
sition to yield from their high levels, but this 
movement has not yet become decided. 


COLUMBUS, OHIO, Jan. 18.—Hardwood buy- 
ing is rather good, both from industrials and 
retailers, the former placing the largest volume. 
Inventories are now about over and manufac- 
turing plants find reserve stocks of hardwoods 
low. Retail stocks are not large and dealers are 


replenishing. Prices of oak at the Ohio River: 

FAS No. 1 No.2 No.3 
Quartered «...cc0% $155 $90 $50 sits 
PAGER. So cisceepeces 109 2 45 $20 


HOUSTON, TEX., Jan. 19.—Hardwood busi- 
ness is fairly good. There is a steady move- 
ment of oak flooring grades and of FAS sap 
gum. Prices are practically unchanged. 


BALTIMORE, MD., Jan. 18.—Hardwood stocks 
are being asked for on a scale expected at this 
time of year, but the movement is not of ex- 
traordinary volume. Prices hold up well, with 
the gains made in recent months maintained 
and with indications of a further stiffening. 
Gum, for instance, is as high as ever, and this 
has caused a strengthening in sound wormy 
chestnut. Requirements of the foreign markets 
show signs of expansion, with stocks abroad re- 
duced to levels where additions have become 
desirable. 


MINNEAPOLIS, MINN., Jan. 19.—Hardwood 
wholesalers are marking time awaiting the ar- 
rival of spring when factory users’ requirements 
of raw material will be increased. The normal 
small-lot buying continues and in the aggregate 
is of fair volume. Few price concessions are 
being made. Furniture manufacturers and sash 
and door mills are not taking much stock. 


BUFFALO, N. , Jan. 18.—The hardwood de- 
mand has been on a fair scale in the last week 
or two. Red gum is called a shade easier, due 
to a temporary lull in furniture trade. Ash is 
stronger. 


NEW YORK, Jan. 18.—Many items have been 
marked up since the new year opened and some 
stocks are short. A rather steady advance in 
oak has been accompanied by similar gains in 
gum, chestnut and oak and maple flooring. Ad- 
vances in some instances have been as high as 
$3 in the fortnight. Sound wormy chestnut has 
benefited by the sharp rise in gum. Industrial 
and building demand has kept up well. 


BOSTON, MASS., Jan. 18.—Hardwood demand 
is quite fair for the season. The inquiry is active 








926 


ems 
to 


for 
als, 
ring 
de- 
rm 
ilso 
are 


rts 
jol- 
ore 
rith 
itly 
ita- 
po- 
ing 
the 


de- 
Se, 
Jak 
no- 
on- 
ies, 
ing 


th- 
le- 
dy 
ws 
the 
ing 
ing 


od 
1as 
ge 
)0- 
nis 


\y- 


1€, 
\C- 
ds 
re 


20 


si- 
e- 
AR 


ks 
is 
X- 
th 
ed 


‘is 
ly 
ts 
e- 
1e 


r- 


al 
te 
re 
sh 


d= 


le 
is 


ern 








JANUARY 23, 1926 


AMERICAN LUMBERMAN 


109 








enough to test out the market and demonstrate 
the generally firm tone. Quotations on flooring, 
13/16x2% clear: Birch, $82.50@90; maple, $98.50@ 
101.50; oak, white, plain, $99@107; selects, $87@ 
90. Quotations, inch: 

FAS No. 1com. 


Babi, WEG cn onesie cckns cee cer $105@115 $80@85 
BaSSwO00d. 20... ccccescccccess 838@ 90 63@68 
MEMEER iaccnee comes saciencoee es 75@ 80 45@50 
MMOD TOO. cicecc cis 06 cos sicine were 130@140 75@85 
WP ONiae (BUEN coe. 0s cde wae anaee 115@125 62@70 
CROMNUE ccc dewdecusccscsones 115@120 80@85 
SS OSCE Cr CCC re tee 100@110 60@65 
Oak, white, plain*........... 105@125 co Qe. 
Oak, white, quartered*....... 145@165 Pek ce 
POPIAL <occccccvccvecccescses 103@123 «s@. 


*Lower price for hard texture. 


NORTH TONAWANDA, N. Y., Jan. 19.—The 
market has toned up considerably during the 
last week. Dealers report orders being placed 
with increasing regularity but no great amount 
of new business is expected until after the first 
of next month. Birch has been receiving more 
attention than other items, tending towards a 
higher price level. 

LOS ANGELES, CALIF., Jan. 16.—With the 
consumption of hardwoods increasing and the 
outlook optimistic, prices hold firm. A slight 
increase in demand is expected to bring better 


EIR, SPRUCE, CEDAR 


CHICAGO, Jan. 20.—Considerable business in 
Douglas fir is being offered by the retail yards 
but it is being turned down by the mills on 
account of low prices. Actual sales are on 
about the same level as the first week of the 
year, and there is little indication that they 
will expand unless the mills take a softer at- 
titude on prices, as retail yard stocks are in 
fairly good condition. The market is from $1 
to $1.50 higher than in December. 


NEW YORK, Jan. 18.—Distributers report a 
good demand for fir. There is no great accumu- 
lation of stocks, although inquiries brought out 
the fact that a number of firms are ‘‘comfort- 
ably supplied.’’ Shipments have been season- 
able since the first of the year and prices hold 
firm. 


BOSTON, MASS., Jan. 18.—Trade in Pacific 
coast lumber is quiet. Some large eastern dis- 
tributers report they have booked a very sub- 
stantial volume of orders for Douglas fir since 
the holidays, however. Quotations for direct 
mill shipment or dressed fir range from $33@35, 
ship’s tackle, Boston. No. 1 common fir boards 
are offered at $30@31. 


KANSAS CITY, MO., Jan. 19.—Some fir mills 
are taking a firmer stand on prices and have 
marked up common grades 50 cents. Others 
hold firm to prices, with boards selling at list 
and dimension about $2.50 off. The demand 
here has not been heavy since before the holi- 
days, but inquiry is a little larger. 


SAN FRANCISCO, CALIF., Jan. 16.—Fir has 
shown some improvement. There has been a 
sustained demand in export and intercoastal 
business at a fair price. 


LOS ANGELES, CALIF., Jan. 16.—There has 
been more buying at the harbor this week than 
at any other time during the last two months. 
The increased demand resulted from mill reports 
that supplies are getting low, as, well as bright 
prospects for a big building program during the 


spring. 
CYPRESS 

NEW ORLEANS, LA., Jan. 18.—By the mill 
group report, shipments led in volume for the 
week, orders rating second and running above 
current production which stood nearly 25 per- 
cent below normal. Local observers report a 
good run of filling-in orders from retail yards. 
The week’s business in this territory included 
another sizable order from Florida, placed with 
Louisiana mills for water shipment to Tampa. 
Prices stand unchanged and firm. 


CHICAGO, Jan. 20.—Although distributers are 
receiving good inquiry for red cypress, very little 
business is being placed, and demand is little 
Stronger than it was the first of the month. Re- 
tailers and industries show about equal interest 
in the market and there is also, little difference 


in the volume of their bookings. Prices remain 
Steady. 


KANSAS CITY, MO., Jan. 19.—Cypress de- 
mand was characterized as “thin,” as country 


“Our fleet of 80 trucks 
is now 100% Autocar” 








This Model KA 3-ton Autocar is one of 80 Autocars owned by the Mason 
Companies, of Philadelphia and vicinity. 


Mr. J. W. Mason, President of the Mason Com- 
panies of Philadelphia, has had a long experience 
He expresses his satisfaction as 


with Autocars. 


follows: 


“About ten years ago we bought our first Autocar. 


fleet of 80 trucks is now 100% Autocar. 
“Needless to say, we are more than satisfied with our 


experience with Autocars. 


Our 


Their operating expense has 


been low and their balanced load distribution makes them 
ideal trucks for the lumber and building material business.” 


The Autocar Company, Ardmore. Pa. 


ESTABLISHED 1697 


Direct Factory “Autocar Sales and Service” Branches or Affiliated Representatives in 


"Buffalo 
*Camden 
<Canton.O 


“Chester 
*Cleveland 


Columbus 
*Dallas 





. 
. 
. 
. 
. 
. 
. 


1 janapolis 
Jacksonville 


Denver 
Detroit 
Erie 

Fall River 
‘tesno 





jersey City 
Lawrence 


* Indicates Direct Factory Braach 





Diego 
San Freacisco 
San Jose 








Autocar 


GaS and electric trucks 
EITHER OR BOTH - AS YOUR WORK REQUIRES 








DIMENSION 
STOCK 


KILN DRIED—AIR DRIED 
ROUGH ~SURFACED-MOULDED 
CUT TO EXACT SIZES 
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LUMBER 
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Are You Behind Your 
Hauling Schedules? 


Time’s getting short. 


greater speeds. 


Faster than horses or larger, more expensive tractors; 
easier to handle; shorter to turn, the Trackson-Ford- 
son is unequalled for the average logging work where 


a 4-horse pull is required. 


Put a Trackson-Fordson to work now 
and bring your hauling up to schedule. 
Write for details. 


The Full-Crawler Co. 


Dept. of Geo. H. Smith Steel Casting Co. 
510 Clinton St. 





Bring in all the logs you had 
planned. You can do it by hauling with the Track- 
son-Fordson, because this crawler tractor travels at 


MILWAUKEE, WIS. 
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yards ,have been holding back until better 
weather comes, and city yards appear to have 
ample ‘supplies for the present. There has been 
a fair demand for moldings. Prices are firmly 
held. 

NEW YORK, Jan. 18.—Fair shipments of 
cypress: are arriving and sales are well above 
the seasonal average. There has been a falling 
off in cargo arrivals, partly offset by rail ship- 
ments. 


BOSTON, MASS., Jan. 18.—Trade is 
quiet even for the mid-winter season. Shop lum- 
ber is getting a little better attention than 
yard items. Red cypress quotations are about 
steady. Some yellow cypress sellers continue 
to offer moderate concessions. 


very 


BALTIMORE, MD., Jan. 18.—The cypress 
market remains quiet, with buyers placing or- 
ders only in moderate quantities, and with the 
movement not of unusual proportions for this 
time of year. The South, particularly Florida, 
Quotations 


is taking cypress in liberal volume. 
are firm. 


INDIANAPOLIS, IND., Jan. 18.—Cypress buy- 
ing is only fair. There is a good undertone to 
the market, however. Rural yards do not have 
heavy stocks on hand and are expecting a big 
rush of farm construction as soon as weather 
permits. A large volume of inquiry is coming 





from this source. City buyers are cautious. In- 
dustrial demand is not active. Prices are 
steady. 

CINCINNATI, OHIO, Jan. 19.—The cypress 


little actual 
Prices are steady. 


market has been quiet with but 
business transpiring. 


LOS ANGELES, CALIF., Jan. 16.—A few or- 
ders are being placed by sash and door factories, 
although demand is rather slow. Prices are 
firm and stocks rather low. 


HEMLOCK 


CHICAGO, Jan. 20.—Southern Michigan and 
northern Wisconsin retail: yards are assuming 
the role of leading buyers of hemlock. but the 
aggregate movement is still light. Business has 
not opened up appreciably since the holidays and 











—— 


such orders as are now being placed specify 
prompt shipment. While this stipulation is an 
indication that yard stocks are low, distributers 
are not expecting any marked expansion in de- 
mand in the immediate future, as it is yet too 
early for the yards to begin buying for spring 
requirements. Prices remain steady. 









NEW YORK, Jan. 18.—Western hemlock ar- 
rivals have been fairly heavy since the first of 
the year. Distributers find many customers for 
medium-sized lots and describe the market as 
‘good,’ prices being firm. Eastern hemlock ig 
coming in slowly and is not selling nearly as 
well as western stock. 

BOSTON, MASS., Jan. 18.—The hemlock trade 
is quiet. Some low price offerings of western 
hemlock are still on the local market. The light 
offerings and firm tone of southern roofers is 
expected to increase interest in hemlock boards, 
tandom boards are $29@30; northern clipped, 
$31, and eastern clipped, $32. 


WESTERN PINES 


CHICAGO, Jan. 20.—Western pines continue 
to move slowly. There has been a slight in- 
crease in inquiry, but demand has shown little 
improvement since the first of the year. While 
there is a fair call for shop, yard items are quiet 
and stocks show an accumulation at the mills, 
distributers report. There is some business be- 
ing offered but not at prices the mills are willing 
to accept. 






SAN FRANCISCO, CALIF., Jan. 16.—Pine 
prices are far above those received last year 
and indications are that they will strengthen. 
Demand is still above production. Retail de- 
mand is above normal and export business, at 
high level now, is indicative of another increase. 


NEW YORK, Jan. 18.—Some items of Idaho 
white pine, notably No. 2 common, are short at 
the mills at a time when wholesalers here are 
eager for commitments. Some mills report 
stocks badly broken, but these are the excep- 
tions. Prices hold firm all along the line. 

KANSAS CITY, MO., Jan. 19.—Factory buy- 
ers are placing most of the orders for western 
pines, demand from millwork plants being very 
good. Most of the demand from retailers is for 
low grade boards, lath and siding. 

BOSTON, MASS., Jan. 18.—Demand for Pon- 
dosa pine is very fair. No. 2 common sells well 


at: 1x4, $49.25@51.25; 1x6, $49.50@52.25; 1x8, 
$47.25@48.25; 1x10, $46.75@48.25; 1x12, $47.75@ 
49.25. The local market for Idaho white pine is 


very firm on the following basis: 


No. 1 com. No. 2 com. No. 3 com. 


Be ee erscemenecew sete $65.50 $61.50 $37.58 
112 ee ret See 66.50 62.50 41.00 
BO 0. ie ew aera essa ee 65.50 59.00 42.50 
BE 5 Baars ae re 68.50 59.00 42.50 
|, | a er ee 61.50 43.50 


LOS ANGELES, CALIF., Jan. 16.—Dealers are 
not overstocked on western pines and industrial 
consumers are expected in the market within 
ten days. Reports from the Idaho mills indi- 
cate that stocks are not burdensome, and prices 


REDWOOD 


SAN FRANCISCO, CALIF., Jan. 16.—Redwood 
orders show a slight margin over production. 
Mills have resumed cutting and are running full 
forces. Retail demand is normal, and export 
trade brisk. Prices are firm. 


“hold firm. 





NEW YORK, Jan. 18.—Prices on redwood have 
advanced again and are now at a level higher 
than at any time in 1925. Supplies in storage 
are ample for the large industrial demand that 
has taken a brace since the holidays. Arrivals 
have been good of late. 


KANSAS CITY, MO., Jan. 19.—Industrial con- 
sumers have been the most active factor in the 
redwood market, doors and moldings being in 
good demand. Retailers are not yet in the mar- 
ket. Prices are rather soft. 





BUFFALO, N. Y., Jan. 18.—The redwood mar- 
ket is not much improved since the year opened. 
The chief demand is for bevel siding and some 


increased inquiry is reported. Prices are un- 
changed. 
BOSTON, MASS., Jan. 18.—Redwood prices 


are firmly held although local wholesalers are in 
brisk competition for the light business of- 
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fered. Dealers’ stocks are generally light but 
there is not much disposition to make extensive 
replacements. Buyers are following a conserva- 
tive policy and are not inclined to place any 
orders until they actually need the stock. 


LOS ANGELES, CALIF., Jan. 16.—With an 
increased demand at the redwood mills and 
small stocks on hand, a firmer tone is in evi- 
dence. Production is reported below orders. 


NORTH CAROLINA PINE 


BOSTON, MASS., Jan. 18.—North Carolina 
pine demand is quiet. Prices look rather firmer. 
Some sellers now quote $66 for band sawed 
rough edge, 4/4 under 12-inch, but there are 
still chances to buy at $61. Roofers are firm and 
offerings light; 8-inch air dried are $33:.50@34. 
Few transit cars are moving. Shortleaf flooring 
is firm. Lowest prices for 1x4 flooring: B&better 
rift, $80.50; C rift, $65; Bé&better flat, $60. 
B&better partition, 11/16-inch, is $56.25. 

NEW YORK, Jan. 18.—Stocks of North Caro- 
lineé pine have not accumulated as in other years 
during the present period of more or less re- 
stricted buying. On the other hand, wholesalers 
could well take care of larger stocks. Inquiries 
are increasing. Mills have only limited supplies 
to offer. 


BUFFALO, N. Y., Jan. 18.—North Carolina 
pine is steady, with scarcely any changes in 
prices noted lately. Six-inch roofers are $31. 
The number of transit cars is not as large as 
usual. Retailers are expected to hold off until 
next month, although stocks are not heavy. 


3ALTIMORBE, MD., Jan. 18.—The movement 
in North Carolina pine during the last week 
attained fair proportions. The market showed 
much firmness, and the advances recorded of 
late were all held, with roofers and other items 
comparatively scarce and marked up. This 
searcity is attributed to the extraordinary re- 
quirements in Florida. 


SOUTHERN PINE 


CHICAGO, Jan. 20.—Southern pine demand 
has slowed down perceptibly and less business 
is being placed than during the second week 
of the year. The retail yards fear that the pres- 
ent good weather presages a late spring and are 
not adding to their stocks, which are reported 
to be in fairly good condition, There is some 
business being offered at low prices, but the 
mills refuse to book orders of this type and are 
holding for higher prices. Mill quotations range 
about $1.50 above December levels. 


NEW ORLEANS, LA., Jan. 18.—Mill reports 
register marked gain in bookings for the week, 
bringing them close to the ‘‘normal’ line. Pro- 
duction increased also, taking second place, and 
the volume of shipments gained. The sales 
showing is remarkably good, season considered. 
Prices are firmly held. 


ST. LOUIS, MO., Jan. 18.—Less mill shipment 
business in southern pine was entered than last 
week, while receipts were light on account of 
adverse weather in producing sections. The de- 
mand is sustained on 1x4- and 1x6-inch No. 2 
common S48, 6-inch S2S&CM, 8-inch No. 2 ship- 
lap, No. 1 common dimension and also No. 2 
common and better dimension. There is very 
little stock in transit. 


KANSAS CITY, MO., Jan. 19.—Demand for 
southern pine has been increasing steadily since 
the first of the year and is now getting back to 
about the volume taken before the holidays. 
The present call is coming largely from city 
yards in the middle West and from the east 
side, yards in Chicago, Detroit, Cleveland and 
other lake cities being liberal buyers. The de- 
mand for industrial stock and timbers is fair. 
Prices are firm. 


, 





INDIANAPOLIS, IND., Jan. 18.—While there 
has not been the expansion in southern pine the 
jobbers expected after the first of the year, the 
first half month has not been entirely disap- 
pointing. Last week some nice orders were 
booked. Rural dealers are confident that the 
volume of farm construction will be much larger 
than last year. 


NEW YORK, Jan. 18.—Dealing in shortleaf 
pine has not been especially brisk during the 
last two weeks, but the price has not been in 
the least affected. The same may be said of 
longleaf and of heavy timbers. There is no 





Liked Our 
Quality 
and Service 


Angelina County 
Lumber Co., 
Keltys, Texas 


Our order No. 
713 was received 
on Oct. 30th in 
Car SP 29726 
from the Vernon 
Parish Lbr. Co., 
and we want to 
thank you for the 
splendid service 
you gave us, and 
at the same time 
to compliment you 
on the good qual- 
ity of lumber. As- 
suring you that 
we will always 
remember you in 
the future when 
we are again in 
need of materials, 
we remain, 


City Lumber Co., 

By Edward R. 

Leyendecker, 
Laredo, Tex. 


is 


NOTE :— 


All Texas sales 
handled by An- 
gelina County 
Lumber Co. — 
All sales outside 
of Texas handled 
separately by 
each company. 














*Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 





One end Angelina County Dressed Shed. 


Here’s the Place to Buy 
Your Spring Needs 


Here are two big mills producing fin- 
est quality longleaf lumber and timbers 
—lumber that you can bank on to sat- 
isfy your trade well. And remember the 
better satisfaction you give your cus- 
tomers the more of their business you 


will get. 


What do you need? 


ANGELINA COUNTY LUMBER CoO. 


KELTYS, TEXAS 


VERNON PARISH LUMBER CO. 


KURTHWOOD, LA. 


*ANGELINA COUNTY STOCK IS NOW GRADE-MARKED 











If We Lumber; If You Lumber; If They Lumber; 


“That Good Ewing Stock” reduces kicks to a minimum. It is 


faultlessly fabricated, reasonably 


priced, and measured right. The following can be loaded instantly, wire us 


for prices: 


2 cars 4/4 C&B Quartered Red Gum 1 
lcar 4/4 C&B Figured Red Gum, 35% FAS 1 
lcar 8/4 FAS Quartered Red Gum 2 
Y. car 8/4 C&B Quartered Red Gum, 35% FAS 2 
2 cars 4/4 No. 2 Common Plain Red Gum 2 
5 cars 4/4 C&S Plain White Oak, 9” and wider 2 
lcar 4/4 FAS Plain. White Oak 1 
lcar 5/8 C&B Plain White Oak, 50% FAS 2 


car 8/4 FAS Plain Red Oak 

car 5/4 C&B Plain Red Oak, 50% FAS 

cars 4/4 FAS Plain Sap Gum (Steamed) 

cars 4/4 No. 1 C&S Plain Sap Gum (Steamed 
cars 3/4 No. 1 C&S Plain Sap Gum (Steamed 
cars 5/8 No. 1 C&S Plain Sap Gum (Steamed) 
car 4/4 C&B Quartered Black Gum, 4% FAS 
cars 6/4 Log Run Elm 


Angelina Hardwood Co. 


EWING, TEXAS 
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EDGE 
HOLDING 
KNIVES 


The high speed wood- 
working machines which 
have been developed in 
the last decade or so have 
literally doubled and 
trebled the demands being 
made today upon wood- 
working knives. 


Knives have had to im- 
prove to hold their own 
against these new trying 
conditions. And the fact 
that Dowd Knives have 
shown a consistent yearly 
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sales increase we believe 
is ample proof that they 


with machine’ develop- 


Our latest achievement 
in the direction of better 
cutting knives has been the 
development of Dowd 


which are scientifically 
compounded to take a keen 


pered to hold it. 


Try these famous knives 
at our risk and you will un- 
derstand why so many 
knife users are turning to 
Dowd Knives these days. 


“Experience is the Best Teacher” 


than kept pace 


Iding Knives 


especially tem- 
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ing knives since IG: 


R.J. Dowd Knife Works 
cmiling 47 


Makers of better 


Beloit .Wisea. 





accumulation of stocks anywhere in the district 
and mills are not crowding wholesalers. 





CINCINNATI, OHIO, Jan. 19.—The southern 
pine market remains quiet. Dealers predict con- 
siderable activity later in the month. Prices 
have been steady with little disposition to try 
the market out for the present. 

BUFFALO, N. Y., Jan. 18.—Southern pine 
buying is restricted to immediate needs in most 
cases and these have been small because of the 
cold and stormy weather. Prices show little 
change, but a firm situation is expected to de- 
velop on account of low mill stocks. 


BOSTON, MASS., Jan. 18.—The local market 
for southern pine is quiet but an early revival 
is anticipated. Yard stocks are lighter than 
usual. Prices are firmly held throughout the 
list. Some sellers have marked up longleaf floor- 
ing and the high range of quotations for 1x4 is 
now: B&better rift, $92; C rift, $77; B&better 
flat, $66. B&better partition, 11/16-inch, $61.25. 


HOUSTON, TEX., Jan. 19.—Except for the 
movement of a fair amount of yard stocks, there 


is little pine business being handled by Houston 
concerns. Local sales managers had hoped that 
this date would witness a revival of business, 
but such is not the case. 


LOS ANGELES, CALIF., Jan. 16.—With a 
steady increase in intercoastal shipping, there 
are more inquiries for southern pine, these com- 
ing principally from sash and door factories. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Jan. 19.—Some con- 
cessions have been offered in the last week to 
stimulate red cedar shingle business, although 
most wholesalers hold firm to $3.15 for clears 
and $2.75 for stars. Most mills in the West 
still are shutdown. 


KANSAS CITY, MO., Jan. 19.—The shingle 
market took a tumble last week and clears sold 
down as low as $2.90 and stars down to $2.50. 
Some mills hold for 10 cents higher. Demand 
has been light here, with few country yards 
buying. The demand for lath is fair, south- 
western and western pine and redwood mills 
getting most of the business. Demand for sid- 
ing is slow. 





ST. LOUIS, MO., Jan. 18.—Shingle business 
continues small. Quotations: Extra clears, 
$3.15, mill base, and $4.66, St. Louis; extra stars, 
$2.75, mill base, and $4.09, St. Louis. 


COLUMBUS, OHIO, Jan. 18.—Shingle trade is 
reviving since most retailers have completed in. 
ventories. Rural dealers are making inquiries 
preparatory to replenishing stocks. Orders from 
city dealers are also slightly better. Offerings 
are not heavy and the market readily absorbs 
transits. Red cedar extra clears are $5; extra 
stars, $4.40; British Columbia, XXXXX, $5.90, 
Columbus. Other varieties are not strong. Lath 
trade is steady and prices are unchanged. 

NEW YORK, Jan. 18.—A good demand for 
West Coast shingles has kept deliveries more 
than equal to arrivals. The result is that the 
shingle situation is in unusually fine shape, and 
this is being reflected in firm prices. 





BUFFALO, N. Y., Jan. 18.—The shingle mar- 
ket is unsettled, with some grades lower, par- 
ticularly stars. Quotations are: British Colum- 
bia XXXXX, $5.81; Washingtons, $5.51; extra 
clears, $4.81; stars, $4.16. Retailers show little 
disposition to take hold. Lath are strong, es- 
pecially spruce, because of heavy sales made in 
Florida. 

BOSTON, MASS., Jan. 18.—Shingles are quiet. 
Full carload sales are few and far between. 
White cedars are a shade easier, but the gen- 
eral price range remains at $4@4.25 for clears 
and $4.50@4.75 for extras. British Columbia 
XXXXX are quoted $5.96, rail shipment. Recent 
developments in the lath market have made 
local buyers cautious. Eastern spruce lath are 
more abundant and some sellers are conceding 
25 cents. Others shipping to Florida and other 
points report they are getting $8.25 for 15-inch 
and $7.75 for 14%4-inch and finding some good 
business. 


INDIANAPOLIS, IND., Jan. 18.—A slight in- 
crease is reported in the volume of shingle buy- 
ing. This increase was very evident during the 
last week and jobbers here believe more buying 
will be done during the next month. Much is 
expected this year from the farm trade. Lath 
demand is only fair, dealers not being in the 
market yet. 





HOUSTON, TEX., Jan. 19.—The shingle mar- 
ket is quiet. Prices are unchanged. There is 
some lath moving at prices prevailing since 
Jan. 1. 





NEW ORLEANS, LA., Jan. 18.—Cypress shin- 
gles are in fair request, season considered. Cy- 
press lath sell readily as offered, continuing in 
active call. Prices of both items stand un- 
changed and firm. 


LOS ANGELES, CALIF., Jan. 16.—Despite the 
fact there is little demand for shingles, prices 
are strong. Dealers are comfortably supplied 
for the next thirty days. There has been a bet- 
terment in the lath demand with an increased 
firmness in prices. 


MAHOGANY 


BOSTON, MASS., Jan. 18.—The mahogany 
trade is rushing. Veneers are in active demand, 
principally for talking machines, panels, pianos 
and furniture. The improvement in buying of 
mahogany by furniture factories is an outstand- 
ing feature. Prices are well held throughout. 
No. 1 common is firmer by about $5. Quotations 
on air dried plain mahogany, f. o. b. Boston, 
log run for figure: 

No. 1 No. 2 No. 3 


FAS com. com. com. 
keer a $190 $160 $ 90 $40@45 
Bie ee OPE. oc ciowes 195 160 90 40@45 
BU ciciacetepivaeteanies 195 165 90 40@45 
BOER cab svrcsune cheno 175 100 oes 
BE: Anuteeuseneean 210 175 110 aves 
SEP4  cciieieiosevds 215 175 110 PA ee 


CLAPBOARDS 


BOSTON, MASS., Jan. 18.—The clapboard 
trade is seasonably quiet but prices are well 
held. Eastern spruce clapboard offerings are 
light. Quotations for 6-inch, 4-foot, are $120 a 
thousand pieces for extras, $115 for clears and 
$110 for second clears. The 5%-inch are offered 
for $5 less. Red cedar clapboards sell in larger 
volume than other makes, then come western 
spruce, California pine and redwood. Quotations 
for clears, rail shipment, a thousand square feet: 
Red cedar, $30; western spruce and California 
pine, $40; redwood, $28. 
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News Letters 


(Continued from page 102) 
HATTIESBURG, MISS. 


Jan. 18.—-Production of southern pine is still 
hampered by winter weather. Rains are not so 
frequent, but for the first time in many months 
the woods are thoroughly wet and logging, at the 
small mills especially, will be affected for the next 
few weeks. The rains are far enough apart not to 
affect seriously the shipping of yard stocks, and 
they are moving out as usual. Stocks at the mills 
are not heavy, and are probably much lower than 
usual at this season, when the low stocks of small 
mills are considered. The mills are still behind 
with their orders, and there is plenty of new busi- 
ness offered. Car material orders are still heavy, 
with decking demand leading, and very little dry 
dock available. Demand for shingles and lath is 
good. 

A. F. Marsh, of the Marsh & Truman Lumber 
Co., Chicago, is visiting the mills in this section 
and also the company’s southern office here. 


JACKSON, MISS. 


Jan. 19.—-Local manufacturers and wholesalers 
of southern pine report that orders last week ran 
25 percent over cut and shipments. Wet weather 
has helped the market considerably on yard items, 
Nos. 2 and 3 boards and dimension. Timbers are 
still very much in demand. The mills have good 
order files, and heavy inquiries are out, especially 
from the east coast for schedules of small sizes 
formerly supplied by Florida mills. The heaviest 
demand seems to come from agricultural sections. 
Demand in the South is exceptionally strong. 
There have been some price advances. Demand 
from Florida has taken all of the surplus stocks 
from mills in the Southwest. Demand from Florida 
is good, but mills are trying to take care of regular 
customers first. Bad weather has knocked the 
small mills out completely, and retarded drying of 
stocks on the yards of the larger manufacturers. 
There is no change in export demand, 


NEW ORLEANS, LA. 


Jan. 18.—Mid-January demand has developed 
proportions that agreeably surprise some observers, 
who did not look for so early or so marked a re- 
vival. The southern pine mill report for the week 
reveals bookings close to normal and above the 
week’s production, which also made a good gain. 
The cypress report also shows orders leading cur- 
rent production. The southern hardwood folks 
report demand rather better than ‘seasonally ac- 
tive.” Prices are reported firmly held all round, 
though there are intimations that some of the 
buyers of southern pine are holding off or holding 
down orders, while “feeling around” for price con- 
cessions. The argument over prices, which usually 
bobs up at this season, does not seem to be so 
general nor so strenuous as sometimes in the past. 
Comment on present and prospective markets is in 
general optimistic and confident. 


Among the bills submitted to the Mississippi 
legislature, which recently convened, is one exempt- 
ing from taxation for a period of five years plants 
engaged in manufacture of wood alcohol and other 
by-products. Mr. Boone, of Quitman County, in 
an argument for the bill last week, declared that, 
if it is enacted, the Forest Products Co. will im- 
mediately erect several plants in Mississippi. 


Washington advices state that the Tremont & 
Gulf Railroad of Louisiana last Saturday applied 
to the Interstate Commerce Commission for author- 
ity to extend its lines four miles eastward out of 
oe La., to open a timbered area not reached 
rail. 


President F. L. Peck, of the Mississippi Central 
railroad, Homochitto Lumber Co. and J. J. New- 
man Lumber Co., last week conducted his annual 
Inspection of the rail line and the mill plants at 
Bude, Sumrall and Hattiesburg, Miss., traveling 
by special train with a party of his business asso- 
ciates, 

The Cook Lumber Co. is to be succeeded by the 
Gardiner-Cook Lumber Co. George H. Gardiner, 
formerly representative of the Great Southern 
Lumber Co. in southern territory, has purchased 
the interest of E. A. Seagrave in the company and 
18 reorganizing it under the style of the Gardiner- 
Cook Lumber Co. and will direct its affairs. It is 
understood, however, that Mr. Cook retains his in- 
terest in the enterprise. 

__H. 0. Cook, formerly head of the Cook Lumber 
Co., has become connected with the Robinson Lum- 
ber Co. as manager of purchases and assistant to 
R. G. Robinson, the company’s president and gen- 
eral manager. Mr. Cook enjoys a wide acquaint- 
ance in southern lumber circles, both as executive 

















Finish 
Ceiling 
Siding 
Flooring 
Mouldings 
Dimension 
Lath 
Boards 


Shop 


and 
Factory 
Lumber 


CUT TO 
LENGTH STOCK 
A SPECIALTY 


bd The Brittingham Club was built for and is used by 

8 our employees. Here they have friendly association 
with their associates and recreation for idle hours. 

4 It adds to their contentment and to the quality of 

e sONT “4099 
vem finished “Nearwhite” lumber. 


THE SUMTER LUMBER CO. 


of ELECTRIC MILLS, MISSISSIPPI 
— E. E. HALL, Sales Manager 




















S. C. EWING & COMPANY 


NASHVILLE, TENNESSEE 


announce the removal of their offices from 
the Stahlman Building to 


1312-1313 Nashville Trust Building. 





Lumber—Cross Ties—Switch Ties 
Poles—Creosoted Material 


























-—NORTHERN HARDWOODS— 


Many factory buyers are singling out our mill as their 
regular source of supply for Northern Hardwood lumber. 
We start with quality in the tree and maintain it throughout 
our operations. We invite inquiries on special sawing. 


Let us quote on your needs. 


—Stack Lumber Co.— 


MANISTIQUE, MICHIGAN 
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ladders. 
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Send in your future requirements 
and we will ship giving you Spring 
dating. You can have the goods sold 
before payment. See our new reduced 


We pay the freight. 


Be sure you handle safe spruce 


The W.W.BABCOCK Co., BATH, NY. 
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12th Street and Baltimore Avenue 
KANSAS CITY, MO. 
fi N the very center of 





the business district, 
the combined buying 
power giving the best 
in room accommoda. 
tions,cafe and dining 
service at fair prices, 
S. J. WHITMORE, 
Chairman 3 
JOSEPH REICHL, 
V-P. and Gen. Mgr. 


pier 














officer in other companies and as organizer and 
president of the Cook Lumber Co. 

The first large subscription to the New Orleans 
Community Chest for 1926 was announced last 
week, the donor being the Frank B. Williams in- 
terests and the amount $20,000. For 1925, the 
Williams interests gave $12,000. C.°S. Williams, 
son of Frank B. Williams and an executive in the 
Williams cypress enterprises, was named president 
of the Community Chest for this year, in appre- 
ciation of the fine service he has rendered. 

C. E. Klumb, of the Finkbine Lumber Co., was 
honored by his brother Shriners by promotion to 
the office of potentate of Wahabi Temple at its 
annual meeting in Jackson, Miss., last week. Hugh 
L. White, of Columbia, Miss., head of the J. d. 
White Lumber Co. and affiliated enterprises, was 
elected oriental guide. 


RAYMOND, WASH. 


Jan. 16.—All records for shipments from 
Willapa Harbor were broken in 1925, although 
shingle shipments showed a marked decrease, ac- 
cording to the summary issued by E. C. Richmond, 
of the Willapa Harbor Traffic Association. ‘Total 


shipments reached 173,624,486 feet of lumber and 
lath, an increase over all previous years. Shingle 
shipments dropped from a one hundred million in 
1923 to little over fifty million in 1925. 

December shipments of lumber and lath reached 
the new high mark of 21,816,000 feet. The cargos 
included fourteen ships for California with 3,522,- 
000 shingles and 10,969,775 feet of lumber and 
lath ; four ships to the Atlantic coast with 4,270,- 
000 shingles and 7,231,832 feet of lumber and lath. 


ATLANTA, GA. 


Jan. 19.—Southern pine demand continues in 
good volume. Mills are inactive because of bad 
weather, many smaller mills not operating. Stocks 
of most pine items are searce. There is a brisk 
demand for pine flooring and because the stocks 
are light some items have advanced. B&better 
1x4-inch is about $49@50; No. 1 has advanced 
to $44@45; No. 2 remains $19@20, while No. 3 
has declined to about $14. In 1x3-inch, No. 1 is 
unchanged at $47@48, while No. 2 now averages 
$21. In 1x6-inch, No. 2 is up to about $22@23, 
while No. 3 has advanced to $18. Boards, dimen- 
sion and kiln dried finish are in slightly better 


hr, 
demand from the building trades. Roofers ap 
active and slightly higher prices prevail. For 
No. 2, 1x6-inch, most mills ask around $23 @ 23.50, 
an advance of nearly $1 since last week, and for 
No. 2, 1x8-inch, a price of about $24 prevails 
also an advance. Railroad inquiries are heavy 
and promise a heavy volume of business, ; 


KANSAS CITY, MO. 


Jan. 19.—Some sales managers said the volume 
of orders placed here last week was the largest fo, 
about six or eight weeks. Some of this wag 
straight car business from eastern and Great Lakes 
territory. Orders from the middle West were 
largely for mixed cars and mostly from city yards. 
Country yards are not yet actively in the market. 
The roads in many sections are very bad and the 
weather has been too changeable for much work 
to be done. 

Mr. and Mrs. Raymond B. White will leave Jap. 
30 for San Francisco and will sail Feb. 3 for Hono. 
lulu to spend several weeks. On the way home 
Mr. White will visit the Forest Lumber Co.’s new 
mills at Pine Ridge, Ore. 


The films showing the operation of the Long. 
Bell mills at Longview were shown Thursday to 
Chamber of Commerce at 
luncheon. R. A. Long explained the pictures, 


Forty employees of the Frank Paxton Lumber 
Co., who have been with the company more than 
a year, were given a bonus of 5 percent of their 
year’s salary as a New Year gift. 


VANCOUVER, B. C. 


Jan. 16.—A summary of the export lumber move- 
ment from British Columbia for 1925 has been 
compiled by the Vancouver Merchants’ Exchange, 
It gives the total movement by water as 546,776,- 
596 feet, of which Vancouver shipped 327,826,100 
feet. Other details are: Exported to United 
States markets, 253,119,996 feet, of which all but 
18,000,000 feet went to Atlantic or Golf ports; to 
the Orient, 141,000,000 feet ; to Australia and New 
Zealand, 53,000,000 feet; United Kingdom and 
Continent, 56,000,000 feet; Canadian Atlantic 
ports, 24,000,000 feet. Vancouver port and Fraser 
River combined shipped 531,277,000 feet in 1925, 
compared with 506,452,595 feet in 1924 and 369,- 
367,000 feet in 1928. The figures given are ex- 
clusive of pulp and paper tonnage shipped by 
British Columbia pulp mills in 1925. 

There will be a number of vessels loading full 
or part cargoes of recently placed orders for Brit- 
ish ties in the next sixty days, by which time the 
orders will be cleared up.’ Through government 
and other agencies in London, particularly at the 
British Empire Exhibition at Wembley, very keen 
efforts have been made to secure a larger propor- 
tion of the United Kingdom lumber orders for 
3ritish Columbia. Concerted propaganda against 
Baltic timber has been carried on. -acific toast 
States have been shipping more to England than 
sritish Columbia has, a fact not overlooked in 
the campaign to secure preference in the Old Coun- 
try market. 

A hundred Vancouver Hoo-Hoo met on Wednes- 
day at the eclub’s fortnightly luncheon, to hear 
Minot Davis, president of the Pacific Logging Con- 


gress. LL. IT. Murray, past president, was also . 
guest. President Davis spoke on better relations 

5 g 
between employer and employee in the logging 
camps. 


When the Pacific Logging Congress for 1926 con- 
venes in Vancouver early next October a big unused 
building belonging to the Northern Pacific Rail- 
way will be the convention hall. A. Whisnant, 
Portland, Ore., secretary of the congress, made 
arrangements when in Vancouver this week. 

Stanley Joyce, of Chicago, has been spending 
several days on the north Pacific coast. While 
here he called on P. L. Lyford, the manager of 
J. D. Lacey & Co.’s Vancouver office, and then 
went to Chemainus, where he inspected the Vie- 
toria Lumber & Manufacturing Co.’s holdings, 1 
company with J. A. Humbird, manager. Mr. Joyce 
is interested in the Victoria company. 


J. G. Robson and wife, of New Westminster, 
are spending a couple of weeks on a motor trip 
in Washington. Mr. Robson is president of the 
Timberland Lumber Co., of this city, and is get- 
ting a much needed vacation trip. The ‘Timber: 
land Lumber Co.’s mill was closed down during the 
holiday period for two and a half weeks, during 
which time extensive repairs were made. 


A. T. Robson, sales manager Timberland i 
Co. (Ltd.), New Westminster, B. C., was —_— 
president of the New Westminster Kiwanis Clu 
for 1926. Mr. Robson has been a very active mem- 
ber of the club, and the selection was a very POP 
ular one. 













































PESO Ms ee ee 























» 1926 
— 
TS are 
. For 
23.50, 
nd for 
revails, 
heavy 


volume 
est for 
S was 
Lakes 
- Were 
yards, 
narket, 
nd the 
| work 


re Jan, 
Hono 
home 
"Ss new 


Long- 
day to 

at a 
eS, 


umber 
e than 
P their 


move- 
$ been 
hange, 
6,776,- 
26,100 
United 
ull but 
‘ts; to 
d New 
n and 
tlantic 
Fraser 
1925, 
1 369,- 
re ex- 
ed by 


g full 
> Brit- 
ne the 
nment 
at the 
y keen 
ropor- 
rs for 
gainst 
toast 
| than 
ed in 
Coun- 


ednes- 
. hear 
yr Con- 
ilso 4 
ations 
ygging 


6 con- 
inused 
Rail- 
gnant, 
made 


nding 
While 
ser of 

then 
p Vie- 
gs, in 
Joyce 


nster, 
r trip 
yf the 
s get- 
imber- 
ig the 
luring 


umber 
lected 
- Club 

mem- 
y pop- 





cd 


i PE 





JANUARY 23, 1926 


AMERICAN LUMBERMAN 


115 





MILWAUKEE, WIS. 


Jan. 19.—Prices on western and southern items 
were stronger last week. The movement was good, 
retailers being active in supplying their needs in 
puilding items, as construction is making good 
progress for this time of year, and the volume of 
gales is averaging better than usual for the month. 
No contract orders for future deliveries were 
made, all calling for immediate shipment. Indus- 
trials continued to be good buyers. The auto body 
plants are operating at normal, and furniture 
manufacturers look forward to a good production. 
Those who do not carry stocks are making inquiries 
for mahogany, walnut, veneer, gum and birch. 
Flooring interests maintained their production dur 
ing the week, as they have contracts on which 
they are being rushed. Oak and maple flooring 
forms the bulk of this work. Box factories are 
enjoying a nice business and taking lower grades. 
The farm implement manufacturers have not come 
into the market yet. Millwork plants are keeping 
production as high as it was prior to the holidays. 
A few of the larger millwork plants have sufficient 
orders booked ahead to keep them operating for six 
weeks or more, and new ones are being made each 
day. 

H. S. Spear, of Tomahawk, Wis., has assumed 
the management of the Roemer Lumber Co., New 
London, Wis. He succeeds Charles House. 

The Stange Lumber Co., of Merrill, Wis., has 
started to operate the night shift in its sawmill 
in that city. 

B. F. Springer, secretary John Schroeder Lum 
ber Co., Milwaukee, attended the third annual 
luncheon of the Benjamin Franklin society given 
in Chicago on Jan. 16 in honor of Franklin’s birth- 
day. 

Mr. and Mrs. Robert Connor, of Marshfield, Wis., 
were presented to President Calvin Coolidge last 
week by Senator Irvine Lenroot, of Wisconsin. 
Mr. Connor is associated with the R. Connor Co., 
lumber manufacturers, Marshfield. 


LAUREL, MISS. 


Jan. 19.—Better weather has made operating 
conditions more nearly normal for southern pine 
mills. Though production and shipments are not 
as large as they were before the holidays, they are 


increasing. Demand for special eutting is still 
very good. All local mills seem to have full order 
files. The European and South American markets 


show signs of improvement. Prices are firm 
throughout the list. 
Among recent visitors were: Fay L. Seeley, of 


FE. S. Evans & Co., Detroit, Mich. ; 
Jefferson Lumber Co., Birmingham, Ala.; D. A. 
MeMillan, Hirsch Lumber Co., Mobile, Ala.; Will 
If. Goby and Mr. MeNaughton, Goby Lumber Co., 
Columbus, Ohio. 

A. J. Glassow, manager: J. W. Smith, sales 
manager, and V. C. Langley, logging superintend- 
ent, of the Wausau-Southern Lumber Co., are all in 
the North on business. 


TORONTO, ONT. 


Jan. 18.—Lumber trade in Toronto is quiet, as 
is usual in January. Hemlock is a little stronger 
in the most desired widths and lengths, and hold- 
ers are asking stiffer prices. There is a tendency 
on the part of the retailers to allow their stocks 
to remain low. Whe hardwood outlook is consid 
erably brighter. One leading wholesaler reports 
that in birch there is a marked searcity of all 
thicknesses in FAS and No. 1 common and select 
grades, while the lower grades have been prac- 
tically off the market for some time. The lath 
market is quite active, and there is a searcity in 
white pine lath. Demand for shingles is just fair. 
The price of XXX British Columbia red cedar shin- 


F. W. Buckner, 


gles is $5.08, and XXXXX, $5.78. 
The head office of Mickle, Dyment & Son has 
been removed from Barrie, Ont., to 1446 Bloor 


Street West, Toronto, where a handsome and at- 
tractive new office has been erected recently. T. A. 
Paterson, who, for Imany years has been in charge 
of the company’s yard and woodworking plant in 
foronto, has been appointed general manager. 

O. W. Rhynas, of Burlington, Ont., left recently 
on a business and pleasure trip to the Pacific coast. 

E. D. Harper, for the last two years on the sales 
Staff of the Hocken Lumber Co., Toronto, has 
Joined LL. M. Dougherty, of the Star Lumber Co., 
wholesalers, Toronto. The company is handling 
softwoods, specializing in white pine. 
i A. 8. Nicholson, of Terry-Nicholson-Cates (Ltd.), 
Toronto, left recently on an extended business trip 
to the Pacific coast. 
re K. M. Brown, of the A. E. Gordon Lumber Co., 
Toronto, is on an extended business trip to several 
cities in the western States. 

L. C. Walker, Toronto, eastern representative of 
the Vancouver Lumber Co., Vancouver, returned 
recently from a: business visit to the Coast. 


—— “Buy a Moore and Get the Best” 











TIMBER MAP 


This map. adapted from gov- 
da 






t re K jants are 
ated that the best service can be 
wiven the greatest number 











Ma JACKSONVILLE 














From the Atlantic to the Pacific—From Canada to Key West— 
and in many Foreign Countries, MOORE DRY KILNS are on 
the Job, Successfully Drying All Kinds of Forest Products. 


We Build a Kiln Suited to Your Requirements. 


Ask to have representative call, no obligation. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. © 











2 Fally Equipped Plants. ~~ North Portland, Ore. 
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This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRiTE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








E. B. Day, former Toronto representative of the 
Federal Lumber Co., Vancouver, who has been 
spending some time in the West, was in ‘Toronto 
recently on his way to New York. 

L. G. Delamater, of the Western Forest Products 
Corporation, Vancouver, spent a few days in To 
ronto recently on business. 

Arthur H. Campbell, of the Campbell-MacLaurin 
Lumber Co., Montreal, and honorary president of 
the Montreal Wholesale Lumber Dealers’ Associa- 
tion, spent the holidays in Toronto. 

Geo. A. Grafftey, wholesale lumber dealer, Mon- 
treal, was in Toronto recently calling upon the 


trade. 
BOSTON, MASS. 


Jan. 18.—Lumber demand is affected by the 
usual seasonal influences in New England terri- 
tory. Sellers are generally confident and are look- 
ing for a good average business during the first 
quarter of the new year. Prices for some of the 
softwoods have grown a little easier during the 
last two or three weeks. ‘The hardwoods are firm 
throughout, and business is showing quite satis- 
factory volume. There has been no official change 
in the base price for eastern spruce frames, but 


some sellers are offering concessions. The price 
range quoted on narrow random = spruce has 
dropped $1 at the top. Lath prices are easier. 
*acific coast lumber is firm for direct mill ship- 
ment, but bargains in transit lots continue to be 
offered here. Southern and North Carolina pine 
are firm, although business is quiet. Some sellers 
have made slight advances on southern pine floor- 
ing and partition. Western pines look rather 
stronger, especially Idaho white pine, which is 
distinctly firmer. 

Boston exports of forest products in November 
were valued at $67,823, consisting of lumber, 
$3,627, and manufactured wood, $64,196. October 
imports of forest products at Boston were valued 
at $1,274,547, including lumber, $351,643; manu- 
factured wood, $24,222, and woodpulp, $898,682. 

Water shipments of Provincial lumber have been 
quite light recently. Last week’s arrivals included 
schooners Gertrude from Noel, N. S., with 1,600 
spruce piles for John G. Hall & Co.; one from 
Dipper Harbor, N. B., with 85,000 feet of hard- 
wood scantling for Blanchard Lumber Co., and one 
from St. John, N. B., with 315,350 feet of spruce 
for Blanchard Lumber Co. 
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PHILADELPHIA, PA. 


Jan. 18..-Lumber demand has continued active. 
There have been no price recessions, but several 
slight increases. Wholesalers report that by far 
the largest demand is coming from suburban and 
rural yards; city yards being apparently well 
stocked. Shortleaf pine, according to many lum- 
bermen, is exceedingly active for this season, with 
an unusually heavy volume of rural sales. Long- 


leaf pine also continues steady, with but a small 
drop in volume of sales. The hardwood situation 
remains unchanged. The greater strength gained 
by this group has been retained, prices being firm. 
Oak demand has increased ‘considerably. An _ in- 
crease in buying on the part of furniture manu- 
facturers has been noted, their activity appearing 
to be picking up steadily. West Coast fir and hem- 
lock shipments continue heavy, with prices firm 
and some increase noted in transits sold at con- 
cessions. Eastern lath are unchanged at $9, with 
western not far behind. 

The Lumbermen’s Exchange at its last meeting 
adopted a resolution favoring the repeal of the 
miner’s license law of Pennsylvania, as a means 
of solving the anthracite strike problem. 


Patents Recently Issued 


The following patents of interest to lumbermen re 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 


1,567,865. Woodworking machine. Willard N. Saw- 
yer, Winchendon, Mass., assignor to Baxter D. Whit- 
ney & Son (Inc.), same place, 

1,567,911. Tension for band (saw) mills. 
Campbell, Chattanooga, Tenn., assignor to 
Co., same place. 

1,567,999. Rotary saw. 
ler, New Orleans, La. 

1,568,062. Woodworkiug machine. Oscar G. Edmond, 
Spokane, Wash., assignor of one-half to White Pine Sash 
Co., same place. 

1,568,146. Saw attachment for vehicles. 
F. Ernst, Manchester, Mich. 

1,568,258. Veneer kiln. Patrick M. Williams, North 
Wilkesboro, N. C., assignor to Moore Dry Kiln Co., 
Jacksonville, Fla. 

1.568,328. Electric hand saw and grooving machine. 
Elsamur 8S. French, Denver, Colo. 

1,568,395. Method of manufacture of wooden panel 
doors. Albert F. Biles, Portland, Ore. 

1,568,843. Saw attachment for vehicles. Frank C. 
Hubbard, Dennis, Tex. 

1,569,023. Saw setting machine. Fritz Koch and 
Richard Pohlmann, Cronenberg, Germany. 

1,569,032. Shingle cutter. Hugo Reichel, Chicago. 

1,569,033. Shingle stacker. Hugo Reichel, Chicago. 

1,569,145. Apparatus for aiding in the forming and 
nailing of boxes. Wilbur C. Sharp, Camarillo, Calif. 

1,569,176. lable hoisting and conveying apparatus. 
Forrest T. Dunham, Oakville, Wash. 

1,569,186. Automatic check for trimmer saws. Henry 
C. Hilke and Thompson H. Boyd, Seattle, Wash. 


TIMBER LAND SALES 


BELLINGHAM, WASH., Jan. 16.—The Sultan Rail- 
way & Timber Co., of Snohomish County, whose 
principals are Joseph Irving and Joseph Kahouts, 
has purchased 1,120 acres of timber in Deming dis- 
trict, where it will log this year. It paid $85,000. 





George E. 
Wheland 


Thomas D. & Dudley K. Sad- 


Christian 





JACKSONVILLE, FLA., Jan. 18.—A syndicate com- 
posed of Howard Cole, John Stephens and others, 
recently acquired a tract containing about 100,000 
acres of timber in Osceola and Orange counties, 
in Florida, purchasing the property from the Mich- 
igan Trust Co., of Grand Rapids, Mich., and plans 
have been announced for the immediate develop- 
ment of the property. 


SPEEA AAAEAaEE: 


TROUBLE AND LITIGATION 


BELLINGHAM, WASH., Jan. 16.—Walter B. Whit- 
comb, receiver for the Chinn Timber Co., has asked 
the superior court for permission to sell the assets 
of the company, whose liabilities exceed $175,000. 
Its assets have been appraised at $123,882.64. 


ELKINS, W. vVa., Jan. 18.—The Maple Lumber 
Co., operating in Webster County, and composed 
of Bert Wolfe and Willie Taylor, has made an 
assignment, and former Mayor Frank Stone has 
been made receiver, has qualified and has taken 
charge of the business. The liabilities approxi- 
mate $6,000, with practically sufficient assets to 
liquidate all indebtedness. 


MERRILL, WIS., Jan. 19.—Notice has been re- 
ceived by creditors of the Clifford Lumber Co. that 
BH. B. Robertson and J. H. Finch, assignees of the 
company in its voluntary assignment, will apply 
to A. H. Reid, circuit court judge at Wausau, for 
a final settlement of their account in February. 
They will also ask, at that time, for a determina- 
tion of the final dividend to be paid creditors and 
for an order discharging them as assignees. Their 
final account as assignees is on file at the office 


of the clerk of circuit court at the court house 
at Stevens Point. A schedule filed with their 
statement shows total receipts of $66,382. Dis- 
bursements are listed, including $45,058 which 
was a 60 percent dividend paid since the assign- 
ment. The assignees report $11,222 on hand for 
dividends. Accounts, notes and other assets of 
small value remaining will be sold at auction Jan- 
uary 30 at the Wisconsin State Bank. 


HYMENEAL 


BURTON-LE SASSIER. The wedding of J. H. 
Burton, jr., of New York, and Miss Emily Le- 
Sassier, celebrated in New Orleans on Jan. 14 
at the St. Charles Avenue home of the bride’s 
uncle and aunt, Mr. and Mrs. W. H. Dwyer, was 
one of the most notable events of the midwin- 
ter social season, in the southern city, attract- 
ing much interest in exclusive circles both 
South and East. Among the attendants were 
Mr. and Mrs. Gilbert Burton, of Mobile, the lat- 
ter as matron of honor and the former as his 
brother’s best man. Mrs. J. H. Burton, of New 
York, mother of the bridegroom, joined the 
bride’s relatives in the receiving line, during the 
reception. The ceremony was performed by 
Dr. Nicol of the Carrollton Ave. Presbyterian 
Church. Mr. Burton is a son of J. H. Burton, 
of the J. H. Burton & Sons Co., with general 
offices in New York, and is associated with that 
enterprise. Following a honeymoon trip through 
the South, including a visit to Florida, Mr. and 
Mrs. Burton will be at home, after February 
15, at 31 Archer Avenue, Mount Vernon, N. Y. 

FLANNERY-BOWERS. On Wednesday morn- 
ing, Jan. 20, Miss Hazel Veronica Bowers, 
daughter of Mr. and Mrs. Robert C. Bowers, of 
East St. Louis, Ill., became the bride of Vincent 
H. Flannery, son of Mr. and Mrs. Patrick Flan- 
nery of the same city. The wedding was 
solemnized at Sacred Heart Church at 10 a. m., 
Rev. Mgr. Charles Gilmartin officiating. Miss 
Margaret M. Bowers, sister of the bride, acted 
as matron of honor, and Jerome L. Flannery, 
brother of the groom, served him as best man. 














MR. AND MRS. VINCENT H. FLANNERY 


After the church ceremony, breakfast was 
served at the home of the bride’s parents, fol- 
lowing which the couple left for an extended 
trip through the East. Upon their return, Feb. 
15, they will be at home to their friends in Bast 
St. Louis. Mr. Flannery is a brother of James 
P. Flannery, director of the Illinois Lumber & 
Material Dealers’ Association, and is associated 
with five brothers and his father in the firm 
of P. Flannery & Sons, dealers in building mate- 
rial at East St. Louis. 

RAGLAND-CUNEO. Announcement of the 
engagement of Miss Thelma Cuneo, the popular 
young assistant secretary of the Lumbermen’s 
Club of Memphis, to John Fletcher Ragland, 
now of Memphis, but formerly of Brownsville, 
Tenn., has been made by Mr. and Mrs. J. B. 
Cuneo, parents of the bride to be. Miss Cuneo 
has a host of friends among lumbermen of the 
Memphis section and it is hoped that she will 
retain her position with the club. The wedding 
is to take place early in February. 


BRATNOBER-HALL. Announcement has 
been made that on Monday, Jan. 25, Miss Ann 
Thompson Hall, of Boston, Mass., is to be- 
come the bride of Carl K. Bratnober, of the 
Central Warehouse Lumber Co., of St. Paul, 
Minn. Mr. Bratnober last week was honored 
at a bachelor’s dinner given at the Odin Club, 
in Minneapolis. Among those who attended 
were C. P. Bratnober, B. K. Douglas, F. L. 
Nightingale, G. A. Sorebo, A. A. Kranhold, John 
Fueling, Frank F. Rowell and H. Bohler. 

CORNETT-BROWN. The marriage of Miss 
Sallie M. Brown, daughter of a lumberman of 
Chavies, Ky., to James M. Cornett, young lum- 
berman of the Vicco section, Kentucky, took 
place at Carr’s Fork, Ky., on Monday, Jan. 18. 
The young couple are spending a honeymoon 
in the South and will make their home at Vicco 
after March 1. 





BLAIR-BLAIR. A wedding of interest among 
Kentucky lumbermen occurred at Colby Creek, 
Ky., on Jan. 8 when David B. Blair, a rising 
young lumberman of the Elkhorn Creek section 
was married to Miss Gladys Blair, of Colby 
Creek. Although the young people had the same 
surname, they were not related. Mr. and Mrs. 
Blair will reside at Elkhorn Creek. 
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Advertisements will be inserted in this de. 
Partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks, 
cents a line for three consecutive weeks, 

75 cents a line for four corsecutive weeks, 

it words of ordinary length make one 

ine. Count in signature. 

Heading counts as two lines. 

we Gisphay except the heading can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
under heading Too Late to Classify. 








SPECIAL HARDWOODS 
Let me tell you about the hardest and most beautify) 
imported hardwoods that I have for sale. 
TEAK, EBONY, KOA, PRIMAVERA, ete. 
J. H. DIECKMANN, JR., 
110 Sutter Street, San Francisco, Calif. 





EARL C. RANDALL, SALESMAN. 
Wholesale and Commission Lumber. Wanted stock 
sheets, price lists and discounts. 

P. O. BOX 14, Beloit, Wis, 





112 READERS FOR ONE CENT 
CAN YOU BEAT IT! 


A five line advertisement inserted in the Wanted anéd 
For Sale Department costs $1.25 for one insertion. The 
AMERICAN LUMBERMAN prints and delivers about 
14,000 copies every week—your five line ad could be 
delivered at a cost of 1 cent to each 112 subscribers, 
No other way to reach the Lumber World and Wood- 
working Industries so quickly and cheaply. We carry 
your message. Advertise in the 


AMERICAN LUMBERMAN, 
431 South Dearborn Street, 
Chicago, Illinois. 


DO IT NOW. 





PLANING MILL FOREMAN 
For small electrically equipped up-to-date mill doing 


special work. Must be practical man and be able to 
work from blue prints. 
THE BANNER LUMBER & BUILDING COMPANY, 
Toledo, Ohio. 


SALES REPRESENTATIVES 
By old established manufacturer, in principal wood- 
working centers, to handle panels and rotary cut ve- 
neers, exclusive territory on commission basis to ex- 
perienced men, 
Address 





“T, 108,’’ care American Lumberman. 


WANTED: 
Young man with office experience who can estimate and 
draw small house plans. Good pay and permanent work. 
Southern Michigan yard. 
Address “T, 109,’’ care American Lumberman. 


ESTIMATOR 
We have openings for two good men familiar with spe- 
cial and stock lines of millwork. If you are reliable 
on getting the stuff off the blue print we can start you 
at $250 per month. We are not looking for speed artists 
but men who know the details of millwork and who 
will take the time to get items off correctly. These 
positions are permanent in a city of unlimited opportu- 
nities and satisfactory men will not be forced to wait 
a year for salary increase. 
Address “T, 117,’’ care American Lumberman. 


WANTED 
Experienced millwork estimator, detailer and _ Diller. 
Permanent position; location, Western Pennsylvania. 
Address “T, 101,’’ care American Lumberman. 


WANTED—A YARD MANAGER 
Capable of managing and building up a large suburban 
lumber and material business. Only high grade, experi- 
enced man will be considered. 
Address *S§, 142,”’ care American Lumberman. 


WANTED—A FIRST CLASS FIREMAN ‘ 
To take charge of five 72x18 H. T. boilers. Boilers are 

















in good condition and we want a man who can mabe 

steam enough with these boilers for a single band an 

resaw mill. 
Address 


“§, 141,’ care American Lumberman. 
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